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Survey Shows Farm Repair Needs 
| Things appear to be moving in the direction of Gov- homes, form a cross-section of the survey, and afford 
| ernment-aided rehabilitation of rundown farm build- a most interesting picture of the vast potential mar- | 
va’ || ings, the installation in farm homes of needed con- ket for building materials represented by the farms 
rma, # || Veniences, and the general improvement of rural living of America. Consider, for instance, that in these 29 
a | conditions, the whole country over. This movement counties alone, 9,461 farm homes need entire new | 
tm is two-fold: First, taking the form of seeking out and roofs, and 14,089 more need roof repairs. Complete | 
1 Ranch | uncovering the needs for such rehabilitation; and, paint jobs are needed by 23,074 farm houses, and par- 
rman, second, discussing and plan- tial jobs by 8,108 more. New 
TOWN ning concerning the means, ees —$———————————mnt floors ave needed in 5,554 
r died financial and _ otherwise, homes, and 12,048 others call 
rman, ff whereby these highly desir- | The first column of figures shows for floor repairs. And so on, 
— able objectives may be at- | Complete Replacements, New | down the list. | 
' d tained. No reader of the Installations or Renewals needed, Most interesting, also, is | 
ands | AMERICAN LUMBERMAN' who while those in the last column the summary of answers given 
| has followed the feature Saale: Maan auiiiads to the question : “If $500 were 
to 38" | stories on farm rehabilitation | pane Nees available for you to spend in 
> Dept. | that have appeared in recent | COMPLETE REPAIRS improving your home, for 
| months needs to be told that | Roofs... ... . 9%,46I 14,089 what would you spend the 
HING? § || the need for such effort is al- Screens. . .. . . 16,755 9,744 money?” Here are revealed | 
vagina @ [| most unlimited, but of course | Paint, exterior . . . . 23,074 8,108 what the farmers themselves | 
. no private agency is equipped | en «st ke oe 12,048 —-many thousands of them— | 
you os | to conduct an investigation | Ceilings and Interior walls 9,399 15,208 regard as primary needs, to | 
MBER. with such thoroughness as | Doors and Windows . 6,613 12,847 be met from the first money | 
has been done by the Farm Foundations . . . . . 7,606 12,427 that becomes available for re- | 
| Housing Survey, made by Exterior Walls. . . . 3,879 9,505 habilitation purposes. The | 
: the United States Depart- Insulation. . . . . . 4,773 1,187 value of such data in plan- | 
nnn © | ment of Agriculture and the Chimneys . . .. . 4,950 6,106 ning selling campaigns, and | 
Engine |} || State agricultural extension , in determining the make-up, | 
_ ns Ay The field work In answer to the question: “If $500 az to value and Pa Pn | 
| was performed as a CWA were available for you to spend | of stock to be carried to meet | 
GT Goch tccomr te | cue Ser oe a | Ae wees ae a | 
a | me “a eecatiaiiots, the wet a voll spend the | inven st obsolescence is | 
ee avowed object being to obtain | ey 8 t e following items | indicated by the overwhelm- | 
Mich. | the basic information necessary | were mentioned, among others: _ ing proportion of replies | 
AINS | for a nationwide program of | Exterior Walls . . . . . . . . 15,962 which specify—as the most 
logging | improvement of farm homes. Ceilings, Floors, Interior Walls . . 17,992 urgent needs—structural re- | 
“oo While the final report is not Water Systems . . . . . . . . 11,154 pairs such as exterior and in- 
em | available, the work of com- Bathroom Equipment . . . . . 6,225 | terior walls, foundations, | 
ee pilation not yet being com- TS roofs, ceilings and floors. Ex- 
yer ||  Pleted by the governmental Sanitary Facilities . . . . . . 6,443 tensive repairs of this sort on 
= agencies, by tabulating in its Furnishings . . . .... ~~ 6,561 a rundown house require ma- 
Amer own Offices as many of the Additional Rooms .... . ._ 10,870 terials in quantities compara- 
NATION individual (county) reports Doors, Windows, Screens. . . . . 12,706 | ble only with new construc- 
— as were obtainable up to Ps + «© 2 ee we + 8 tion—yet in most cases com- 
[ING going to press, the AMERICAN Landscaping ar ES. 3S got ds Ce 567 plete rehabilitation is _ far 
"7 = LuMBERMAN is able to present Foundations ........ 6,607 more economical than out- 
— the condensed figures appear- Built-in Equipment . . . ... . 310 right replacement. 
for 1A ing on front page of this is- SO eee ee As to exactly where the 
sans, Lt. sue, which cover 29 repre- ns >» + « 6 we +e =» « oe money is going to come 
MILLS sentative counties, in 14 Lighting System . . . . .. . 599 from for enabling the farmers 
omplet States. These figures, which Heating Systems . . . . . ~~. 518 to make these much needed 
Hat cover a total of 53,210 farm Laundry Facilities. . . . . .. 418 repairs [Turn to page 55] 
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TIRES 


Ganritip 1039 


g OWalter. OW. OMeagee e@ompany BUILDINGS 


GENERAL CONTRACTORS pmaees 


There is no tougher test for tires than 


road building—particularly in country 


where rock blasting is necessary. Mr. iene. a 
MENT; 
Magee, of the Walter W. Magee Com- ST. PAUL. Minn, sere 


pany, in his letter mentions service in ex- 
cess of 80,000 miles. Here is tire per- 
formance—such a demonstration of rug- 
gedness is evidence that Firestone High 
Speed Tires will give you more satistac- 
tory performance on your fleet. The 





July 6, 1933 


are We PF. Smith, 
e Fe Smith Tip 
St. Paul, Minn. ~ B@ttery co., 


Dear mr, Smith: 


at Grand Marais a nave 


Firestone patented process of Gum- Northern Minnestee, U PO8d but iding ae 
Dipping the High Stretch Cords provides three hundred thossaprsect consisted of viast; 

the extra strength and resistance against subjecting of dirt.” ‘the baekinn and two hundred eng /APe 
abuse as well as adding to the mileage Our exparfect? ‘fucks and tires t27S,° Bost grucliieg ost severe 
to be secured in severe service. were agrecabiy In making «,f80V07 of our osutpeent and oo 


. cost of 4 na S, we 
Get your trucks ready for the increas- our Firestone 
our tires in you will be lad to know 


ing number of road building projects our tires receivedy re'p4 i? SPite of this arnc.Perfomance of 
. . . or 80,0 te ong nd som os buse and puni : 
and contracts — equip with Firestone Supers se omt1e8~ ‘We. consider’ ener them withstood trie shment 


ap S servire 


High Speed Tires Service anticipated, Phenomenal and fan 
able sum or We know that o 
for dependable low Mj rendered by Tones and in addition res B&%° Saved us a consig 
. “ ‘ \ W a your o @ ms ‘ 18 promr : consider. 
cost operation. d t Png enclosing a phote nization has been + efficient service 
our Firestone tires whion Le, of the fifteer new tr value to us, 
/ Present fleet of fifty-five just been Purchased tn 9oqutpped 
. nlarge 


Yours ven 
rs very truly, 





WALTER w, MAGEE COMPANY 


Listen to the 
“Voice of Firestone” 
Every Monday Night 
Over N. B.C.—WEAF 
Nationwide Network 


FIRESTONE TIRES WILL REDUCE Your OPERATING COSTS 


Copyright, 194, The Fivestone Tire & Rubbey Lo, 
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AMERICAN LUMBERMAN 


Potential Building Needs Offer 
“Opportunity of a Lifetime” 


T IS BELIEVED that no careful 
reader of this issue of the AMERICAN 
LUMBERMAN can fail to be impressed 

with the extent of the potential de- 
mand for lumber and building ma- 
terials of every sort that awaits alert 
merchandisers of these wares; includ- 
ing, of course, both the dealers who 
distribute and the manufacturers who 
produce them. Entirely without pre- 
conceived editorial intent, and solely 
because the bi-weekly “crop” of news 
received through regular channels 
from various parts of the country re- 
flect broadening sales opportunities 
and an awakening demand for lumber 
and building products, a picture is pre- 
sented which should inspire dealers 
and producers alike with a determina- 
tion to cultivate to the utmost the 
vast field that, figuratively, is ready 
for the plow. 

Indeed, the more one studies the 
present situation, the more difficult it 
becomes to escape the conviction that 
reconstruction is destined to usher in 
a new era of prosperity, just as virgin 
construction led the country out of a 
previous depression. By reconstruc- 
tion of course is meant not merely re- 
pair or even modernization—though 
these will be factors of tremendous im- 
portance—but the entire program of 
new construction, replacement, mod- 
ernization and general improvement 
needed to lift the country out of the 
morass of decay, disrepair and obsoles- 
cence into which it has been gradually 
sinking during five years of depression, 
and to realize to the utmost the new 
slogan “Rebuild America!” 

The immensity of the potential de- 
mand is clearly indicated by the analy- 
sis of incomplete returns from the U. 
S. Farm Housing Survey printed on 
front page of this issue. While these 
figures relate to farm needs only, a 
parallel survey now being made un- 
questionably will reveal equal or 
greater housing needs in the cities and 
towns. 

The inevitable query as to how these 
needs are to be financed may be 
answered, in part, by pointing to the 
several articles in this issue reviewing 
and forecasting governmental plans, 
old and new, for supplying the re- 
quired funds. Already the money flow- 
ing forth from Washington in the form 
of payments to farmers on the crop 
and hog reduction programs, loans on 
stored corn, etc., has noticeably stimu- 
lated building and repairs in many 
rural sections. Under the expanded 
plans now being made, these benefits 
will be greatly increased. 

But it is not necessary to await fur- 
ther governmental action. Besides the 


large amounts now being distributed 
to the farmers by the Government, 
their buying power also is being in- 
creased by the higher prices which 
they are receiving for their grain, cot- 
ton, live stock etc. Moreover, in a 
short time the_ 1934 crop will begin 
moving to market, further improving 
the farmer’s financial position. 


But with all this, institutional and 
private sources of funds for financing 
building also should be utilized to the 
utmost. A very practical suggestion 
is found in the experience of an Illinois 
suburban dealer, told elsewhere in this 
issue, who within the last 18 months 
has sold 16 house jobs, all financed 
with funds from private sources. Some 
of these jobs have only recently been 
completed, and work on several others 
is to be begun in the near future. 

A most encouraging report from a 
Tupelo (Miss.) retailer tells of a splen- 


Please, Honorable Rulers, a Little Cer-| 
tainty About Real Estate Taxation 


ITHOUT apologies, without 

any smart panacea and with- 

out too much fear of the big 
bad wolf, we raise this old question of 
taxation. A person doesn’t have to 
see far into a brick wall to know that 
one of the important pastimes of the 
next generation is going to be the pay- 
ment of taxes. 

To be sure, so much tax revenue is 
needed these days that other forms of 
official money raising are being tried. 
But this is no assurance that over- 
burdened real estate is going to have 
its load lightened. We've heard of re- 
placement taxes, but they’re like the 
sea serpent; more often heard of than 
seen. 

We don’t believe real estate wants 
to escape its fair share of the burdens 
of government. But it’s getting a 
little tired of playing the role of 
George. Let George do it, remark all 
the voters whose income and invest- 
ments center in less tangible forms of 
property. Everybody knows of in- 
stances in which minor remodeling, 
repair or even painting has caused tax 
valuations to rise. Too heavy real es- 
tate taxes are a damper upon building. 
3uilding is probably the surest source 
of business recovery. It may not 
relish being called a goose, but it lays 
golden eggs. Dead goose, no golden 
eggs. 

The power to tax, as John Marshall 
remarked, is the power to destroy. 
The continued voting of real estate 
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did run of business now being enjoye 
—both new homes and remodeling. 
with more in the offing. Other “high. 
lights” could be cited, but it is not jp, 
tended to make this editorial an inde, 
of contents. i 

But however spacious and fertile th, ee 
field, the size of the harvest depend: B ther adve 
very largely upon the skill and af) eset” 
siduity with which it is cultivated, TW cases?" 
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terial and building industries, the op. 
portunity of a lifetime. Will they rise 
to the occasion? 


taxes by those electors who do not 
pay them bids fair in time to send the 


American middle class to keep com-§ "4 p 
pany with the snows of yesteryear. AB °p 
certainty that public expenditures § © 
would fall with reasonable evenness Inte 
upon earning power and not over — We w 
whelmingly upon home owners would § ™** *) 
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the business of authorizing public im- oligo 
provements. weet of | 
Home owners are not slackers. § of the li 
They don’t bruise easily. Those § the aver: 
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who are paying more into the public 9 construct 


pot. That kind of music is more often F this ing 
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their much noise, to get more out of 
the pot. Let them spend the tax 
money, and they care not who pays. 

The home owner values his home 
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War 
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QUERY AND COMMENT 


completed is not known, but an inquiry has been 


For Molding Samples and Booklets 

We are planning to install in our office new 
for dispiaying molding samples and for 
envelope enclosures and 
other advertising literature. _ Have you any 
the form of illustrations, of 
ihe best ideas for such or display 
cases?—INQUIRY No. 3086. 

[This inquiry comes from a retail concern 
which has been sent a description 
and illustration of a handy display rack for 
advertising literature, made from a sheet of 
wallboard, which appeared on page 20 of the 
AMERICAN LUMBERMAN issue of Feb. 18, 1933. 
He also has been sent an illustration showing 
4 display panel with molding samples arranged 

ereon. 

- is further suggested that a display board 
jor molding samples might easily be made by 
runing a border of molding around a piece of 
plywood of suitable dimensions, the finished 
hoard to be stained, painted or left in the nat- 
ural, as preferred. The samples could be hung 
thereon by screwing several rows of small 
hooks. into the plywood, and inserting small 
screw eyes into one end of each sample piece 
of molding. 

Readers are requested to inform this depart- 
ment concerning any devices they may have in 
use for the display either of advertising litera- 
ture or molding samples.—Eb1Tor, ] 


Wants Lanliie for Toilet Seats 


We wish to contact a lumber concern which 
is in position to furnish us with rings and 
covers (in the rough, unfinished) for toilet 
seats. Any information you can give us will 
be greatly apreciated.—INquiry No. 3089. 


racks 


racks 





[To this inquirer, a dealer in plumbing sup- 
plies in a large eastern city, have been given 
the names of several concerns which manufac- 
ture toilet seats. To any reader interested, who 
is in a position to supply his requirements, the 
name of the inquirer will be given upon re- 
quest.—EpiTor. | 


. . 
Interested in Store Equipment 

We would appreciate your giving us the 
names and addresses of some companies that 
manufacture equipment.—INQuIRY No. 
3090. 

[This inquiry from a well known retail lum- 
her and building material concern in a western 
State is just another indication of the develop- 
ment of better merchandising and the extension 


store 


_ of the lines that are being offered for sale by 


the average lumber and building material deal- 
er. Many dealers are dressing up their stores 
and putting in modern equipment for handling 
and displaying many lines that enter into the 
construction of homes and other buildings. To 
this inquirer were given the names of several 
concerns which manufacture store equipment 
such as is used by lumber and building material 


) dealers for displaying paint, builders’ hardware 


and other items.—Eb1Tor. } 


Wants a Price Book for Dealers 


For a long time we have been trying to 
line up a modern price book for our retail 


lumber business which includes not only 
lumber, but millwork, roofing, hardware 
paints ete. If you know of a concern that 


handles multiple business the same as ours 
and has such a price book, we would appre- 
“late having the information and would be 
Willing to pay for a copy of its setup.— 
Inquiry No, 3082. 

[The necessity for keeping more detailed price 
records under the Code than has usually been 
the custom in retail lumber and building mate- 
tial yards is creating a demand for a book such 
as this inquirer has in mind. Some time ago 
the AMERICAN LUMBERMAN was in correspond- 
tice with a well known dealer in the East who 
Was at that time engaged in the preparation of 
4 price book. Whether this book ever was 


AMERICAN LUMBERMAN 


sent to develop this information. Two books 
that would be very helpful to any concern that 
is preparing a handy price book for the use of 
its employees are “Hiatt’s Expert Lumber 
Pricer,” and “Sellers’ Markup.” The former is 
devoted entirely to the pricing of lumber, but 
the latter gives the figures for applying to any 
cost price to develop any desired markup. Both 
of these books can be supplied by the AMERICAN 
LUMBERMAN at the publisher’s price. Any 
reader who has information that will be of in- 
terest to this inquirer is invited to send this 
information to the AMERICAN LUMBERMAN. The 
name of the inquirer, a retail lumber dealer in 
a New England city, will be given upon re- 
quest.—EpIrTor. ] 


Machine for Grinding Sawdust 


We have a customer who is manufacturing 
a grinding machine designed to reduce small 





waste in woodworking establishments into 
fine sawdust suitable for market or for fuel 
used through a stoker. He would like to 


place the sale of this grinder with some ma- 


chinery concern covering a large territory 
and would offer an excellent contract for 
handling it.—INQuIRY No. 3091. 


| To this inquirer, a well known eastern manu- 
facturer of woodwork, were given the names 
of concerns who possibly would be interested 
in distributing a grinding machine of the kind 
mentioned. There is a growing market for fine 
sawdust and the AMERICAN LUMBERMAN fre- 
quently has requests for information as to 
sources of supply. A machine such as _ indi- 
cated should find a ready sale among concerns 
interested in supplying this demand for saw- 
dust. To anyone interested, the name of the 
inquirer will be given upon request.—Ebiror. | 
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Books Useful to Retailers 


We are considering augmenting our library 
somewhat, and would be pleased to have 
your suggestions as to what books should be 
included in it?—INQuriry No. 3087. 


|To meet an apparent need for a comprehen- 
sive list of books on every subject of interest 
to a progressive retailer, the AMERICAN LUM- 
BERMAN has prepared a bibliography on such 
subjects as Retail Yard Management, Figuring 
and Estimating, Wood Properties and Identifi- 
cation, Storage and Seasoning, Specifications, 
Sizes and Grades, Home Planning and Man- 
agement, Home Construction, Construction De- 
tails, Log and Summer Cabins, Remodeling and 
Repair, Home Finance, Farm Building, Fabri- 
cating and Finishing, and Industrial Uses of 
Lumber. 


This list includes many highly useful treatises 
that have been offered free by manufacturers of 
certain products, and also a number of titles 
published by the Government—in other words, 
includes books that are not found in the ordi- 
nary book catalog. 


The list is not considered to be in shape for 
general distribution, because it contains dupli- 
cations, and perhaps some works that have been 
superseded by those based on more recent tech- 
nical research. It needs the criticism of prac- 
tical and experienced men in the retail lumber 
business. A copy of the list will be sent to any 
retailer who will promise that he will check it 
over carefully with his own working library, 
scoring off the titles that he considers duplicates 
of better books or regards as of little value, 
and will also add to the list the titles of any 
books that he regards as valuable parts of the 
retail lumberman’s working kit—EbITor. | 
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The following gentlemen were 
elected as officers of the Whole- 
sale Sash, Door and Blind 
Manufacturers’ Association, at 
the annual meeting of that or- 
ganization, held in Chicago last 
week: W. B. Phillips, Chicago, 
president; G. M. Paine, Osh- 
kosh, Wis., vice president; O. 
C. Steenberg, Fond du Lac, 
Wis., secretary. The executive 
committee is composed of J. P. 
Meyer, G. M. Curtiss, W. C. 
Conway, J. P. Gould, W. W. 
Carr, J. C. Wyman and J. H. 
Wharton. 

e o e 

The Freight Difference on 
Hardwood and Softwood Lum- 
ber.—William C. Bailey, of the 
hardwood lumber firm of Ben- 
nett & Bailey, Minneapolis, 
Minn., while in Chicago re- 
cently called the attention of 
some of the railroad officials to 
the discrepancy in rates for 
hardwoods and softwoods, a 
difference which hardwood men 
are trying to have done away 
with. Under the present ar- 
rangement, the railroad tariff 
on hardwood is from 12 to 16 
percent higher than that on 
softwood. That this is so is 
claimed to be a relic of the 
olden times, when none but-the 
very best black walnut logs 





were cut, and when the excel- 
lent quality of both logs and 
lumber would return dealers 
such profits that they could af- 
ford to pay a little higher rate. 
The freight tariff of a quarter 
of a century ago was arranged 
on that basis. 
* * * 

Redwood, Cypress and Yel- 
low Pine.—The signs are becom- 
ing numerous that white pine 
is not hereafter to be the king 
among the woods with almost 
unlimited sway, that it has been 
in the past. Its competitors 
for supremacy are to be Cali- 
fornia redwood, and_ southern 
cypress and yellow or pitch 
pine. Already in Chicago the 
trade in redwood has got a 
start, and that in yellow pine 
is under full motion. 

* o * 


The Hennepin Canal enter- 
prise appears to be gaining 
ground in and out of Congress. 
A notable element in this gain 
is the increasing unanimity of 
the Northwestern press in fa- 
vor of it. The argument for 
its construction is now mainly 
based on its national utility. 
Attention is being called to the 
growing competition of - India, 
Russia and the Canadian 





Northwest with this country in 
the grain markets of Europe. 
This is thought to menace our 
agriculture, and _ render it 
doubly important that cheaper 
methods be provided for trans- 
portation of products from the 
great prairie interior to the At- 
lantic seaboard. The argument 
is well timed. The Hennepin 
Canal would furnish a water 
connection between the upper 
Mississippi and tributaries, and 
the Great Lakes. 


The way changes are taking 
place in the annual lumber 
production of different districts 
in Michigan is illustrated by 
the following figures: In 1874 
the product of the mills along 
the. Detroit & Bay City. divi- 
sion of the Michigan Central 
Railroad. was 48,500,000 feet; 
in 1883 it had fallen to~«10,500,- 
000 feet. On the.other -hand, 
the production along the Mack- 
inaw division of the same rail- 
way system in 1874. was 48,- 
750,000° feet, whilein 1883 it 
had advanced te 89,375,000 
feet. It is noteworthy, also, 
that on this division the prod- 
uct of 1883 was 32,725,000 feet 
more than it was the year pre- 
vious. 
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ABOVE—Truck for rolls 
facilitates rapid stringing or collec- 
tion of a line 
BELOW—Adijustable bracket for sup- 
porting conveyor rolls when they are 
in use 


conveyor 








A dealer friend has suggested 
that this is a good time of year 
for the Realm to give some at- 
tention to yard and office de- 
vices. 

He speaks in appreciation of 
the extensive and careful news 
the AMERICAN LUMBERMAN has 
printed about the codes. He 
likes the reminders the various 
departments have put forward 
in regard to merchandising poli- 
cies; for he agrees with us that 
the new era, whatever else it 
may be, is to turn upon careful, 
creative sales efforts. He also 
applauds the efforts the manager 
of this publication has made to 
get financing machinery’ im- 
proved so that it will be able to 


care for building loans. 

All these things, so our friend 
tells us, are highly important. 
He wants no less attention paid 
to them. 

But if a dealer is to find his 
greatest opportunities in selling, 
then he will need to pay atten- 
tion to sales devices. He needs 
efficient equipment, adequate 
storage facilities, and attractive 
sales displays. 

So the Realm has gathered to- 
gether a number of photographs 
taken in yards scattered all 
about the country. Many if not 
all these pictures have been re- 
produced in the AMERICAN LuUM- 
BERMAN; but we believe that 
bringing them together in one 
place will increase their sugges- 
tive value. They don’t cover the 
entire story, for that couldn’t be 
done in one article. They may 
not all be suitable to any one 
yard. But they can be changed 
and adapted to local uses, and 
they may inspire dealers to in- 
vent their own equipment. If 
dealers like this kind of material 
and find it useful, the Realm will 
present further articles of a 
similar kind from time to time. 


HINTS ON USING 
CONVEYORS 


For many years a large num- 
ber of dealers have found that 
roller conveyors have been use- 
ful and almost indispensable in 
handling lumber and cement 
from car to warehouse. To be 
sure, the Recovery Administra- 


LEFT—Lapping the bearings of these bins gives them level bottoms though 
they are built on sloping ground 
RIGHT—Finish is here piled in bins one board wide, so that its edges are 
protected from damage by rough handling 
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tion has been suggesting that 
more hand labor and fewer auto- 
matic devices be used. But some 
judgment must be used in apply- 
ing this principle. Unloading 
cars furnishes irregular labor at 
best; and while the sum total 
of wages earned by the local un- 
employed in this field makes no 
great difference in the labor 
market, the added cost of hand 
labor would figure in a rather 
important way in the price of 
building materials. 

We show here a couple of de- 
vices that have proved useful in 
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a 4legged frame, made like 4 
saw-horse, with a vertical boar 
working in a slot. A series of 
auger holes and a bolt make it 
possible to adjust the height. 
The second device is a littl 
truck that is in use in a big 
Dakota yard. It was built bya f 
local blacksmith, according ty 
simple plans drawn by the man. 
ager. The sections of the rolls 
are piled on it, and the machine 








This bin straightens bowed pieces of 
dimension—the pile can be built 
rapidly 
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making conveyors efficient. One 
of them is a _ bracket, photo- 
graphed in a Missouri yard, 
upon which the rolls rest when 
in use. The picture indicates, 
almost as clearly as a drawing 
would, how it is constructed; 


is pulled by a delivery truck. 
This makes possible the rapid 
stringing of the line, and the 
equally rapid collection of the 
sections when the job is done. 
The truck serves also as a Con- 
venient and compact storage for 
the sections when they are not 
in use. 

An Ohio dealer has invented a 
bin for 2-inch dimension, used 
largely for 2 by 4’s, but suitable 
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THE REALM SUGGESTS A FEW DEVICES 
THAT MAY MAKE SALES EASIER, AND THE 
WORK OF THE RETAILER MORE EFFECTIVE, 
IN THIS NEW ERA OF SALES COMPETITION 





for wider pieces. One of its val- 
ues consists of keeping the 
sticks straight, and of straight- 
ening those that come out of the 
ear crooked. The bottom of the 
bin is V-shaped, with the V form- 
ing a right angle. Brackets are 
fastened to the uprights in such 
a way that when 2-inch pieces 
are laid on edge along one side 
of the bottom V, they will just 
fill the space; and the bracket 
continues the line to the side 
piece and furnishes a founda- 
tion for the next layer. The bin 
is filled by alternating layers, 
thus making a herringbone pat- 
tern. Suppose a stick with a 
bow turns up. It is placed near 
the bottom of the row with the 
bow up. The weight of the row 
will bind it; a blow with a 
wooden maul will straighten the 
stick; and the weight of the 
stock above it will keep it 
straight. We are told that the 
pile can be built rapidly and 
that stock comes out in perfect 
condition. 

An Iowa dealer adopted a sim- 
ple way of building a shed on 
sloping ground, stepping the 
bearings down from bin to bin 
and thus keeping the bins level. 
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LEFT—The outside finish and roofing panels used on the outside of this retail 
office are effectively displayed 


RIGHT—Lattice pergola, breakfast alcove, wall cabinets and other materials 
are here given a prominent showing 


At the top of the hill the bear- the effectiveness of the device re- 
ing rests directly upon the quires that the drop of the slope, 
cement foundation. The other from one bin division to the next, 
end rests on top of the bearing is equal to the thickness of the 
of the adjoining bin. Of course timber used as a bearing. This 





ABOVE—Screen is easy to pick out from the numbered bins below this cutting 
table—which has trough for the roll, scale for lengths and guide for cutter 
BELOW, LEFT—This nail container has sheet metal bottom with projecting 
lip; it's wide enough to make easy the emptying into it of a keg of nails 


BELOW, RIGHT—This nail container consists of shallow drawers with sloping 
fronts, that can be partly pulled out when they are being filled 
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Yard and Office Kinks 
That Make Work Easier 





can be varied by making bins 
wider or narrower. 

An Ohio dealer has made a 
simple storage device for finish 
stock by means of - divisions 
which divide the stock into piles, 
one board wide. This is a great 
protection to edges, since the 
piles can’t be thrown down or 
pawed over. 


NAIL CONTAINERS GET 
IDEAS 


Several dealers have asked 
about nail containers. We show 
herewith two different types 
that have worked very well. The 
first has a rounded bottom, made 
of sheet metal with a projecting 
lip. These pieces of metal were 
cut by a local shop. The sec- 
ond consists of drawers with a 
sloping front. The first has a. 
vertical measurement sufficient 
so that a keg of nails can be 
dumped in. The drawers, being 
shallower, can be partly pulled 
out when they are filled. With 
either device a scales scoop can 
be held under the lip, and nails 
can be transferred with a nail 
claw. Above the _ range of 
drawers is a series of panel dis- 
play doors, containing hardware 
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arranged in patterns. Stock is 
kept behind the adjoining door. 
In this way the customer can 
continue to look at the sample, 
while the salesman opens the 
neighboring door and gets the 
article out of stock. This has 
nothing to do with the nail stor- 
age arrangement, but it shows 
how the two devices can be com- 
bined. 

An Indiana dealer has devised 
a rack and cutting board for 
screen wire. At the end of the 
table is a half-round depression 
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in the depression and unrolls 
itself. The table is laid off in 
accurate measurements; so the 
web is simply pulled out to the 
desired line mark. The zero line 
is a saw kerf; and a cutter 
drawn across the web and ex- 
tending down into the kerf cuts 
the web cleanly and accurately. 

Probably a majority of deal- 
ers are planning changes in their 
offices, unless these sales rooms 
are very new, so that they may 
display their goods to better ad- 
vantage. The opportunities here 
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into.which the roll is placed. 
The web can be pulled out across 
the table, while the roll remains 


This attractive display of doorways 
adjoins the office desk, 
will be sure to see it 


so customers 
stated: 


are endless, and anything like a 
possibilities 
hundreds of pic- 
scores of thousands of 


complete 
would call 
tures and 
descriptive words. 

One general principle can be 
These displays should be 
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so arranged that the customer 
who comes to pay a bill or to 
buy a pound of putty can not 
fail to see them. There may be 
situations in which a separate 
and isolated display is highly 
useful; but for the average yard 
the displays should be directly 
along the line of traffic. 

We show herewith several 
views chosen almost at random. 
One is of a newly remodeled otf- 
fice finished in knotty pine; a 
kind of wall decoration that has 
proved popular of late. It fits a 
lumber office well, makes a good 
background for any kind of dis- 
play, and helps to sell some re- 
modeling jobs. A second con- 
sists of some handsome door- 
ways adjoining the order desk. 
A third combines a lattice per- 
gola, breakfast alcove, wall cabi- 








Long Established Lumber Company Retires 


| Announcement . the purchase of the John 
Week Lumber Co. by the Kellogg Bros. Lumber 
Co. (operator of a line of yards with head 
quarters at Wisconsin Rapids, Wis.) has been 
made by both companies. The Kellogg com- 
pany will continue to operate a retail lumber 
and building material business at the same 
location, under management of Ed. Way. 
EpiTor. | 

With the retirement of the John Week Lum 
ber Co., of Stevens Point, Wis., from the lum- 
ber industry, another of the pioneer concerns 
completes its work of development and adds its 
share to the economic history of Wisconsin. A 
record of nearly a century of service causes the 
trade a feeling of regret at the closing-up of its 
affairs. 

Starting with the dreams of a young Nor- 
wegian shoemaker who visualized the oppor- 
tunities in the pineries, we see, in 1851, John 
Week making his pilgrimage to the heart of 
the» unbroken forest and establishing himself, 
building up his little community on the banks 
of the Big Eau Pleine River in the town of 
Sergen in Marathon County, Wis. He estab- 
lished his store, sawmill, farm and school with 
none of the modern metheds of credit, and 
work was the key. Here his family was raised. 
and among these children, two—Nelson A. and 
\ndrew R.—were the sons destined to carry on 
the business. ; 

Hardships were’ many and the little. com- 
munity of necessity had to be practically self- 
supporting. With the building of the sawmill; 






Knotty pine has provided a handsome 
effect for the front office of this te. 
tail yard 


nets and the like. The displayis 
none the less effective for the 
fact that such a combination 
never would appear in a house: 
for the idea is not to show a 
exact section of one part of a 
house, but rather to show details 
that can be used in_ several 
places. The fourth shows a pri- 


vate office enclosed with outside | 


finish and roofing panels. Per. 
haps the chief value of these of- 
fice displays consists of showing 
what a little ingenuity and 
imagination will do in making 
an office a cheerful and efficient 
working place, and at the same 
time an attractive 
goods in their finished form. 


display of 


lumber began to pile up and trips to market 
were begun. Market meant the rafting of lum- 
ber down the Wisconsin River through the 
dangerous Dells, on to Dubuque and the Missis- 
sippi River to St. Louis and beyond. All 
available funds from the sale of lumber was 
reinvested by the far-seeing John Week in 
pine land until he owned practically all of the 
land about his settlement. In 1880 fire de- 
stroyed his sawmill. From that time the busi- 
ness was transferred to Stevens Point, where 
he purchased the present site from the North 
Side Lumber Co. 


Under the efficient management. of Nelson and 
Andrew Week, the former in charge of the 
sawmill and planing mill, and. the latter direct- 
ing the office policies, the trade grew and the 
John Week Lumber Co. began to make its 
presence felt in the lumber industry of the State. 
Always a stickler for uniform grades and ad- 
herence to proper marketing rules, the company 
was one of the organizers of the State trade 
associatiens. Andrew R. Week was always 
one of the leading directors of the policies of 
the trade associations up to the time of his 
death ‘in 1917, holding many offices, including 
that of president of the Hemlock association. 
Many of the meetings of the grading committee 
wére held in the yards of the John Week Lum- 
ber Ce., where it was just as much an infrac- 
tidn of rules to have “too good” grades as it 
was to have them “too poor.’ 

Time passed, and with it white pine passed: 
The John Week Lumber Co. retraced its tracks, 
once more going over its cutover pine lands, 


this time cutting the formerly despised hemlock 
being among the first to realize that it hada 
commercial value. In 1917 the John Week 
Lumber Co. suffered a severe loss, and the 
lumber industry in Wisconsin felt the loss 
keenly, in the death of Andrew R. Week, s 
long a leader in lumber affairs of the State. 
His place was taken by Harold J. Week, son of 
Nelson A. Week, and the business was carried 
on through the strenuous wartime and _post- 
wartime activities until the company holdings 
were completely cut over. With the cessation 
of sawmill operations, Harold J. Week retired 
from the management and Louis R. Anderson, 
for years the sales manager—also a stockholder 
of the concern—was elected secretary and mat- 
ager. His association of 40 years with the 
company fitted him admirably for. the posi- 
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tion and the management remained with him 
until the closing up of the active affairs of 
the concern. 

Thus comes to an end another chapter in the 
lumber industry of Wisconsin. Wholesalers, 
manufacturers and retailers throughout the 
State and throughout the country will regret 
the retirement of the John Week Lumber Co. 
from the ranks of the old time lumbermen: btt 
with regret goes also an appreciation of the 
work done in the stabilization of an important 
industry, and in the mighty work done in the 
development of a community and a_ State. 


I. G. W. 





More THAN 23,000,000 trees were distributed 
by States for farm planting in 1932. 
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Retailers Round Table 




















Tells Community, In "Chatty" 
Ad, That Recent Business 
Is Good 


Business is good—in fact, very good—down 
in Tupelo, Miss., according to a letter received 
by the AMERICAN LUMBERMAN from M. E. 
Leake, president Leake & Goodlett (Inc.), lo- 
cated there, in which he enclosed a very strik- 
ing advertisement recently run in the local 
newspaper. 

The advertisement, which (apparently) occu- 
pied a full page of space in the paper, was ar- 
ranged in four panels, in which were set brief 
items describing jobs for which the above firm 
had recently supplied the materials, the whole 
layout constituting a sort of report to the com- 
munity of the sizable jobs handled during the 
last thirty days, but not including what Mr. 
Leake describes as “a world of little jobs that 
we are alsc looking after.” 

Still more important, it does not include the 
twenty-five houses for Tupelo Homesteads, a 
Government proposition, materials for which 
have been sold by Leake & Goodlett (Inc.), al- 
though actual work on the houses has not yet 
started. When it does start, Mr. Leake ex- 
plains, it is planned to make this the basis of 
another big advertisement. 

The advertisement is written in a chatty, 
neighborly style which should prove very effec- 
tive. It is set up in short paragraphs, with 
ample space between and wide margins, making 
it attractive to the eye and easy to read. After 
reminding readers that the firm has been in 
business in Tupelo for thirty years, and is just 
as anxious to please customers as ever, the “ad” 
lists some of the jobs for which material is 
being furnished, as follows: 


Dr. L. C. Feemster, jr., 
home on Green Street. 

Dr. N. L. Nash, an up-to-date four-family 
apartment on Main Street. 

Dr. George W. Chapman for Tupelo Mili- 
tary Institute—a dandy gymnasium. Doc al- 
ways wants the best for his boys and he has 
always called on us to furnish everything he 
needed. By the way, Doc has a splendid 
school and it is constantly growing. 

0. C. Doty, a new rental house near T. M. I. 

Geo. H. Booth, repairing and putting in 
new front at the Old Trice-Raymond stand. 
The Tupelo Hardware Co. will soon make 
their new home in this building. It will give 
them much more room and will certainly be 
hice when they announce their opening. 

_ Remodeled and put in a new front for F. L. 
Spight in the store known as the Dabbs build- 
ing. Mr. George Fulton has just moved in 
there with the nicest kind of a sandwich shop 
and he is certainly fixed up in good shape. 

New front and remodeled store for Ike 
McCollum to be used by the Mississippi Farm 
Bureau Federation. The boy in charge of the 
new store is a fine fellow—Gill Lilly. If you 
mo know him, meet him. You will be glad 
of it. 

Tupelo Cotton Mills, new roof over part of 
main building. 

_ Also, covering 25 houses for the Tupelo 
Votton Mills with Johns-Manville Asbestos 
Shingles--the kind that won’t wear out. 

John Cayson, a new home at Auburn. 

Mr. J. H. Ledyard, new roof on home with 
Johns-Manville asbestos shingles. 

D. N. Alexander, a new home beyond Feem- 
Ster’s Lake. 

New house for J. D. Holder, East Tupelo. 

New house for R. E. Sherfey, at Nettleton. 

New house for A. H. Barber at Mantachie. 

New house for D. G. Green at Ratliff. 

New House for Federal Land Bank, located 
at Buena Vista, Miss. 

New house for J. T. Barber, Mantachie. 


a lovely modern 


New home for Mr. Raymond Partlow near 
Plantersville. 
Remodel home 
Plantersville. 
Material for remodeling 
Bishop on Green Street. 
New home for another of L. B. 
sons—M. H. Loden. This makes 
fourth house for these good folks. 


for Mr. Alex Morgan near 


home of J. A. 


Loden’s 
about the 


New house for Mr. Harris at Capleville, 
Tenn. 
Covering home for Mr. O. G. Gilster on 


South Church Street. 

New addition to Standard Oil Co. building. 
‘New $7,000.00 school building for Carolina 
School in Itawamba County. 

Dr. Green is tearing down an 
mark, out of which he is building several 
small houses. We are furnishing the bal- 
ance of the material for these houses. 

Two new houses for D. R. Moore, Boone- 
ville. Miss. 

New residence 
Saltillo. 

New rental house for Erin Dillard. 

Remodeling a store house for Will Houston. 


old land- 


for Mr. Hayden Hall, 


Part of the material for remodeling the 
Court House. 
Sorry we can’t give all the jobs we are 


doing at this time. Will tell you more later. 

If at any time something comes up that 
isn’t all right, tell us about it for we want 
to make it good—and bless your heart, we 
will. 

We have bought out several mills this 
year and we still pick up some nice bargains 
in odds and ends. 

We want to thank our many friends for 
their past loyalty and assure you that you 
can always depend on us. 

We hope to celebrate our golden wedding 
some day and want all our friends to rejoice 
with us. 





Signed: M. E. Leake, 
Leake & Goodlett, (Inc.) 
———_—_—_—_— 


HEAVY LEATHER aprons, leather pads and full 


leather or leather-faced gloves will prevent 99 
percent of splinter injuries in the yard. 


Lumber Store Furnishes Office 
Space to Contractors 


Beless & Young, in their lumber and building 
material store at 4501 Beverly boulevard, Los 
Angeles, Calif., are finding it profitable to give 
free office space to contractors. In a few in- 
stances they are also giving shop space. 

Burton S. Beless, active head of the com- 
pany, states that the contractors can be given 
much better service when housed in the same 
building with the materials company, as all 
telephone calls are taken care of when the 
contractors are out on the job. Among the 
contractors with headquarters at the Beless & 
Young store are a roofing contractor, a man 
specializing in store fronts, three or four paint- 
ers and painting contractors, a cement contrac- 
tor, a group of carpenters and a man special- 
izing in lawn equipment. 

Mutual benefits result. Beless & Young re- 
ceive a commission on all jobs which they are 
able to turn over to contractors. Contractors 
housed in such a center and in such a group 
naturally have contact with a larger territory 
than otherwise. The advantage to customers 
of the contractors is obvious, as all service 
comes to them from one central point. If an 
application comes to any contractor the tenta- 
tive bill for materials is figured up by Beless 
& Young at the contractor’s request. 


Collecting is simplified, as the different con- 
tractors and Beless & Young are able to co- 
operate. Beless & Young will do the collecting 
for any one of the contractors who desires the 
service, and vice versa. 

The building occupied is a typical open front 
market, which was used for many years as a 
grocery and food market. A good sized frame 
office building stands on the corner of the lot. 
Desks and telephones have been installed in 
this building, while materials of all kinds are 








GOOD TO THE LAST DROP 


Pocket Extra Profits From Your Wares by "Milking Them Dry" 
of ALL Sales Possibilities 








There is an old gag about the hunter who 
went out after rabbits but came back empty- 
handed because “every time I aimed my gun at 
a rabbit another rabbit would get in the way.” 

Lumber dealers will scoff at him, of course, and 
they should. But what about the merchant who 
has in his stock a product which he bought to 
fill just one certain need which customers might 
have, and never thinks of trying to sell it to fill 
other needs, and thinks other sales are some- 
what of a nuisance? 

A rabbit is a rabbit, profit is profit, a sales is 
a sale—and why insist on one certain kind, to 
the exclusion of others? Why not go hunting 
for all of them? 

The hungry calf, when a bucket of mash is 
set before it, wastes no time in bemoaning the 
fact that the bran is mixed in with the mid- 
dlings and other ingredients and all mixed with 
water, but promptly starts inhaling all the feed 
in sight, sticking its nose into the bucket and 
often upraising the bucket itself to get every 
bit of what there is. As one well known pic- 
ture of a feeding calf is captioned, it is “good 
to the last drop.” 

It is only when the animal is not hungry that 
he will stop after gulping down the feed that 


was on top, that which he saw first and which 
really attracted him to the bucket. 

Oh well, maybe the lumber dealer who merely 
sips at his sales possibilities instead of really 
working at his job, just simply isn’t hungry. 
Maybe he doesn’t need the extra profits from 
extra sales. But’ if he does need them, and in- 
tends to get them— 

Consider, for just one of numerous examples, 
poultry netting. Many lumbermen doubtless 
think of this as strictly a poultry item, or at 
least as only a farm item. But there has come 
to the AMERICAN LUMBERMAN Offices a copy of 
a little circular which the Indiana Steel & Wire 
Co., of Muncie, Ind., supplies to dealers for 
their imprinting and handing out to customers. 
It lists fifty uses for U. S. Poultry Fence, and 
on looking through the list we find that over 
thirty of the uses are applicable to city people, 
and ten of them applicable only to city people, 
in industrial uses etc. Two of these—machin- 
ery guards and store-room partitions—could 
advantageously be adopted by many lumbermen 
themselves. Lumbermen who have never seen 
one of these folders would do well to send for 
a copy. for-their own information as to the mar- 
ket for poultry netting. 
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on open display in the open front building. As 
the open front building sets back about six or 
eight feet from the sidewalk proper, and since 
the intervening space is all nicely surfaced 
with concrete, outdoor display without intruding 
on the right of way is possible. An outdoor 
booth also has been provided. 

It is the aim of Beless & Young to have every 
type of building material that goes into any 
type of construction available to the contractors. 
Equipment for sun parlors, hardware, and gar 
den tools are in stock and on open display. 
The group now centering in the store can 
handle any construction job from a rabbit hutch 
to an office building. 

Mr. Beless, who for many years was sales 
manager for E. J. Stanton & Son, same city, 
originated the lumber store idea about two 
years ago when he opened an establishment on 
48th street. His thought was to supply mate- 
rial in any quantity. If a customer wanted 
only one shingle, or a six-inch piece of two-by- 
four, he could get it. The lumber store idea 
has taken hold in Los Angeles and now there 
are several such stores, where building mate- 
rials can be secured with as much ease as 
groceries, and with as little delay. 

When he enlarged upon the idea by giving 
office space to contractors, Mr. Beless moved 
to a more advantageous location on Beverly 
boulevard, a location where the street traffic 
is especially heavy. T. S. Young, an employee 
of Mr. Beless under the old firm name of the 
Burton S. Beless Lumber Co., has been taken 
into partnership under the new plans. 

uVC—_— 


A Suggested Financial Set-up 
for Stimulating Building 


_ An interesting suggestion has been received 
from Louis J. Du Rocher, a Chicago attorney, 
outlining a financial system based upon princi- 
ples which he thinks should stimulate both the 
material and labor market. His letter follows: 

In place of the Government payment of re- 
lief moneys to the CWA and all kindred organ- 
izations, consolidate all such funds into one 
general fund to be entrusted to the Postal 
Savings department of the Post Office depart- 
ment (to eliminate expense and grafting poli- 
ticians) for distribution to the various States 
on the basis of population as shown by the 
last census, for the sole purpose of advancing 
funds direct to fee owners of real estate of 
record prior to Jan. 1, 1933, to be used by the 
owners only for the buying jointly of both 
labor and building material, for new improve- 
ments on land, or repair of, or improvement 
on, buildings on the real estate; such loans to 
be for a term of ten years payable in twenty 
semi-annual installments with interest at 4 


percent payable semi-annually, to be made 
upon owner’s sworn application showing the 
specific cost, uses and purposes for which the 
money is to be used, and the true condition of 
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owners with merchantable titles to build, and 
to invest in the necessary repairs and improve- 
ments needed and beneficial to the real estate; 
so creating an immediate and large demand 
for building labor and material through which 
source money will be released into all com- 
mercial and industrial avenues; unemployment 
will decrease; relief stations and bread-lines 
will be reduced; factories, railroads, trucks 
etc. will show increased activities and results; 
labor, our main source of consumption, will 
then have money of its own to purchase and 
consume the present supply and thus create 
a market for new supplies of both raw and 
finished products. 

The Government at the end of the tenth 
year will have approximately all of the moneys 
advanced, plus a large earning of interest, 
back into its treasurer's keeping—somewhat 
different from the CWA and kindred organiza- 
tions’ system of financing, but more self- 
respecting and democratic. 


Has Big Trade in Plywood 


The Klipstine Lumber and Supply Co., Sid- 
ney, Ohio, annually sell from 30,000 to 40,000 
square feet of plywood. Asked by the AMERI- 
CAN LUMBERMAN representative as to the 
causes to which he ascribes the big local con- 
sumption of his material, Manager Norbert J. 
Pointner replied : 

“Our only answer is that our customers are 
just plain ‘plywood minded.’” He proceeded to 
explain that this material is used extensively in 
that section for lining concrete forms, but that 
by far the greater part of the plywood is pur- 
chased by small consumers and everyday cus- 
tomers. 

Just recently this firm received its propor- 
tion of what was said to be the largest single 
order of fir plywood from the West Coast ever 
delivered to that section of the country. The 
car contained 60,000 square feet, but the entire 
contents were not for the Klipstine company 
alone, as the car also contained orders for Ver- 
sailles, Piqua, Covington and Ansonia. It was 
made up of fir plywood of several grades, all 
sizes and thicknesses, and was _ purchased 
through the Nicola, Stone & Myers Co., of 
Cleveland, Ohio. 


Another Old Home Made New 


OKLAHOMA City, Oxta., April 9.—The ac- 
companying pictures show how an old-fashioned 
two-story frame home, located at 3715 North 
McKinley Avenue, this city, was transformed 
with materials purchased from the T. J. Stewart 
Lumber Co. 

According to Barney Stewart, jr., manager 
of the Stewart retail yard, the house was com- 
pletely remodeled, including a new foundation 
under part of the house and an entire new roof 
of Johns-Manville asbestos shingles. The ex- 
terior was stuccoed with white Portland cement 


Remodeling transformed this old-fashioned house in Oklahoma City., Okla. into the modern 
residence seen at right 


owner's title and financial standing etc., ac- 
companied by a recent legal opinion of the 
title offered—the Government to accept the 
owner's judgment notes for the loan and con- 
fess immediate judgment thereon at the 
owner’s cost to a jien upon the real estate as 
security for repayment. 

Loans of this character will 


induce land 


and mortar color. Floors were re-covered with 
clear oak flooring. Gum interior woodwork and 
various other materials handled by the Stewart 
yard entered into the work of modernization, 
the ultimate result being a very trim modern 
residence, attractive as to exterior appearance, 
and thoroughly uptodate within. 
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Dealer Has Unique Way y 
Advertising Coal 


The accompanying picture shows Geo, Hy 
kins, jr., of the George Hoskins Lumber ¢, 
Lexington, Ky., standing in front of what ; 
literally a “coal house.” The small-scale buyiy & 
ing is built of blocks of coal, squared UD ani 
put together with mortar. The house is local 
on the corner of the lot occupied by the Hoskig i 


George Hoskins, jr., standing in front of a small 
house built of coal : 


office. The windows have shades and curtains. 
Naturally it attracts much attention. Mr. Hos- 
kins says it has proved so attractive that a 
number of other buildings, constructed of coal, 
have been erected in this vicinity; one of them | 
being a full-sized office building. This may | 
suggest an unusual way of advertising coal for 
sale for a lumber dealer who decides to take on 
this line or who wishes to do some unusual ai- 
vertising of an already established coal business. 


—_— 





Shreveport 


Sureveport, La., April 9.—For the principe 
purpose of aiding unemployed building crafts- 
men, and stimulating greater movement of mer- 
chandise, thereby aiding the unemployment 
situation, a renovizing campaign is being cor- 
ducted in Shreveport. Judging by work scheé- 
uled during the first week, it will result in 
much building activity, particularly repairing, 
painting, papering, remodeling etc. a 

The campaign, although conducted as a civic 
enterprise, with public officials and citizens 
generally lending it encouragement, has the 
special support of lumber interests, building 
supply dealers, plumbers, paint stores and other 
concerns interested in the building lines. 

To begin the Renovize campaign, an orgat- 
ization was set up with publicity, executive, 
finance and other needed committees, and Fred 
N. Currie, local man, as executive secretary. 

A Better Homes exposition was put on for 
four days at the Municipal Auditorium. This 
was financed by eighty firms, through the sale 
of display space. 

After the exposition forty solicitors, who 
for two weeks underwent a training course ™ 
salesmanship, began canvassing the city for 
pledges. These men are being paid by the 
CWA and cost the campaign nothing. Groups 
of local business men aided in their special 
training. Prior to the campaign the city was 
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divided into districts, and the solicitors, work- 
ing in teams of four, each with a foreman, are 
assigned to certain districts to canvass every 
house. 

Pledges signed by property owners are turned 
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in to the headquarters, where they are filed in 
order. While there is no way to compel those 
signing pledges to make repairs, repaint etc., 
to carry out the pledges, it has been impressed 
upon them that it is a matter of honor on their 

rt. The headquarters will make a check some 
time later to learn if the pledged work has been 
done, after which the pledge card will be taken 
out of the active or “live” files and marked 
“completed.” : 

The soliciting campaign was scheduled for 
five weeks. This time was considered suffi- 
cient for the workers to cover the entire city. 


Adds New Implement Shed 


WestviLte, INp., April 9.—The Westville 
Lumber & Coal Co. has recently added to its 
building a large wing to take care of its line 
of farm implements. The new implement shed 
is 20 feet wide and 80 feet long, with large 
show windows extending across the front. The 
floor is concrete with 8-inch cinder base. Nine 
windows along the side and back make the 
interior as light as outdoors. Large sliding 
doors on two sides of the building permit un- 
loading implements direct from railroad cars. 

Manager Lloyd Kline reports a good business 
in new implements this spring, indicating im- 
proved conditions and increased buying power 
of the farmers. 


"Feather Your Nest,"' Is Advice 
to Home Owners 


Primitive people are not so dumb, after all, 
even though they don’t have the modern advan- 
tages of traffic accidents and radio crooners, 
for they do manage to get the utmost of com- 
fort in their simple homes, says a well-planned 
bulletin, “New Comfort for the Modern Home— 
at Any Temperature” prepared by the General 
Insulating & Manufacturing Co., Alexandria, 
Ind., for distribution by dealers. Under the 
subhead “How to Be Comfortable” this bulle- 
tin says: 

The employment of light, porous materials 
such as feathers, snow, grass, reeds, cotton 
and wool as a protection against winter's 
cold and summer’s heat has always been a 
common practice with primitive peoples. We, 
modern and supposedly enlightened people, 
who do not build our homes with our own 
hands, but live in homes built by others, have 
come to disregard the primitive instinct to 
“feather one’s nest.” The result is that liter- 
ally millions of homes have been built with- 
out regard to construction from a thermal 
resistance standpoint. We have been con- 
tent to live in homes that are mere shells, 
enduring winter’s chills and summer’s heat 
with less real protection than primitive 
people. 

During the past few years with the devel- 
opment of modern methods of heating and 
air conditioning, we have been aroused to the 
fact that it isn’t necessary to chill in the 
winter or swelter in the summer—we can 
actually be comfortable the year ’round at 
any temperature. 

With a little “primitive thinking” we rec- 
ognize that the fundamental step in making 
one’s self comfortable is to “feather one’s 
nest”—in other words to insulate. How to 
insulate a home already built and what to 
insulate with, is the subject of this booklet. 

This bulletin, which describes the manufac- 
ture, characteristics, application and advantages 
of the “blow in” type of Gimco rock wool in- 
sulation, is a pleasure and an inspiration to 
read, and so is its companion bulletin which is 
intended especially for architects, to acquaint 
them with Gimco rock wool “Sealal” bat insu- 
lation and show them how to specify it for best 
results. 

Neither of the booklets is “flashy” in appear- 
ance but both of them look like they would be 
unusually effective from the sales standpoint. 
They are written in “plain United States,” with 
no attempt to dazzle the reader by a display of 
technical phrases; yet there is no lack of tech- 
nical information—it simply is couched in terms 
familiar to the average person who owns a 
ome or contemplates owning a home. 

Lumber dealers, and other factors in the 
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building industry, could well study the way in 
which these two pieces of sales literature tell 
their story of insulation, in words and pictures. 
But dealers especially will find it advantageous 
to look them over, for as the architects’ bulletin 
states, “Gimco products are distributed through 
reliable building material dealers. We wish to 
distribute our materials through people who un- 
derstand and appreciate the theory and applica- 
tion of insulating materials, so that the home 
owner will get the greatest possible return for 
his money.” 


Under present business conditions the pencil 
that was specially sharpened for price-cutting 
purposes is discredited as the sole weapon of 
competition, so it behooves the dealer to study 
manufacturers’ bulletins such as these, to equip 
himself with service and sound building advice 
to sell. 


27 


Manufacturer Offers Non-Re- 
course Finance Plan 


A piece of news that should be highly in- 
teresting to building material dealers and their 
contractor customers is the announcement just 
made from the offices of the Ruberoid Co., 
New York, of a deferred payment plan for 
financing the sale of roofing, siding and allied 
products, without recourse on the dealer or 
applicator. This plan is available for all deal- 
ers, applicators and contractors who have a 
reputation for square dealing, good workman- 
ship and a proper regard for their own -credit 
relations. A folder describing the plan in de- 
tail may be had by addressing the Ruberoid 
Co., 95 Madison Avenue, New York. 


Yard Gate Works Vertically 


Not long ago M. L. Rousey, manager Horton 
Lumber Co., Horton, Kan., told this department 
how he had rigged up a handy gate that hoists 
vertically instead of swinging horizontally. 

“In building our sheds,” said Mr. Rousey, 
“they were built up to the lot line and our gates, 
whether swinging out or in, were always in the 
way. To correct this, we took a steel gate and 
bored a 34-inch hole in the lower right corner, 
and hung it from that. Then we attached a 
metal sash cord to the upper left corner, which 
cord runs over a pulley and then down, with 
sash weights attached equal to the weight of the 
gate. Thus the gate is easy to raise, and is 
always out of the way. Another advantage is 
that heavy snows do not make it difficult to 
open.” 

Mr. Rousey illustrated the idea with a rough 
pencil sketch, from which our artist prepared 
the accompanying drawing. By way of further 
explanation Mr. Rousey says: 

“The gate is pivoted at the lower right-hand 
corner only. It is raised and lowered vertically, 
and does not swing horizontally. The gate is 
hung between two posts, which holds it steady. 

“The top beam is fastened to the roof of a 
building, but that is not necessary, as the two 
high posts can be braced together solidly. The 
two high posts are in line with each other, so 
there is no side-pull on the gate. All the gate 
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posts are of wood, and if desired the gate of 
course could be built of wood, although it prob- 
ably would be heavier than a steel gate. 

“The main part of our yard is an enclosed 
shed, which has a solid door. There are three 
yard entrances, each with a gate. The one 
sketched is 14 feet wide; another is 16 feet, 
and the third opening is 20 feet wide. For 
the last we use two 10-foot gates, one opening 
each way. 

“In opening or raising the gate we begin by 
catching hold where the chain is. The hardest 
part is closing it. When the gate is open the 
cable is slack, while in closing this slack is taken 
up, and when you get the downward pull of the 
sash weights it takes a fairly good pull to over- 
come this. When it gets past center it will 
come down of its own accord. 

“There is some possibility of the cable break- 
ing and resulting in injury to the person closing 
the gate; but this can be overcome by putting 
on a cable long enough to be easily reached 
from the ground, so that the person closing the 
gate can stand a little to one side and pull the 
gate over center. 

“However, wherever possible, any opening 
over 12 feet wide should have two gates, as they 
are lighter and easier to handle than one. This 
method of hanging gates will work as well on 
a side hill as on level ground.” 
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GIVE THE 
FOLKS A BREAK 


Much publicity is being given to 
the subject of rural beautification, 
including better homes, bigger 
barns, improved out-buildings and 
fences. There are many glib and 
often bewildering things being said, 
that bring no results because the 
lumber dealer and the farmer 
haven’t come together in complete 
understanding of each other’s needs. 

The rural home, the farmer and 
his family are fundamentally the 
backbone of American citizenship. 
The lumber dealer is his best 
friend. And through co-operation 
and friendly contact our country 
homes can _ become intelligently 
planned and harmonious units of 
beauty and comfort. 


Days of Hardship Past 


The “dugout days” are over. The 
earliest type of farm home con- 
structed in the West and Southwest 
was the dugout, with shelves cut 


from mother earth; while the flour 


barrel, with a board across its head, 


formed the kitchen table, and the 
bath was a tub placed by the kit- 
chen stove. Our pioneer mothers 
and fathers used these primitive 
homes until lumber’ could be 
freighted many miles across the 
prairie to build the first shacks. 

But the present generation does 
not need to undergo such depriva- 
tions. Lumber and other building 
materials are to be had in abun- 
dance at the retail lumber yard 
over in town—as well (alas!) as 
from the mail-order catalog. If 
the dealer is alert there will be few 
boot-legging firms intruding into 
his territory, and every man will 
get a square deal. But there is 
only one way to insure this, and 
that is to get in on the ground 
floor and contact these aggressive, 
hard-working, struggling people 
who are pulling their feet out of 
the mire of despondency through 
the new Federal loans, backed by 
Government farm agencies, home 
demonstration agents, corn clubs, 
4-H girls’ clubs etc. 

Our county is divided into ten 
sections of 4-H girls’ groups; 
through our home demonstration 
agent 140 girls are working this 
year on bedroom, yard improve- 
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“Dugout Days Are Over.” 


Says Lumberwoman Who Makes Visit. 
ing of Farmers’ Wives Her Avocation 


BY MARY MOORE PRIDEAUX 


[The author of this interesting article, who is the wife of a lumberman, 
suggested as a title "Dugout Days Are Over,” explaining that the early 
settlers on the plains of Texas, as in other pioneer sections of the country 
where lumber was not readily available, often lived in dugouts similar to that 


shown in one of the accompanying pictures. 


"| want to show,” writes Mrs. 


Prideaux, “how lumber and other building materials have made possible the 


attractive and comfortable farm homes of today. 


Modern conveniences and 


accessories have become stylish for rural homes because someone has helped 
popularize the idea. That's what | am trying to do as | go with my husband, 


or more often alone, over the country.” 


Some experiences of this lumber- 


woman in “selling” the idea of better homes to the farmers, and more espe- 
cially the farmers’ wives, of her community, are here related by herself.—Editor.] 








Reproduced from old photo of a dugout which housed a Texas pioneer 
family some thirty-five years ago 


ment and food preservation proj- 
ects. Each group has a sponsor 
and, working with her, a secretary 
and treasurer. To each of these 
I wrote friendly personal letters, 
telling them how glad I was that 
they were going forward in this 
work of home beautification. | 
told them of the instructive leaflets 
as well as samples of wood, weath- 
erstrip, paneling, oak flooring etc. 
that are available at our lumber 
yard; and that any time they 
needed anything in the way of lum- 
ber for shelves, closets or pantries 
we would gladly cut the material 
to proper sizes for them. 


Some Interesting Visits 


Then I went out and made some 
calls. One especially interesting 





Inside the T. R. Prideaux Lumber Co.’s yard at Lubbock, Tex., showing 


trucks loading out lumber for farm trade 


visit I made last month was in a 
community 15 miles west of Lub- 
bock, where a little girl who in 
last year’s bedroom contest won 
first prize—a free trip to the State 
meeting—showed me through her 
farm home. Incidentally, she said 
that she wanted to work out an- 
other unit—that of rearranging her 
parents’ room, and would need 
closet material, wood paneling or 
paint, and other items. 

Her sponsor was the wife of the 
principal of the 4-teacher school. 
Visiting the school, and at the 
teacherage, I made still other 
friends. There was a marked dif- 
ference after we had talked to- 
gether a short time and the women 
discovered that I was interested 
from their standpoint and not for 
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This sun room, and the gateway and trellis nearby, show how the cam- 


merely mercenary reasons, as push- 
ing a lumber job or a paint deal. 
This visit, as well as the letters 
written the women, have found q 
hearty response and established a 
link between our farmer friends 
and the local lumber dealers— 
whether it is our own business that 
benefits or not, though much has 
come our way. It stands to reason 
that somebody is going to see that 
these two industries, the farm and 
the lumber business, move forward 
hand in hand. 


Where Sons "Fixed Up" 


Calling at a farm home recently, 
I found the wife away and only 
the grown son there. I gave him 
a yardstick and commented on some 
out-buildings—a chicken house and 
new barn. He turned to me and 
said: “We've been doing right 
smart fixin’ up about the kitchen, 
since we saw how easy it was.” 

“That’s fine; I know you enjoy 
it,” I replied, gratified at his en- 
thusiasm. “Of course the outside 
building cost a heap more than this 
inside,’ he went on, “but for solid 
comfort, I’d rather have a pretty 
kitchen, sort of cool and clean 
looking, nice place to eat, than 
anything,” and he opened the door 
for me to come in and see what 
had been done. 

“This certainly doesn’t look de- 
pressing,’ I said as I noticed the 
big remodeled room. 

“You see this northwest 
was dark, only one window. Ugly 
unpainted walls. The stove set 
over there, the kitchen table with 
oilcloth on it here; an old cabinet, 
much too small, in that corner; and 
the table here in the middle. It 
was a mess,” he stammered almost 
incoherently. “Then Mom got to 
studying some plans, and got your 
figures on built-in cabinet work. 
The sink and plumbing we got of 
a second-hand outfit uptown, and 
we boys did the work, while she 
helped about the painting.” 

I marveled at his description of 
how the one window was taken 
out, two others put in, and a sink 
installed, with running water from 
the storage tank beside the wind- 
mill. Then a fitted cabinet, made 


room 


to measure, was placed on each side. 






paign for improvement of farm homes is bearing fruit 
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This chicken house recently added to a farmstead near Lubbock, Tex., 
will yield dividends for the owner for years to come 


The walls were beaverboarded in 
tile effect; the lower half painted 
light blue, the upper cream, The 
foor was given two coats ot rich 
tan paint. Small congoleum “scat- 
ter rugs” were placed before the 
stove and at doorways. Blue ging- 
ham curtains at the window were 
tied back. The old dining table 
had been painted cream, as well as 
all chairs. All this made that farm 
kitchen a clean, livable, wholesome, 
enjoyable place at meal times. 

“And do you know, the cost was 
just one crop of turkeys,” the boy 
said, as if admitting their previous 
negligence of his mother. 


Sun Room Is Added 


A sun room was added to one 
home after careful consideration 
and much figuring; the cost being 
less than the price of six bales of 
cotton, but worth much more to 
the family. This room was added 
of the dining room. The house 
heing small to begin with, it needed 
this sunny room with potted plants, 
hook shelves for the children, and 
a floor that would wear well. The 
room (12x18 feet) had five win- 
dows. Under the windows were 
book shelves, over which and flush 
with the window opening was a 
turned zinc top which kept water 
from running on beoks or floor 
when flowers are set on the shelf. 
The long south door of glass, and 
the floor covered with tile-effect 
tan and brown masonite gave a 
most pleasing, sunny sitting room. 
The 13-year-old bey slept on a day 
bed, which was part of furnishing, 
covered with bright flowered cre- 
tonne. A colorful array of cactus, 
geraniums, hanging plants, and bas- 
kets here and there, gave a glow 
to this room for the long months 
when we have so little green out- 


side. And with the painted-up old 
wicker chairs and plaited rugs the 


room makes a wholesome, happy 
place for every member of the 
family. 


Decides on Oak Floors 


One of our good customers de- 
cided on oak floors for her home. 
She got from us samples and an 
estimate of cost, and studied our 
interior plans for laying of same. 
Finally she decided to take out a 
partition, also to build on a_bed- 
room, as well as put in some closets 


and a nook off the kitchen for the 


refrigerator. The floors were laid 
with harmonizing effect, light and 
dark. She had them surfaced, ap- 
plied a filler, then three coats of 
varnish, and wax. The whole house 
seemed to take on width and length, 
as the walls were papered with 
cream paper; and the new floors 
made a wonderful transformation 
at small cost. 

Samples of wallboards, insula- 
tion, plywood, weatherstripping 
etc., as well as informative leaflets, 
do much to help consummate sales. 
Occasionally plan books may be 
loaned to farmers and their wives 
who want to study interior ar- 
rangements. We take the names 
of such borrowers, telling them to 
return the books as soon as through, 
and few are lost. Sales of much 
remodeling material result from 
such studying of homes that have 
been modernized. 

But not all farm homes are small, 
remodeling jobs. Land owners of 
considerable means enjoy beautify- 
ing their places, making them stand 
out as landmarks for the surround- 
ing country. These owners like to 
work out a unit scheme, landscap- 
ing their grounds and placing the 
buildings to best advantage. We 


LUMBERMAN 


find these farmers and _ ranchers, 
some miles cut from town, wonder- 
ful people to deal with. 

Visiting a rural section recently 
I noticed new window _ blinds, 
freshly painted to match the roof 
of the home, porch floors likewise ; 
all newly finished. I found, also, 
that the family had been at our 
office to look over plan books and 
study the best color schemes. The 
home itself had been built several 
years before, with our materials, 
and the family still feels that they 
are entirely at home at our lumber 


yard. 
A Fruitful Visit 


I do not spend very much time 
at our lumber yard but if I happen 
to be passing there in going down- 
town | frequently run in. Our 
farm friends like to come in and 
feel they are welcome. I never 
lose an opportunity to visit per- 
sonally with any farm woman I 
may chance to meet there, or fail 
to invite her to come back, no mat- 
ter how small the bill she is buy- 
ing. The other day I saw a car, 
with long trailer attached, parked 
in the yard. A woman sat in the 
car reading and her children played 
near a pile of posts while her hus- 
band and the yard man loaded the 
trailer. I went over and greeted 
her—and to my pleasure found 
that the family were old friends 
who had come back to buy some 
more lumber. 

“Why, my sister-in-law sold‘ you 
your Christmas turkey,”’ she said. 

“Indeed she did; and a fine bird 
it was,’ I replied, as we drifted 
into conversation on various things. 
We found there was much we had 
incommon. We were both mothers, 
had the same joys and sorrows; the 
hopes and heart longings to make 
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the best of our homes. We dis- 
cussed drain boards for kitchen 
sinks, pantries for storing away the 
summer canning, the best way to 
box in a back porch or to put new 
screens on front doors, with a 
great deal more intimacy and un- 
derstanding than anyone over in 
the office could bring to bear. 
When eventually she went in to 
uy, after making some definite de- 
cisions—possibly helped by what 
I could tell her from personal ex- 
perience—I felt that the time had 
not been wasted, and that she went 
away with a happier feeling be- 
cause of knowing that, after all, I 
was working for their interest. 


The Garden Club 


Through our Garden Club here 
in town we sponsor a plant ex- 
change each spring. Our farm 
friends bring in their flowers, bulbs, 
cuttings, onion sets, or what-not, 
and we dig up our cannas, our 
lilies, or whatever we have. Dur- 
ing one hectic Saturday, which of 
course is advertised ahead of tine, 
we stage our exchange in a certain 
vacant building. While working 
down there I have made many 
friends, and we have discussed 
everything from garden fences to 
building stately country homes, and 
have told each other of the dreams 
we all have had of well-appointed 
houses and beautiful yards. These 
friendly contacts have brought 
about a closer tie of business in- 
terests, of the farm house and the 
lumber business. 

Is there a dividing line? 
to find one. | 
farm. 
wife 


I fail 
was reared on a 
I am now a lumber dealer's 
Give the farm folks a break 
where the 
custard” comes 


and then we will see 
“cream tor our 
trom, 





Contrast this new Texas farm home, near Lubbock, with the primitive 
dugout shown in another illustration 








New Revenue Law Lessens Tax 
Burden on Real Estate 


Des Moines, Iowa, April 9—Iowa’s new 
“Property Relief Act,” recently signed by Gov- 
ernor Clyde Herring, is designed to relieve a 
large part of the tax burden borne by real es- 
late and other tangible property by substituting 
lor parts of these levies three revenue sources 
which it is estimated will produce about twenty 
million dollars. 

Described as the first major revision of the 
tate’s revenue laws in seventy-five years, the 
Act establishes (1) a graduated tax on net 
income of .individuals, at rates ranging from 1 
percent, on the first $1,000, to 5 percent, on the 
hith $1,000 and above; (2) a 2-percent tax on 
net income of corporations; and (3) a 2-percent 
tax on retail sales. 

_ The Iowa Association of Real Estate Boards 
is continuing its advocacy of limitation of the 


total tax on real estate to 1 percent of value. 
The $20,000,000 which it is expected these 
revenues will produce will be put into a special 
fund, and allocated as follows: To the general 
fund of the State, 3 percent as fast as col- 
lected (presumably to assure coverage of col- 
lection expense) ; to emergency relief, $3,000,- 
000 for 1934 only; to general expenses of State 
Government, after Jan. 1, 1935, a sum not to 
exceed $1,250,000 quarterly (the State tax levy 
will be reduced by the amount anticipated from 
these quarterly payments, commencing with the 
1934 levy) ; to the counties, the remainder, dis- 
tributed in proportion to the assessed valuation 
of real property and tangible personalty. 
————oOCS-— 


WHEN No. 1 Douglas fir logs sold for $24 
per thousand feet in 1925, they were worth 
slightly less in exchange for other commodities 
than when they sold for $16 in 1932, a recent 
bulletin of the Forest Service stated. 


Dogwood to Be Produced by 


New Ozark Concern 


Rocers, Ark., April 9.—The dogwood tree of 
the Ozarks—inspiration for poets, and known 
to pioneers of this country as the ironwood tree 
—is to be commercialized by the recently or- 
ganized Mayfield Hardwood Co., with a capi- 
tal stock of $10,000, with headquarters here. 
Its first milf was.started last fall in the timbered 
hills near War Eagle, for the purpose of mak- 
ing staves for beer barrels. Cotton mills fur- 
nish one of the best. sales avenues for dogwood, 
which is used in the manufacture of shuttles in 
various sizes, from 3 to about 26 inches in 
length. Dogwood trees are found here as large 
as 10 inches ‘in diameter, although most of 
them are much smaller. The wood is white, 
somewhat like the outer edge of white oak and 
harder—hence the name ironwood, 
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He Has Sold, Obtained Financing and Built - 


SIXTEEN COMPLETE HOMES| 


In Chicago Suburbs In Past Year-and-a-Half 


“No mortgage money for home build 

ing.” 
“Chicago is 

real estate 


new 


overbuilt—people are afraid of 
taxes are so high that a man won't 


who have no trade are not buying new trucks. 
And over the door of the shed was the famil- 
iar “Certified Materials” check mark of the 


Associated Leaders of Lumber & Fuel Dealers 


prise—confidence and good sense, and courage 
To start with, Mr. Lindal had confidence in the 
importance of home-building as one of humap. 
ity’s three basic necessities, and he was cop. 





build now even if he has the money.” of America—members of that organization vinced that a man will work his hardest to byy The little 
“People just don’t want homes any more.” usually are “up and doing.” And this company or to keep his home. He had confidence in the Mr. Lind 
Plaints like these have been frequent and has been taking the AMERICAN LUMBERMAN for materials he was selling, because he buys the and 
fervent in Chicago’s frightened building indus- several years—another index of a wide-awake [ 


try in recent years (and not without justifica- 
tion, of course), so along with hope there was 
surprise, and some skepticism, in the offices of 
the AMERICAN LUMBERMAN recently when this 
advertisement was observed in the classified 
section of a local newspaper, under the heading 
“Houses Built to Order”: 


inerchant. 
When the visitor opened the door he walked 
into one of the neatest and cleanest retail lum- 
ber offices he ever saw. 
Small, yes, and there 
were on display only two 








sort of materials that justify confidence. Ap 
he had confidence, too, in certain contractors 
because he had seen the work they produced 
Coupled with this he had faith in the future 
of Chicago and the western suburbs, and in the 
United States. regardless of political fortunes 
Along with these he had another asset—the 
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Looking for a big display window and a large 
sales room, he almost went to the wrong place. 
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tailing” as he had intended, letting others care 
for the contracting and the financing, while all 
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The little white house in the left background is the first complete home 
Vr. Lindal sold; the O. W. Daube family lived in it for four years, 
until the lumberman financed the larger home at the right 


prance and who had $600 to pay down on a 
new home. Mr. Lindal helped him plan a home 
that would cost $2,000, and took the contract 
to build it; included in the contract was a clause 
which made the lumberman the customer’s agent 
to obtain the necessary financing, to have the 
house insured (so the lumberman would know 
positively that the house really was insured ) 
and to obtain a clear title (also for the purpose 
of letting the dealer know that this necessary 
action had been taken and was not merely prom- 
ised), “and upon receipt of the bills from said 
contractor said owners agree to immediately re- 
pay said contractor any sum or sums so paid 
by said contractor.” Here again, it will be ob- 
served, confidence played an important part— 
the confidence which the home-buyer had that 
the lumber dealer would give him honest service, 
if for no reason other than to protect the deal- 
er’s reputation and large investment in the lum- 
ber business, and also that the lumber dealer 
knew good building practice and how to obtain 
it. 
Winning the First Investor 

Then, with this contract in his possession, the 
lumberman was ready to talk to a private in- 
vestor he knew, who had some money he could 
use for this purpose if he would. 

“At first he wouldn’t have anything to do 
with it,” Mr. Lindal recalled. “He knew of too 
many people who had been cheated by letting 
somebody sell them worthless mortgages. Jerry 
builders had put up houses that weren’t worth 
the amount of the mortgage, and were not good 
enough to make the new owner anxious to hold 
on to them, so the mortgage buyer got stung. 
It was hard for a man to know if he was get- 
ting his money’s worth when he was buying a 
mortgage.” 

But the lumberman showed the hesitant man 
that this would not be “just another mortgage,” 
but that it would have behind it the safeguard 
of the dealer’s own reputation and ability in his 
specialized profession, and finally inspired in the 
man enough confidence in the lumber dealer to 
try financing “just one.” 

_“He was shaky about it,” Mr. Lindal smil- 
ingly said, “and I guess he just thought he was 
throwing the money away.” 

In this first job, as in others since that time, 
Mr. Lindal sent the financier a letter describ- 
ing the amount of the sale, the down payment, 
the amount of the mortgage, and the terms, and 
the investor replied in a letter accepting those 
conditions. Then the lumberman accepted the 
down payment, sublet the various parts of the 
job to subcontractors on whom he knew he 
could rely, and built the house. As soon as it 
was completed he sold the mortgage to the in- 
vestor and got back his own money put into 
the job; the home owner, of course, did not 
handle the mortgage money, but with the house 
completed and the mortgage sold, the fulfillment 
of the terms was a matter of business between 
the home owner and the mortgagee. On this 
irst job, the $1,400 mortgage was to be paid off 
at the rate of $25 a month, plus interest—a 
little less than five years required. 

_ As previously mentioned the man was stead- 
ily employed, and the house under Mr. Lindal’s 
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careful supervision was well built so as to make 
the owner more than pleased with his pur- 
chase, so the investor was delighted with the 
mortgage which he had bought. 

The “ice was broken” and since that time 





Why not a window over the sink, where the 

housewife can look at the children in the back 

yard instead of staring at a blank wall while 

she washes dishes? Mrs. Schuster loves her 
new home 


Mr. Lindal thas been doing a steady business in 
complete homes.. He advertises in the metro- 
politan paper in the classified section, and also 
ruins an advertisement similar to the one repro- 
duced on opposite page, 
in several of the subur- 
ban weekly newspapers. 

“Now,” he told the 
writer, “I have more 
house jobs ahead of me, 
financed and ready for 
construction to. start, 
than I have ever had at 
one time. They include 
three $6,000 homes, one 
$3,000, and one $2,500 
home.” 

Excavation for one of 
these is even now un- 
der way, and the dealer 
pointed it out while on 
a tour of inspection of 
some of the houses he 
has built. This one will 
be a $6,200 English 
bungalow and is the 
only one not financed by 
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A four-room cottage at the edge of town, and the Schuster family has 
lived in their new home only six weeks, but already they are working 
on a pretty lawn. Note the front entrance to the basement 


a private investor—the National Homes Finance 
Corporation is taking it. Incidentally it is near 
that other house mentioned, the one built on the 
rear of the lot. A fine brick bungalow is on 
the front part of that lot now, and the Daube 
family has been living in it for nearly five years, 
as a result of one of Mr. Lindal’s financing ar- 
rangements. Mrs. Daube is delighted with the 
place, as well she might be. In another suburb 
was the home of an elderly couple with a 
smaller building adjacent; their daughter and 
son-in-law and family live in the smaller house, 
but it is the intention for them to have the 
larger house when the old folks are gone, and 
the small building will then be used as a garage. 


The Frame House for Profit 


In still another suburb he directed the writer 
to the new $2,000 home of the Schuster family ; 
it is a model of which there should be more 
available—four rooms and bath, no dining room 
(kitchen and dining room combined for econ- 
omy of space) but two bed rooms. The attic 
is floored and provision has been made for the 
room which will be walled when the Schusters 
are able. There is a iull basement, with a place 
where Mr. Schuster can install the barber chair 
he will have later, and the cement was in one 
corner ready to make the concrete steps for the 
front entrance to the basement, for the con- 
venience of the barber’s customers. Mr. Schus- 
ter now is employed in a factory, but this home 
will give him the long-sought opportunity for 
his own business. Preparations were already 
being made for a lawn, and for a pool for the 
kiddies in the back yard. It was noticeable how 
well built is this house, with plenty of nails 
where nails are needed, and a good grade of 
lumber throughout, including oak flooring. 


This house is small, of course, and the new 
ground makes it look barren and to some people 
it might be a desolate sight, out at the edge of 
town. But there will be shrubs and grass and 
flowers, within a few years, and other homes 
in the neighborhood, too. And Mr. Lindal had 





Another new bungalow built by Mr. Lindal after he had found the 
financing for it. The old folks live in the house in the foreground, 
and the little house at the right will later be a garage 








32 





else to say about this little frame 


Schusters. 


something 
home of the 


“On this house,” he said, “we arranged for 
$1.400 worth of financing, and we sold $1,500 


worth of materials. On that place where you 
excavating a $6,200 brick house will 
arranged for $4,800 worth of fi 
nancing, and will sell $1,600 worth of mate- 
rials.” The inference from that needs no fur- 
ther explaining. 

Subcontractors and Responsibility 


When Mr. Lindal sublets any part of the 

ntract one provision is that any of the mate 
rials needed must be bought from the Peerless 
ompany if Peerless sells that kind of materials 

this includes the lumber and millwork, paint, 
builders’ hardware, and roofing. To serve this 
trade the mpany maintains a full stock of 
unber—Weyerhaeuser 4-Square and 
ils—all of which it brings 
Dodge truck pictured, be- 
cause there is no siding in the shed. (The 
truck, incidentally, was bought March 31 and 
had not yet been lettered when the writer vis- 
ited the Peerless company.) 


' 
Another important provision of 


saw the 
be built; we 


COM 





ther quality materi: 
into its shed on the 


the subcon- 


tract is that in each part of the house job the 
respective subcontractor agrees to periorm the 


same service as agreed to by the lumber dealer. 


Even Radio Fights Termites Now 


Mempuis, TENXNN., April 9 \ 
pany is on the air with a radio 
} 


lumber com- 


net work pro- 
] 


gram. Lumber firms have used the radio before, 
over local stations: but once a week, starting 
last Thursday night, the E. L. Bruce Co., of 


Memphis, is using sixteen Columbia Network 
stations in the central and eastern parts of the 
country, to tell property owners about the de- 
struction caused by termites, and the quick and 
sure relief and prevention in the use of “Ter- 





4t left—Doris Loraine, who climbed to stardom in “Desert Song” and “New Moon.” 


chestra, is well known for his work on the Maytag radio program, and as director of musical programs for Publix Theaters and the Columbia 


Broadcasting System. Right—The 
[he company’s Terminix licensees are 


operating in " presentation of the program. 


The “Terminix All-Star Program” features 
Clarence Wheeler and his Terminix Orchestra, 
the Cadets Quartet, and Doris Lorraine, with 


Jean Paul King as announcer, and: originates in 
the CBS studios in Chicago, startirig..at 9 :30 
p. m., Chicago time. This means fhat for the 
broadcasts on April 19 and 26 the pregram will 
start at 9:30 central standard time, 1030 east- 
ern standard time; but for the broadeast’ May 

and subsequently, the program will start at 
':30 central daylight-saving time, 8:30 central 
standard time, 9:30 eastern standard time, and 
10:30 eastern daylight-saving time. The sta- 
over which the Bruce program will -be 
presented include: 


T10ons 


Eastern time—Baltimore, Md., WCAO: 
Charlotte, N Cc, WRBT; Cincinnati,- Ohio, 
WKRC JacksonviHe Fla.. WMBR:; New 
York WABC Central time—Atlanta, Ga., 
WGST Birmingham, Ala., WBRC:; Dallas, 
Tex., WRR-KRLD; Little Rock, Ark., KLRA 
Louisville, Ky., WHAS; Memphis, WREC; 


AMERICAN LUMBERMAN 


April 14, 193; 





B 














8200 W. GRAND AVE. 





Typical of the advertisements which the Peerless Lumber Co. keeps 
suburban weekly newspapers 


on display 


for a word-for-word copy of that part of the 
specifications is included in the paper which the 
subcontractor signs. A few subcontractors ob- 
jected to this at first, but on this point Mr. 
Lindal is very strict, and it is always included. 
The contractors have learned that these Peer- 
less jobs are worth while, and they have 
brought him a number of the prospects. 
Liability? Responsibility? Of course he has 


Nashville Tenn. sAC Oklahoma. City, 
KOMA; San a si KTSA; St. Louis, 
Mo., KMOX; Wichita, Kan., KFH. 

Now is the time for aggressive merchandis- 


ing by the lumber industry if it wishes to open 
up new markets and recapiure old ones, the 
Bruce company declared in announcing this pro- 
gram, and accordingly this firm is increasing its 
advertising along all lines, particularly in lum- 
ber-trade journals. 





Center 


Cadets Quartet is a coast-to-coast CBS favorite, because of the unusual harmony effects which the four achieve 


It is interesting and refreshing to note that in 
its radio advertising this outstanding producer 
of lumber and oak flooring does not try to 
“shush-shush” the fact that lumber is susceptible 
to attack by these insects. The Bruce company 
faces the fact and thus openly admits it, pre- 
ferring that Bruce, and not the manufacturer of 
some material competing with wood, should be 
the one to tell the American public about it. 

Yet it is a triumphant confession, for this 
company has developed a product and a process 
that can successfully combat termites, and has 
licensed forty-three companies in its Terminix 
division, operating in 125 cities in the 26 States 
most heavily infested with termites, to offer 
this service. This, recognized as the world’s 
largest termite-control organization, already has 
protected nearly 11,000 homes and other build- 
ings by bonded and guaranteed treatments. 

The message that the radio program is bring- 
ing to property owners is that wood damage is 
often mistaken for rot when really it is not due 
to faulty lumber but to termites, that these ter- 








#. WE WILL BUILD AND FINANCE 
YOUR HOME.. 


——«—«! 
We will handle the entire 
Phone transaction for you— 
Merr. 4500 Plans, Specifications, Es- 
Riv. Gr. 1236 timates, Construction, 
B J. Lindal, Pres. Financing. Let us give 
you full details. 


PEERLESS LUMBER CO. 


RIVER GROVE, ILL. 





Clarence Wheeler, director of the Terminix Or 


re sponsibility. That is 
his stock in trade ag , 
seller of complete homes 


On Your City, To the home buyer 
Suburban or he is responsible for g 
e Lot! house that is built right 

To Assure at the price agreed 


upon, and he guarantee 
that he will give six 
months’ repair servic 
Material through- ve ates 
aa tak oe ball the new home free, as 
you about them. part of the sale. To th 


investor he offers a 
mortgage in good form, 
on a building that jg 
= constructed properly. 


and well located, sold te 


the quality of 
your new home, 
we use Certified 





a man with an estab. 
lished income and repu. 
tation. Inve stors learn 


of this through friends and other channels, and 
they come to see the lumberman. 

“The investor does not investigate the jn. 
vestment at all,’ explained Mr. Lindal. “He 
accepts our assurance that it is a good house 
and a good risk, and takes the mortgage. We 
are responsible to the owner and to the investor 
for proper cons struction, ve the mortgas ge buver 
takes his own risk on the investment. j 


mites are a serious menace but can be combated 
successfully, and that the Bruce Terminix Sery- 
ice is the agent that can do this with results 
guaranteed. During each program there is an 
offer of a free inspection of any home or other 


building, to ascertain whether or not it is being 
damaged by termites. 
The FE. L. Bruce Co. has announced that it is 


cle alers and 
building 


lumber 
lumber and 


particularly anxious for 
others connected with the 





industry to tune in on this program, and watch 
at first hand this use, by an important lumber 
producer, of a modern means of merchandising 
its products. It is believed that new avenues 
for the sale of lumber products will be opened 
up. 
The industry does tune in the program and 
likes it, evidently, for in response to an inquiry 
by the AMERICAN LUMBERMAN as to the suc- 
cess of the venture an official of the company 
replied : 

We have 


sponse to 


been well pleased with the re- 
this program. Letters and tele- 


grams commenting favorably on it have been 
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received from all over the country Although 
the first broadcast took pla only | last 
Thursday, we have already great 
number of requests for the 


received a 
free termite in- 


spection Our licensed Terminix com- 
panies are daily reporting increasing inter- 
est and increasing business, which can be 


traced directly to the radio most 
imstances . . . The reception 
Terminix radio program so far has more 


met with our expectations. 
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than 
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Small Shingle Mills Oppose 
Imports, Quotas 


SeatrLE, Wasu., April 7.—The assembly 
room of the White-Henry-Stuart Building was 
crowded to its utmost seating capacity last Fri- 
day with shingle manufacturers, in a meeting 
called for the avowed purpose of organizing an 
association that would not include combination 
manufacturers, but only those confining them- 
selves to shingles. It had been the thought of 
many of the smaller operators that produce 
shingles exclusively, as opposed to those who 
manufacture lumber and shingles, that their in- 
terests were not being adequately taken care of 
through the present code authority; namely, the 
Washington & Oregon Shingle Association. 

Otto Hensel, Prosperity Shingle Co., Arling- 
ton, Wash., presided. Although a resolution to 
form a new association, whose membership 
would include only those engaged exclusively in 
the manufacture of shingles, was passed, it was 
later rescinded, and as a substitute a commit- 
tee of five small-mill operators was appointed 
to present the grievances of the small operators 
to the Washington & Oregon association, with 
the hope that they could secure changes in the 
administration of the code which would allevi- 
ate some of their difficulties. 

\ resolution was adopted asking the Federal 
Government to impose an embargo on imports 
of Canadian shingles until such time as Ameri- 
can mills are able to operate and dispose of 
their stock. Although the Washington & Ore- 
von Shingle Association, as the code agency, had 
received considerable criticism at the hands of 
these small operators, before closing the meet- 
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ing the assembled operators passed a vote of 
confidence in that organization. About a hun- 
dred and fifty operators were present. 

The majority opinion was to the effect that, 
under present conditions, the small operator is 
severely handicapped in marketing his unknown 
product in competition with the better estab- 
lished brands. The allotment formula, which 
was said to have been forced on the shingle as- 
sociation over its protests by the lumber code 
authority, came in for heated criticism. 





Meootins Visit Frame Plant 


3AYPORT, Minn., April 12—Members of the 
Twin City Hoo-Hoo Club were guests of the 
Andersen Frame Corporation at the White Pine 
Inn here this evening, the session taking the 
place of the regular meeting in Minneapolis. 
The program included dinner, followed by a 
variety of entertainment, much of which was 
provided by the clubmen themselves. Arrange- 
ments were in charge of the Bayport-Stillwater 
members, and the invitation was extended by 
H. L. Rothschild, of the Andersen company. 


MILLWORK ESTIMATING 


[The fifth instalment of the series of articles on 
the estimating of millwork will appear in an early 
issue of the AMERICAN LUMBERMAN. I# will 
include methods of figuring, and extension on the 
estimate form, of four groups of items: No. 10— 
Running trim (base, chair rail, picture mold, 
wainscot cap, shoe moldings etc.); No. | 1|—Miscel- 
laneous interior work (ceiling beams, wainscoting, 
panel work, colonnades, seats, shelving, cleats 
etc.); No. 12—Stairwork; No. 13—Cabinet work.— 
EDITOR.] 
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A Review of Export Trade in 
Pitchpine 


New Orveans, La., April 9.—Cuban trade is 
said to be ready for an improved demand, due 
to the stimulus of the rum industry through 
repeal of prohibition in the United States, and 
the program assuring a definite market for su- 
gar. However, the Cuban political situation, 
once more in a turmoil, has an unsettling effect. 
Demand is 85 percent heart, which limits 
sources of supply. 

South African trade has enjoyed a stimulus 
from the increased values of gold mined there, 
and demand is reported unusually good. The 
fact, however, that principal items wanted run 
from 9x9- to 18x18-inch in long lengths (spe- 
cial cuttings) confines the orders to a limited 
number of suppliers. 

Improved trade in the United Kingdom has 
created a pretty good demand for pitchnine, 
but buyers hold for $45@47, while American 
sources are asking $48@50, f.o.b. cars. 

Pitchpine demand from Holland is not ten 
percent of what it was three years ago, due to 
turning of the markets there to Douglas fir. 
The trade in Belgium is very slow. 

Political uncertainty in Germany causes ex- 
porters to hesitate in shipping, and the dif 
ficulty of procuring dollar exchange serves to 
curtail trade. 

South American countries, normally second 
to the island trade as pitchpine markets, are 
severely hampered by inability to secure dollar 
exchange. 

Hardwoods are reported quiet, because over- 
seas trade has to have time to absorb extraordi- 
narily heavy commitments taken on in expecta- 
tion of higher American prices and ocean rates. 


Sign Posts Along the “Rebuild America” Highway 


Wasuincton, D. C., April 10.—Articles and 
news stories appearing elsewhere in this issue 
indicate that the Administration is “on the 
march” toward its goal of getting the con- 
struction and allied industries off the dead cen- 
ter. The present Congress is to be asked to 
put Government credit back of a home building 
program so vast as to be properly described 
by the grandiloquent slogan “Rebuild America.” 
More definite news concerning a co-ordinated 
and expanded program is expected to be re- 
leased within a few days. In the meantime, it 
is interesting to glance at some of the sign 
posts along the highway over which we have 
traveled during the last few months, as well 
as at some of the goals toward which we are 
moving. 

The program soon to be outlined, it is said, 
contemplates establishing requirements for a 
standard type of mortgage, maturing in 15 or 
20 years, with all the costs of a building project 
covered by an amortized mortgage, eliminating 
the customary second mortgage. While no defi- 
nite amount to be asked in an appropriation 
lor the purpose has been named, it is generally 
believed that approximately $1,500,000,000 will 
be made available through some form of gov- 
efnment support or assistance—loan corpora- 
tions, guaranties of private loans etc. It is 
made clear that whatever funds are made avail- 
able will be used for building modest homes 
and for home-remodeling projects, clearance of 
‘lum districts and subsistence homestead activi- 
ties, and that no business structures or expen- 
sive dwellings will be included. 

A survey conducted six months ago by the 
research department of the National Recovery 
Administration indicated a need of 800,000 resi- 
dential units. Supporting those figures is a 
report by the National Association of Real 
Estate Boards to the effect that there is hardly 
acity of any size in the country in which there 
is not an immediate demand for homes on the 
part of people in a position to pay substantial 
Cash equities providing the balance of the mort- 
gage financing can be obtained on fair terms. 
Similarly enlightening are figures obtained by 
the National Lumber Manufacturers’ Associa- 


tion, through a questionnaire sent to 7,000 re- 
tail building supply dealers. The canvass 
brought reports from 1,743 dealers in 883 coun- 
ties of the 48 States. These reports show there 
are over 300,000 prospective small residence 
builders, possessed of a lot or some cash or 
both, who are waiting only for adequate finan- 
cing to begin building. Also that awaiting 
moderate and conservative financing are projects 
involving 256,000 farm buildings and 35,000 
small business structures—not to mention re- 
modeling and repair jobs without number. 

How the Federal Home Loan Bank System 
has thrived under its modifications is apparent 
in its rapidly increased number of member in- 
stitutions. A year ago there were but 116; 
now there are approximately 2,350 building and 
loan association members alone with aggregate 
resources approximating $3,000,000,000. Mem- 
bership is beginning to embrace the large mu- 
tual savings banks in the eastern States, and 
advances to the growing number of member 
concerns already total $105,066,537. Repay- 
ments amounting to $10,348,391 have been made, 
leaving a balance of outstanding advances of 
$94,718,146. In addition, loans amounting to 
$11,974,807 have been authorized and are ready 
for advance, making a grand total of $117,041,- 
344 of loans authorized. 

But for the immediate relief which has been 
tendered depression-burdened home owners the 
credit must go to the newer Home Owners’ 
Loan Corporation which was established for 
that distinct purpose. Organized with a capital 
of $200,000,000, and with the five members of 
the Federal Home Loan Bank Board compris- 
ing its directorate, the corporation was author- 
ized to issue bonds up to $2,000,000,000. Since 
the first office of the corporation was opened 
last July over 1,000,000 applications for loans 
have been made, and 135,000 loans have actu- 
ally been closed, aggregating $392,000,000. In 
addition, approximately 500,000 home owners 
are now protected against immediate foreclosure 
through agreements by mortgagees to accept 
Home Owners’ Loan Corporation 4 percent 18- 
year bonds if the applications for loans on the 
properties involved are approved. 


During 1934, it is expected, the Corporation 
will exchange its bonds for upwards of $1,500,- 
000,000 of outstanding mortgages now held by 
institutions and private lenders of the obliga- 
tions of borrowers in financial difficulty. 

Still another need is being met by the Fed- 
eral Savings and Loan associations, the second 
supplementary agency created by the Home 
Owners’ Loan Act of 1933. The purpose in 
providing for Federal Savings and Loan asso- 
ciations was to establish such associations in 
communities where savings and loan institutions 
do not exist, or if they do exist are not in 
condition to function adequately. 

Of the more than 3,000 counties in the United 
States, 1,500 are without any form of local 
home financing agency. In a large number of 
other counties existing financing institutions are 
entirely inadequate to meet the local demand 
for money. It is principally to meet this re- 
quirement for additional local savings and loan 
associations that the organization of such fed- 
erally chartered agencies was provided for by 
Congress. 

The organization of Federal Savings and 
Loan associations has not as yet attained the 
momentum desired. To date 220 have been 
chartered. When it is considered that some 
of the charters have been issued to existing 
institutions desiring the Federal affiliation, it 
will be seen that only a start has been made 
towards supplying the 1,500 counties which are 
without savings and loan institutions. 

In considering the entire sweep of Govern- 
ment contributions towards clearing the realty 
mortgage field of obstructions, and otherwise 
setting the stage for a revival of building activ- 
ity, mention is to be accorded still other agen- 
cies, such as the Federal Subsistence Home- 
stead Corporation with its revolving fund of 
$25,000,000 (likely to be expanded) for the en- 
couragement of homesteading, the Public Works 
Administration with its fund of $3,300,000,000 
for public works projects, a part of which is 
for low-cost housing and slum clearance, and 
the Federal Land Banks which, in refinancing 
farm mortgages, have assisted in opening the 
way to new building in the agricultural quarter. 








34 AMERICAN LUMBERMAN 


April 14, 193i 








Hundreds Attend Dealer’s “Open House’ 


Hot coffee and freshly made biscuits do 
“listen mighty good” to hungry folk, especially 
on a chilly day, and the announcement that 
this delectable combination would be served free 
to all guests accepting the invitation of the 
Walkerton Lumber & Coal Co., Walkerton, 
Ind., to attend the public opening of its new 
show and sales room on Feb. 23 and 24, may 
have had something to do with the large attend- 
ance, notwithstanding unfavorable weather con- 
ditions both days. 

And right here may be as good a place as 
any to state that the aforesaid coffee and bis- 
cuits were made right in the presence of the 
euests on one of the new ranges from the 
company’s regular stock—thus serving as a 
practical demonstration of its merits, as well 
as providing food for the hungry. Yes, this is 
another case where a dealer in lumber and 
building materials also stocks hardware, in- 
cluding coal and wood-burning ranges and oil 
stoves, as well as two well-known lines of farm 
machinery, water systems, lighting plants, scales, 


Showing front of recently remodeled yard of 


A Bird’s-eye View of Current News 


Boosting a Renovizing Campaign 

CLEVELAND, Oun10.—Cuyahoga County (Ohio) 
is the first in the country to be granted Federal 
assistance for a clean-up, paint-up and renoviz- 
ing campaign. Beginning April 1, 300 women 
have been employed in a house-to-house can- 
vass, the plan being to visit every home in the 
county, invite co-operation of housewives and 
offer information on what they can do with small 
or large expenditures in the way of improving 
their premises, including everything from clean- 
ing and painting to better gardening. These 
women were recruited from CWA lists and will 
be paid by a grant of $16,000 from the Federal 
Government. 


Believes in the "New Deal’ 


Ciinton, Iowa.—‘“I believe in the New 
Deal,” was the theme of a talk recently deliv- 
ered here by George W. Dulany, jr., of Chi- 
cago, before the Clinton Rotary Club and many 
guests from the Kiwanis and Gyro clubs and 
other organizations. Having served as an in- 
dustrial advisor in Washington and having been 
closely connected with the development of the 
lumber codes, both manufacturers’ and retailers’, 
Mr. Dulany was well qualified to explain to 
his hearers many of the details and the advan- 
tages of the NRA codes. Declaring that Amer- 
ican business men are back of the NRA and 
that the enforcement machinery is getting into 
action, he said: “For our own good we had bet- 
ter think alike, talk alike and act alike on this 
matter. I believe if we get behind it business 
is going to be cleaner and fairer than ever be- 


cream separators, ice boxes and electric refrig- 
erators and washing machines, besides coal sto- 
kers, electrical and plumbing supplies and har- 
ness—for old Dobbin is by no means extinct, 
in fact is staging a strong comeback, in the 
rural regions. 

But, of course lumber and building materials 
still constitute the major interest of this pro- 
gressive concern. Studying the situation last 
summer, the company felt that its location, only 
a half-block from the center of the town, with 
the Main Street forming a link of two much 
traveled highways, favored handling a more di- 
versified stock of merchandise than had pre- 
viously been carried. A little further study re- 
vealed the fact that adding a new show room 
would afford display windows which could be 
seen from Main Street, as well as having the 
show room face the street on which the yard 
is located. 

Accordingly, part of a lumber storage shed 
was torn down, one of the driveways was closed 
and the building extended from the office of the 
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Walkerton Lumber & Coal Co., Walkerton, Ind. 


fore and it will be profitable, too. What we 
want to do is to get rid of the practice of ex- 
acting indecent profits, which has caused all of 
our troubles.” 


A Flagrant Case of Chiseling 


Littte Rock, ArkK.—A complaint against 
working conditions in an Arkansas saw and 
planing mill, recently made in a letter to Presi- 
dent Roosevelt and referred by him to the 
NRA, is being investigated by the State office 
of the National Emergency Council. Among 
the charges are that men are being worked 
twelve and thirteen hours a day, the highest 
paid employee receiving less than $2 a day; 
that the men are paid in company script, which 
is accepted at the company store at a discount of 
40 percent; and that prices at the store are ex- 
orbitant, with United States 3-cent stamps being 
sold for 8 cents. The United States Postal De- 
partment is investigating the report of illegal 
sale of postage stamps. 


A Business Problem in Mississippi 


Jackson, Miss.—In a recent editorial, the 
Jackson News says: “If you think your busi- 
ness is hard hit by the tax collector, consider 
the case of the small retail furniture business. 
Suppose him to be carrying a $3,000 stock, here 
is the way it figures out: State and city ad 
valorem, $120; regular privilege license, $45; 
privilege to sell radios, $45 ; privilege to sell talk- 
ing machines, $45; privilege to buy and sell 
used furniture, $122.50; privilege to sell used 
mattresses, $750; total, $1,117.50.” 





railroad, affording a show room 44x48 feet, 4 
furnace with stoker was installed as a heating 
system, and the second floor of the buildin, 
was allocated to storage. The new showroom, 
is for lines other than farm machinery, a Sep- 
arate room 22x100 feet having been provide § 
for housing and displaying that line of good 

“By this move,” said R. W. Wolfram, se. 
retary-treasurer of the company and local map. 
ager of the yard (which is a unit of the Bale. 
Hass line) in an interview with the America, 
LUMBERMAN, “we felt that we could increas 
our volume of business without increasing th 
overhead to the same extent, and thus make 
up for some of the shrinkage of business due tp 
curtailment incident to the slackness in build. 
ing lines. 

“We feel that the addition of these new lines 
of merchandise, and the changes made in order 
to provide facilities for displaying and handling 
same, will justify themselves. We have re. 
ceived a great many compliments since oy 
changes and improvements have been completed, 
and have been told that we now have the beg 
equipped place in this area for supplying every. 
thing the public needs. Furthermore, we are 
glad that we have had the courage, and conf- 
dence in the future, or whatever you may call 
it, to equip ourselves for future business, while 
many of our competitors have been ‘sitting 
tight,’ as they called it, waiting for the depres- 
sion to end.” 

By way of advertising the opening of the 
modernized establishment, with its show and 
sales room etc., some 3,000 circulars were sent 
out to every householder within a radius of 12 





to 15 miles. Each of the manufacturers whose 
goods the company is handling also was asked 
to have a representative present during the two 
days to represent and demonstrate its particular 
line of merchandise. Mr. Wolfram says that 
the two days’ public opening brought hundreds 
of people to the yard who had never before 
been in it. 


Rent Houses Getting Scarce 
CLeveLaAnD, Ounto—In both Cleveland 
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Heights and Shaker Heights, realtors report 
that it is almost impossible to find single houses 
for rent and that suites in two-family, double 
and duplex houses are being rented rapidly. 
Lakewood realtors report that desirable quar- 
ters in both houses and apartments are increas- 
ingly difficult to find. Fearful that they will be 
unable to secure apartments next fall, many 
families who have been accustomed to vacating 
their suites and moving to cottages in the sum- 
mer have stated their intention to retain their 
suites through the summer months. 


Many Homes Being Repaired 


Denison, Tex.—A distinct improvement 
the lumber business here over the corresponding 
period of 1933 is reported, with the outlook 
brighter than it has been for months. Many 
homes are being repaired and repainted, and 2 
prominent real estate man reports that demand 
for property is on the upturn and the outlook 
for the real estate business is correspondingly 
bright. 


From Wilderness to Metropolis 


Kansas City, Mo.—In the office in this city 
of the United States Engineers, forty architects 
and draftsmen are preparing plans that will 
transform the wilderness of the Fort Peck dam- 
site in northeastern Montana into a moder 
town, with housing and conveniences for 5,00 
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to 8,000 persons. Many of the houses to be 
erected will be temporary but expected to give 
durable service lor five years. It is expected 
that for the most part they will be constructed 
rough sawed siding, stained instead of 
Where formerly deer, jackrabbits and 
other wild animals roamed at will, soon will 
spring up an active busy city with modern 
homes, municipal buildings, business structures 
and recreational centers. 


of 
painted. 





Renaissance of the Buggy 


BrowNsTOWN, Inp.—At a recent public sale 
here a 1926 automobile which cost $500 when 
new sold for $12; in the same sale a buggy pur- 
chased 25 years ago for $65 brought $17. 





Increasing Lumber Demand 


Mouttrie, Ga., April 9—Lumber dealers 
here, both wholesale and retai!, report an in- 
creasing demand for lumber and expect this to 
he the first good year they have had since 1929. 
Qne wholesale lumber concern reports the best 
week it has had in four years. In one day 
orders from five railroads, three of them South- 
ern lines, called for a total of more than 1,000,- 
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tide in Miami. The Pacific Lumber and Supply 
Co. reports its business in repairs and remodel- 
ing 35 percent better now than at the same 
time in 1933 and Bailey’s Lumber Yard reports 
that not since the height of the boom has busi 
ness been better. 


Cottonwood for Barge Building 


NEBRASKA City, Nes.—The use of cottonwood 
lumber for barge building is an innovation in 
this type of construction that has proved quite 
successful, as reported by the Ross Construc- 
tion Co. Two of these barges recently launched 
are now in service and giving complete satis- 
faction. 


85 
Wages Raised in Canada 


FRASER Mitts, B. C.—Retroactive to March 
1, the Canadian Western Lumber Co. has in- 
creased the pay of its 650 employees. The new 
scale will be: all white labor, a minimum of 35 
cents an hour; all oriental labor, a minimum of 
“5 cents an hour; all other employees who do 
not come under these classifications, a 10 per- 
cent increase. This increased labor scale, the 
highest. being paid by any British Columbia 
mills, has been made possible by an improve- 
ment in lumber demand, the announcement of 
the increase being made following the return of 
Manager H. ]. Mackin from an extended trip 
to England. 


Opening of New Store Attracts 
Many Visitors 


Tusa, Oxra., April 9.—Extensive remodel- 
ing of the local yard of the Long-Bell Lumber 
Sales Corporation, one of the largest in the 
Southwest, in progress for some months, was 





Exterior view of the Tulsa (Okla.) yard of the Long-Bell Lumber Sales Corporation 


000 feet. Most of this was for material with 
which to repair box cars, although some bridge 
material also was included in the orders. 


Cooperate in Lumber Trade 
Extension 


+ 


Vancouver, B. C_—Well Gray, minister of 
lands, recently informed the legislature that 
British Columbia will spend $110,000 this year 
on lumber trade extension. The government 
will contribute $50,000 and the lumberman and 
loggers $60,000 in a drive for markets in coun- 
tries of the British Empire. Australia and the 
United Kingdom are now being concentrated 
on and this year a delegation will go after the 
South African market. 


Shipping Lumber by Barge 


SHEFFIELD, ALA.—The Lupton Lumber Co., 
ot Florence, and C. E. Rawls, of Savannah, 
lenn., recently shipped 700,000 feet of yellow 
pine lumber from Waterloo, Clifton and Savan- 
nah, Tenn., to the Illinois Lumber Yards at 
Cairo, the shipment being made on four barges. 
Additional orders placed, it is reported by off- 
cals of the Lupton Lumber Co., will keep that 
concern busy for the next six months. 


“Happy Days Are Here Again” 


_ Miami, Fia., April 9.—Under a display head- 
ing “Happy Days Are Here Again,” a recent 
issue of the Miami Herald reported that repairs 
and remodeling indicate returning prosperity, 
the demand for building materials being so 
great as to indicate a turning of the depression 


recently completed. The results are, at least 
in some measure, indicated by the exterior and 
interior views presented herewith. The out- 
standing feature is the new display and sales 
room, featuring a nationally advertised line of 
paints, for which Long-Bell has the exclusive 
sales agency for Tulsa; also a new line, just 
added, of washable wallpapers. Of course 


—_— yy 
a 


1“ 
| 


everything in the lumber and building materials 
line is represented by extensive and varied 
stocks, the paint and wallpaper lines having 
been added to round out a complete service to 
home builders and modernizers. 

The opening of the new store was signalized 
by a formal opening on March 5, largely at- 
tended by the people of Tulsa and the surround- 
ing trade territory, who expressed their ap- 
proval and appreciation of the improved mer- 
chandising facilities now offered; and also in- 
spected with interest the remodeled offices, 
which include the division offices of the Long- 
Bell Lumber Sales Corporation. The opening 
was a great success from every point of view, 
and Jessie D. Davis, the local manager, stated 
that as a result of the advertising and publicity 
of various sorts—both before and since the 
opening—sales have been increasing by leaps 
and bounds. 

In the finishing and decoration of the sales 
room and offices many of the products regu- 
larly handled in the yard have been used with 
telling effect, thus affording a practical demon- 
stration of the merits of these products, and 
enabling persons contemplating building new 
homes or modernizing their old ones to see just 
how these products will appear when installed 
on their own jobs. 

The resident manager, Jesse D. Davis, was 
placed in charge of the local Long-Bell retail 
unit about the first of the year. He is a gradu- 
ate of the University of Oklahoma, and before 
coming here was with the Long-Bell company 
at Pauls Valley, Okla. 





A corner of the new sales room of the Long-Bell Lumber Sales Corporation, Tulsa, Okla. 





36 AMERICAN LUMBERMAN 


April 14, 199 
HOST rit 14, 


“FIRST AID FOR FOREST PRODUCTS" ** 
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Courtesy U. S. Dept. of Agriculture. | 


7 . . ° ° . ’ . P Lower 
Two types of vats for dipping lumber in Lignasan. The one at the left, used by the Dautrive Lumber Co., Alexandria, La., is stellate 
particularly adapted to small-mill needs. Large mills find the one at the right economical; it is built into the grading table and cient tim: 

. . thing thi 

conveyor chains carry the lumber through the solution tm cae 

. ; ers. TO 

Under the above head a recent issue of the os ' ——— Da the err ange of | able saw 

Du Pont Magazine, published by E. I. du Pont C on ay siren ucing ik Soca _ ’ he a J stain the wood 

de Nemours & Co., Wilmington, Del., described itself is said not to lower to any appreciable J those w! 

de i ours “ nj ’ +, GESCrit extent the tensile strength of wood. umber 

for its thousands of readers the beneficial effect 9 


Mr. Graves told how the research depart. 
ment of his company saw in this problem of th 
lumber industry an opportunity for service, and 


conducted an extensive investigation, which re- Leg 


sulted in the development of Lignasan in 1928 


of Lignasan treatment in preventing sap stain 
and making it possible to offer customers the 
clean, bright lumber they prefer. 

With lumbermen as with farmers, fishermen, 
miners and others, the major problem nowadays 














; Then for two years the new product was tested S 
is not production, but marketing, and with so rigorously, by forest pathologists of the U. § 

much clean, bright lumber on the market the Department of Agriculture as well as the com- h 
producer of lumber that is discolored by sap 


pany’s own experts, under conditions most fa- 
vorable for the development of this troublesome 
fungus growth. An indication of the severity | | \n my 
of these tests may be seen in one of the accom- } “Werlng 
panying illustrations, which shows six boards, | !tom 4:0 
each dipped for only half its length in Lignasan; described 
they were then solid-piled in a heated room, York He 
under conditions simulating those obtaining in | pointed « 
the hold of a boat for five weeks; the Lignasan- } tmes are 
treated parts remained bright, while the other | Use of w 
parts stained badly as shown. When 
Accordingly, after tests like this, the product who Now 
was introduced to the industry in 1930—and | musical 
then the real testing began, under commercial }| some tin 
usage by lumber manufacturers in several dif- | covered 
hullabaloo about * And the — prob- ferent countries. In less than a year of this | not get 
4 roulc e sent DacK fi > 2aier. aan . : mes _ m ndely yaz7le 
— ben nwo tend! the ata ap Bn ne “oe After five weeks’ severe exposure to sap- actual use, Lignasan bec ame the most widel _ Puzzle 
ects oe ssh , ‘ p . *° ; ‘ used stain-preventive chemical, and in 1931, al- } amined t 
pearance, however, the owner might suspect stain-producing conditions the lower ends themsis tamee sales wale wes decseuill 0 abatein 
é so 1e é rie ass Ce as ‘ ‘ ~ < « a . ~ aE * & 
chet, ot mocne b a By dl hong re of these boards, untreated, tere badly quite steadily, 500,000,000 board feet of lumber | felt, witl 
justified; for the warm, moist conditions that stained, while the upper ends, Lignasan- were dipped in the solution. In 1933 enough } Lewiston 
help bring about sap stain are also fre- treated, were bright and clean was sold, in the United States, Canada, Mexico, § explanat 


stain is at a disadvantage. For although sap 
stain does not indicate the presence of decay, to 
the uninformed customer it looks decayed—and 
try to convince him otherwise! C. E. Graves, 
who wrote the story in the Du Pont Maga- 
zine, said of this: 

Even the layman who has never been in a 
more thickly wooded area than New York's 
Central Park can readily understand what 
such a development (Lignasan) means to the 
public and to the lumber industry. It goes 
without saying that if he were building a 
house and the architect or contractor allowed 
a load of dirty-looking, sap-stained lumber 
to come on the lot, there would be a mighty 
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the Philippines, Australia, and Europe, to dip 
more than a billion and a quarter board feet. _ 

The reason for this notable increase, of 
course, has been that dealers have discovered 
that this process, which costs usually less than 
15 cents a thousand feet, gives better than 90 
percent sap-stain control, a process profitable 
indeed. Mr. Graves wrote: 

Cases are on record in which such treat- 
ment doubled the value of the product. A 
certain lot of Idaho white pine that was 
stained, for instance, was valued at $40 per 
thousand board feet, while the identical wood 
which had been kept bright and unstained 
was sold for $80 per thousand board feet. 


Two types of dipping vats—the one at the 
ieft, in the accompanying illustration, convenient 
jor small mills, and the other for large mills, to 
ie integral with the grading table—were men- 
tioned by Mr. Graves, who presented another 
good reason why many manufacturers dip lum- 
her in Lignasan (or spray timbers with the so- 
lution ). He said ; 


Lower grades of lumber are generally air- 


dried, and this process often provides suffi- 
cient time for fungi to start. Obviously, any- 
thing that will check this advance of sap 
stain is of vital consequence to the produc- 
ers. To the small operators who have port- 
able sawmills that they move farther into 
the woods as the trees are cut down, and to 
those Who can not afford kilns for drying 
umber, Lignasan has proved a particular 
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boon. With every little equipment and at ex- 
tremely low expense they can now produce 
bright lumber. There are approximately 20,- 
000 of these small operators in the country 
and they furnish a means of living to a 
large army of men. Thus chemical science 
actually has played a very important role in 
the salvation of an important part of the 
entire industry. 


Already widely known and _ utilized in the 
South, Lignasan, improved from time to time by 
its producers as chemists discover new pertinent 
facts, was introduced into the West Coast re- 
gion only last year, the Du Pont company hav- 
ing insisted on first testing it under conditions 
prevailing there. Already, however, more than 
a dozen Coast operators have begun using the 
product; and many firms which operate in the 
areas naturally dry for most of the year have 
constructed dipping vats for use on their pine. 
fir, spruce and hemlock during the humid 
period. 

In describing a recently developed use for 
Lignasan in protecting the ends and barked 
areas of freshly felled logs Mr. Graves wrote: 

For years it has been known that stain 
fungi frequently infect these areas when logs 
lie in the woods for a few days during the 
hot, damp, summer months. Now, many log- 


ging superintendents equip the fallers with 
a small sprayer. As soon as the tree is cut 


into logs the freshly cut areas are given a 
protective coating of the solution, thus pre- 
venting the entrance of stain fungi. 


Legs Don’t Get Tired, Runner Discovers 


Surprised by Resilience of Vertical-Grain Southern Pine He Urges Its Use in 
New York Indoor Track; Sports Writer Sees Possibility of New Mile Record 


An improved indoor track that may result in 
lowering the official record for the mile run 
from 4:08.4 (established this year) to 4:04 was 
described in the March 25 issue of the New 
York Herald Tribune, by J. P. Abramson, who 
pointed out that the lowered records of modern 
times are due largely to track improvements 
use of wood indoors and cinders outdoors. 

When Stetson Kieferle, a former track man 
who now is in the business of manufacturing 
musical instruments, gave himself a work-out 
some time ago on an improvised track he dis 
covered to his great surprise that his legs did 
not get as tired as usual. 

Puzzled as much as gratified, he carefully ex- 
amined the track and learned that it was verti- 
cal-grain southern yellow pine laid on slater’s 
felt, with a one-sixteenth-inch air chamber. In 
Lewiston, Pa., his home town, he could find no 
explanation of his discovery, but he looked fur- 


ther, as he tells in this letter to the Herald- 
Tribune : 
Have been very much interested in your 


irticles of recent date concerning the lower- 
ig of the mile record. I am an ex-trackman 
and while working out some time ago in- 
doors on an improvised miniature track I 
discovered a type of wood that is almost tire- 
less to run on as compared to other board or 
inder tracks. 

The wood is ‘“‘vertical grained yellow pine 
Texas) flooring,” with air chamber under- 
neath and laid over a sub-floor covered with 
Slaters Felt” paper. When running on this 
foor the usual leg heaviness fails to appear 
and while your breathing might get heavy 
after a time, the legs remain unbelievably 
tresh, 
Being naturally very much interested in 
the cause and effect of the problem, I tried to 


solve it but could get no information from 
teacher or text book. We are in the music 
‘siness and while going through a guitar 


factory last summer I learned of something 
that created a relationship and had led to a 
more or less satisfactory explanation of the 
involved question. 

The tops of all fine guitars, 
ind all sounding boards, are made of some 
tlastic, vertical grained wood. The principle 
being that the flexible part of wood oscillates 
‘here musical vibration strikes it and the 
strain enhances and carries it off. The vibra- 
ons caused by impact of runner are evi- 
(ently in this case absorbed by the wood in- 


also violins 


stead of being returned to legs and body in 
general. The air chamber underneath (one- 
sixteenth inch) allows enough room for this 
flexible type of wood to give slightly and the 
displacement of air acting as an air cushion 
also giving a natural aid to the runner’s 
spring. , 

I attended the Millrose games and took 
a few turns on the cedar track at N. Y. U. 
The difference was just as noticeable as com- 
pared to the above mentioned track as to 
any other surface that I've tried. Soft, 
porous woods such as cedar, white pine etc., 
are acknowledged poor conductors of vibra- 
tions, and since they play such a large part 
in fatigue it is only reasonable for me to be- 
lieve that a track of the vertical grained 
yellow pine would be much faster. Spikes 
would not be possible on this type of board, 
but the cushion-like effect gives you a cer- 
tain confident footing that makes up for it. 


To this Mr. Abramson added the following 
comment: 


Mr. Kieferle believes some club in New 
York might be interested in proving his 
theory in the hope that the new track may 
lead to improved records. So if the Millrose 
A. A. or the Intercollegiate A. A. A. A., which 
owns the two portable banked tracks used 
in the Garden for the big indoor meets, is 
interested, Mr. Kieferle offers his suggestion 


in the interests of more and better records. 
It is a fact, of course, that the portable 
banked indoor tracks and the improved 


cinder paths have had a part in the improve- 
ment of modern records over the records of 
the oldtimers. 


This would seem to be worth investigation by 
lumber industry engineers, also, for there are 
other ways in which this principle could be ad- 
vantageously applied. 





ele . 
Filing Room Equipment Catalog 

INDIANAPOLIS, INp., April 9.—The most up-to- 
date equipment for saw filing and other saw 
maintenance manufactured by E. C. Atkins & 
Co. is illustrated and described in this pioneer 
saw manufacturer’s catalog, “Atkins Tools for 
the Filing Room,” which has recently been is 
sued. Among the tools listed are Ideal and 
Pribnow swages and shapers, and Atkins grind- 
ing wheels, saw sets and clamps, gauges, braz- 
ing equipment, and saw gummer. 


¥ HAVE YOU SENT FOR YOUR FREE SAMPLE? 
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photogrcph of a 


An unretouched 
test fence exposed to weather eleven 


mouths at South Bend, Ind. Left 
half was painted with a high grade 
white lead and linseed oil paint; the 
right half with O'Brien’s XLV. 


HIS is not just another comparison 

between good and cheap house 
paints. The paint used on the left 
half of the test fence illustrated above 
was a high grade paint—one of the 
best lead and oil paints on the mar- 
ket. Note how far its disintegration 
has advanced. The paint used on the 
right half, still in perfect condition, 
was O’Brien’s XLV .. . an entirely 
new type of house paint . . . made 
with Thermolyzed Tung Oil . . . and 
possessing qualities never before at- 
tained in the old type, conventional 
materials. 


XLV. 


ah a 






HOUSE {PAINT 


XLV is an exclusive O’Brien product. 
It provides twice the waterproofing 
and preserving qualities found in any 
other paint. It holds its lustre and 
tint two and three times as long. It 
gives you a celluloid-smooth film and 
offers a new kind of protection for 
your lumber products. 


As a lumberman, you should know all 
about this paint. As a dealer you 
should profit by it. 


Write for free sample. Also for full 
information on other O’Brien T. T. O. 
products which include T.T.O. Alu- 
minum Paint, T. T. O. Enamel, T. T. O. 
Varnishes, Satin Finish Wall Finish 
and Liquid Velvet Flat Wall Finish. 


O’BRIEN VARNISH CO. 
South Bend, Indiana 


America’s Finest Finishes Since 1875 





O'BRIEN VARNISH CO.,SOUTH BEND, IND. : 


Please send me free sample of XLV. 


Also complete details concerning other 
T. T. O. products, 

ee = 

Address____ 


City, State 





————- 
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Trade Practice Rules Amendments 


Opposing Views Aired at Lively Five-Day Session; Transit Shipments, 


Amendments, excepticns and additions to the 
original “Schedule B” of the Lumber Code— 
adopted by the Lumber Code Authority in its 
Fcbruary meeting and so extensive that the re- 
sult is virtually an entirely new schedule of 
fair trade practices—were presented by the Au- 
thority to the National Recovery Administra- 
tion at Washington, D. C., last week. at a pub- 
lic hearing which lasted from Tuesday to Satur- 
day. A. C. Dixon, newly appointed Jeouty ad- 
ministrator, presided. 

The documents, known officially as Amend- 
ment No. 68, were presented a section at a time, 
and opportunity was afforded all who desired to 
discuss each section. As the length of the 
hearing would indicate, there was much dis- 
cussion pro and con, and it is reported that the 
transcript, including both the oral arguments 
and the briefs that were filed, totaled over 
two thousand pages. Copies of the transcript 
were to be made available at 2 cents a page— 
about $40 for the whole—and all interests were 
given ten days in which to file rebuttals to the 
oral or written arguments presented. 

Announcements of NRA action on some of 
the sections, on which there was little or no 
opposition, may be expected quite soon, but it 
has been predicted that approval or disapproval 
of some of the more controversial sections may 
he delayed for thirty days or more. 

Naturally, most of those who spoke were 
objecting to some part or parts of the proposed 
amendments, for the chief purpose of the session 
was to hear objections, and those presenting the 
amendments and favoring their approval were 
represented by members of the Authority staff 
mainly. Harry T. Kendall, of St. Paul, Minn.. 
general manager of the Weyerhaeuser Sales Co. 
and chairman of the Lumber Code Authority's 
trade practice committee, was the chief spokes- 
man of the Authority in presenting and defend- 
ing the amendments, and he was ably supported 
by Carl W. Bahr, of Washington, secretary of 
the Authority. 


An Attempt to Correct Evils 


_The proposed rules of fair trade practice, Mr. 
Nendall said in the opening session, constitute 
\uthority’s attempt to correct “evils which 


hack almost to the day the industry was 
bern, and which ever since have disturbed and 

iten demoralized the industry wherever lum- 
ber is cut or sold.’ 

Debate was lively and at times bitter, for 
this was recognized as a “speak now or for- 
ever after hold your peace” session, and the trade 
practice rules as a whole affect every factor in 
the lumber industry, great or small, in some 
degree. One man reported, however, that al- 
though much was said in the meeting, the “real 
meat” of the hearing was contained in the briefs 
that were filed. With such a volume of testi- 
mony taken it is obviously impossible to report 
it all; but that is hardly necessary anyhow, 
for basically the various arguments on any 
trade practice or rule when “reduced to the 
lowest common denominator” as we used to sav 
in arithmetic class, resolved themselves into 
only a few: 

The Hearing in Brief 


te 


Con: “This is an old, well-established prac- 


tice, traditional in the lumber industry,” 

Pro: “Traditional, maybe, but wrong just the 
same, and it should be prohibited by adoption 
of this rule,” 

CON “If this rule 
out of business.” 

Pro: “If it isn't 
body élse out of 
him of just 


is enforced, it will put us 
enfore ed, it 
business or at 
and fair profits.” 
“This rule is too arbitrary.” 


will put 
least 


somme- 
deprive 


CoN: 


Pro 
without 


“Maybe, but it could not be administered 
these arbitrary provisions—it would 


take too much work and time, and cost too 
much money to enforce it.” 

Con: “This is oppressive to the small opera- 
tor.” 

Pro: “Izzat so? Small mills are increasing 
in number, and they are producing more and 
making a better profit than in years. Laugh 
that off.” 


Wholesale, retail and commission association 
representatives, as well as manufacturers’ repre- 
sentatives, assured the deputy administrator that 
the rank and file of their association members 
are in favor of the bulk of the rules as a needed 
process of bringing order into the manufacture, 
distribution and sale of lumber. 

Five features of the proposed amendment at- 
tracted most of the criticisms—lists of qualified 
wholesalers and commission men, transit ship- 
ments, consignment shipments, distribution 
statement, and elimination of quantity discounts 
—and these overshadowed all others at the hear- 
ing. They probably never will be settled to the 
satisfaction of everyone, for these problems have 
been discussed for years, and for many long 
hours, especially in the past few months, with- 
out complete agreement; but now something 
more than a “gentleman’s agreement” is pro- 
posed—the problem now is to devise rules that 
the Federal Government under the Constitution 
can enforce—so some action must be taken. 


Objects to Lists of Qualified 


First at the firing line was Section 3 (c) of 
Chapter I, which would provide that anybody 
under the Code’s jurisdiction must neriodically 
list with the Authority all persons to whom he 
has granted discounts or other allowances as 
wholesalers, jobbers, commission salesmen or 
other distributors ; if after investigation the Au- 
thority should find that any of these was un- 
qualified to receive such allowances under what- 
ever definitions and rules may be approved, the 
Authority would publish such names in a bulle- 
tin and thereafter allowance of discounts, etc. 
to them would be violating the Code. until they 
were reinstated: on the “qualified” list. 

Objections to this, in one or more particulars, 
were made by the following: 

R. B. Owen, H. A. Lawrence Co., Pitts- 
burgh, Mass.; O. M. Kile, Mail Order Associa- 
tion of America: P. E. Hoke, Des Moines, 
Iowa; J. W. Gerrity, J. F. Gerrity Co., Boston, 
Mass.; A. M. Crittenden, New Haven Reserve 
Supply Co., New Haven, Conn.; William Den- 
man, Coos Bay Lumber Co., Coos Bay, Ore.; 
John P. Cole, Biddle Purchasing Co., New 
York; Louis Germain, jr., Southern Whole- 
sale Lumber Association, Jacksonville, Fla. 


Those testifying in support of the amendment 
included : 

W. W. Schupner, secretary of the National- 
American Wholesale Lumber Association, 
New York; L. B. Anderson, Intercoastal Lum- 
ber Distributors’ Association, New York; L. 
Ottinger, Plywood Distributors’ Association, 
New York; W. E. Morgan, Columbus, Ohio, 
president of the National Association of 
Commission Lumber Salesmen; G. A. Vangs- 
ness, of Chicago, secretary of the National 
Association of Hardwood Wholesalers; M. G. 
Truman, Marsh & Truman Lumber Co., Chi- 
cago. 

Because it was declared that these lists, while 
in the nature of “white lists,” would actually in 
effect be “black lists” by a process of exclusion, 
and would work harm to operators by giving 
them no opportunity to defend themselves 
against such exclusion by the Authority, Mr. 
Bahr submitted two alternate proposals which 
he said would be acceptable to the Authority. 
The first of these is the one which the Authority 
would prefer, he said. It is as follows, exactly 
like the original amendment except for the 
words printed in italics: 

(c) All persons subject to the jurisdiction 
of the Code (including distributors who by 


receiving discounts or other allowances hay. 
assumed obligations thereunder) shall repor 
periodically to the Authority, in such manner 
and at such times as the Authority may pre. 
scribe, a list of all persons to whom dis. 
counts or other allowances have been grante 
as wholesalers, commission salesmen, job. 
bers, and other distributors. The Authority 
is authorized to make such investigation ang 
require such reports from persons receiving 
discounts or other allowances, as in its judg. 
ment may be necessary to determine whether 
such persons qualify as distributors entitleg 
under the provisions of this Schedule to dis. 
counts or other allowances. Whenever after 
such investigation, and due notice and public 
hearing, the Authority finds that any person 
does not qualify as a distributor entitled to 
discounts or other allowances, such person and 
the National Recovery Administration shall be 
so notified and unless the decision of the Av- 
thority is disapproved by the Administrator 
within thirty days his name shall thereafter be 
published in the Lumber Code Authority 
Bulletin as a person not qualified as a dis- 
tributor to receive discounts or other allow- 
ances, and thereafter no person subject to 
the jurisdiction of the Code shall grant dis- 
counts or other allowances to him until said 
publication has been revoked. The powers 
granted to the Authority in this paragraph shall 
not be delegated to any subordinate agency. 


The second alternative proposal, which Mr. 
Bahr said the Authority would accept but does 
not favor, would qualify an operator as a whole- 
saler on his own certification until such time 
as the Authority could prove him to be u- 
qualified. It is as follows: 

(c) Any person seeking discounts or com- 
missions for distribution services as a dis- 
tributor entitled thereto, may file with the 
Authority or with such agency as may be 
designated by it a certificate stating his 
qualifications therefor. Unless after investi- 
gation, due notice, and public hearing with 
opportunity for appeal, the Authority or its 
said agency finds that such person does not 
meet the qualifications prescribed by the 
Code for distributors, such person shall be 


registered as a qualified distributor of the | 


class in which he falls. The Authority is 
authorized to publish lists of such qualified 
distributors. 

No person subject to the jurisdiction of 
the Code (including distributors who by re- 
ceiving discounts or commissions have as- 
sumed obligations thereunder) shall grant 
discounts or other allowances to any dis- 
tributor whose name is not on the published 
lists, unless such person seeking such dis- 
count or commission files with his order a 
certificate establishing his right to such dis- 
count or commission as a distributor as de- 
fined by the Code, and that in connection 
with the sale and distribution of the products 
covered by such order he will observe all 
provisions of the Code and rules and regula- 
tions issued thereunder. 

The Authority is authorized to make such 
investigations and to require such reports as 
may be necessary to secure effective com- 
pliance with this sub-section. 

Intimately linked with the question of listing 
were the definitions themselves. These were 
adopted by the Authority Feb. 15 [and were 
printed in full in the March 3 issue of the 
AMERICAN LuMBERMAN], and although subse- 
quently the Authority’s executive staff edited 
and re-arranged these definitions, their meat- 
ing was not changed in the copy submitted 
at this hearing, for NRA approval. 

Strong support of the definitions as presented 
was voiced by Homer Ballinger, representing 
the National Retail Lumber Dealers’ Associa 
tion, R. C. Fulbright, counsel for the Southern 
Pine Association, and Max Myers, president 
of the National-American Wholesale Lumber 
Association. Objections to some of the defini- 
tions of trade classifications were made, how- 
ever, by Theodore Fathauer, Chicago hardw 
yard operator, M. G. Truman, president of the 
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Are Presented at NRA Hearing 


“Qualified” Lists, Quantity Discounts, Distribution, Are Main Topics 


& Truman Lumber Co., Chicago, R. M. 
Lucas, of Columbus, Ohio, and H. H. McNeil, 
of the McNeil Lumber Co., New York. 


"What, No Mail Order Discount?" 


Then, too, there was the indignant protest 
of the Mail Order Association ot America. O. 
\M. Kile, the association’s Washington repre- 
sentative, and J. M. Coleman, of Sears, Roe- 
buck & Co. had read through Section 2 of 
Chapter II very carefully, but try as they 
might they could find no provision for quantity 
discount without violation of the Code, and both 
of them were at the hearing to find out about it. 
They soon learned that the omission was no 
oversight on the part of the Lumber Code Au- 
thority, for Mr. Kendall told them that an 
Authority ruling had classified the mail order 
business as retail, that it sells direct to con 
sumers just as the smallest retail yard does, 
and that therefore it is not entitled to whole- 
sale discounts. 

Mr. Coleman replied that the question of 
wholesaler or retailer is not involved, and that 
the mail order company is entitled to discounts 
hecause of its quantity purchases which cut the 
lumber manufacturer’s sales cost. And Mr. 
Kile said that the Lumber Code Authority has 
no right to prohibit these discounts anyhow. 

It was clearly a case of the lumber indus- 
try as a whole versus the mail order companies. 
The attitude of the manufacturers was plain— 
as a means of distribution the retail lumber 
yards of the country are immensely more im- 
portant to them than are the mail order com- 
panies, and if the lumber manufacturers could 
do their own enforcing it would have taken 
them but few seconds to return a final and 
decisive “No!” But the lumber industry looks 
to Uncle Sam to do the enforcing, and the 
latter is the mail order company’s Uncle, too, 
so good and sufficient reasons at law must 
be ready for Government consumption. A 
Code provision of this kind would need en- 
forcing, too; for although to the lumber man- 
ufacturing industry at large the mail order busi- 
ness is relatively unimportant, when one lone 
manufacturer is involved the pen of the mail 
order purchasing agent, dangling enticingly 
above the dotted line on an order for sundry 
millions of feet, takes on truly tremendous pro- 
portions, 


Can Transits Be Abolished? 


Equally troublesome was the problem of what 
to do about transit shipments and consignment 
stocks, when it was called to attention ‘at the 
hearing by presentation of Section 6 (e) of 
Chapter I, which if approved would provide: 


Marsh 


Manufacturers and wholesalers shall not 
Place unsold stock in transit via rail or 
water, or place stock on consignment. A 


transit shipment is defined as a shipment for 
which the shipper or seller has no order. 
Shipments by persons for delivery to their 
own wholesale assembling and distributing 
yards shall not be considered transit ship- 
ments. A consignment shipment is one made 
Without passing title at an agreed value at 
time of shipment and without agreed or 
specified terms of sale. 

Transit shipping is one of those glorious 
traditions which the lumber industry has in such 
abundance, it soon developed, for Robert B. 
Owen, of the Harry A. Lawrence Co., Boston, 
Mass., testified that it has been going on for a 
ong time, and is of definite “economic value, 
ecause “instead of waiting sixty or ninety days, 
lumber can be sold while in transit and is con- 
tinually available.” To eliminate it would work 
a hardship to many wholesalers on the Atlantic 
coast, he declared, and would let Canadian 
spruce take the place of American lumber. 

_B. L. Knowles, ‘representing the Associated 
Venera] Contractors, was another character 


witness for the transit shipment, in the preser- 
vation of which, he said, the construction in- 
dustry is “vitally interested.” Then he told 
why : 

These shipments have repeatedly enabled 
me to buy lumber from wholesalers who deal 
in intercoastal shipments which I could not 
have obtained from any yard in the country 
on short notice. It has been of tremendous 
advantage to me—it is an economic blessing 
to be able to eliminate some of the charges 
we are forced to pay to retail yards. 

J. W. Gerrity, also described the transit ship- 
ment as a boon to the intercoastal wholesaler 
in his efforts to keep foreign competition from 
coming in and depriving the American laborer 
of his employment—to approve this amendment, 
he said, would be discriminatory. 

This beatific picture of the glories of the 
transit shipment was rudely shattered, however, 
by other speakers, for it soon developed that 
the principal reason why Mr. Knowles can not 
on short notice find the stocks he wants in “any 
yard in the country” is that transit cars come 
into town unsold, the old demurrage meter starts 
clicking merrily in the transit shipper’s ear, and 
the shipment is sold at any price offered-—that 
this has happened so o-ten as to make it unsafe 
for the yard operator to keep adequate stocks to 
fill the orders which the contractors are waiting 
to buy (at distress prices). 

Transit sales of lumber hang “like a pall” 
over the retail market. declared Charles L. 
\dams, of the National Retail Lumber Dealers’ 
Association, in making it clear that retailers 
everywhere are strongly opposed to the transit 
shipments, as they also oppose consignment sell- 
inv 

Wholesalers generally are not in favor of tran- 
sits, either, it was shown immediately, for W. 
M. Wimsatt, of Johnson & Wimsatt, Washing 
ton, D. C., estimated that 90 percent of the 
wholesalers of the country are opposed to transit 
shipping, which he characterized as “a purely 
speculative end of the business.” and added that 
“nothing in the past five years has done more to 
demoralize the industry.” Another prominent 
wholesaler, H. P. Wycoff, of the A. C. Dutton 
Lumber Corporation, Boston, Mass., declared 
that one eastern distributor has stored unsold 
transit lumber in a half-dozen retail yards and 
said this lumber almost automatically precludes 
the sale of other lumber at those yards. 

Mr. Kendall testified that lumber interests 
owning distributing yards wish to eliminate 
transit and consignment shipments for them- 
selves as well as others, and it was explained 
that the exception to the rule, made for those 
shipping to their own yards, was to avoid any 


interpretation of the ruling that would interfere 
with the transfer of lumber under the same 
ownership. Mr. Kendall said that transit and 
consignment shipments serve only to glut the 
market and to sacrifice lumber at distress prices 
which are reflected all the way back to the 
point of manufacture. He termed the transiting 
of lumber “a speculative evil” for which there is 
no adequate defense. 

Sidney L. Hauptman, representing the Cali- 
fornia Wholesale Lumber Association, offered 
three proposed revisions of the ruling on tran- 
sit and consignment shipments, stating that any 
one of the three would be acceptable to the 
California group. He said the revisions were 
proposed to meet the situation in Los Angeles 
where three wholesaler members of the associa- 
tion dealing in West Coast woods own distrib- 
uting yards and three others, also members of 
the association, do not have such facilities. He 
held that if the ruling is allowed to stand unre- 
vised it will deprive the wholesalers without 
yards of all spot delivery business. 


Woodwork and Douglas Fir Doors 


One day’s sessions were largely devoted to 
the proposed rules in the Woodwork Division 
and the Douglas Fir Door Subdivision, with 
Krank Stevens, of Waco, Texas, chairman of 
the Woodwork Division, presenting the Author- 
ity’s recommendations in the form of a revised 
edition of the original Chapter 3. 

E. Raymond Snedaker, president of the Frank 
C. Snedaker Co., Philadelphia, Pa., led a group 
protesting against the definitions of “jobbers” 
and “wholesalers” in millwork, and particularly 
opposed the words “resale principally at whole- 
sale” as one of the qualifications necessary for 
wholesaler classification. 

Mr. Snedaker said his firm does a large busi- 
ness with what he designated “operative build 
ers,” but to which Deputy Administrator Dixon 
applied the term “speculative builders.” It was 
the contention of Mr. Snedaker and others in 
his group that this type of sales should be rec 
ognized as wholesale business. 

Other witnesses testifying against the pro- 
posed change included: A. K. Leuckel, Trenton, 
N. J., representing Leuckel & Co.; Amos Y. 
Lesher, Lumber & Millwork Co., of Philadel- 
phia:; and William R. Lamar, representing Bar- 
ber. & Ross (Inc.), Washington, D. C. 

The Authority’s stand in the matter was sun- 
ported principally by Mr. Stevens, John G. 
Whittier. of the Whittier Lumber & Millwork 
Co., Newark, N. J., and Mr. Bahr. They ex- 
plained that the definitions had the support of 
the Eastern Millwork Bureau and other repre- 





TOP HAT 





THE BRAND THAT GUARANTEES 
YOU EXCELLENT QUALITY 


Plywood and Wallboard 


MADE OF 


Douglas Fir, Spruce, Cottonwood 
Large Sizes Up to 60”x144” 


BRAND 


“NONE BETTER” 





Heidner & Co., Tacoma, Wash. 


Sales Agents for 


Aberdeen Plywood Co., Aberdeen, Wash. 





40 


sentative organizations in the millwork industry, 
and that the definitions were designed to correct 
abuses which had undermined the industry for 
vears and without which the fair trade practices 
objective could not be attained. 

Others appearing at the woodwork session in 
cluded Ed. Kuntz, representing Peter Kuntz Co., 
Dayton, Ohio: J. M. Coleman, of the Mail 
Order Association of America; I. S. Turrover, 


Washington, D. C.; and E. W. Donahue, Chi- 
cago, representing the Donahue Screen Door 
Co.; W. K. Wimsatt, Washington, D. C.; and 


W. E. Morgan, Columbus, Ohio. 

At the session dealing with Chapter IV, rules 
governing wooden packages, J. Ben Wand, sec- 
retary-manager of the Wooden Package Divi- 
sion, presented the proposed revisions. 

\ brief was filed by the National Associa- 
tion of Commission Lumber Salesmen opposing 
the wooden package ruling requiring that com- 
pensation to commission men on sales to whole- 
salers plus the discount to wholesalers shall not 
exceed the established discount to wholesalers. 


Authority Board to Review 
Southern Pine Complaints 





[Spec telegram to AmeErRIcan LuMBERMAN] 
WasuHincton, D. C.. April 11.—Complying 
with a request of the Southern Pine .\ssocia- 
tion, the resident committee of the L:mber 
Code Authority today constituted a board of 


review to hear complaints and protests against 
the price differentials granted to small lumber 
mills by the annual meeting of the association 
April 4-6 

This decision was made in response to numer- 
ous protests received by the Southern Pine As- 
sociation and the Lumber Code Authority. The 
review board will sit as a committee on com- 
plaints and appeals, and the Southern Pine Ad- 


ministration member of the Lumber Code 
Authority will sit with it. 
Hearings will be held at Atlanta, Ga., on 


\pril 18, at Jackson, Miss., on April 19, and 
at Shreveport, La., on April 20. Each hearing. 
open to all, will receive complaints in person 
from parties in interest. 


Speedy Prosecution of Code 


Violators Assured 


Wasuincton, D. C., April 9.—New policies 
assuring speedy prosecution of code violators 
and ending “uncertainty as to enforcement by 
legal proceedings” have been announced by Na- 
tional Recovery Administrator Hugh S. John- 
sor Under orders issued by him that will 
hecome effective April 18, procedure will be so 
simplified that State compliance directors will 
transmit evidence of code violations direct to 
district attorneys without reference to 
hington. Code authorities or their adjust- 
agencies similarly will refer cases to dis- 
attorneys through the State directors. 

Under another order, during the next ten days 
State directors, code authorities and local com- 
pliance boards will send to the newly created 
itigation and enforcement section of NRA all 
ases now in their hands, upon which prosecu- 
tions can be based. Such cases, adequately sup- 
ported by facts, will be promptly forwarded 
to district attorneys for immediate action. In 
a letter to State directors, the administrator 





le 
said 
The time has come when uncertainty as to 
enforcement by legal proceedings must end. 
We must now proceed on the basis that one 
who is violating his code and who is not 
ready and anxious to comply and make resti- 
tution when informed of his noncompliance 
must be brought swiftly and surely before 


the enforcement agencies of Government. 


In a letter to code authorities, General John 


son said that “only a relatively few cases of 
noncompliance supported by facts warranting 
court action, have been brought to our atten 
tion.” Continuing, he said: 

This new procedure and this request for 
cases does not mean that alleged violators 
are to be thrown into court on mere unsup- 
ported allegations, or that industry should 
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cease its efforts to clean up its own compli- 
ance problems without resort to Govern- 
ment. It does mean, however, that the time 
has passed to be lenient with the wilful  vio- 
lator and that where industry's attempts at 
adjustment have failed, the noncomplier 
must be brought quickly and surely to jus- 
tice through the proper channels. Govern- 
ment is ready, able and willing to back up 
industry in accomplishing this end. 





Injunction Hearing Is Delayed 


Battimore, Mp., April 9.—The petition of 
Aaron Morris, of Everett, Pa., and George A. 
Thrush, of Cumberland, Md., in Federal court 
here, for an injunction to restrain the local 
compliance committee of the Retail Lumber 
Code at Cumberland from hearing complaints 
against them, has again been delayed and the 
expected court test of the Code is still a good 
topic for specvlation and nail-keg debate. It is 
thought possible that action on the petition is 
heing postponed until there is seen some defi- 
nite result of the hearing last week in Wash 
ington, 


“Darrow Committee’ Hears Lum- 
ber Code Complaints 


Wasuineton, D. C., April 10.—The National 
Recovery Review Board, as it is officially 
termed, or the “Darrow committee” or “Nye 
committee” as it is more familiarly known to 
numerous business men, because of its origin, 
today heard several complaints against the way 
the Lumber Code was planned and is being 
administered. Members of the board present 
were Sam C. Henry, W. O. Thompson, and 
Fred P. Mann. It is an independent body, set 
up outside NRA to provide the public a means 
of criticizing the NRA and making sugges- 
tions for improving it. It is supposed to espe- 
cially protect the interests of consumers and 
of small businesses by providing somebody to 
hear their complaints and do something about 
It. 


This was lumber’s day “in court.” By ap- 
pointment several complainants were present, 
and Carl W. Bahr, secretary of the Lumber 


Code Authority, was there to hear the com- 
plaints and offer rebuttal, and a representative 
of the NRA Consumers’ Advisory Board was 
on hand, too, to ask a few judicious questions 
of various and sundry, with the evident inten- 
tion of showing that the Lumber Code has 
excessively hiked lumber prices. 

W. J. Campbell, of the W. J. Campbell Lum- 
ber Co. (Ltd.), Oshkosh, Wis., and O. A. 
Moeller, of the Kentucky Flooring Co., Orange, 
Va., both felt that they had real grievances 
against the Lumber Code, but they had not 
taken them up with the Lumber Code Authority. 
Mr. Campbell, in fact, didn’t seem to distin- 
guish between the Authority and the NRA, al- 
though he had been in touch with the Western 
Pine Division. 

His complaint was that western pine cost- 
protection-price rules have made rough, air- 
dried shop lumber cost $1.75 a thousand more 
than kiln-dried western pine, at Oshkosh, 
whereas the normal price relationship should 
be just the reverse. This, he said, discriminates 
in favor of the large mills which have dry 
kilns and against the small mills which have 
none, and as a wholesaler handling the products 
of small mills he found himself severely handi- 
capped. Mr. Bahr said that if this price rela- 
tionship exists it should be altered, and it was 
agreed that he and Mr. Campbell should confer 
privately and see if they could agree on the 
facts and the remedy. Mr. Campbell main- 
tained, however, that the price relationship was 
not accidental but was deliberately planned by 
the large mills, with the result that the small 
western pine operator could do one of four 
things—(1) Keep his lumber, (2) “chisel,” (3) 
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How Complaints Were Handled 


Wasuincton, D. C., April 9.—The om. 
pliance department of the Lumber Code Au. 
thority has reported that on March 1 there were 
30,227 establishments subject to the jurisdiction 
ot the Code. Of 7,852 violations reported, 3.3% 
involved code reports and fees; 1,847 involve 
labor provisions; 1,652 involved production con. 
trol and 994 involved trade practices. During 
the three months period ended Feb. 28, 93; 
cases were disposed of. In 1,647 cases, the re. 
spondent agreed to comply with the Code: 559 
were found to be outside the jurisdiction of th 
Authority and 159 were referred to the Lumber 
Code Authority by various administration agep. 
cies. The Authority reported 34 cases to th 
NRA, two of which have been referred by the 
administration to the Department of Justic 
Of the remaining 34, 12 were referred back 
to the Authority for further investigation and 
NRA action is pending on 20. The compliang 
division reported 2,041 cases pending as of 
March 1 


(4) 

Louis Germain, Jacksonville, Ila., represent- 
ing the Southern Wholesale Lumber Associa- 
tion and concurrently therewith 411 small mills, 
contended that small mills should be allowed 
to give more than S percent as a discount to 
wholesalers, and that production quotas should 
be allocated by hours instead of by feetage. Ti 
a question by Mr. Bahr he replied that the 
normal actual production of his group of mills 
would run about 2,000,000 feet a year for each 
mill. The board concurred in Mr. Bahr’s sug- 
gestion that Mr. Germain produce full particu- 
lars of the operations of his mills in respect of 
wages, production, hours, costs etc. To another 
of Mr. Bahr’s questions Mr. Germain answered 
that these small mills he represented had oper- 
ated all through the depression and would be 
all right now if the price structure permitted 

G. A. Vangsness, of 
the National Association of Hardwood Whole- 
salers, also declared that wholesalers should 
have a larger discount from small mills, for 
wholesalers’ average costs are 11.2 percent, and 
run as high 16.9 percent. The wholesaler, 
he said, performs many services for small mills 
besides distribution proper. Mr. Bahr said that 
there is nothing to prevent charges for these 
extra services, and that in fact such charges 
are authorized by an Authority interpretation 
Mr. Vangsness also opposed the use of car- 
cards, maintaining that the grade mark is ample 
identification. 

Mr. Moeller attacked the use of basing 
points in establishing minimum mill prices. Un- 
der the Code, he said, he is compelled to add 
$10.50 to his price at Orange, Va., over the 
Memphis basing price for flooring. His actual 
transportation costs, he said, are about $3 a 
thousand. 


absorb the $1.75, or sell to the big mills 


Chicago, secretary of 


as 


Other complainants included Burt L. Knowles, 
of the Association of General Contractors; John 
P. Cole, of the Biddle Purchasing Co., New 
York; M. G. Truman, of the Marsh & Trumat 
Lumber Co., Chicago: C. Arthur Slater, Gull 
States Creosoting Co.: J. H. Dickerson, Spott- 
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sylvania, Pa.; Sheriff Blades, Orange, Va.; and 
Selden Blumenield, St. Louis, Mo. 
\. A. Sievert, a Washington attorney, filed 


a brief by Calvin Fentress, of Chicago, opposing 
price-fixing. Mr. Bahr said that simply as 4 
timber owner Mr. Fentress is not subject to the 
Code, but the attorney replied that Mr. Fer 
tress’ varied interests as an investment hanker 
specializing in timber bring him into intimate 
relations with lumber manufacturers. 
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April 1, 1934 


Compiling List of Eligible 
Wholesalers 


New York City, April 9. In accordance 
with a resolution adopted by the National Con- 
trol Committee on March 28, the National- 
American Wholesale Lumber _ Association, 
designated as the agency of the Lumber Code 
for that purpose, has sent out notices inviting 
bona fide wholesalers as defined in the Code to 
fle with it under oath certificates in the form 
prescribed in order that it may comply with the 
requirement that not later than April 15 the 
association shall furnish to the Authority a list 
of the names and addresses of the wholesalers 
who have filed such certificates. The resolu- 
tion provides that “such lists shall be revised 
jrom time to time to include others who qualify 
or to exclude those who no longer have the re- 
quisite qualifications. The Authority shall pub- 
lish in the Lumber Code Authority bulletin such 
lists of registered wholesalers and changes made 
therein from time to time. This rule is to be 
come effective April 20.” 

While new definitions of a wholesaler have 
heen proposed, some time may elapse before the 
administration passes on those definitions. In 
the meantime, the definition as given in the pres- 
ent Schedule B, Section 1 (c), continues in effect 
and is the only one which can be used in deter- 
mining qualification for wholesale discounts. 
\ccording to the resolutions adopted by the 
National Control Committee, two alternatives 
are provided: (1) Sending a certification of 
qualification with each order to the mill; (2) 
filing with the National-American Wholesale 
Lumber Association a sworn certificate of quali- 
fication, the association to furnish the Authority 
with a list of the names and addresses of whole- 
salers who have filed such certificates. At 
tached to the notice sent out by the National 
American association is the form of certificate 
to be sworn to, in connection with which the 
notice says: 

It is the intention of this notice to give 
all known wholesalers opportunity to certify 
in conformity with the action of the National 
Control Committee. If you qualify under the 
definition and should properly be included in 
the list of registered wholesalers, please fill 
out, sign and swear to certificate 2 on the 
enclosed form. This must be sworn to, other- 
wise it can not be accepted as complying 
with the action of the Control Committee. 

After publication of this list all manufacturers 
and others subject to the jurisdiction of the 
Lumber Code will be prohibited from granting 
wholesale discounts to anyone not on the list, 
unless the buyer submits with his order a cer- 
lificate covering the individual transaction. 


A Hearing with Three Witnesses 


WasHincron, D. C., April 9.—At the public 
hearing on the proposed W ood Preserving In- 
dustry Code, presided over by Assistant Deputy 
\dministrator R. M. Searle, only three wit- 
nesses were heard. These were A. L. Kuehn, 
president American Creosote Co., who presented 
the Code; F. H. Towner, acting secretary of 
the Wood Preserving Industries Association, 
who offered formal authorization for the code 
committee to act for the industry, and Arthur 
Bevan, of the Lumber Code Authority, inquir- 
ig as to possible conflicts between this code 
and the Lumber Code. 


OK's Western Timber Values 


Wasnincton, D. C., April 9.—Gen. Hugh S. 
Johnson, national recovery administrator, has 
announced his approval of a schedule of “fair 
current values” of standing timber for the West 
Coast logging and timber division, this schedule 
taving been submitted by the Code Authority 
as one factor to be included in a determination 
ot the current weighted average cost of produc- 
tion provided for under the Code. The figures, 
approved by the administrator, are as follows 
and become immediately effective: Douglas fir, 
**.92 per thousand feet, log scale; West Coast 
hemlock, $1.06; Western red cedar, $3.32; Sitka 
spruce, $3.50. 
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‘Not a sap-stained piece 





in the lot. | always order 


LIGNASAN-DIPPED 


lumber. It comes bright” 





DEALER who gets a carload of lumber that 
has sap-stained stock in it must waste a lot of 
time sorting. Besides, the stained lumber will sell for 
less than the bright. The dealer loses on the stained stock. 

Will this man buy from the manufacturer who sends him 
sap-stained stock? Would you? When you knew you could 
have all bright lumber for the same price? Then you, as a 
manufacturer, can’t expect to build a profitable business on 
sap-stained lumber. 

The way to keep old customers and gain new ones is by 
using Lignasan. Then you’ll be in a position to meet the dealer’s 
demand for bright lumber. And reasonably too. For Lignasan 
costs an average of 12c per thousand board feet. That’s why 
hundreds of mills already use Lignasan to control sap-stain. 
Don’t let sap-stain eat into your profits— 


MAIL COUPON FOR MORE INFORMATION 
TRY LIGNASAN IN YOUR OWN MILL 


MAKE THIS 


REG. U. 5. pat. OFF. 


LIGNASAN 


REG, U. S, PAT, OFF, 








E. I. DU PONT DE NEMOURS & CO., INC. AL4-14 
Organic Chemicals Dept., Wilmington, Del. 


GENTLEMEN: Please send me more information and prices on 


Dip one end of 50 or 60 newly 
sawn sapgum or pine boards 


in Lignasan solution. Leave LIGNASAN. This is not to obligate me in any way. 

other end undipped. Mark 

andes: eit attest. oaniie tarda onto 65he 6n50seeeube ere Rnedssenhoedansesneeresde 
of seasoning pile. Examine PE ek tA Deane she s5santabboduscabadsseeassnedeeewees 
when dry. Note how Lig- RE ET a 





nasan controls sap stain. 











News Notes About the Codes 


Withdraws Terms of Sale 


WasHINGToN, D. (¢ \pril 9.—In order to 
comply with a new procedure outlined bv the 
assistant deputy administrator, the Retail Lum- 
ber and Building Material Code Authority has 


withdrawn all terms and conditions of sale pre- 





sented by the various divisions and has advised 
the divisions that these will be resubmitted 
when presented on the new basis outlined by 
the administrator. Among the requirements are 
these 
Dealers any trade r titive area 
should fort late the proposed uniform terms 
d s s nd sé i copies thereof 
dealers ij the part ilar area, notify- 
ng the that 1 given date a general 
t gz will i at w h these terms 
I es Ww ¢ liscussed, and notifying 
hem further of the provisions of the Code 
irsuant to Ww ! ey a proposed, and 
that s proposed that these rules be sub- 
itted to the administrator for his approval 
and that after such app hese rules wil 
ecome effective I that t irea is it 
itegral part of the Code, ar at violations 
thereof will be subject to penalties set h 
in the National R ry A 
No uniform terms and conditions « sale 
pursuant to Sectior Article VIII of the 


National Re- 
they rep- 


Code shall be submitted to the 
tail Lumber Code Authority 
resent the pro and have the 
at least 70 percent of the de 
thereby in the 


inless 
assent of 
affected 


and competi- 


posal 
alers 


respective trade 


tive area If the proposed terms and rules 
have the assent of 70 percent of the dealers 

the affected area then the National Retail 
umber Code Authority shall examine them 
ind make recommendation with respect to 
them to the National Recovery Administra- 
tion The administrator will then provide 
mn opportunity to those who desire to ex- 
ress objections to the proposed terms and 
iles to be heard. 





Lumber Auction a ''Fizzle'’ as 


Code Shows Its Teeth 


Boston, Mass., April 9.—A large and repre- 
sentative group of wholesale and retail lumber 
distributors, including a liberal sprinkling of 
contractors, assembled March 27 at 
the Wiggin Lumber Terminal in the Charleston 
district, drawn there by an advertisement that 
had appeared in the daily press announcing a 
sale by auction of what was classed as a “sur- 
plus shipment” of approximately 565,000 feet of 
West Coast lumber. It was chiefly or wholly 
hemlock and ranged from 1x2 to 1x12 in boards 
and 2x3 to 2x8 in small dimension sizes. The 
publication of the plan for a sale of lumber by 
auction caused a stir in both wholesale and re- 
tail lumber circles. Could minimum wholesale 
cost-protection prices under the Lumber Code, 
and the higher retail price level under the 
“Mode” of the Retail Lumber Code, be set 
aside to permit sales by auction at price levels 


established by the bidders ? 


building 


The stock was to be offered in 120 separate 
lots. That would mean an average of under 


5,000 feet per lot, and as wholesale distributors 
must not sell from storage in lots under 10,000 
feet, such a sale would be classed as strictly re- 
tail. Reference to the ship’s manifest disclosed 
the names of consignor and consignee. Whole- 
sale and retail dealers were gravely concerned. 
There were hurried meetings of official represen- 
tatives of each group, and each made prompt 
contact with the LumbersCode Authority at 
Washington, whose ruling Was that each offer- 
ing must be in lots of 10,000 feet or more and 
that no lot could be sold below minimum cost- 
protection prices under ‘the Code, c. i. f. at the 
dock. 

With the stage thus set the auctioneer ap- 
peared upon the scene and was promptly in- 
formed by the administrative agency for Met- 
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repolitan Boston as to the ruling by the Lumber 
Code Authority, involving a severe penalty for 
each lot sold contrary to Code provisions. He 
declared that he had never been in jail and did 
not propose to conduct this sale contrary to the 
law set up by the Lumber Code. He would 
mass all offerings into lots. in excess of 10,000 
feet and would not entertain any bids under 
minimum Code prices. All lots were “bid in” 
hy the consignee or its representatives at prices 
at or above Code requirements, and the stock 
is now being moved away. Contractors lost in- 
terest in this sale by “auction” when Code 
prices were required and the retail and whole- 
sale dealers who had journeyed over to the Ter- 
minal were on hand to determine whether or 
not it would be possible to standardize the auc- 
tion system of selling large blocks of lumber 
wholly independent of Code requirements. The 
outcome furnished proof conclusive that there 
are ‘teeth” in the NRA and the Lumber Code. 





"You Spins de Wheel an' You 
Takes Yo' Chance" 


Battimore, Mp., April 9.—Adoption of the 
Code has resulted in resort to a peculiar expe- 
dient in the awarding of contracts for supplies 
to carry on CWA activities. As long as a 
measure of competition prevailed, it was merely 
a case of giving the business to the lowest re- 
sponsible bidder. At times it was necessary to 
make extensive tabulations, but the actual de- 
cision as to who should get the order was sim- 
ple enough. The problem of giving out the 
business under the Code, however, became more 
difficult. 

All the bidders submitted approximately the 
same figures. How to make a choice between 
these bidders, none of whom had any real ad- 
vantage over the other, troubled the CWA offi 
cials not a little. Then one of these officials 
had an inspiration. Why not follow the method 
of lotteries? This expedient was grabbed at 
like a boarding-house steak. A hat was pro- 
cured; the various bids were thrown into the 
hat, and one of the office force was designated 
to draw one bid out. 

The arrangement worked entirely to the sat- 
isfaction of the officials, but presently encoun- 
tered objections from certain of the bidders of 
an especially suspicious and, perhaps, designing 
nature. “What,” said these objectors, “would 
prevent the encroachment of favoritism if the 
drawing is secret? Absolute honesty is not to 
be insured unless this ceremony takes place in 
the presence of a gathering of bidders.” The 
officials, conscious of their own rectitude, de- 
clared they had nothing to conceal, and readily 
assented to an extraction of slips from the hat 
in the presence of the assembled bidders. This 
plan has been repeatedly tried and seems to 
work satisfactorily, except, of course, to those 
whose numbers fail to be lucky. So far no one 
seems to have thought of the law against lot- 
teries. 

One bidder on some 40,000 feet of oak or 
maple flooring in telling of the arrangement 
related with much satisfaction that he had ex- 
perienced a big surprise. With not the slightest 
idea of getting the order, he had submitted his 
bid, because he was urged to do so by business 
friends. To his great astonishment his bid won 
and he obtained the order without the slightest 
effort on his part other than the preparing of 
the figures. 

According to information received here, a 
similar method of selving the problem of mak- 
ing awards under the Code with all the bids 
alike has been tried elsewhere with equal suc- 
Perhaps it will apnly to all other divi- 
sions of industry in their dealings with the Gov- 
ernment-and may be emulated even by private 
enterprise, 


cess. 
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Modal Procedure Is Extende ——™ 
_Wasuincton, D. C., April 9—On April ; prises on» 
Gen. Hugh Johnson, recovery administraty, JB trol Com 
signed an order extending until June 27 193 thority th 
the Modal Procedure by which costs are deter to includ 
mined for the retail lumber and building mate. them to tl 


rial dealers. 


‘ s. In announcing this, the Code An. 
thority said: 


representé 
“This is being renewed on 4. 


that thes¢ 





same basis as the original order approved Jan enterprise 
5, 1934, due to the fact that we have not haj fe the by-la 
sufhcient time for proper analysis since re effect, an 
ceiving the cost data from the various division (sufficient 
to determine whether any changes might hp This mat 
required.” In the new order provision js made @ at the Ju 
tor some relaxation from the approved price 
when justice requires. Paragraph 7 of the ad. r 
ministrator’s order provides as follows: As 3 
A truly representative group of partic WASH 
subject to this order, in any division, sy. Code At 
division or trade area may propose reduc. ator al 
tions of the modal handling and delivery fig. ' tra a 
ures or percentages hereinabove  specifie Lumber 
for approval by the Code Authority.  Ssy¢ 41 to the 
reductions shall become effective immediate) tion of 
in such division, subdivision or trade are Code in 
upon approval thereof by the Code Authority trator, U 
provided that such reductions are imme. come ef 
diately filed with and shall be subject , jurisdict 
disapproval by the administrator; and fy. eludin 
ther provided that all parties subject to this cluding 
order within the affected area shall be im. division 
mediately notified of such reductions by the those er 
Code Authority. engaged 
Paragraph 8 provides for the same procedure a. 
with reference to selling and administrative _ 
expense. Paragraph 9 provides that where such — . 
group fails to propose such reductions and par- Railwar 


ties subject to this order make application t 
the Code Authority for such reductions, the 
Authority shall “if justice requires propose suc! 
reductions as hereinabove specified and imme. 


Pay 


diately file such proposal with the administrator Was! 
Such proposal shall become effective within fi- f under t 
teen days after notice thereof by the Code Code hi; 


Authority to all parties subject to this order that si 
witliin the affected area, unless prior to the Order 








expiration of that time, the administrator shall purcha: 
have disapproved such proposed reduction.” supplies 
In sending out copies of this order to all with th 
secretaries and members of the Code Authority, file wi 
Homer Ballinger, chairman of executive con- names 
mittee, says: “If you do not get a clear under- plying 
standing of this order, please request a further their ¢ 
explanation from this office.” are Cal 
pliance 
—_—_—_—_—"— fees al 
i. 
Code Authority to Meet pet 
projec 
June || 

Wasnincton, D. C., April 9.—The National G 

Control Committee has tentatively set June 1! 

as the date for the annual meeting of the Lun- 
ber Code Authority which is required by it Roc 
by-laws to hold this meeting in June of each April 
year. The committee has ruled that the caler- North 
dar ior the meeting shall be closed on May 31, sent 0 
and that all who desire to bring any matters to mater 
the attention of the Authority should arrange on an 
to have them docketed by or before that date, will 
as any business introduced subsequently thereto the ju 
may be considered only by unanimous consetl ing \ 


of the Authority. The committee has directed In 





that in the calendar be included an entire day trade 
during which any persons subject to Lumber mark 
Code jurisdiction may participate in genera nA. 
discussion of the Code and be invited to crit sine 
cize its operation, favorably or unfavorably. estal 

Complying with a request of the Hardwood mini: 
Manufacturers’ Institute, based upon results 0 ferer 
a careful investigation made by it, the National been 
Control Committee has ruled that for the time actu: 
being the prices of tupelo lumber, shown ™ mar} 
Bulletin No. 41, shall remain unchanged. A® wt 
increase in these prices had been approved by aan 
the Authority at the February meeting. ‘ prop 

The Control Committee also has approved 4 the | 
recommendation of the cypress division that such 
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ress shingles, below accepted standards of 
Salil and manufactured by small mills, may 
- sold at a differential of 10 percent less than 
the minimum f.o.b. mill cost-protection prices 
established for standard products of class A 
7 effect direct representation of small enter- 
prises on the Lumber Code Authority, the Con- 
trol Committee has recommended to the Au- 


) thority that each of the major divisions be asked 


to include among the members designated by 
them to the Lumber Code Authority at least one 
representative of typical small enterprises and 
that these members be operators of such small 
enterprises. The committee recommended that 
the by-laws of the Authority be changed to 
effect an increase in the present membership 
suficient to include these additional members. 
This matter is to be docketed for consideration 
at the June meeting of the Authority. 
ee ee 


Asks Suspension of Tie Code 


Wasuincton, D. C., April 9.—The Lumber 
Code Authority has protested to the adminis- 
trator and asked for immediate suspension of 
Lumber Code Amendments Nos. 38, 39, 40 and 
41 to the extent that they relate to the produc- 
tion of sawed ties. The amendments to the 
Code in the form approved by the Adminis- 
trator, unless suspended as requested, will be- 
come effective April 14 and bring under code 
jurisdiction all manufacturers of cross ties, in- 
cluding hewn. They create a railway cross tie 
division and correlate the wages and hours of 
those employed in the tie industry with those 
engaged in similar occupations under the juris- 
diction of the Lumber Code Authority. Admin- 
istration is placed in the hands of a Railroad 
Cross Tie Co-ordinating Committee of eleven 
members, six of whom must be members of the 
Railway Tie Association. 





Pay Code Fees or Don't Bid 


Wasuincton, D. C., April 9.—All divisions 
under the Retail Lumber and Building Material 
Code have been advised by the Code Authority 
that since under the President’s Executive 
Order No. 6646 all Government purchasing or 
purchasing where Government funds have been 
supplied, will be from firms who are complying 
with their respective codes, each division should 
fle with all such purchasing agents a list of 
names of all dealers who are now fully com- 
plying with the code. In sending this notice to 
their dealers, some of the division authorities 
are calling attention to the fact that full com- 
pliance with the code requires payment of code 
lees and that dealers whose code fees are in 
arrears are not eligible to sell for Government 
projects. 





Governing Sales in Outside 


Areas 


Rocnester, N. Y., April 9.—Under date of 
April 6, Paul S. Collier, secretary-manager 
Northeastern Retail Lumbermen’s Association, 
sent out a bulletin to retail lumber and building 
material dealers in division No. 17 advising that 
on and after that date the following regulation 
will apply to all less than carload sales under 
the jurisdiction of the Retail Lumber and Build- 
ing Material Code: 

In the event that a dealer located in one 
trade area, operating under a given mode 
markup percentage as established by order 
of the administrator, quotes or sells ma- 
terial for delivery in another area where dif- 
ferent mode markup percentages have been 
established, and/or manufacturers’ effective 
Minimum delivered cost f. o. b. yard is dif- 
ferent, or in the event that no such price has 
been established, or is effective where the 
actual cost of merchandise at the current 
market minimum delivered cost, f. o. b. yard 
is different, then the dealer in such instance 
Shall use the effective minimum delivered 
cost which prevails in the area in which he 


‘Proposes to sell or quote for delivery and 


the mode percentage markup established for 
Such area in which he proposes to sell or 
quote for delivery, in determining a mini- 
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mum price below which he may not quote 
or sell in that area. 

In case a dealer proposes to sell or quote 
for delivery in another area as hereinbefore 
set forth he must first file in duplicate his 
prices, terms and conditions of sales with the 
District Code Administrative Committee hav- 
ing jurisdiction over the territory within 
which the material offered for sale shall be 
delivered—in the same manner, and subject 
to the same regulations as prevail in his own 
district. 








Air-Dried Dimension Producers 


Organize for Code Work 


Mempuis, TENN., April 9.—At a meeting of 
manufacturers of air-dried dimension lumber, 
held at the Hotel Peabody on March 27, an or- 
ganization was formed for the purpose of pro- 
posing code and minimum prices on dimension 
stock, which has been a matter of much discus- 
sion since the adoption of the Lumber Code. 
About thirty-five manufacturers were present at 
the meeting, of which C. R. Black, Corning, 
Ark., was chairman. J. W. Schoolfield, Cal- 
houn City, Miss., acted as secretary of the 
meeting, and these officers were made perma- 
nent. Wholesalers were excluded from mem- 
bership in the association, and were asked to 
leave the meeting. 

W. L. Morris, Hardwood Manufacturers’ In- 
stitute, was in attendance at the meeting and 
suggested fixing of cost-protection prices. Some 
of the members objected to any organization 
trying to fix prices on a commodity with which 
they were not familiar, and members of the 
organization decided that they would have an- 
other meeting early in May at which time a 
fair practice code, and minimum prices would 
be discussed further. 

Chairman Black appointed the following com- 
mittees : 

Cost-protection Prices—H. B. Krauz, Can- 
ton, Miss.; C. E. Webb and R. L. Muse, Jones- 
boro, Ark.; J. B. Shannon, New Albany, Miss.; 
E. J. Brode, Grenada, Miss.; Monroe Morgan, 
Meridian, Miss.; D. R. Schoolfield, Calhoun 
City, Miss. 

Trade Practices—E. M. Frazier, Linden, 
Ala.; Paul Hogue, Camden, Ark.; J. H. Taub, 


Houston, Miss.; W. E. Reid, Tigrett, Tenn.; 
R. L. Muse, Jonesboro, Ark. 

Membership—T. J. Turner, Demopolis, 
Ala.; Bert Smith, Canton, Miss.; R. W. Mc- 


Williams, West Point, Miss. 


Pine Box and Shook Producers 


Form Organization 


New Orveans, La., April 9.—Manufacturers 
of southern pine sawed boxes and crate shooks 
in an all-day meeting here last Thursday or- 
ganized the Southern Wood Crate & Box Asso- 
ciation (Inc.), as an agency to represent their 
interests in matters pertaining to the Lumber 
Code. The following officers were elected: 

President—Fred Dierks, Dierks Lumber & 
Coal Co., Kansas City, Mo. 

Ist Vice President—John Avery, Frost 
Lumber Industries (Inc.), Shreveport, La. 

2nd Vice President—W. H. Elbring, For- 
dyce-Crossett Sales Co., St. Louis, Mo. 

Secretary—W. D. Parlour, formerly of the 
Great Southern Lumber Co., Bogalusa, La. 

Directors—C. E. Eichelberger, Great South- 
ern Lumber Co., Bogalusa, La.; W. J. Yard- 
ley, Sabine Lumber Co., St. Louis, Mo. 

It is the intention of ‘the group, which in- 
cludes operators in Alabama, Louisiana, Mis- 
sissippi, Texas, Oklahoma and Arkansas, to 
perfect the organization and enlist other manu- 
facturers so as to obtain sufficient representa- 
tion of the industry, and then to apply for rec- 
ognition as a Subdivision under the Wooden 
Package Division of the Lumber Code Author- 
ity. Temporary headquarters have been estab- 
lished in the offices of the Southern Pine Asso- 
ciation, 

C. D. Hudson, of Washington, D. C., man- 
ager of the National Wooden Box Association, 
through whose office Code administration for 
sawed boxes and shooks is cleared, participated 
in the discussion and detailed the various opera- 
tions of the Code as applied to this Subdivision. 
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MIXED CARS 
Virgin Southern Pine 
and Hardwoods 


In One Car: 


Yard stock, mouldings, red fence, wagon 
and dimension oak. Bright, dry lumber. 
All items of No. 3 and Better steam 
kiln dried. 


Send your inquiries and 
orders to Keltys, Texas. 


ANGELINA 








COUNTY LUMBER COMPANY 


LTYS XAS 
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CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cugesee, Lumber, 


ad 
Uy Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 















WHITE PINE [22te— 
Ponderosa— 
Also Te = 
Fir Wallboard S727" 2M: products 
William Schuette Company 
Omen ate Sth Ave. 


PITTSBURGH, BA. 











BUY Better Oak Flooring 


OCKWOOD 
OAK FLOORING 


SOFT TEXTURE UNIFORM COLOR 


Made from the famous Ozark MOUNTAIN 
TIMBER. Carefully dried, milled and 
graded according to NOFMA rules. 


Ask for Price and Stock List 


GEO. C. GRIFFITH STAVE CO. 
1750 Ry. Exch. Bidg. ST. LOUIS, MO. 











LUMBERMEN! 


Write now for our catalog telling 
about our books that’ll 


HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, III. 
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New England Wholesalers Enlarge Organization 


Boston, Mass., April 9.—All wholesale lum- 
ber firms and corporations in New England will 
hereafter find an association home in the New 
England Wholesale Lumber Association, 
formed March 30, when the annual meeting of 
the Massachusetts Wholesale Lumber Associa- 
tion voted to expand under this new and broader 
title. The occasion was doubly interesting in 
that the guest speakers of the evening were 
Secretary-manager W. W. Schupner, of the Na- 
tional-American Wholesale Lumber Associa- 
tion, and Edward W. Treen, executive secre- 
tary of the Northeastern Lumber Manufactur- 
ers’ Association, each bringing an official report 
of progress under the codes in their respective 
branches. 

President H. W. Shepard presided, and 90 
members and guests enjoyed the excellent din- 
ner which preceded the business session. Presi- 
dent Shepard reviewed the trend of trade events 
during the year. The secretary reported a year 
of unusual activity, due to code developments. 
Five new members had been added to the ros- 
ter. There was a comfortable balance in the 
treasury. 

At this point the Chair announced that the 
directors by a unanimous vote recommended a 
change of title of the organization from “Mas- 
sachusetts” to New England Wholesale Lumber 
Association (Inc.). After a brief discussion, 
this change was voted. Under the new title, 
ten new firms were elected to membership, in- 


cluding Lawrence R. McCoy & Co., Worcester, 
Mass.; Turgeon Bros., Lewiston, Me.; Charles 
B. Jordan Lumber Co., Hartford Conn.; Morse 
& Buffum Co., and Kile & Morgan Co., Provi- 
dence, R. I.; and the entire wholesale group at 
Springfield, Mass., including Rice & Lockwood 
Lumber Co., Carlos Ruggles Lumber Co., Hol- 
brook Lumber Co., Garrettson-Ellis Lumber 
Co. and Dutton & Calhoun. Other applications 
are in the hands of the committee for action at 
a later meeting. Preliminary to action under 
the code when a wholesale Division is set up, 
it is proposed to enroll all wholesale units in 
the New England area. 

Officers for the ensuing year were chosen as 
follows: 

President—H. W. 
Morse Lumber Co. 

Vice president—Harry E. Pearsall, Guern- 
sey-Westbrook Co., Hartford, Conn. 

Secretary-treasurer—Frederick J. Caulkins. 

Directors—The above, with Farnham 
Smith, Horace A. Bailey, Charles P. Wood- 
worth, Harry C. Chester, W. Bartlett Bacon, 
of Boston; Frank W. Page, East Cambridge, 
Mass.; R. B. Cowles, Springfield, and Fred H. 
Buffum, Providence, R. I. 

Councillor to the Chamber of Commerce of 
the U. S. A.—Clifton F. Leatherbee, of Leath- 
erbee-McDonough Co., Boston. 

Mr. Leatherbee, for the committee on revi- 
sion of the by-laws, presented a long list of 
changes and additions made necessary by the 


Shepard, Shepard & 


Northern Piners Review Past 


Hissinc, Mrnn., April 9.— Emphasizing 
benefits accruing from membership in the re- 
organized Northern Pine Association, Retiring 
President Guy F. McDonald, at its annual con- 
vention here, reviewed the work of the past 
year and outlined suggestions for future activi- 
ties. Other outstanding features of the two- 
day session were the reports of S. L. Coy on 
activities in Washington; the report of Secre- 
tary W. A. Ellinger, of Minneapolis, and a 
discussion of various Code problems confronting 
members, particularly those chiefly of interest 
to small manufacturers. 

The following officers, directors and commit- 
tee members were chosen: 

President—S. L. Coy, Cloquet. 


Vice president—E. H. Broughton, Minne- 
apolis. 

Secretary-treasurer—W. A. Ellinger (Re- 
Elected). 

Directors—Guy F. McDonald, Minneapolis; 
G. H. Bateman, Park Rapids; F. A. Kelly, 


Cloquet; 
Bailey, 


W. A. 
Virginia. 


Remington, Hibbing; R. R. 
Committees: Forestry —E. M. Merrick, 
chairman; C. G. Williams, W. T. Leonard, H. 


H. Richmond, G. E. Marshall. Piling—F. A. 
Kelly, chairman; R. R. Bailey, H. S. Bliss. 
Prices—Guy F. McDonald, chairman; R. S. 


Douglas, E. H. Broughton. 


The election was held Thursday, the board 
of directors being chosen first. The Friday 
session was devoted to a discussion of the pro- 
posed rules of forest practice. 


Must Secure Co-operation of Small Mills 


After pointing out that the association had 
been reorganized about a year ago in compliance 
with the objectives of the NRA, President 
McDonald reported that: 

We now have 22 
will have more as 
start operating. 

A great many people seem to think there 
is no benefit in belonging to the association, 
he continued, but this is in error. Unfor- 
tunately, here in Minnesota, most of the pro- 


doubtless 
concerns 


and 
more 


members, 
soon as 


ducers are small-mill operators. Many of 
them seem to feel that they are oppressed. 
We wish to combat that idea. We need 


more members and we must have better co- 
operation from the small mills, or the North- 
ern Pine Division will be taken over by 
some other Division and administered, per- 


haps, by people who are not familiar with 
conditions 


in this State. That 


might 


mean 








—— 
Ss. L. COY, ww. 


A. ELLINGER, 
Cloquet, Minn.; Minneapolis; 
President Secretary 


real hardship to small operators as well as 
being likely to work to the disadvantage of 
the larger ones. 

We must have more statistics from opera- 
tors before we can set up prices. We have, 
however, endeavored to compiie cost protec- 
tion prices on most items manufactured in the 
northern pine belt. We have been severely 
criticized by the Code Authority for not hav- 
ing more cost figures, and the Authority has 
threatened that if we don’t submit more cost 
figures, it is going to take drastic action. 


S. L. Coy, explaining Code matters, said: 


I think we are going to be faced with 
Government control for a long time to come. 
It behooves us, therefore, to recognize that 





change in title, and to bring them into harmony 
with code requirements. The report of this 
committee was adopted. : 

There was keen interest in a report by H, W 
McDonough as chairman of a special commit. 
tee appointed to negotiate with Code Authority 
officials in an effort to secure fair treatment {o; 
the wholesaler in his handling of certain prod. 
ucts, principally plywood, stock woodwork ang 
doors. There had been many meetings of this 
committee. Proposed amendments now before 
the Code Authority would list the jobber of 
such stock as a Class 1 wholesaler, while the 
regular wholesaler would be listed in Class 9 
and entitled to a lesser discount. The commit. 
tee wired the Lumber Code Authority, urging 
that action under the proposed amendments be 
held up, and at least ten days allowed for the 
gathering and preparation of necessary infor. 
mation with which to support its protest, 

On motion of Mr. LaMar, of Springfield, a 
committee of five was appointed to deal with 
all code matters. This committee is composed 
of R. B. Cowles, Springfield; H. W. McDon- 
ough, Harry E. Pearsall, W. Bartlett Bacon, 
of Boston, and Fred H. Buffum, of Providence. 

This committee has filed, direct with A, C¢. 
Dixon, administrative advisor to the Lumber 
Code Authority, a brief protesting any action 
upon the amendments that would embarrass the 
wholesalers of the country in their marketing of 
stock woodwork. 


Year's Work 


fact and get in line with all the other Divi- 
sions, with all the other industries; what 
is fair for one is fair for all. I don’t know 
how anyone could make the statement, and be 
convinced of its truth, that the Code had not 
been of some benefit to him. I have heard it 
said repeatedly by small operators as well as 
large, that without the Code their own busi- 
ness would have been almost swallowed up 
by this time, and that the Code had enabled 
them to get better prices for their product 
and to pull themselves out of the mud. Iam 
sure that if you stop to consider it you will 
find that you are getting better prices under 
the code than you were before. The attempt 
to control production and Keep it in line with 
consumption is worth untold sums of money 
to all of us. 

Basis for Differential Might Be Changed 

The president of this association mentioned 
the small-mill differential. It was recognized 
that normally a small mill did not have as 
effective means of disposing of its product as 
a large mill. The small mill was therefore 
under a handicap in its efforts to dispose: of 
its product. The absence of a selling organi- 
zation which could contact the trade is apt 
to be quite a handicap. On that account a4 
differential appears which was thought to be 
fair, but I am not so sure but that further 
consideration should be given to it, and per- 
haps divide it up in a little different manner, 
always with the idea of making the small mill 
the factor that it is entitled to be. 


Small Mill Objections Yield to Explanation 


Secretary Ellinger reported that new grading 
rules are being prepared for the Division, and 
that they will include rules for aspen, now 
omitted. 

The board of directors, he continued, has 
given much time to the problem of the small 
operators. Complaint has been made that the 
minimum wage scale is too high for them, 
because they are limited to inferior help 
available near the scene of operations. The 


— 
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allotment plan was also criticized, and it was 
suggested that operators who produce 1ess 
than 300,000 feet annually should not be 
bound by Code provisions. Relief from grad- 
ing requirements was sought on the ground 
that small-mill products are sold on the 
basis of No. 4 and better. Investigation of 
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problems by the association field man 


these 

jisclosed that they are more apparent than 
( . = . . 

real, and, when Code provisions were ex- 


plained, the objections disappeared. 


Mr. Ellinger discussed at some length the 
forest practice amendment, and grade marking. 
He said the latter includes partial or complete 
exemption of small-mill operators from the 
marking requirement. 


Small-Mill Grades; Milling Charges 


H. J. Gee, field representative, reported that: 

Much lumber is being sold as No. 4 or bet- 
ter and I have received complaints that No. 
4 stock should be given a price—that a def- 
inite price would be better than to have it 
sold no grade. There is also complaint 
that milling prices are too low. The small 
operators say it costs them more than code 
charge to surface lumber. 


as 


May Make Allotments on Footage Basis 


President McDonald, opening the Thursday 
afternoon session, said that heretofore allot- 
ments have been made on the basis of working 
hours, but added he thought it might have to be 
changed to allotments in feet. In order to ar- 
rive at this, he pointed out, operators would 
have to produce figures on their cut during the 
past few years, or the average for three good 
years, and then the allotments could be made 
proportionately up to the total for the Division. 

Mr. Coy, commenting that purchasing agents 
set the prices of ties in the past, asked if the 
producers had now been permitted to set their 
own prices. He said the matter was discussed 
at Washington, but had been referred back to 
a railway tie division, and the set-up is not yet 
completed. 

At the Friday session, devoted largely to a 
discussion of the proposed rules of forest prac- 
tice, it developed that a committee previously 
appointed had prepared a preliminary draft of 
rules, but the text proposed by E. W. Tinker, 
regional United States forester, varied so widely 
from the original that an agreement could not 
be reached at this meeting. The matter was de- 
ferred for action to a meeting which will be 
held in Bemidji on April 13. 





British Columbia Imports Puget 
Sound Logs 


Vancouver, B. C., April 7.—Scarcity of logs 
available in British Columbia, as the result of 
the logger’s strike, has resulted in importation 
of logs from Puget Sound for mills on the 
Fraser River. A boom of fir logs containing 
1,202,000 feet come up the river recently for the 
Mohawk Lumber Co.’s mill at New Westmin- 
ster, which was in danger of being closed down 
on account of the log shortage. 

Importation of logs from Washington has 
not been infrequent during the past few 
months, hut the boom arriving recently was the 
largest on record, containing at least twice as 
much as any previous importation. Fir logs 
come into Canada duty free, paying only the 
3 percent excise tax. 


Railroads Fight Suit to Collect 
Sash Rebate 


SPOKANE, Wasu., April 7—One of the larg- 
est appeal bonds on record in Federal court 
here was posted by the Ann Arbor and a hun- 
dred other railroads in their appeal from the 
decision in a suit brought against them by sash 
manufacturing companies. The bond is for 
$320,000, and the appeal is to the circuit court 
at San Francisco. 

Some time ago the White Pine Sash Co. and 
eleven other sash companies appealed to the In- 
terstate Commerce Commission, on the grounds 
that the one hundred and one railroads were 
charging a discriminatory rate. The Interstate 
Commerce Commission upheld the contention of 
the sash companies, and ordered the railroads 
to rebate an amount equalling the excess 
charged. A second suit was started to force the 
railroads to pay, and this appeal is the result. 
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Shortleaf, Longleaf, Ar- 
kansas Pine 


Southern Hardwoods 
and Cypress 


Frost Brand Oak Flooring 
Cedar Closet Lining 


Trimpak and American 
Beauty Package Trim 












of 


NE Frost Sawmills are ready to give you dependable service. 
Consider well, the advantage of ordering from a single source, 
practically all of the lumber items you need, when that source is 
backed by nine sawmills to insure prompt service. 


Then consider Frost workmanship and watchfulness over quality, 
which have been a major factor in establishing the recognized pref- 
erence that Frost stock enjoys with so many progressive dealers 
throughout the Country. 


Frost has long held a reputation for producing uniformly, well- 
manufactured lumber. Care, precision and a real, personal interest 
in the quality of the product are instilled in the Frost organization. 


In brief, that is what Frost offers lumber buyers. You can order 
anything you need in Shortleaf, Longleaf and Arkansas Pine or 
Southern Hardwood lumber, with confidence and assurance of satis- 


Mixed or straight cars to suit your requirements. 


FROST LUMBER 
INDUSTRIES, Inc. 


General Sales Office: SHREVEPORT, LA. 


District Offices: ST. LOUIS,MO. MOUNT VERNON, N. Y 








Oak & Gum Mouldings, 
Lineal Length Trim 


Lineated Dimension 


Frost Pine Log Cabin 
Siding 


Children's Playhouses 


X-ilated Lath 
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More than Six Hundred Attend Southern 
Pine Industry Annual 


New Orveans, La., April 9.—With an at- 
tendance of more than six hundred manufac- 
turers, of whom a large majority were opera- 
tors of small sawmills, and marked by frank 
and full discussions of important matters with 
reference to the lumber code, the Southern Pine 
Division Code Conferences and the nineteenth 
annual meeting of the Southern Pine Associa- 
tion concluded their three days’ sessions Thurs- 
day evening, April 5. All of the officers were 
re-elected through the unanimous adoption of 
the report of the committee on nominations and 
elections, presented by A. J. Peavy, Shreveport, 
La., chairman, as follows: 


President—L. O. Crosby, Goodyear Yellow 
Pine Co., Picayune, Miss. 
First vice president—Ernest L. Kurth, An- 





gelina County Lumber Co., Keltys, Tex. 
Second vice president—S. E. Moreton, J. J. 
Newman Lumber Co., Brookhaven, Miss. 
Secretary-manager—H. C. Berckes, New Or- 
leans. 
General counsel 
ton, D. C. 


Outstanding Developments in Brief 


Outstanding among the developments of the 
three days’ deliberations were these: 

Agreement on a method for applying price 
differentials on inferior and sub-standard 
products and to certain types of operations 
that lack manufacturing equipment and sales 
facilities. This plan and the differentials 
differ somewhat from those now in effect, 
and must be approved by the Lumber Code 
Authority in Washington before becoming 
operative. 

Provided for an increase from 15 cents to 
20 cents per thousand feet, based on monthly 
shipments, in the assessment on all mills 
under the code, to be used for administering 
and enforcing the code in the Division. 

Increased the association subscribers as- 
sessment from 3 cents to 5 cents per thou- 
sand feet, half of which is to be used for 
trade promotion work, and the other half 
for the other association activities. 

Approved plan for freight rate equaliza- 
tion for delivered prices on lumber, which 
proposal must be approved by the Lumber 
Code Authority before becoming effective. 

Approved recommendations of the conser- 
vation committee, designed to make effective 
in the Southern Pine Division forest man- 
agement and sustained-yield of privately- 
owned timber lands. This must receive the 
approval of a Federal committee in Wash- 
ington, and also of President Roosevelt, be- 
fore it becomes operative. 


-R. E. Fulbright, Washing- 


The number of members of the board of 
directors was increased in several States, so 
as to provide for larger representation of 
operators of small mills on the governing 
body. Many of the former directors were 
re-elected. 


Small-Mill Differential Plan Approved 


One of the most important matters that came 
before the meetings was that of the allowance 
and application of price differentials. A special 
committee of three small-mill and three large- 
mill operators, after giving the matter full con- 
sideration in an open hearing, reported a plan 
that was unanimously approved by the board 
of directors. This plan and the proposed differ- 
entials will not become effective until after 
receiving the approval of the Lumber Code Au- 
thority. The special committee which worked 
out these differentials was as follows: C. C. 
Day, Aberdeen, Miss., chairman: W. R. Melton, 
Cuthbert, Ga., and M. B. McLeod, Camden, 
Ark., representing the small mills; and W. T. 
Murray, Rochelle, La. V. A. Stibolt, Ham- 
mond, La., and J. L. Camp, jr., Franklin, Va., 
representing large mills. This plan and the 
differentials are as follows: 

Mills having a monthly 


rated production 


capacity up to and including one million 
feet will be placed in two groups or classes. 
The Group 1 mills will be those having a 
rated monthly capacity of over 500,000 feet 
to one million feet, and Group 2 mills will 
be those having a rated monthly capacity of 
500,000 feet and under. The committee recom- 
mended that there be no differentials based 
on manufacturing equipment or sales facili- 
ties in the case of mattress lumber, timbers, 
joists, planking, and all items of railroad and 


car material. 


In No. 2 common and lower boards and 
strips, a lower price differential of 50 cents 
per thousand feet on air dried material, as 
a sub-standard quality, shall be established, 
and the following differentials, based upon 
manufacturing equipment and sales oppor- 
tunities, be also granted: Group 1 mills, 50 
cents on No. 2 and lower and 5 percent on 
No. 1 and better; and Group 2 mills, $1.50 on 
No. 2 and lower and 10 percent on No. 1 and 
better. The committee recommended that in 
dimension there be no lower differentials on 
air dried material, the following differentials 
only shall apply: Group 1 mills on No. 2 and 
lower, $1 per thousand, and on No. 1 5 per- 
cent; and Group 2 mills, on No. 2 and lower 


| 





L. O. 
Picayune, 
Re-elected President 


CROSBY, E. L. KURTH. 
Miss.; Keltys, Tex.; 
First Vice President 


$2 per thousand, and on No. 1, 10 percent. 
Further recommendations of the committee 
were: 

“That Southern pine concentration plants, 
whose production basis, including purchased 
lumber, is equivalent in volume to that of 
a sawmill having a rated monthly capacity 
of one and a quarter million feet, and which 
produce and/or purchase no more than the 
percentage of current production allotment 
granted to southern pine sawmills as applied 
to such monthly rated capacity of one and 
a quarter million feet, may be entitled to 
sell the items upon which small-mill differ- 
entials have been established, at the lower 
price differentials provided for sawmills hav- 
ing a capacity over 500,000 to 1,000,000 feet, 
after registration with the Southern Pine 
Association. A record will be maintained of 
the production and/or purchase of such con- 
centration plants, the aggregate of which 
over six months period must not exceed the 
average percentage of current production 
basis of one and a quarter million feet per 
morth, or seven and a half million feet for 
each six months period. 

“That reductions in rated production ca- 
pacity may be made to any degree in con- 
formity with the provisions of the Lumber 
Code, but any operator desiring to do so may 
further reduce the basic capacity upon which 
his production allotments are made without 
regard to the taking out of machinery etc., 
to a point not lower than 20 percent of his 


true rated capacity, but with the understang. 
ing that this reduced basis must remain in 
effect for a period of not less than six (6) 
months. 

“That small mill differentials do not app 
to roofers. Instead, the cost-protection com. 
mittee should establish one price for roofers 
which price shall be based on kiln dried ma. 
terial at levels $1 less than the prices liste, 
in Lumber Code Authority Bulletin No, % 
and providing for a lower price differentia) 
for air dried roofers of $1 per thousand feet 

“That all other items, except mattress lym. 
ber, timbers, joists, planking and all items 
of railroad and car material, shall carry lowe 
price differentials as follows: 

“Group 1 mills, on No. 2 and lower $1; ang 
on No. 1 and better, 5 percent; and on Groy) | 
2 mills, on No. 2 and lower, $2; and on No. {| 
and better, 10 percent.” : 


To Co-relate Delivered Prices With Fir 


The fixation and publication of “delivere;’ 
item prices at destinations, recommended by the 
special transportation equalization committe 
and approved by the board of directors, wa 
covered in the following resolution: 


That the president of the association be 
requested to appoint a special joint commit. 
tee consisting of six members of the associa- 
tion’s transportation committee, and six men. 
bers of the cost-protection committee, for 
the purpose of promptly working out specific 
destination zones and delivered 
thereto on southern pine; that such joint 
committee thereafter at the earliest possible 


date, and in co-operation with the West 
Coast Division, be instructed to correlate 
such delivered item prices with Douglas fir 


delivered item prices at such destination 
zones, at levels which will as nearly as possi- 
ble reflect uniform differentials thereto on 
the comparable items in the two species, for 
prompt report to the directors and subsequent 
submittal to the Lumber Code Authority for 
approval, in order that the correlated deliv- 
ered item price of both species may become 
effective at the earliest possible date. 


Minimum Rates; Direct Retail Sales 


Approval also was given by the directors 0! 
the special committee’s proposal that between 
and in North Carolina, South Carolina, Geor- 
gia, Florida, Alabama, Mississippi, Tennessee 
Kentucky, Arkansas and Louisiana there ke 
established a minimum rate of 10 cents pe 
hundred pounds, with a maximum absorptic 
of 5 cents per 100 pounds on rates higher tha 
10 cents, together with the regulations govert- 
ing such adjustment, as recommended by th 
special rate equalization committee. 

Mills located in the foregoing States, opet- 
ating in communities where there are no I: 
censed retail dealers, may sell at establishel 
f.o.b. mill cost-protection prices without the 


addition of any freight charges, within suf 


communities and for delivery within a_radiv 
thereof not competitive with a licensed reta! 
dealer. 


Says Small Mills Enjoy Advantages 


Vigorous denial that small mills have st 
fered from lack of representation in the Soutl- 
ern Pine regional administration, but rathet 
enjoy an advantage under the code, was voict! 
by President L. O. Crosby in a spirited verb? 


item prices 


— 





exchange with Ben S. Woodhead, representit{ 
the National-American Wholesale Lumber A‘ 
sociation, at an open meeting of the board 0 
directors on April 3. 

In answering the wholesaler’s criticism of th 
administration set-up as not including small 


mill representation, in which unfairness We 
implied, Mr. Crosby bluntly pointed to the rapi 
re-opening of small-mill operations as provilt 
those operators are “getting more than thet 
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AMERICAN LUMBERMAN 


New Method of Applying Price Differentials 
Recommended—Wholesalers Plead for Larger 


Discounts—Code Fees 


creased—Big Revival in 


share,” and pointed to 12 small-mill representa- 
tives on the Southern Pine board of directors. 
Trade Practice and Labor Complaints 
The board meeting opened with an explana- 
tion by Mr. Berckes of-the set-up for handling 
trade practice and labor complaints under the 
NRA order of March 17. A committee, he 
aid, would be formed to handle labor com- 
plaints, and another for trade practice com- 
plaints. These will include representatives of 
hardwood and cypress groups. Mr. Berckes ex- 
plained the Southern Pine code administration 
was set up by the Southern Pine Association 
through a series of mass meetings, and that as- 
sociation and code finances are carefully segre- 
gated. 
Explains Code and Association Financing 


Z. K. Thomas, chairman finance committee, 
reported that during the first four months (Sep- 
tenber-December, 1933) receipts for code ad- 
ministration amounted to $186,941.64, and ex- 
penses $154,104.25, leaving a balance of $32,- 
937.39. During the first three months of 1934, 
however, the additional burdens involved in 
cost-protection work etc. resulted in expenses 
totaling $153,764.69, compared with income of 
$120,184.11, or excess expenditure of $33,580.58, 
which cut the favorable balance to $743.19 for 
the entire seven months. 

On strictly Southern Pine Association activi- 
ties, the committee reported receipts for the 
four months as $54,729.68, of which $21,709.63 
was from the 3 cents per thousand fee, and 
$33,020.05 from inspections etc. Expenses dur- 
ing the period were $35,065.37, leaving a bal- 
ance of $19,664.31. During the first three 
months of 1934 the receipts were $25,166.04, of 
which $15,888.40 was from the 3 cent fee, and 
$9,277.64 from inspections etc. With expenses 
of $23,979.05, a favorable balance of $1,186.99 
was left on the quarter year. 

Chairman Thomas called attention to code 
expenses of December through March of $52,000 
per month, which he termed fairly representa- 
tive if activities are conducted on the present 
scale. The revenue for the period averaged 
$42,000 per month, and was estimated for the 
second quarter at $45,000. The committee also 
pointed out that Lumber Code Authority’s levy 
would increase from 1% cents per thousand to 
2 cents per thousand effective April 1, amount- 
ing to $1,500 per month. Obligations under 
Article X of the code were estimated to in- 
crease expenses $3,000, with greater personnel 
expense to be added further. In view of this 
situation, the committee recommended that the 
code assessment be increased from the present 
15 cents per thousand feet to 20 cents per thou- 
sand feet during the second quarter. Such in- 
crease has already been approved by the Lumber 
Code Authority. 

Mr. Thomas stated that from eighteen hun- 
dred to two thousand mill accounts pay less 
than $5 per month, some as low as $1. There 
are 9,600 mills on record, but all are not run- 
ung, About eight thousand are fairly active, 
hut a thousand are so small they can scarcely 


; : 
he actively contacted. 


Viewpoint of Wholesalers on Discounts 


_ President Crosby then stated that representa- 
tives of wholesalers, retailers and commission 
agents had been invited to present statements, 
and called upon Ben S. Woodhead, Beaumont, 
Tex., spokesman for the National-American 
Wholesale Lumber Association. 

Mr. Woodhead declared the association he 
represented was in accord with the code, and 
its members willing to co-operate under it in 
the spirit of fairness. There are two features 
ot the code which are not satisfactory. The 


and Association Dues In- 
Home Building Predicted 


wholesalers, he said, can not live on the 8 per- 
cent allowed by the code, and they can not al- 
ways get that. He, himself, has had to pay 99 
percent of code prices on some business. Mr. 
Woodhead said he received the 8 percent from 
the “B” mills, but that percentage on No. 2 
common, or $1.50 per thousand feet, is not 
very much money on which to conduct a busi- 
ness. His association, Mr. Woodhead asserted, 
had asked for a minimum discount, not a 
maximum, and did not agree with a code con- 
taining the word “maximum.” 


Want Larger Discount; Fuller 
Representation 


Instead of the present 8 percent allowance to 
wholesalers, Mr. Woodhead asked a maximum 
between 15 and 20 percent. He cited a letter 
in which evasion of the 8 percent was tendered 
through sweetening the grades. Mr. Woodhead 
said the code would not succeed unless the 
wholesaler is given his proper place; and chisel- 
ing would not stop otherwise. 

The present terms of sale (90 percent of net, 
after deducting freight and wholesale discounts 
upon receipt of bill of lading; balance less 2 
percent of total net after deducting actual 
freight, within 30 days from date of invoice) 
is an affront to the wholesaler who has paid 
his bills for 35 or 40 vears, declared Mr. Wood- 
head. The wholesaler asked 90 percent on a 
10-day basis; or preferably 80 percent on a 
15-day basis. There was some talk of a 10 
percent wholesale allowance, but that talk 
dwindled out, he said. He urged the manufac- 
turers not to squeeze the retailers or whole- 
salers, or these would have to chisel to save 
their commercial lives. 

Mr. Woodhead then launched an attack on 
non-representation of wholesalers and small 
mills when the code was set up, and demanded 
representation when matters of trade practice 
and merchandising are dealt with. He said the 
wholesalers would form their own division as 
soon as the Administration approves the sec- 
tion; they would then work on their problems. 
He asked five or six representatives of whole- 
salers, and five or six of small mills, on the 
Southern Pine directorate. He recited the han- 
dicaps of small miils in production and sales; 
asked continuance of existing differentials ($2 
for No. 2 common and below; 10 percent for 
No. 1 common and up). He said all the busi- 
ness placed recently has been on CWA and 
other Government projects, which is the reason 
it went to the small mills; when demand for 
good lumber revives, “A” mills will get the 
business. 


Small Mills Must Be Benefiting 


Responding warmly to Mr. Woodhead, Mr. 
Crosby declared that “lack of information is 
responsible for 90 percent of our troubles.” The 
fact that small mills have been opening up 
proves that they are getting more than their 
share of the business, Mr. Crosby said, and 
that the furnishing of SPA inspectors on Gov- 
ernment orders has made it possible for small 
mills to participate in the business. He declared 
that small mills were represented in setting up 
the code, but stressed the impracticability of 
replacing committee members with those not 
versed in the work. He urged wholesalers to 
refrain from trying to convince the small-mill 
men that “we are unfair,” or the whole struc- 
ture will go down. 

Secretary Berckes pointed out that there are 
twelve small-mill representatives on the board 
of directors, that wholesalers are not under the 
code, and that their Division must first be con- 
stituted. 

Mr. Crosby referred to the quotation to a 
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railroad purchasing agent by a wholesaler, of 
prices $5 or $6 under Class B and said: “We 
are trying to get more money for the small 
mill, not $5 off.” Further discussion brought 
reference to a small mill receiving 45 percent 
off what a wholesaler received for some lum- 
ber, and advice to the wholesalers “to clean 
their own garden before coming here to clean 
ours. 


Retailers Object to Small-Mill Truck Sales 


Alex. R. Thomas, San Antonio, Tex., repre- 
senting the Lumbermen’s Association of Texas, 
said his mission was one of co-operation. He 
urged that retailers be permitted to make the 
8 percent allowance granted wholesalers in di- 
rect carlots sold to the Government. Extension 
of this allowance to other than sales to the 
Government, or for Government projects, he 
declared was opposed by his organization as 
tending to tear down the retail mode. He re- 
ferred to the “rotten deal” some retailers in 
the Texas district are getting through the 
trucking in and sale of lumber by small mills 
in competition with the retail dealers. These 
retailers have said that it the small mills were 
not controlled, they would reject the entire code 
set-up, and Mr. Thomas asked the manufactur- 
ers to regulate this situation. He also urged 
that if differentials between A and B mill prices 
are to be continued, that inferior B lumber be 
marked for protection of the public, and to 
assure retailers of better quality lumber. 

Mr. Crosby responded with a plea for har- 
mony between the retail and manufacturing 
trade, and Mr. Thomas in turn suggested an 
exchange of lists of those complying with the 
code and confining business to these concerns. 

C. C. Sheppard expressed his belief that a 
satisfactory distribution statement finally will 
be approved, and suggested that after the whole- 
salers are organized into a Division, they then 
bring up for consideration the matter of changes 
in the present 8 percent maximum discount. 

Representing the National Association of 
Commission Lumber Salesmen, Charles M. 
Vernon, of New Orleans, pledged their co- 
operation in carrying out the code. 

Other matters discussed at this session were 
price differentials and freight equalization. 


ASSOCIATION TOLD CODE OBJEC- 
TIVE IS FAIR DEAL 


At the opening of the annual meeting of the 
Southern Pine Association on April 4, Presi- 
dent L. O. Crosby urged patience in waiting 
for markets to resume normal strength, and 
asked full co-operation among manufacturers 
for the good of the industry. While urging 
manufacturers to speak freely and frankly in 
committee meetings and code conferences, Mr. 
Crosby suggested that comparison be made of 
conditions today with those of twelve months 
ago, before recommendations be advanced for 
changes in the code set-up. 

While lauding the code as a splendid accom- 
plishment, Mr. Crosby admitted it was not per- 
fect, and urged manufacturers to study its ef- 
fects on their own businesses and that of their 
neighbors, and communicate both favorable and 
unfavorable aspects to the code agency. From 
the beginning, he said, it was intended that all 
manufacturers, large and small, be given every 
opportunity to discuss features of the plan, and 
to have a full voice in adoption and operation 
of a lumber code. He pointed to the tremendous 
task of educating 10,000 far-flung units from 
Virginia to Texas, and asserted that misunder- 
standing is the basis of practically all difficul- 
ties. He said: “There is no problem that we 
can not solve, nor any hardship which we will 
be forced to endure for any length of time,” 
and continued: 

There is nothing under this code that will 
assure to any individual or group an un- 
merited advantage, or that will take some- 
thing away from one worthy and give to one 
unworthy. Neither is there anything under 
the code that is going to guarantee to the 
inefficient or to the victim of past bad judg- 
ments a protection for his disadvantages or 
his mistakes, 


AMERICAN LUMBERMAN 


Code Necessary to Lumber Industry 


Briefly reviewing the preparation of the lum- 
ber code, Charles Green, president Eastman, 
Gardiner & Co., Laurel, Miss., said: 

You can’t expect in seven months to upset 
rules of business developed over 400 years, 
without stepping on toes or hurting some- 
body. 

Mr. Green emphatically asserted “that the 
lumber industry would be blown up as high as 
a kite if the code blows up,” and advised each 
manufacturer to write to his senator or con- 
gressman and tell him “as a constituent of 
yours, I am a ruined man if the lumber code 
blows up. You have to help us.” 


Must Rely on Own Efforts for Sales 


Reporting on the services of the Southern 
Pine Association in administering the code, 
Secretary-Manager H. C. Berckes commented 
on the higher level of wages under the code 
and said: “The volume of business necessary 
to sustain the present level.of wages and hours 
has not come to the southern pine industry.” 
He cited figures showing that a 20 percent 
greater capacity booked 25 percent less business 
in January, 1934, than was recorded in Septem- 
ber, 1933. He further said: 

This decrease in total volume of business 
has been aggravated because of a great in- 
in the number of producing units in 
South. In the southern pine industry 
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there now are approximately 3,000 more mills 
in production than before the code became 
operative. The decreased volume of business 
has to be distributed among a greater num- 
ber of units, and the competitive situation 
and reaction that we feared from a disruption 
of the existing differentials have come to 
pass. 

Mr. Berckes reminded the manufacturers that 
as individuals or groups they are not relieved 
of the responsibility of doing everything pos- 
sible to better their own condition. Asserting 
that codes are not “cure-alls,” he said they will 
not make a go-getter out of a laggard, nor 
relieve anyone from the necessity of employing 
initiative or individualism. He said: “There is 
nothing in these codes that will maintain your 
markets for you, and allow you to sit idly by 
and receive your proportionate share of busi- 
ness, irrespective of effort on your part.” 


Big Revival of Home Building Expected 


Prediction that this country is on the verge 
of an extensive revival of residential building 
was voiced by E. L. Kurth, Keltys, Tex., chair- 
man of the trade extension committee, who 
envisioned the swelling tide in business, the 10 
percent increases in certain industries, and in- 
creased employment as leading to the time when 
doubled up families will obey the American 
urge to get out and under their own individual 
roofs again. He said: 


The American public believes that a home 
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and real estate are the soundest investmey 
in the world. These reactions have can 
diately followed every depression ang ie 
cause we are dealing with human hang 
whose actions respond practically the a 
at all times to the same impulses, we may 
fully expect a tremendous increase in the 
building of homes for private ownership a 
we move out of this depression. ’ 


Urges That Promotion Work Be Pushed 


The trade extension committee, Mr. Kurt) 
said, recommended an increase of dues to ; 
cents in order to provide additional funds {, 
trade promotion work, to be used principally jy 
field contacts. He said his committee’s work 
had been overshadowed by the code activity 
and urged that trade promotion be pushed, |p 
this is done, he said, “we will begin getting 
more hours of production, and a little mone 
spent now will go a long way.” ; 


Present Prices Sustained by Code 


C. C. Sheppard, president National Lumb 
Manufacturers’ Association, in an inspiration 
address described the functions of the Lumbe 
Code Authority and the responsibility the ind. 
vidual manufacturer must assume. He said thy 
most difficult problem of the Lumber Code Ay. 
thority is the allocation of production. Fag 
presented to the control committee at its mee. 
ing in Portland in December justified a redy. 
tion in production quotas for the first quarte 
of 1934, but this action was not taken becaus 
it was thought desirable to give as much work 
as possible to employees during the winte 
months. In the March meeting, figures pre. 
sented justified a reduction in quotas for th 
second quarter, and this action was. take 
Southern pine allotment was _ reduced fron 
1,460,000,000 feet to 1,285,000,000 feet. Refer. 
ring to the relative production quotas of fir and 
southern pine, Mr. Sheppard said that the tim 
has passed for pulling figures out of the air 
and facts must be produced. This time th 
Southern Pine Association must secure fror 
every mill reports of its production and ship 
ments. It will not matter what the relation i 
to the production of other species, as quota 
must rest solely upon the facts. The code, he 
said, was not made for the selfish interests oi 
the individual nor of the industry, but provide 
as well for the employee and the interests o 
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the public, and declared that “if we fail to ob 
serve the public interest, we will run on to the 
rocks.” Concluding with a plea for continue 
co-operation and observance of the code, Mr 
Sheppard said: 

If for any reason out of the possible man 
that might be suggested, the NRA shoul 
break down or the lumber code should fail 
within sixty days thereafter you would b& 
selling your product at an average of $l! 
per thousand feet below the present price 

Following Mr. Sheppard’s address, A. ! 
Peavy, Shreveport, La., offered a_ resolutio 
which was adopted by a rising vote, expressint 
the industry’s thanks to Mr. Sheppard, Charle 
Green, H. Dixon Smith and W. T. Murra 
southern pine industry representatives on th 


Lumber Code Authority, for their energetic anf 


efficient services in behalf of the industry. 
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Wednesday afternoon. 


Car Items Differentials Discussed 


A joint session of the cost-protection com 
mittee and the trade practices committee, prt 
sided over by the respective chairmen, V 
Stibolt and W. T. Murray, attracted more tha 


300 manufacturers. Mr. Stibolt opened the cof 
ference with a concise summary of the situati0 
as to the car material issue, reviewing the ste § 


taken and declaring that decisive action mu 
be had on all issues. He advanced the thougit 
that not all manufacturers could be pleased @ 
any decision, and some might find it necessat} 
to change their operating plans. 

J. R. Oden, of Oden-Elliott Lumber Co., Bir 


mingham, Ala., led off with the assertion thé 
the products involved constitute 90 percent @ 
the business of mills in his section, that the 
are so dependent upon railroads that shut-dowt 
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sult when the carriers cease buying. He ad- 
cated that the differential could be revised 
jowmward, but asked retention of some portion 
of it. 

Large and Small Mill Competition 

Discussion immediately became general, in 
which assertions were made that ‘B” mills are 
mills because 

r refuse to ship other needed items not 
S iesble at “B” units; that the RFC does not 
recognize “A” and “B” mills but requires pur- 
chase on lowest price; that PWA funds are 
imited to lowest bidder, a legal bar prohibiting 
“A” mills from enjoying the business ; that the 
jimitations of RFC in railroad buying are not 
carried out; that a problem in small-mill rail- 
road business is difficulty and extra expense in 
taking up shipments ; that other handicaps exist 
jor small mills, including more machine defects. 
Participants in the discussion in addition to Mr. 
Qden, included J. P. Voss, Bernice, La.; Mr. 
Stibolt; O. H. Campbell, Bogalusa, La.; FE. E. 
Hall, Houston, Texas; W. Winn, Laurel, 
Miss.; A. M. Foote, Jacksonville, Fla., and C. 
|. Willis, Harbeson City, Fla. 

Mr. Foote, speaking for a number of small 
mills for which he wholesales, referred to their 
conditions of operation and other handicaps. 
The discussion proceeded from the car material 
items into the general mills classification issue, 
with Phil Rogers, Laurel, Miss.; George Den- 
dinger, New Orleans; A. S. Boisfontaine (as- 
sistant SPA secretary); H. Dixon Smith, 
Columbus, Ga.; E. E. Hall, Houston, Tex., 
and C. R. Propst, Ohatchee, Ala., leading. 


Roofer Men Want Quality Differential 


J. Hallman Bell, Richland, Ga., president of 
the Roofer Manufacturers’ Association, asserted 
that under the lumber code which now is law, 
the differential allowed must be based on qual- 
ity of product and not on size of mill or amount 
of production. He argued that no authority is 
given in the code for basing differential on size 
of operation or marketing facilities. He said: 
“Put the differential on the basis of quality 
products solely and we are with you; but if 
you put it on a production or size of operation 
basis, we are against it.” 

W. B. Marsh, of Harris-Lipsitz Lumber Co., 
Dallas, after supporting abolition of blanket 
classification in favor of quality differentials, 
urged that “our retail interests have no confi- 
dence in the lumber market on account of the 
dispute over differentials,” and if the question is 
settled for a time, a better demand for lumber 
will be experienced. Where the retailer buys 
one car now, he may take two, he said. 

L. W. Morgan, Selma, Ala., J. H. Starr, 
Atlanta, Ga., J. C. Gilmore, Jackson, Ala., A. 
B. Welsh, Hattiesburg, Miss., John Watzek, 
jt, Chicago, participated in this discussion, as 
did R. H. Fleming, New Orleans wholesaler, 
who entered a protest against changing the dif- 
ierential, speaking for the Southern Wholesale 
Lamber Dealers’ Association, George L. Gro- 
gan, Magnolia, Tex., and B. B. Brown, of Jack- 
sonville, Fla., a tractor sawmill man, who dep- 
recated the extremely low basis on which Mr. 
Foote placed his type of operation. 

At the close of the discussion, Chairman Sti- 
bolt asked, “How many manufacturers in the 
audience have confidence in the committee of 
six that has been appointed to work out a solu- 


} tion of this differential problem, and will be 


willing to abide by the recommendations of this 
committee?” Approximately 150 of the manu- 
lacturers arose to indicate that they were willing 
to leave the matter to the decision of the special 
committee. Final decision on any recommen- 
dation, it was stated, rests in the Lumber Code 
Authority in Washington. 

A. G. T. Moore, traffic manager SPA, ex- 
plained the transportation equalization plan, and 


answered a number of questions asked by the 
Operators, 


Wholesaler's Compensation Discussed 


W. T. Murray, chairman trade practice com- 
mittee, then assumed the Chair and opened dis- 
cussion on that subject. He referred to steps 
taken in an endeavor to get trade practice rules 
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About It 


a 


ARE YOU OVERLOOKING THIS? 


You, Mr. Lumber Dealer, probably 
have more potential CASCO Glue 
customers passing through your doors 
than all other retailers in your com- 
munity. 

They know the product because 
over 30,000 samples of CASCO Glue 
are sent each month to readers of 
CASCO advertising in these fields: 
Householders Boy Scouting 
Homecrafting Manual Training 

Carpenters and Contractors 


Why not get this profitable business? 


CASG 


WATER 
PROOF 


CASCO is packaged in all sizes for 
all users— 
10c cans for boys and Boy Scouts. 
25c cans for Householders. 
1 lb.—5 lb.—10 lb. cans for Home- 
crafters, Woodworkers, Cabinet- 
makers, Body Builders, Boat Build- 
ers, etc. 

Don’t let this profitable business 
get away from you. 

ok * ok 

Let us send you the Facts on the 
Profit Possibilities of CASCO. 


Qi s 


The Casein Manufacturing Company of America, Inc., 350 Madison Avenue, N. Y. 





set up in the code, and prevent rampant viola- 
tion of ethics, which are getting out of hand 
because of absence of authority to handle them. 

Ben S. Woodhead, Beaumont, Tex., and other 
wholesalers repeated their requests for better 
compensation for their services, their plea fol- 
lowing substantially the same lines as the state- 
ment to the board of directors Tuesday in re- 
gard to 8 percent being too low to properly 
cover their operations and terms being unsatis- 
factory. He asked a maximum 15 percent al- 
lowance rather than the 15 to 20 percent men- 
tioned Tuesday. Chairman Murray referred to 
lack of distribution rules which would give the 
wholesaler his place under the code. 

W. B. Hamrick, wholesaler, of Meridian, 
Miss., declared he was not a National-American 
member, but likewise found 8 percent inade- 
quate. J. L. Thomas, Atmore, Ala., said not 
all lumber sold by wholesalers was “pecker- 
wood” product; that his mill is Class “A” and 
he sells through them. He said his operation 


has a selected list of wholesalers. He thought 
8 percent adequate. George L. Grogan, Mag- 
nolia, Tex., protested the difficulty of meeting 
higher code wages with low demand for lum- 
ber, without increasing other costs. 

Discussion of the disputed differential ques- 
tion was so extended that the program was 
carried over to Thursday morning. 


Commission Men Want Open Discount 


The position of the commission lumber sales- 
man under present difficult conditions, and his 
claims for better consideration under the code, 
were outlined by Frank G. More, St. Louis, 
Mo., representing the National Association of 
Commission Lumber Salesmen, in the continua- 
tion of the adjourned trade practice code con- 
ference on Thursday morning. Mr. More urged 
that the compensation of commission men be 
left in the hands of the individual manufacturer 
rather than as outlined in Schedule B; that 
manufacturers use greater care in selection of 
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commission representatives; and that greater 
care be exercised by the mill men in describing 
the items they have for sale. 


Retailers Ask Wholesale Discounts 


A. R. Thomas, San Antonio, Tex., represent- 
ing the Texas retail organization, urged closer 
co-operation between retailers and manufactur- 
ers as a means of solving some of their diffi- 
culties, his talk following the tenor of his re- 
marks to the board of directors Tuesday. 

R. A. McLauchlan, New Orleans, La., secre- 
tary Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, urged closer co- 
operation between retailer and manufacturer 
and urged the allowance of the wholesale dis- 
count to retailers in sales of carlots to Govern- 
ment projects or to industry or contractors. 

H. J. West, Atlanta, Ga., representing the 
Retail Lumber Dealers’ Association of Georgia, 
spoke along the same lines. Mr. West spoke of 
situations arising under abuse of distribution by 
concentration yards and small mills. General 
discussion followed his remarks, in which J. H. 
Starr, of Atlanta, and J. R. Oden, Birmingham, 
led. 


Trade-Marking; Export Trade Practice 


Chairman Murray read the provisions for the 
marking of lumber and timber products pro- 
posed by the Lumber Code Authority under 
Article XVI, and brief general discussion fol- 
lowed. 

E. E. Hall, Houston, Tex., reporting on the 
conference on export trade practice, reported a 
recommendation that no attempt be made now 
for the establishment of fair practice rules for 
the export trade, because of the wide variation 
of practice in foreign markets, the necessity of 
meeting foreign species competition, and fluctua- 
tion of monetary exchanges and currency situa- 
tions. 

Presided over by Vice President S. E. More- 
ton, the afternoon general session on Thursday 
opened with a report by V. A. Stibolt on cost- 
protection price work, in which he asserted that 
two-thirds of the mills now operating would 
have to close down without minimum prices. 
Mr. Stibolt discussed the difficulties experienced 
in arriving at cost-protection prices, and illus- 
trated their accuracy by comparison with actual 
production costs. He urged adherence to the 
manufacturers’ minimum prices. 


Small Mills Object to Proposed Differentials 


C. C. Day, Aberdeen, Miss., chairman of the 
special committee to adjust differentials, then 
submitted its recommendations, which he said 
had received the unanimous support of the com- 
mittee and the directors. 

M. L. Wooten, Columbus, Miss., representing 
the Small Mill Pine Association, protested the 
recommended differentials in behalf of his asso- 
ciation members, asserting that these increased 
their burdens. 

J. R. Oden, Birmingham, Ala., said that 
while he would observe the differentials during 
their effective time, he would go on record as 
protesting the recommendations, and give notice 
that he would follow the procedure laid down 
for an appeal, first to the administrative agency, 
then the Lumber Code Authority, and, if neces- 
sary, to the NRA. 

Speaking for the committee, W. T. Murray 
said Mr. Oden had his legal right to appeal 
as outlined. He said the unanimous report was 
no more than the result of men’s ability to 
work out their differences of opinion if they are 
honest. Continuing, he said: “If Mr. Wooten 
thinks the report pleases everyone, he has an- 
other think coming. The Class A mills are not 
pleased; neither are the small mills.” 

A. M. Foote, of Jacksonville, Fla., whole- 
saler, protested “on behalf of 411 small mills,” 
which he said he represented. 

J. H. Bell, Richland, Ga., president Roofer 
Manufacturers’ Association, protested in behalf 
of his organization. 


A Matter of Industry Self-Government 
Following this, Mr. Oden said: If Mr. 
Wooten and Mr. Bell would withdraw their 


appeal notice, he would withdraw his—that he 
didn’t want to be one of a group to bring irre- 
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parable injury to the industry. He thought the 
recommendations were an injustice to 75 per- 
cent of the men in the meeting, and said he 
would keep fighting within the organization for 
what he wanted. 

M. B. McLeod, Camden, Ark.; J. P. Voss, 
Bernice, La.; Ben F. Chilcutt, of D. L. Fair 
Lumber Co., Louisville, Miss., were among 
those who took part in the discussion, as did 
C. C. Sheppard, who termed the session a typical 
NRA procedure meeting and satisfactory, and 
declared that if the meeting by a substantial 
majority approves the recommendations that is 
all NRA exacts, as you can’t get 100 percent. 


Higher Wages Not Justified Now 


P. A. Bloomer, Fisher, La., who presided 
over the code conference on labor, reported that 
it had adopted a resolution opposing the propo- 
sition to increase wages in the industry by 10 
percent, with a reduction of working hours to 
36 per week. At the code conference this reso- 
lution was offered by P. T. Sanderson, of 
Trinity, Tex., who said that the majority of 
industry at present is meeting payrolls from 
their capital assets, and that not enough was 
realized from the product at present to justify 
an increase in wages. He thought it better to 
continue under the present wages and hours set- 
up, than to be forced to increase wages and 
ultimately close the plants, thus throwing all 
employees upon relief organizations. 

W. T. Murray, Rochelle, La., reporting for 
the trade practice committee, said its conclu- 








BEN S. WOODHEAD, M. B. McLEOD, 

Warren, Ark.; 

Represented the 
Small Mills 


Beaumont, Tex.; 
Represented the 
Wholesalers 


sions, expressed in a resolution, were that action 
prior to a definite decision by the Lumber Code 
Authority on Schedule B, now being considered 
in Washington, would be unwise. This resolu- 
tion also was approved by the meeting. 

E. L. Kurth, Keltys, Tex., trade extension 
chairman, referred to the proposed increase in 
Southern Pine Association dues, which had 
been unanimously approved by the directors, 
and urged active support of trade promotion 
work, 

M. L. Fleishel, Shamrock, Fla., reported on 
activities of the production control committee, 
referring to reduced allotments, the increase in 
small-mill operations (500 added in Decem- 
ber; 600 in January; 700 in February; and 
1,031 in March) as responsible for the smaller 
quotas within the pine industry. Mr. Fleishel 
also referred to the four amendments passed by 
Lumber Code Authority in February, now 
awaiting NRA approval. 

Resolutions were adopted in memory of R. 
A. Long, J. G. McGowin and A. C. Long, jr., 
all of whom had passed away since the last 
annual meeting. 

J. C. Wickliffe, of Washington, D. C., ad- 
ministrative member of the National Recovery 
Administration, attended the three days’ ses- 
sions, being present on invitation from the ad- 
ministrative agency. 
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State Groups Elect Directors 


Directors nominated by State groups were 
elected as follows: 

ALABAMA—E. F. Allison, Bellamy; E. M, yp. 
Gowin, Chapman; L. W, Morgan, Selma; w, 7 
Neal, Brewton; J. G. Reynolds, Brantley, ‘ 

ARKANSAS—L. J. Arnold, Crossett; J, R 
Bemis, Prescott; W, F. Ingham, Kansas City 
Mo,; M. B. McLeod, Camden; Z. K. Thomas 
Warren. , 

FLoripa—B. B. Brown, Jacksonville; M, 1, 
Fleishel, Shamrock; J. S. Foley, Foley; RB, 
Hauss, Century; B. E. Kenney, Caryville. 

LouIsiana—D. T. Cushing, Bogalusa; Q 7 
Hardtner, Urania; Brown McCullough, Shreye. 
port; W. T. Murray, Rochelle; F. W, Reimers 
Hammond; J. P. Voss, Bernice. 

MIssIssipPI—L. O. Crosby, Picayune; C. ¢ 
Day, Aberdeen; A. DeWeese, Philadelphia; Chas 
Green, Laurel; S. E. Moreton, Brookhaven; J, 
D. Reynolds, Corinth. 

MissouRI—E. A. Frost, Shreveport, La.; ¢, ¢. 


Sheppard, Clarks, La.; R. B. White, Kansas 
City, Mo. 

NoRTH CAROLINA—M. T. Clements, Greens- 
boro; J. W. Foreman, Elizabeth City; H. y. 
Pinkston, Fayetteville; R. G. Turnbull, Nor. 
folk, Va. 

OKLAHOMA — Herman Dierks, Kansas City, 


Mo,; C. W. Wilson, Antlers. 

SoutH CAROLINA—L. M. Brown, West Union; 
J. M. Camp, Russellville; W. B. McNeal, Har- 
deeville; H. J. Munnerlyn, Bennettsville. 

Texas—W. F. Edens, Corrigan; J. H. Kirby, 
Houston; E. L. Kurth, Keltys; Eli Wiener, Dal- 
las; R. W. Wier, Houston. 

VIRGINIA—J. L. 
land Gray, Waverly; A. 
Wright, jr., Norfolk. 

GEORGIA—N. P. Pope, Washington; J. H. 
Rush, Lumber City; H. Dixon Smith, Columbus. 

Member of Board of Directors at large—aA. J. 
Peavy, Shreveport, La. 

At their meeting on Tuesday, the directors 
approved the report and recommendations of 
the conservation committee, providing for a plan 
of forest management and sustained-yield for 
the Southern Pine Division. 


Camp, jr., Franklin; Gar- 
B. Lacy, Norfolk: T. J. 





Favor Revival of Wood Office 


Furniture 


CINCINNATI, Out0, April 10.—Resolutions of 
congratulation were ordered sent by the Cin- 
cinnati Lumberman’s Club to the Globe-Wer- 
nicke Co., manufacturer of office furniture, 
desks, steel cabinets for public etc.—on their 
serious attempt to reinstall the manufacture of 
wooden filing cabinets. At the club meeting 
April 9, a statement was made by Ed H. Ward, 
former president of the club, that the Globe- 
Wernicke Co. has issued handsomely illustrated 
pamphlets advertising the wooden cabinets and 
urging its trade to purchase them. Various 
members of the club stated that lumbermen 
should give every assistance to the company 
in pushing the use of wood cabinets, and the 
club placed itself on record as in favor of urging 
all lumbermen to replace their metal cabinets 
with wooden cabinets as fast as possible. The 
Globe-Wernicke Co. is said to be one of the 
few office furniture firms in the country which 
has returned to the manufacture of wood cabi- 
nets for office purposes. 

Ross C. Kuhlman, managing secretary of the 
Cincinnati Lumber & Millwork Association 
(Inc.), said that he had been unable to buy 
new wood filing cases and office cabinets when 
he refitted his offices and he had to buy second- 
hand cabinets. E. M. Bonner, secretary treas- 
urer of the Atlas Lumber Co., and R. E. 
Thompson, president of the Thompson Hard- 
wood Lumber Co. made similar statements. 

It was asserted that the Globe-Wernicke Co. 
had expended more than $3,000 in advertising 
circulars and other matter to push the use ol 
wood cabinets. The company was among the 
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first manufacturers of wooden library cases and 
filing cabinets, but several years ago discarded 
their manufacture to devote all its attention to 
steel and other materials. Now the Norwood 
plant of the company will have a large depart- 
ment for the production of handsome new style 
office cabinets and filing cases. 
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What the Associations Are 
Planning and Doing 


April 19-20 -Southeastern Iowa Lumber Dealers’ 
; Association, Burlington Hotel, Burlington, 
Iowa. Annual, 

April 19-20—New Jersey Lumbermen’s Association, 

Hotel Madison, Atlantic City, N. J. Annual. 

May 23-24—Nz rtional-American Wholesale Lumber 
Association, Mayflower Hotel, Washington, 
Dp. Cc. Annual. 

June 13-14—South Dakota Retail Lumbermen’s 
Association, Rapid City, S. D. Annual. 

June 25-29—American Society for Testing Mate- 
rials, Chalfonte-Haddon Hall, Atlantic City, 
N. J. Annual. 





Wholesalers Plan Annual Meeting 


New York, April 9—Unusually large, it is 
hoped and expected, will be the attendance at 
the annual convention of the National-Ameri- 
can Wholesale Lumber Association, to be held 
in Washington, D. C., May 23-24. Secretary 
W. W. Schupner at the association headquar- 
ters here has announced appointment of the 
following members of the nominations com- 
mittee to offer a slate of directors for election: 

Frank A. Niles, Frank A. Niles Lumber Co. 
(Inc.), New York, chairman; FB. L. Chiasson, 
Mack-Chiasson Lumber Co. (Inc.), Jackson- 
ville, Fla.: E. W. Conklin, Mixer & Co. (Inc.), 
Buffalo, N. Y.; Luther K. Creason, Creason- 
Grayson Lumber Co., Kansas City, Mo.; F. A. 


Dudley, Sterling Lumber Co., Philadelphia, 
Pa.: A. A. Germain, Germain Lumber Co. 
(Inc.), Pittsburgh, Pa.; C. V. Gray, Gray 
Lumber & Shingle Co., Seattle, Wash.; H. A. 
Mauk, Sturdivant & Mauk Lumber Co,, 
Toledo, Ohio; H. W. Shepard, Shepard & 
Morse Lumber Co., 3oston, Mass.; C. E. 
Soderberg, Gregg Soderberg Lumber Co., 
Spokane, Wash.; J. R. Thames, J. R. Thames 
& Co. (Inc.), Birmingham, Ala. 


The directors whose terms expire are: 

E. B. DeVoe, Spokane, Wash.; Otis R. John- 
son, San Francisco, Calif.; C. F. Kreamer, 
Philadelphia, Pa.; J. W. McClure, Memphis, 
Tenn. (resigned); A. C. Manbert. Toronto, 
Ont. (deceased); C. A. Mauk, Toledo, Ohio 
(deceased); Otis N. Shepard, New York; 
M. G. Truman, Chicago; M. A. Wyman, 
Seattle, Wash.; John I. Shafer, South Bend, 
Ind. 


The committee will also make nominations 
to complete the unexpired terms (both 1935) 
of the late Oscar H. Babcock, Pittsburgh, Pa., 
and the late Wells Blanchard, Boston, Mass. 








Plans for New Jersey Annual 


Newark, N. J., April 9.—It will be the fifti- 
eth annual convention, and the New Jersey 
Lumbermen’s Association is planning to have 
something remarkable to offer the dealers who 
gather at the Madison Hotel in Atlantic City 
for the big event April 19-20, announces Secre- 
tary G. E. DeNike. 

The business session, for the purpose of elect- 
ing trustees, will be the first item of the meet- 
ing, Thursday morning. In opening the after- 
noon session, President Spencer D. Baldwin 
will deliver his annual address, and much of 
the rest of the convention program will be 
given over to discussions of the effect of the 
National Industrial Recovery Act and its re- 
~woages codes, on the business of retailing lum- 
ber. 

Among the guest speakers will be L. P. 
Lewin, of Cincinnati, and James Caffery, of 
Cleveland, Ohio, both of whom will discuss 
“Finance as Part of the National Recovery Pro- 
gram.” Miss Berniece Lotwin, of Washington, 
D. C., an attorney of the NRA, will describe 
“The New Deal as I See It.” Homer W. Ball- 
inger, chairman of the executive committee of 
the Retail Lumber Code Authority, Washing- 
ton, D. C., will paint with words “The Na- 
tional Picture.” Paul S. Collier, of Rochester, 
N. Y., secretary of the Northeastern Retail 
Lumbermen’s Association, and “presiding elder” 
in the work of developing the Retail Lumber 


Code, will tell of “The Value of Organization.” 

The annual meeting of the board of trustees 
will follow, and after that, on Thursday morn- 
ing, the annual association banquet, at which 
Judge James R. Erwin will be the speaker. 
Beginning the Friday program R. J. Titus will 
present the motion picture “The Shingle,” after 
which there will be an address by Chairman E. 
Donald Sterner of the State Code Authority. 
Fred H. Ludwig, of Reading, Pa., will have 
“Retailing Under the New Deal’ as his sub- 
ject, and State Senator C. E. Loiseaux, him- 
self a Jersey lumber dealer, will speak on “Our 
State.” O. Fred Rost, of New York, has the 
topic “The Business Week.” W. W. Schup- 
ner, of New York, secretary-manager of the 
National-American Wholesale Lumber Associ- 
ation, will describe the services and status of 
“The Wholesaler Today.” After an address by 
Harry Tepper, deputy administrator of the 
New Jersey Industrial Recovery Act, a general 
discussion will conclude the convention session. 

On Saturday all who can stay over will go 
out to the Northfield County Club for golf. 








Southeastern lowa Dealers to Meet 


Buruincton, Iowa, April 9.—Announcement 
has been made that the annual meetings of the 
Southeastern Iowa Lumber Dealers’ Associa- 
ciation and the Southeastern Iowa Ladies’ 
Auxiliary will be held in Burlington, on Thurs- 
day and Friday, April 19 and 20, at the Burling- 
ton Hotel. The directors and committees have 
planned an unusually interesting program and 
a large attendance is expected. 





Louisiana Officers All Re-elected 


New Orvteans, La., April 4—All officers of 
the Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association were re-elected at 
the organization’s annual meeting held here to- 
day. Those re-named included : 


President—J. Frank Carroll, Alexandria, La. 





First vice president C. M. Managan, Lake 
Charles. 

Second vice L. Hill, New 
Orleans. 


Treasurer—G. E. Knoop, New Orleans. 

Secretary—R. A. McLauchlan, New Orleans. 

Directors (in addition to the officers)—C. C. 
Patterson, Vivian, La.; F. Lisle Peters, Lake 
Charles; Lee Hodges, Monroe; R. M. Wood, 
New Orleans; E. A. Kiper, Wisner; F. A. Terzia, 
Monroe: R. R. Lampert, Minden; P. V. Nohe, 
Jennings; T. S. Pittman, Shreveport, and W. 
M. Dixon, Baton Rouge. 


The morning session was addressed by John 
S. Goff, compliance officer for Louisiana, and 
in the afternoon the necessity for close retail 
dealer-manufacturers co-operation was discussed 
by C. C. Sheppard, president National Lumber 
Manufacturers’ Association. 

—_—_——__- 


Requests Promotion in California 


Tacoma, WasH., April 7—The need for a 
systematic and intensified sales promotion for 
the lumber industry, so that it will keep pace 
with other building material industries which 
have long had promotion organizations of this 
character, was discussed at yesterday’s meeting 
of the Tacoma Lumbermen’s Club. A. G. 
Nortz, of Minneapolis, who operates a chain of 
retail lumber yards, told the club that the lum- 
ber industry has never had the personal sales 
promotion maintained by the steel and cement 
industries. The club has authorized submis- 
sion of a resolution to the directors of the West 
Coast Lumbermen’s Association, urging the 
energetic pushing of lumber promotion in the 
districts of California damaged by earthquake 
and flood. The club advocates sending a pro- 
motion engineer into this district. Decision to 
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request action by the West Coast directors was 
made at the suggestion of L. L. Doud, presi- 
dent of the Defiance Lumber Co. Drafting of 
the resolution is in the hands of the club’s 
wood promotion committee, which is headed by 
W. Yale Henry. 


Wind Up Season With Golf 


Mempuis, Tenn., April 9.—At the regular 
meeting of the Lumbermen’s Club of Memphis, 
which was held at the Hotel Gayoso on Thurs- 
day, April 5, it was decided that the last meet- 
ing before summer adjournment would be held 
on Thursday, May 3, at one of the country 
clubs, and that the annual club golf tournament 
should be held on that day. H. B. Phillips, 
chairman of the entertainment committee, will 
make arrangements for the annual event. 

The club heard an address from John Exby, 
local attorney for the Hardwood Manufacturers 
Institute, who discussed several features of the 
lumber code. T. E. Sledge, president, presided 
at the meeting. 

A. H. Stiers was elected to active member- 
ship in the club. 





Salesmen Hold Annual Meeting 


Freeport, N. Y., April 9.—At the annual 
meeting of the Long Island Salesmen’s Associa- 
tion, held at the Freeport Elks’ Club on March 
27 with the usual representative attendance, the 
following officers for 1934 were elected as 
offered by the nominating committee: 

President—A. J. Pracny. 

lst Vice President—Harry T. Wood. 

2nd Vice President—A. K. Sieber. 

8rd Vice President— William R. 
mann. 

Treasurer—Patrick Medler. 

Secretary—G. D. Jordan. 

Trustees—William McCloy, J. P. Walsh, H. 
M. Mason, jr. 


Dam- 


The following committees were appointed: 

Arrangements and entertainment — Ray 
Guinn, E. Griffith, William Hamilton; Golf— 
Bert Romeril, W. Martin, R. H. Delano; By- 
Laws—Charles Lutz, Norman Bonori, Charles 
McDonald. 


It was decided to continue the meetings 
through the summer months this year, because 
it was felt that the constructive efforts of the 
association should not be interrupted during 
July and August. 





Ontarians Discuss Legislation 


Toronto, Ont., April 9.—The Southwestern 
Ontario Retail Lumber Dealers’ Association 
opened its 1934 season with a fine gathering 
at Chatham, Ont., on April 5. C. F. Richards, 
of London, presided, with M. R. Bogart, of 
Chatham, as secretary. A number of matters 
relating to trade ethics were up for discussion. 
The secretary discussed the recent increase in 
the rate for compensation in the lumber yard 
class under the Workmen’s Compensation Act. 

F, Albany Rowlatt, manager of the White 
Pine Bureau, reported that the carload ship- 
ments by members for the first two months of 
1934 showed an increase of 130 percent over the 
first two months of 1933, and building permits 
for Canada had shown an increase of 50 percent 
for the first two months of the year. 

Secretary Bogart reported that the Ontario 
manufacturers of doors had completed the ar- 
rangements for publishing a standard illustrated 
door catalog, with a greatly reduced number of 
designs and standard numbers for all designs, 
which would be used by all the manufacturers. 
Copies will be available for Ontario Retail As- 
sociation members without any door prices 
shown. 

The “Natural Products Marketing Act,” pro- 
viding for the setting up of marketing boards, 
was warmly discussed. 

J. D. Branch, Walkerville, delivered a fine 
address upon the work of the building and loan 
committee of the Ontario association, and of the 
committee on unemployment and construction. 
There was much discussion of the failure of the 
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two governments to take effective steps for pro- 
viding funds for the building industry, which, 
in Ontario, had been strangled by provincial 
legislation creating a moratorium on interest 
and principal payments on mortgages. 

The secretary-manager of the Ontario asso- 
ciation reported significant indications of Pro- 
vincial legislation to amend the Mechanics’ Lien 
Act to have it apply only to the protection of 
wage-earners, eliminating the protection of 
lumber and supply dealers. 


= 


Salesmen Find Business Good 


PurLapeLtputa, Pa., April 9.—At the annual 
banquet and meeting of the Eastern Lumber 
Salesmen’s Association, held Friday, April 6, at 





Fuhrmann’s Inn, Philadelphia, the following 
officers were elected: 

President—John J. Rumberger, Babcock 
Lumber Co., Pittsburgh. 

Vice president—William R. Ross, Coul- 
bourn Bros. Philadelphia. 


Secretary and treasurer—Horace G. 
ard, Penn Lumber Co., Philadelphia. 

Directors for three years—Horace Hazard, 
David A. Hyer, of C. C. Coolbaugh, Gloucester 
City. N. J., and John J. Rumbarger, re- 
elected. 

The speakers reported that spring business was 
good, but that it was somewhat difficult to get 


Haz- 








52 PERCENT GAIN 


Contracts for privately financed build- 
ing in March were 52 percent yreater 
than in March, 1933, according to report 
of the F. W. Dodge Corporation. 


The report, covering thirty-seven States 
east of the Rocky mountains, showed con- 
tracts for last month totaled $179,163,000, 
compared with $96,716,000 in February. 
Of this figure, $126,210,000 represented 


publicly-financed contracts. 


‘After slowing down temporarily in 
February,” the report said, “the upward 
swing of building and engineering ac- 
tivity was resumed in March. Although 
the public works program continues to 
be the largest factor, the revival of 
private construction operations, which 
started in June, 1933, continues with 
added strength. 

“Contemplated new work was reported 
in March to the amount of $409,073,100, 
compared with $144,768,200 in March last 


year.” 





the lumber to fill certain orders, because of the 
Lumber Code Authority’s cutting the produc- 
tion allotment 10 percent for April, May and 
June. Nevertheless, one sales manager felt 
that this will have a good effect, since every- 
body begins to order for fear there will not be 
enough. 

Following the business session, moving pic- 
tures were shown of the Snoqualmie Falls Lum- 
ber Co. operation in Washington. The pictures 
were secured through the courtesy of Glenn 
Wood, who is connected with the Weyerhaeuser 
Sales Co. 


Oppose Federal Labor Measure 


PHILADELPHIA, Pa., April 9.—The Lumber- 
men’s Exchange of Philadelphia met Thursday 
afternoon in the Commercial Trust Building. 
George C. Adams, recently chosen chief execu- 
tive, presided. The members voted in favor of 
all the questions proposed in Referendum No. 
66, Chamber of Commerce of the United States, 
and also passed a motion opposing the Wagner- 
Connery labor bill. Copies of the motion were 
ordered sent to United States Senators Reed 
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and Davis, from Pennsylvania, to local repre. 
sentatives in Congress, and to Senator Dayiq | 
Walsh, chairman of the committee on educatio, 
and labor. 





Find Business on the Upgrade 


PortLanD, Ore., April 5.—The Portlaj 
Lumbermen’s Club, composed of wholesalers, » 
its semi-monthly luncheon meeting here today 
discussed largely Code matters. The club has 
a membership of about thirty and meets ever, 
other Thursday in the Meier & Frank dining 
room. Herbert Templeton is the _presiden 
The consensus seems to be that while busines 
has not improved to the level of 1929, it is cop. 
siderably better than it was a year ago, anj 
that it is on the upgrade. Rail business is fair 
and Government construction projects are fyr. 
nishing a new demand for large quantities of 
lumber. Yard business has not yet shown much 


improvement. 


Like Code Wholesale Ruling 


Puivapevpuis, Pa., April 9.—Secretary J. A 
Finley, of the Philadelphia Wholesale Lumber 
Dealers Association, says that attendance at its 
weekly luncheons has increased fifty percent 
since the first of the year. The wholesalers 
feel pretty good about the Lumber Code Ay. 
thority regulations now in effect. All wholesal- 
ers must qualify by filing before April 15 aff. 
davits under oath with the National-American 
Wholesale Lumber Association. Those who 
qualify will be placed on a Qualified List, and 
no mill can allow a discount to any others than 
those on this list. 





Ontarians Urge Home Financing 


Toronto, Ont., April 9.—The Lake Ontario 
& Trent Valley branch of the Ontario Retail 
Lumber Dealers’ Association held its annual 
meeting at Port Hope, Ont., on April 6. R. P. 
White, Belleville, presided. R. P. White was 
re-elected chairman, with M. Comstock, of 
Bowmanville, secretary. 

Much of the discussion at the meeting was 
devoted to criticism of the Ontario government 
for having “destroyed the sanctity of a promise 
to pay,” by legislation providing for a mora- 
torium on interest and capital payments in con- 
nection with mortgages, and for failing to set 
up funds for loaning to home owners and build- 
ers for improving their homes or building new 
ones. 

The meeting was greatly interested also in 
the mass buying inquiry now in progress by 
the Canadian Government, and in the “Natural 
Products Marketing Act” which has been intro- 
duced by the Canadian and Ontario govern- 
ments. This Act specifically includes “products 
of the forest” among those which may be sub- 
jected to the regulation by marketing boards. 





Inland Empire Box Men Elect 


Spokane. WasuH., April 7.—E. L. Sawyer, 
Peshastin, Wash., president ; Grant Dixon, Spo- 
kane, Wash., vice president, and G. Carlberg, 
Spokane, Wash., secretary, were re-elected of- 
ficers of the Inland Empire division of the Na- 
tional Wooden Box Association at the annual 
meeting held at the Davenport Hotel here 
March 30. 

In addition, governors were elected as fol- 
lows: Grant Dixon, Spokane district; W. R 
Boie, Lewiston, north Idaho district; J. 
France, Yakima, Yakima district; Ross Mc 
Nett, Omak, Wenatchee district; C. A. Har 
ris, Ardenvoir, Wenatchee district; L. A. Polly, 
Boise, southern Idaho district. Eastern Oregot 
is included in the southern Idaho district, and 
Montana in the northern Idaho district. 

All districts were represented, with an at- 
tendance of 40 from as many mills. The mett- 
ing was largely occupied with a discussion 0 
the various phases of the Lumber Code vitally 
affecting the wooden box manufacturers. The 
organization is an administrative agency of the 
Lumber Code Authority. 
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~ Again RU-BER-OID Contributes 
the Need of the Hour. ..a 


SALES CLOSING 


(NON-RECOURSE) 


FINANCE PLAN 


* NO CREDIT RISK TO YOU 
* NO WAITING FOR YOUR MONEY 
% NO DEDUCTIONS FOR SERVICE 











HINK of the re-roofing and modernization jobs in your com- 

munity that are actually needed, but held up because money 
has not been available. Now, through the RU-BER-OID Finance 
Plan, you can close these sales with Ruberoid Co.’s products rep- 
resenting as little as 25 percent of the total cost of the job. 





This liberal good-will building Finance Plan enables you, as a 
responsible business man, to lend money for modernizing and re- 
pairs. You lend this money with absolutely no credit risks or ex- 
pense to yourself. There is no“red tape” or delay. No deductions 
of any kind. You get cash in full when the job is completed. 


With the many sales inviting features of RU-BER-OID Roof- 
This Finance Plan is ideal to ings, Sidings, and Building Products—with result-getting adver- 

close re-roofing jobs tising to furnish you leads—this Sales Closing Finance Plan gives 
you business opportunities you have long desired. 


Send for copy of this timely plan. Don’t delay. The sooner you 
put this plan into operation the quicker you start to close jobs. 
That means work, sales, and profits for all! Clip, write in your 

name, and mail the coupon NOW. 


The The RUBEROID Co. 


BER.o1p ROOFING MANUFACTURERS FOR OVER FORTY YEARS 
amet Plan Sales Divisions: —CONTINENTAL 
moorina wane ROOFING MILLS—SAFEPACK MILLS — H. F. WATSON 
“ULIED Proven, MILLS — ETERNIT MILLS. Offices and Factories: 
Corer NEW YORK, N. Y.— CHICAGO, ILL. — MILLIS, MASS. — 
7m ERIE, PA.— BALTIMORE, MD. — MOBILE, ALA. 


Make use of this Finance Plan for 


interior modernizing jobs, too! R 
THE RUBEROID CO. AL4-34 Ww 


95 Madison Avenue, New York, N.Y. 


Ne ay Send along by return mail a copy of your Sales Closing Finance Plan. 


Get More Jobs en 
Make More Money 
Send for this Plan 
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900 Rooms— 
All Outside 








Besides, all Shelby rooms 
and suites have private 
bath—circulating ice water 
—box-mattressed beds 
and tip-eliminating servi- 
dors. Other Shelby fea- 
tures: a location in the 
heart of downtown Detroit 
—three popular priced 
restaurants—garage— 
lobby shops. Rooms $2 to 


$10. Suites $6 to $25. 


HOTEL | O 


Shelby 


MAYNARD D. SMITH 
President 


DETROIT 
“AGLOW WITH FRIENDLINESS” 
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Some Good Shall Come 


Some good shall come from all of this, 
The greater good that now we miss— 
From fearsomeness a new assurance, 
From present trials more endurance, 
From loads of debt so hard to lift 

The age-old principles of thrift, 

From our depending on our neighbor 
The need and joy of our own labor. 


Some good shall come from all these days, 
A firmer foot on proven ways, 

Again one God, above all others, 

Again one class, all classes brothers, 

Again the dignity of toil, 

The common sons of common soil, 

With ev’ry man his chance afforded, 

And, as he works, his work rewarded. 


Some good shall come from all these years, 
The purpose of the pioneers 

To conquer their own situation, 

To build a home, and thus a nation, 

With all men equal, all men free 

To fashion their own destiny, 

To make a world with brighter pages— 
For man moves on, all through the ages. 


We See b' the Papers 


Wish we could go somewhere on a fishing 
trip, and then not fish. 

If the politicians would only work as hard 
after election, as they do before! 

Anyway, Congress seems to have been un- 
able to prevent the return of spring. 

We seem to be coming out of the depression, 
thanks to, or thanks for, a new car. 

Roosevelt, Jr., socked a cameraman, but there 
seems to be no way to reach a radio announcer. 

A Chicago architect has designed a house of 
steel and glass that “can be built in two weeks.” 

But, boy, you ought to see it! It is as at- 
tractive and homey and beautiful as a gas tank 


1S, 





Perhaps it can be erected in two weeks, but 
the important question is: how long to tear it 
down? 

Maybe it can be built in two weeks, but it 
would require a strong mind to live in it a fort- 
night. 

It is to be exhibited at the Century of So- 
Called Progress Exposition. You should also 
see Ripley’s. 

The new deal is all right, unless the cards 
are re-shuffled so much that there is no chance 
to play. 

What one wonders about government in 
Louisiana is, when do they get any time to 
govern? 

Don’t toot your horn and advertise the fact 
that the driver ahead of you is a better driver 
than you are. 


It is a safe bet that the more time a govern- 
ment gives to private affairs, the less it can 
give to public ones. 

Madison Square Garden reports a marked 
trend toward amateur sports. And, it might 
add, amateur economics. 

Let’s hope the time will never come when, if 
you want a loan at the bank, you first have to 
see your precinct chairman. 

Thanks to the law, potatoes are selling for 
three times what they were a year ago. The 
law is the law of supply and demand. 

Publication of the income tax you pay is 
likely to be ordered by Congress. Why not 
also publish the income tax Congressmen do 
not pay? 


A Chicago realtor tells a reporter at son 
length how he filled a building 100 percent wig, 
tenants. First, he put the building “jn firs 
class shape.” He really didn’t need to say mor 

The American car-owner pays more in tay 
every year than it cost to run the Federa] Ger. 
ernment from the time of George Washingt, 
until the time of Abraham Lincoln. Think thy 
one over, 


Between Trains 


Paris, Itt.—-The 
of this county met 
and drove us over 


superintendent of schoo 
us at Terre Haute, Ind 
to Paris and the Rotan 
Club, and en route gave us some idea of the 
situation from a_ school-man’s  standpoint— 
which ought to be, to some extent, the parent: 
standpoint as well. He was in favor of econ 
omy in government, but he thought we ought 
to go slowly and carefully, as far as the schools 
are concerned. 

He may be charged with self-interest, sing 
teaching is his profession, but he had a re 
reason, that might well give parents pause 
he pointed out that, depression or no depressio; 
the child must get his education now, or never 
Not quoting him, but putting it in our ow 
figures in our own way, the child who was? 
when the depression began in 1928 (in the 
building business, by the way), was 11 when 
the bottom was reached in 1932, and is now 13 
in the second year of recovery. 

Depression or no depression, these are vita 
years to the child, as are all the years between 
6 and 16. There must be economy in the 
schools, but let it fall as lightly as possible on 
the child and as heavily as possible on the 
politicians. For example, in Chicago many 
school buildings are manned with twice a 
many men as are needed to operate them, 
cause these are political appointees. 

In other words, the schools are over-manned 
and under-womaned; and the chief engineer 
gets more than the principal in many cases 
and twice the pay of many a teacher. 





Exon, Itt.—The Elgin Business Men’s Asso 
ciation held its annual dinner tonight, and hai 

a banner attendance—in fact, for days it hai 
been hard to get a ticket to the thing. It wa 
an occasion that would have warmed the cold 
feet of many an organization officer or member 
who has the anti-recovery idea that “this isn! 
much of a year to hope to hold much of: 
meeting.” 


Money or Man? 


Oh, a city’s all right as a center of trade, 
It is always the place where the money is made 
But ‘along about now we hunger-again 
For a camp in the woods, for a shack in the 
shade, 
Not the making of money, the making of men 


se 





No, you'll never get rich while you're pulling 
the brier ; 
Or you’re swamping a road through the mut 
and the mire; 
If it’s money you want, better stick to the 
town. P 
3ut if muscle’s a thing for a man to desire, 


There are rollways to make, there are tres § 


to come down. 


Yes, a city’s all right if just money will do, 
And, if that’s what you want, then no timbe 


for you; 
But along in the spring, if you’re longing 
scan es 
Just a world that’s all green and a sky that’s a 
blue, 


Then get up in the woods, let them make you 
a man! 
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Survey Shows Farm Repair Needs 


(Continued from front page) 
the “blue prints” do not show in detail as yet, 
though the picture is getting somewhat clearer 
as the days go by. — 

The Administration seems to be thoroughly 
convinced that a huge program of housing con- 
struction and rehabilitation is essential to further 
recovery—that the demand for consumables has 
been built up to about the limit of present buy- 
ing, and that the heavy industries—of which 
housing and the production of materials needed 
therein, form perhaps the most promising group 
_must now be stepped up. To this end it is 
willing and anxious to devote almost unlimited 
fynds as soon as effective machinery can be set 


The latest of many proposals, that all activi- 
ties of the Government relating to housing— 
both urban and rural—be combined under a 
single head, has just been made public, and told 
in a news story under a Washington (D. C.) 
headline in this issue. The new plan would 
combine such activities as the Home Owners’ 
Loan Corporation, the division of Farm Sub- 
sistence Homesteads (of the Department of the 





FIRST STATE SUMMARY 
ISSUED 


Washington, D. C., April 9.—The 
first State summary of the Farm 
Housing Survey was released today, 
covering the twelve counties surveyed 
in Kentucky, a total of 22,341 farms. 


Answers to question, "Is construc- 
tion of new house contemplated with- 
in next three years?" indicate total of 
17,300 new farm homes under con- 
sideration. 


Answers to question, "What ex- 
penditure for repairs or improve- 
ments is contemplated within next 12 
months?" indicate total of $6,475,000. 


Owners of 52,100 farm houses in- 
dicate that they would be interested 
in borrowing money to a total of 
$17,415,000 to finance construction, 
repairs or improvements provided in- 
terest rate was satisfactory and pay- 
ments could be distributed over a 
period of ten years. 











Interior) the farm housing program of the De- 
partment of Agriculture, the slum clearance 
projects, and others, under a single authority— 
Gen. Hugh S. Johnson having been suggested 
a a possible appointee. Tentative plans in- 
volve the appropriation of hundreds of millions 
more of federal money for the building of new 
homes and the modernization of existing build- 
ings, in a vast program to “Rebuild America” ; 
that slogan having been suggested as a “war 
cry” to arouse the country to its needs—and, 
admittedly, a more worthy objective, or a bet- 
ter slogan, would not be easy to find. How- 
ever, more—much more—than ringing slogans 
or colorful leadership will be needed to put the 
Program across successfully. It is to be hoped 
that out of the welter of plans, ideas and sug- 
8estions there will come a workable measure, 
or measures, that will enable would-be home 
Owners, both urban and rural, to realize their 
ambition, while at the same time making pro- 
vision for the repairing and modernization of 
existing structures. 


Whatever new plans, or co-ordination of old 
plans, may be worked out by the Administration 
and its aides for even more generous distribu- 
tion of funds from the Federal Treasury for the 
betterment of rural homes and living conditions, 
it is certain that the “downtrodden” farmer is 
not going to be overlooked or slighted in the 
distribution of the benefits of the New Deal. 
Uncle Sam already stands pledged, according 
to an official estimate, to the disbursement of 
$847,176,000 in direct benefits to farmers under 
the AAA—with prospects that proposed addi- 
tions will raise the total well over the billion 
mark. That’s a lot of money to be added to 
the buying power of the farmers of the coun- 
try, and it should represent a lot of business 
for the suppliers of lumber and other building 
materials during the months that lie ahead. In 
this connection it should be remembered that, 
while loans to be made to farmers for building 
and repairs under the proposed new consolidated 
housing program must be spent for those pur- 
poses only, vast sums have been and are being 
disbursed through the crop-acreage and hog re- 
duction program, sealed corn loans, etc., which 
the recipients are free to spend for such pur- 
poses as they see fit—hence the importance of 
keeping home and farm improvements and re- 
pairs in the forefront of the farmer’s thinking 
and planning during the reconstruction era into 
which, it is to be hoped, the country has entered. 





Announce New Plans for Aiding 
Home Building 


WasurncrTon, D. C., April 7—A new home 
building and renovizing plan being worked out 
which will require Congressional action and 
which will be backed by the Administration 
will be ready within the next week or ten days, 
it was announced today by Frank C. Walker, 
executive director of the National Emergency 
Council. It is understood that this legislation 
will supersede everything that has gone before. 

It is said that this proposed plan has been 
under consideration for some months and that 
it will involve as large a sum of money as 
$1,500,000,000, to be used both for renovizing 
homes and for loans for new homes, although 
they will not be direct loans to the home owner 
by the Government. At any rate, the money 
will be available through government guaran- 
tees. Details are not yet available. 

In addition to home construction the new 
plan contemplates, it is said, slum clearance, 
which later has been more or less of a hobby of 
both the President and Mrs. Roosevelt. 

The idea is that this new plan will take over 
at least in part CWA workers who have been 
let out, on the basis that the loans will find 
work for those on CWA payrolls. 

There was talk that General Hugh S. John- 
son would head up the proposed new organiza- 
tion but information at NRA seems to indicate 
that the work will be taken over by NRA and 
that Johnson will not leave NRA. 

Insofar as the new plan is known at this time 
it will provide for private loans backed by the 
Government. Advocates of a building program 
have been pointing out for a long time that con- 
struction results in more employment than any 
other undertaking. 

The talk here is that the plan will provide 
loans of from $500 to $2,000 for repairs and 
renovations, these loans to cover a period up 
to five years at an interest rate of not more than 
5 percent. Loans for new buildings would be 
on a 20-year maturity basis. A somewhat simi- 
lar program was announced a couple of months 
ago by the Home Owners Loan Corporation but 
it was later decided that that organization 
should not handle the plan. Details of this pro- 
posed new set up are looked forward to with 
interest inasmuch as it is expected that if 
carried out it will be a boon to the heavy 
industries. 
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“IDEAL” MAPLE, BIRCH, 
and BEECH FLOORING 


Kiln Dried Hardwood Dimension 

White Pine and Spruce Lumber 

Hemlock and Tamarack Lumber 
All kinds of NORTHERN HARDWOODS 


WHITE CEDAR POSTS AND POLES 
LATH AND SHINGLES 







































ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 

in Northern Veneers and Plywood. 


Members We also invite orders for Northern Pine, Spruce, 


Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


Flooring 
Manufacturers 
vrei 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J. Clears Lumber Co., 
Suite 447, Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exch. 

















17 | Your Requirements For 17 


Harp Map.Le — Birch — BAsswooD 
Sort ELM—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


CAN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 


AT 
IRON MOUNAIN, MICHIGAN 
17 


F 

















AND BIRCH 
LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


SIWWELLAS 


LUMBER COMPANY 


MANUFACTURERS 
MENOMINEE MICHIGAN. 
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Three Inland Empire Plants Are 
Modernized 


SPOKANE, WASH., April 7.—The Wall street 
mill of the Long Lake Lumber Co. started 
sawing Monday on a one-shift basis of 6% 
hours, which is as much as its allotment under 
the code will permit. This mill has been given 
a thorough overhauling since it shut down last 
fall, and in many respects is practically a new 
mill. The Long Lake company has also done 
a complete job of overhauling its Hedlund mill 
this winter, so that it also is practically a new 


plant. It is likewise now being operated one 
shift. The two mills employ about 250 men. 
The Exchange Lumber Co., which lost its 


plant last year by fire, has rebuilt and expects 
to open its new plant next week. There will 
be a banquet to the retailers of the city Tues- 
day at the plant, followed by an inspection. It 
is a strictly modern woodworking plant. 


Railroads Would Lower Rates 
to Compete With Canal 


Seatr_Le, WasuH., April 7.—Efforts to secure 
enactment of H. R. 8100, an act to amend 
Paragraph 1 of Section 4 of the Interstate 
Commerce Act, commonly known as the long- 
and-short haul, are being made by the Traffic 
Service Corporation here, and others interested. 
This bill would allow the carriers to publish ter- 
minal rates between the Pacific and Atlantic 
coasts to meet water competition, which in the 
last few years has been very severe, and has 
curtailed to a great extent the buying power of 
the largest single consumer of lumber; namely, 














Wagons 


continue to do 
the job cheaper 
and better for 
the practical log- 
ger. 





For snaking and 

bunching use 

our Self-Loading 
Skidders. 








LINDSEY WAGON CO. 
Sole Manufacturers LAUREL, MISS. 





HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAG 


AMERICAN LUMBERMAN 


the railroads—the Traffic Service Corporation 
declares. 

Prior to the opening of the Panama Canal, 
terminal rates were effective, but since 1887 no 
relief from water competition has been given. 
In 1920 the commission was given broad 
powers, which have not been used in the mat- 
ter of terminal rates. 





Arkansas Community Forming 
on Cut-over Tract 


BLYTHEVILLE, ArK., April 9—On what was 
several months ago a desolate stretch of cut-over 
land, 350 families are working to convert the 
12,000 acres into money-making farms at Rives, 
Mo., eighteen miles northwest of Blytheville. This 
new settlement is “home” to these several hun- 
dred families from various parts of the country 
that have moved into that area since the land 
was sold at a State tax sale, after being for- 
feited by the Wisconsin Lumber Co. 
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California Redwood 


San Francisco, Catir., April 7.—The fo. 
lowing information is summarized from the re- 
ports of 24 mills to the California Redwoog 
Association for January: 


—Redwood— White 
Percent of Wood 
Feet production Feet 
Production 22,901,000 3,643,000 
Shipments 18,943,000 7 ies 3,134,000 
Plant use ..... 1,770,000f 90 311,009 
Orders— 


Received 
On hand 


20,278,000 88 
27,698,000 


3,374,009 
: 3,463,000 
Detailed Distribution of Redwood 


Shipments Orders 

Northern California*.... 7,271,000 7,617,000 

Southern California*.... 2,915,000 2,088,000 

BERS ce nawaen ee anh we 141,000 210,000 

a 6,982,000 7,872,009 

PENNE SGstesrcnawn waccen 1,634,000 2,491,000 

aihiinieniees: inka 

CL ete caneeee 18,943,000 20,278,009 

*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona, 
TAll other States and Canada. 





——. 


Sales One Percent Above Output 


[Special telegram to AmerIcAN LUMBERMAN] 


WasHIncton D. C., 


April 12.—Nine groups for the two weeks ended April 7 reported as 











follows: Week No. of ; ; 

Softwoods ended Mills Production Shipments Orders 
Southern Pine Association (North March 31 151 22,821,000 26,639,000 28,006,000 
Carolina mills included)........... April 7 175 28,830,000 23,505,000 20,027,000 
West Coast Lumbermen’s Association* March 31 568 95,716,000 97,354,000 95,267,000 
(Washington and Oregon)......... April 7 579 93,714,000 87,362,000 86,277,000 
Western Pine Association (Inland March 31 122 35,235,000 37,808,000 41,442,000 
Empire and California)............ April 7 124 34,649,000 35,351,000 36,748,000 
Northern Pine Manufacturers*....... March $1 18 2,795,000 1,921,000 863,000 
April 7 24 395,000 1,102,000 1,032,000 
Northern Hemlock & Hardwood Manu- March 31 19 1,117,000 1,269,000 684,000 
facturers’ Association.............. April 7 20 666,000 930,000 818,000 
Saliforni ; iati March 31 18 7,288,000 6,694,000 6,040,000 
California Redwood Association...... a % +3 7’120°000 $'079°000 5°529°000 
Southern Cypress Manufacturers’ As- March 31 22 901,000 2,120,000 2,207,000 
sociation April 7 25 1,136,000 2,806,000 erry 

2 ON ws sone Se ame 3 30 722.000 1,357,000 ,049,0 
Northeastern Softwoods ............ —— ‘ a 157-008 rte 1 ar ae 
March 31 948 166,595,000 175,162,000 175,858,000 
eo Re er 4 ba 99 167 437 000 158'279,000 155,307,000 

Hardwoods April ‘ 991 dé, ’ 

Appalachian and Southern Hardwoods March 31 360 21,404,000 25,706,000 25,637,000 
April 7 353 21,706,000 22,784,000 26,803,000 
Northern Hardwood March 31 19 3,051,000 1,306,000 1,564,000 
Se rg ed Cn April 7 20 2,521,000 1,600,000 1,874,000 
Northeastern Hardwoods ............ March 31 30 963,000 900,000 rye 

April 7 26 923,000 793, 516, 
‘ ; arch 3 yf ,469,000 1,410,000 1,011,000 
North Central Hardwoods............ Kori 7 161 1442000 1/545,000 759,000 
ee ee March 31 574 26,887,000 27,322,000 28,911,000 
ae April 7 560 26,592,000 —_26,722}000 29/95 2,000 
Total Lumber March 31 1473 193,482,000 202,484,000 204,769,000 
Say gare ar we ea April 7 1551 194,029,000 185,001,000 185,259,000 


*American mills. 





Movement of Timber Products 


Wasuincton, D. C., April 10.—Following is a statement of the movement of timber prod- 
ucts during the two weeks ended March 24 and 31 (some reports are compiled later and cover 
two weeks ended March 17 and 24), as reported by identical mills and published by the Na- 


tional Lumber Manufacturers’ Association for 
Unit of 


the Lumber Code Authority: 
Unfilled 


Week No. of Meas- Preduction Shipments Sales Orders Gross — 
Ended Mills ure 1934 1933 1934 1933 1934 1933 1934 1933 1934 eT 7 
Pacific Mar.24 26 M bd. ft. 6,483 3,951 7,023 4,072 7,411 3,835 28,824 2,617 37,541 37, 16 
ee Mar. 31 24 6,207 3,560 6,662 4,316 4,082 4,164 27,262 2,638 34,491 32,846 
Douglas Fir Mar. 24 4 Number 12,635 3,374 12,021 2,978 2,531 6,960 24,30713,916 21,037 — 
Door .... Mar. 3l 4 4,910 3,898 12,036 4,641 12,248 2,108 21,60316,025 8,600 7,95 
Douglas FirMar.24 4 M sq. ft. 2,937 1,442 2,185 835 1,854 1,176 5,971 1,179 9,387 yi 
Plywood Mar. 31 3 %” basis 2,306 1,278 3,206 1,597 2,429 1,117 4,121 1,618 5,217 4,64 
Southern ‘6 
Rotary Cut Mar.24 14 M bd. ft 572 326 564 309 G16 427 1,282 .... aon 
Lumber ...Mar.31 23 754 387 830 531 566 355 1,483 688  .. = 
Red Cedar Mar.17 201 Squares 70,659 .... 67,502 --- 56,918 ....128,877 es 384,712 
Shingles* Mar. 24 184 66,4 ---- 52,623 - 59,901 ....129,2% . .398,843 
Southern “ sd 979 
Hardwood Mar. 24 7 Mbd. ft. 446 565 561 511 919 587 1,006 634 1,111 9 119 
me acces Mar. 31 8 679 516 1,343 473 471 332 989 482 1,470 1369 
Egg Mar. 24 11 M bd. ft. 454 754 411 1,043 38 503 2,715 1,942 2,617 1039 
Case ....Mar.31 12 267 398 611 591 2 200 2,552 1,956 2,446 1, 
Woodwork Stock Manufacturers— 
Doors ..... 10,547 . 17,671 .... 12,635 .... 94,273 ....199,057 
Sash ......Mar.17 38 Number 45,677 -- 49,244 .... 36,887 . 278,113 . .327,986 
Frames ... 11,536 - 10,956 .... 5,689 . 50,745 .... 28,441 
Doors ....-. 8,685 - 8,359 11,950 .... 97,864 ....199,383 
Sash ......Mar.24 38 Number 35,105 - 43,919 .... 40,058 . -274,252 . 319,172 
Frames ‘ 6,410 ae «ss 3,711 . 49,008 . 29,403 .«--: 
*Totals reported for week are given for red cedar shingles, as comparative data 


for identical mills are not available. 
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National Production, Shipments and Orders 


Wasuincton, D. C., April 9—Following is the National Lumber Manufacturers’ Association report for two weeks ended March 31, and for 
thirteen weeks ended that date, covering mills whose statistics for both 1934 and 1933 are available, and percentage comparison with statistics of 
‘dentical mills for the corresponding period of 1933: 
































Two WEEKS: Av. No. Production Percent Shipments Percent Orders Percent 
Softwoods: Mills 1934 of 1933 1934 of 1933 1934 of 1933 
Southern Pine DmmeGINGIOR 6.066 6808 0% peaweiee 86 39,585,000 108 40,954,000 84 47,999,000 94 
West Coast Lumbermen’s Association....... 184 174,515,000 148 163,023,000 118 164,120,000 99 
Western Pine Association.......sseeeeee ecoe 122 72,767,000 299 80,073,000 129 86,901,000 119 
California Redwood Association.........e.. 11 12,718,000 218 12,117,000 161 12,335,000 179 
Narthern Hemlock & Hardwood Mfrs.’ Assn.. 15 2,643,000 306 2,099,000 125 1,657,000 67 
Total SOftWOOdS 2... eseeeeeeeeeeeeeneeeees 418 302,228,000 163 298,266,000 115 313,012,000 104 
ods: 
fae ote Manufacturers’ Institute......... - 199 30,451,000 180 30,062,000 129 32,814,000 120 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 15 4,691,000 442 2,670,000 140 2,692,000 SS 
Total hardwOOdS ..--sesseresecceeves esooe BU4 35,142,000 195 32,732,000 130 35,506,000 126 
Grand totals ..ceeeceecereecseereeeveecene 617 337,370,000 166 330,998,000 117 348,518,000 106 
THIRTEEN W EEKS— 
ds: wi 
ae Pine Association...... Sec eseccoves 96 272,676,000 107 243,123,000 93 272,103,000 97 
West Coast Lumbermen’s Association....... 184 1,021,378,000 151 882,966,000 125 957,297,000 128 
Western Pine Association.......ccccceceeees 127 344,533,000 254 431,528,000 139 478,679,000 154 
California Redwood Association...... Tree 11 71,580,000 170 69,636,000 144 64,501,000 149 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 13,855,000 29: 12,979,000 185 14,034,000 152 
Total softwoods ............ AGininwenes -. 434 1,724,022,000 155 1,640,232,000 12% 1,786,614,000 129 
Hardwoods: = = - 
Hardwood Manufacturers’ Institute.......... 199 183,449,000 177 163,664,000 122 178,138,000 128 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 24,504,000 380 16,355,000 142 20,345,000 151 
I ee os lace bw a 6k ee Ow ke 215 207,953,000 189 180,019,000 123 198,483,000 130 
ee re re ees eee 633 1,931,975,000 158 1,820,251,000 123 1,985,097,000 129 





Western Pine Summary 


[Special telegram to AmERICAN LUMBERMAN] 

PortLAnD, Ore., April 11—The Western 
Pine Association reports as follows on opera- 
tions of Inland Empire and California mills 
during the two weeks ended April 7: 


Average number of mills reporting, 123: 


Total production for two weeks.. 69,884,000 
Total shipments ....... Seer 
Total orders received... ener .. 78,190,000 


Weekly average of identical mills, average 
number, 116: 


-——Two weeks ended—~{ 

Apr. 7,1934 Apr. 8, 1933 

Production ......... 34,692,000 12,857,500 
Shipments .... .. 386,130,000 32,437,000 
Orders received : 38,542,500 32,010,500 


On April 7, On April 8, 
1934 1933 


Unfilled orders ... 137,460,000 105,179,000 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WasnH., April 11—The 572 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended April 7 reported: 
Production 189,531,000 
Shipments 185,048,000 
Orders 181,480,000 


2.37% under production 
4.25% under production 

\ group of 579 mills whose production re- 
ports for 1934 to date are complete, reported 
as follows: 


Average weekly cut for fourteen weeks— 


IR at thc ar mia igre Sa abe arora et eee 56,796,000 

“i EO RT MED GP ROS 85,485,000 
Average cut for two weeks ended 

Th PARR elms a er 94,978,000 


A group of 572 mills, whose production for 
the two weeks ended April 7, was 189,531,000 
leet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
Rail ...... 64,874,000 71,135,000 116,250,000 
Domestic 
cargo ... 58,513,000 51,698,000 127,090,000 
Export ... 39,819,000 36,805,000 144,063,000 
Local .... 21,842.000 Tie) oN eka wed 





185,048,000 181,480,000 387,403,000 


A group of 163 identical mills, whose re- 
Ports of production, shipments and orders are 
complete for 1933 and 1934 to date, reported 
as follows: 

Aver. for two 

weeks ended Aver: 

Apr. 7, 1934 1934 
Production 72,136,000 66,135,000 45 
Shipments 72:902:000 56,207,000 47 
Orders 70,122,000 - 62,170,000 50 


ige for 14 weeks 
1933 


509,000 
388.000 
323,000 


Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., April 9.—Following is a statement for four groups of identical mills 
of the gross stock and unfilled order footages, in thousand board feet, March 31: 


No. of Gross Stocks Unfilled Orders 
Mills 1934 1933 1934 1933 
Beutmernm. Pie ASCOCAIO «6.66 ib o0ce cds ccersese 74 418,582 389,900 62,762 50,836 
West Coast Lumbermen’s Association........... 130 1,063,080 965,834 275,443 220,747 
Western Pine Association. .....cccccecsce ee 115 1,013,171 1,141,167 115,614 102,439 
Northern Hemlock & Hardwood Manufacturers 
Association— 
ed ahha dine. ae cs res a dined a ite ale we ans 8 68,287 94,253 4,050 4,236 
I neh ged ere are Rated es ea 10 94,989 112,212 6,845 7,588 





WoosTER SAMPLER 


Is More Than 
26 Brushes on a Board 































How the Sampler works 


@ its a high-powered brush salesman 
always on the job—constantly saying, 
“Stop, Look, BUY.” 

But the Sampler is more than a good Brush 
Display idea, it is a Complete Sales System 
for Brushes. 

It displays and sells a complete hand-picked 
line of “best-sellers” — satisfies 95% of your 
trade. This beautiful swinging metal display 
panel is quickly attached —in 5 minutes — 
to the vertical shelving right in your paint 
department — saves space — saves time. 








How the System works 


@ Almost works itself— always keeps a 
minimum stock of each brush on hand. You're 
never overstocked — no dead numbers — in- 
vestment is small, cut to the bone — turnover 
rapid — profits big. 

Sales created by the Wooster Sampler are 
handled with little of your time. The model 
stock control guide and “quick” order blanks 
make it as simple as ABC. Stocks are con- 
trolled automatically — always well balanced 
—vunceertainty entirely eliminated. Profits 
are assured. 

Thousands of dealers say, ““Here’s the best 
selling plan I've ever had —it’s a money 
maker.” Ask your jobber or write to 


BR UA, ABM |THE WOOSTER BRUSH CO. 


WOOSTER ... s+ OMG 
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Texans Get Busy in Record 
Convention 


[Note—A complete report of the con- 
vention will appear in April 28 issue.— 
Epiror.] 





[Special telegram to American LuMBEeRMAN] 


MINERAL WELLS, Tex., April 10.—More than 
five hundred attended the afternoon sessions 
here today of the Lumbermen’s Association of 
Texas at the Baker Hotel roof, setting a record 
for attendance in recent years which was very 
gratifying to the officers. 

The annual convention opened at 10 a. m., 
with President Walter B. Sloan, of Fort Worth 
presiding. Mayor D. C. Harris, of Mineral 
Wells, led a sing-song which pepped up the 
crowd. Dr. P. E. Riley, first Methodist Church 
minister, gave the invocation. The address of 
welcome was delivered by Mayor Harris, and 
the interesting and humorous response was 
given by H. W. Galbraith, Amarillo, past presi- 
dent of the association, after R. W. McLeod, 
president of the Chamber of Commerce, ex 
tended a cheerful “howdy neighbor.” 

President Sloan called for reports at 11 a. m. 
and then Treasurer Thomas C. Spencer’s report 
for nine months of the fiscal convention year 
of the association was given by R. G. Hyett. 
Printed copies were in all chairs. The report 
was decidedly favorable. 

Mr. Hyett, secretary and traffic manager, 
Houston, made his report of activities for the 
year. 

J. W. Rockwell, Houston, made his report 
covering insurance matters, quoting figures to 
show the encouraging financial condition of the 
underwriting company. 

The afternoon session was featured by an 
instructive talk by Jack Dionne, Houston, on 
“Loyalty and Sportsmanship.” 

Discussions of the codes conducted by the 
code committee, and a question and answer 
session were features of the day, and held the 
interest and attention of the members to a 
marked degree. 

Committee appointments were announced by 
President Sloan as follows: 

RESOLUTIONS—I. B, McFarland, Houston; J. A. 
Kirkpatrick, Waco; J, W. Deal, Kansas City, 
Mo,; Scott Teel, Forth Worth; J. C. Ballard, 
Houston; Hugh Hawley, Dallas; Robert Lauder, 
El Paso, 


MEMORIAL-—J. W. Rockwell, Houston; H. W. 


Galbraith, Amarillo; R. W. Jenkins, and N. C. 
Hoyt, Houston. 
NOMINATIONS—E. P. Hunter, Waco; Tom 


Spencer, Houston; Alex Thomas, San Antonio; 
Max Lingo, Dallas; Jim Pickering, Victoria, 


SELECTION OF MEETING PLAcE—J. R. Woodson, 


Caldwell; S. H, Freeze, New Braunfels and 
John Hill, Amarillo. 
Houston, Waco and Fort Worth seek the 


1935 convention, but Houston appears certain 
to win. 


Texas Line Yards Elect; 
Discuss Code 


MINERAL WeELlLs, Tex., April 9.—R. E. 
Wooldridge, Gainesville, president of the Texas 
Line Yard Retail Dealers’ Association, presided 
at the opening session of the association's annual 
State convention held here today. The morning 
session was devoted to discussions and to busi- 
ness peculiar to the association, also including 
the election of officers. A luncheon for all reg- 
istered delegates was held at the Crazy Hotel 
at noon. 

The afternoon was devoted to the district 
code chairmen from thirty-three districts of 
Division No. 23 under the Retail Code. I. B. 
McFarland, Houston, member of the code com- 
mittee, presided in the absence of J. Lee John- 
son, jr.. Fort Worth, code committee chair- 
man. The session was conducted as a round- 


table discussion. The district chairmen pre- 
sented code questions and received replies from 
the presiding officer and other members of his 
committee. Code committee members and others 
addressing the assembly were: 

R. G. Hyett, Houston, member of the com- 


mittee; Gerald E. Melliff, Houston; Alex 
Thomas, San Antonio, member of the com- 
mittee; Ed Hall, Houston, of the Wier Long 


Leaf Lumber Co.; H. W. Galbraith, Amarillo; 
T. B. Brazelton, Waco; F. F. Hardin, Brown- 
wood, and T. B. Hinkle, Paris, all code com- 
mittee members. 

Officers of the Texas Line Yard Retail Deal- 
ers’ Association were elected as follows: 

President—Arthur Deffebach, Fort Worth, 
vice president Burton Lingo Lumber Co. 

First vice president—J. W. Rockwell, 
Houston, president Rockwell Bros. Lumber 
Co. 

Second vice president—W. H. Curry, Waco, 
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(re-elected) assistant general 
F. & J. F. Barnes Lumber Co. 
Treasurer—P. E. Turner, Houston, presi. 
dent Turner Lumber Co. 


Directors: Arthur Deffebach, Fort Wort, 
(the only new director elected, Succeeding 
the late Willard Burton); R. E. Wooldridg. 
Gainesville; W. L. Foxworth, Dallas; 7, ¢ 
Spencer, Houston; C. T. Vaughan, San An. 
tonio; W. H. Curry, Waco; E. P. Hunter 
Waco; J. W. Deal, Kansas City; Max Hoy. 
ton, Amarillo;-G. H. Zimmerman, Waco; y 
B. Hawley, Dallas; P. E. Turner, Houstop: 
J. Lee Johnson, jr., Fort Worth; I. B. ye. 
Farland, Houston; A. B. Mayhew, Uvalde: 
Cc. D. Shamburger, Wichita Falls; and J, R 
Drake, Austin. : 


G. H. Zimmerman, mayor of Waco, was again 
honored with re-election as secretary, a position 
he has held for eight years. He was elected 
secretary when the Line Yard organization was 
formed, and was president of the body in 1939 


manager Ww 





. 


MARKED CHANGES in the courses of many 
streams, and undesirable soil movement on great 
areas of watershed land, both of which are 
taking place, foresters report, are attributed by 
the Department of Agriculture to the improper 
use of forest, range and farm land. 


National Retailers Retain 


Old Officers 


[Note—A complete report of the con- 
vention will appear in April 28 issue— 
Epiror. ] 





[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., April 11.—Spencer D. 
3aldwin, Jersey City, N. J., was today unani- 
mously re-elected president of the National Re- 
tail Lumber Dealers’ Association at the con- 
cluding session of the two days’ annual meeting. 
Other officers also re-elected include: 

Vice president—George 
Menomonie, Wis. 

Treasurer—L. P. Lewin, Cincinnati, Ohio. 

Secretary—Frank Carnahan, Washington, 
a 


LaPointe, jr., 


Almost the entire time of the convention was 
taken up with code and related matters. Dur- 
ing part of the convention the Retail Lumber 
Code Authority was in session and it will prob- 
ably continue for several days. While there 
was considerable discussion, up to the time of 
filing this telegram no definite action had been 
taken by the Authority. 

During the closing hours of the convention 
President Baldwin announced the following dis- 
tribution committee to go over testimony given 
last week at the NRA Code hearing to which 
the retailers take exception and make answer: 
Homer W. Ballinger, C. L. Adams, E. W. 
King, Paul Collier, Homer B. Kendall, F. J. 
Robinson, F. Ludwig, George W. LaPointe, jr., 
C. L. Cheney, C. H. Cowan and H. Wilbur. 

Two of the most interesting talks, entirely off 
the record, were one by M. McKnight, head of 
the litigation department of NRA, who talked 
on compliance, enforcement and chiselers, and 
the other by Walter Weisenberger, chairman of 
the legislative committee of the National 
Manufacturers’ Association, who talked on 
pending legislation of interest to lumbermen. 

One of the high lights of the convention was 
the discussion which cropped up at every oppor- 
tunity of distribution. Discussion of this was 
opened by W. W. Schupner, secretary of the 
National-American Wholesale Lumber Associa- 
tion, and it was participated in at one time or 
another by almost everyone present. Homer 
Ballinger, chairman of the executive commit- 
tee, Retail Lumber Code Authority, discussed 
the NRA hearings last week on Schedule B 
and told of efforts of various groups to defeat 
NRA approval of the new schedule. A num- 


ber of important resolutions were adopted coy- 
ering various code matters and pending con- 
gressional legislation. 

One of the resolutions called upon Congress 
to “take such steps as may be necessary to fur- 
nish Government assistance to rehabilitate the 
building industry by providing funds for mort- 
gages on new residential structures and repairs, 
alterations and modernization of existing resi- 
dential buildings.” This same resolution stated 
“it is believed that such financial assistance can 
be rendered without any additional burden upon 
the Government by reason of the fact that such 
loans will be upon the best of security and will 
be self-liquidating both as to principal and in- 
terest.” 

Calling attention to the lumber offerings of 
unregulated small sawmills selling at retail in 
competition with the retailers who are regulated, 
the convention went on record as _ petitioning 
“NRA and the appropriate divisions of the 
Lumber Code Authority to lend immediate active 
and effective support to the complete enforce- 
ment of existing provisions in approved codes 
designed and intended to establish fair and 
equitable competition between the various ele- 
ments of the lumber industry.” After calling at- 
tention to the many difficulties which the re- 
tailer is now up against, another resolution 
stated that many members of the industry are 
now paying higher than minimum wages pre- 
scribed by the Code and the convention peti- 
tioned NRA “to refrain from demanding an in- 
crease in wages or reduction of hours of labor 
at the present time.” 

One resolution called attention to Article 3, 
the jurisdiction clause of the Code which has 
been under a stay of execution, to the serious 
handicap that this has caused, and through 
resolution the convention “very urgently re- 
quests NRA to immediately remove this stay 
of execution and to restore to the retail lumber 
dealer the long established right and practice 
of selling lumber and building materials in car- 
load quantities in open competition and on 4 
fair and equitable basis with manufacturers and 
wholesalers.” 

A resolution was passed calling upon the as- 
sociation to take up the following activities: 
(1) development and promotion of distribu- 
tion policies; (2) legislative activity, including 
Governmental support of home construction; 
(3) traffic investigation; (4) development of 
merchandising plans and policies. 


eee 








April 14, | 
Ne 


BosTON, 
yet little e 
for lumber 
pyramiding 
ters in Ne 
inaugurate 
which bre 
courage ne 
attention ¢ 
is new Ze 
joaning 
“Co-opera’ 
hundred © 
Co-operat 
pleted a : 
president 
these bank 
ately aval 
and that 
for this p 
of 1934. 
tion, “Mo 
banks in 1 
ing. The 
thousand 
and the r 
need be 
money.” 
cent enac 
insurance 
restored « 
banks, an 
of shares 
savings bh 
tral bank 
to that b 


West C 
of but 6, 
in March 
in March 
313,608 fi 
ket situa 
aged hea 
under C 
many of 
spring 4d 
tant pric 
lists, or 
Coast te 
page of | 
to devel 
feet of 
block m: 
Lumber 
in anoth 
clusively 
be set a: 


Easter 
into the 
with sp) 
round o1 
schedule 
bids dur 
the mill 
past thr 
of spru 
orders a 
Great B 
and ran 
under a 
with th 
$36. Sr 
uniform 


Lath 
for sta. 
building 
1%-incl 
Price of 
cedar gs 
for ext 
clears. 
mill sto 
For th 
limited, 
ing at 
and $4. 
the wat 
is not s 
c.f. £ 
inch, a 
tions, 








193} 
r OW, 
Tesi. 


orth 
ding 
‘idge, 
T. ¢ 
An- 
inter 
lous. 
> H 
Ston; 
Mc. 
alde; 
J. R, 


again 
sition 
ected 
| was 
1932 


many 
gTeat 
l are 
=| by 


roper 


COv- 
con- 


gress 
 fur- 
e the 
nort- 
airs, 
resi- 
tated 
> can 
upon 
such 
| will 
d in- 


xs of 
‘il in 
ated, 
ning 
the 
ictive 
orce- 
sodes 
and 
 ele- 
g at- 
> re- 
ution 
y are 
pre- 
peti- 
n in- 
labor 


le 3, 
» has 
rious 
ough 
j re- 
stay 
mber 
ictice 
car- 
on a 
; and 


e as- 
ities: 
ribu- 
ding 
tion; 
it of 





April 14, 1934 


AMERICAN LUMBERMAN 


New England Trade News 


[F. J. Caulkins]} 


poston, Mass., April 9—Though there is 
vet little evidence of expansion in the demand 
for lumber for home construction, with payrolls 
pyramiding to new heights at all industrial cen- 
ters in New England, and with the campaign 
inaugurated by the AMERICAN LUMBERMAN, 
which brought forth the Duffey bill to en- 
courage new home construction, coming to the 
attention of regular home loaning banks, there 
is new zeal on the part of the latter. Home 
joaning units in Massachusetts are known as 
“Co-operative Banks,” and there are over three 
hundred of them. Through the Massachusetts 
Co-operative Bank League, they have just com- 
pleted a survey of their resources, and their 
president is authority for the statement that 
these banks now have over $20,000,000 immedi- 
ately available to lend on new home projects, 
and that an additional $30,000,000 will accrue 
for this purpose during the remaining months 
of 1934. He also made the significant declara- 
tion, “More than two-thirds of all co-operative 
hanks in the State have already resumed loan- 
ing. The primary financing of more than five 
thousand new homes can be supplied at once, 
and the residential building industry no longer 
need be delayed by lack of first mortgage 
money.” It should be pointed out that the re- 
cent enactment of State legislation providing 
insurance of co-operative bank shares, has fully 
restored confidence as to the soundness of those 
banks, and has greatly stimulated the purchase 
of shares as a safe investment. The old-line 
savings banks in the State, through their cen- 
tral bank, have just issued a statement similar 
to that by the Co-operative Bank League. 


West Coast Fir and Hemlock.—The receipt 
of but 6,314,827 feet at the Boston terminals 
in March, when compared with the average 
in March in the previous four years of 14,- 
313,608 feet, merely reflects an unusual mar- 
ket situation six months ago which encour- 
aged heavy buying in advance of price lifts 
under Code requirements, and today finds 
many of the yards well stocked for the 
spring demand. There have been no impor- 
tant price changes, either in the f. a. s. mill 
lists, or in the ec. i. f. lists at all Atlantic 
Coast terminals, as presented on another 
page of this issue. The attempt on March 27 
to develop a quick sale for a half million 
feet of hemlock, by resort to the auction 
block method, was promptly checked by the 
Lumber Code Authority, as reported in detail 
inanother column. The incident proved con- 
clusively that minimum Code prices may not 
be set aside. 


Eastern Spruce.—The yards have come over 
into the spring period not heavily stocked 
with spruce, and they are buying freely to 
round out assortments, and several full-yard 
schedules have appeared in the market for 
bids during the past week. The position of 
the mills is stronger than at any time in the 
past three years, due to a freer domestic use 
of spruce and a much heavier volume of 
orders and shipments from Canadian mills to 
Great Britain. The base price for dimension 
and random at Boston rate points, 8-inch and 
under and 16 feet and under, remains at $32, 
with the 10-inch at $34, and the 12-inch at 
$36. Small scantling 2x3- and 4-inch sells 
uniformly at $31. 


Lath and Shingles.—Expansion of demand 
for standard lath is in evidence as spring 
building and repair work starts. Both the 
14-inch and the wider size hold at the Code 
Price of $5.10, delivered. For eastern white 
cedar shingles there is a fair call at $4.50 
for extras, $3.75 for clears and $3 for second 
clears. Sales are in increasing volume, and 
mill stocks of the top grade are well sold up. 
For the West Coast red cedars the call is 
limited, with the mills that ship all-rail hold- 
mg at $4.16 for the 16-inch XXXXX grade, 
and $4.54 for the 18-inch Perfections. For 
the waterborne lots at the terminals, demand 
‘Snot strong, and supplies are adequate, with 
1. f. prices fixed at $3.85@3.95 for the 16- 


— and $4.25@4.35 for the 18-inch Perfec- 
ns, 


Maple Heel Stock.—Labor troubles at the 
shoe centers continue as a severe check upon 
activities at the shoe plants and the heel 
shops, sharply curtailing the call for maple 
heel stock. Most shippers are holding at 
$90 for the standard No. 2 grade, with some 
shippers quoting as high as $110 for short, 
kiln dried stock. The heel men do not take 
kindly to the new terms of sale under the 
Code, which call for cash in ten days, with 
interest added for all extra time taken. 





Pine Boxboards.—Some improvement is 
noted in the call for dry inch square edge 
boards at the base price f. o. b. mill of $27, 
but sales of round edge are disappointing. 
Operating quotas at thé mills continue at 40 
hours per week. Code price for inch round 
edge continues at $17, mill. 


Sliver Club Prepares to Golf 


The Sliver Club, composed of fifty lumber- 
men golfers in the Boston area, has just 
completed its schedule of ten monthly tour- 
naments to be held during the season of 
1934. As usual, the opening clash is set for 
April 12 at the Wollaston Golf Club. There 
will be two events in May, on the 1ith at the 
Woodland Golf Club, and on the 31st at the 
Unicorn Country Club in Stoneham. Edward 
(Ted) Richardson, with the Bailey & Delano 
Lumber Co., is secretary. 

Farnham Smith, manager of the main of- 
fice of Blanchard Lumber Co., at Boston, left 
last week for a two weeks sojourn in Ber- 


muda. 
Baltimore, Md. 


North Carolina Pine.—Business has begun 
to show a slow expansion. But the buying 
continues to be limited to immediate needs. 
Stocks on the wharves are on the increase, 
with box makers closer to the time when 
they will again enter the market to replenish 
holdings. 


Georgia Pine.—The requirements in the way 
of longleaf are as yet showing little gain, 
with potential users very cautious. Stocks 
here are very limited. 

Douglas Fir.—Price advances in fir have 
increased competition of eastern woods. With 
railroad rates relatively high, southern pine 
is displacing the West Coast woods to an 
extent not witnessed in years. 

Hardwoods.—Numerous 
being received. Considerable Philippine 
mahogany has been sold here to furniture 
manufacturers and others of late. Exports 
are not large. 


Philadelphia, Pa. 


Building Demand—With the coming of bet- 
ter weather, business in this section is tak- 
ing on new life. The yards are counting on 
much needed repair work to stimulate sales, 
and hope that some of their old customers 
will again start building operations on a 
small scale. During the past winter, despite 
the fact that snowfall was heavier than it 
has been for a great many years, some of the 
building and loan associations reported great 
strides in getting houses back into individual 
hands, so that they will once more be a val- 
uable medium in the financing of new homes. 
Another good sign is that the city of Phila- 
delphia is collecting considerable more taxes 
this year than it did a year ago. The yards 
report increased sales in some sections, while 
others state business is still very “flat.” The 
ratio at present seems to be one yard busy, 
one yard “moving along,” and two yards 
quiet. 


Industrial Demand—Most of the boxmak- 
ers are doing a nice volume of business, con- 
sidering general conditions. A few report 
very good business, while most of them are 
ahead of 1933. One of the largest industrial 
plants here reports orders to keep it going 
into the summer. 


Hardwood—The 


small orders are 


market continues to lag, 
although buying is better than it was a 
month ago. The smaller planing mills man- 
age to keep a fairly steady order file, mostly 
for small lots. 


Southern Pine orders have picked up some- 
what, due mostly to the need for lumber to 
replenish low stocks. Roofers and boards 


59 


head the list, with 2-inch dimension lagging. 
Mixed cars of better grades, with flooring 
and B&better finish, are invariably filled out 
with boards. 


West Coast—Fir and hemlock have picked 
up, with prospects better than they have 
been for many months. Cedar shingles are 
also enjoying a greater demand. 


Ponderosa Pine is moving along quietly, 
but it is expected that a nice increase in 
buying will develop very soon, when low in- 
ventories are considered. “Pool” cars are 
still being shipped under the Code regula- 
tions. 
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Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER fists. 


TIMBER CO, 
OSTRANDER, WASH. 
“The original long timber mill.” 
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West Coast Woods.—Domestic markets the 
past fortnight have held their own, or have 
weakened, while offshore markets have 
maintained the lead they took two weeks 
ago. 

Rail.—Shippers complain business is very 
slow. Some local mills are getting a fair 
amount of shorthaul business, due to pur- 
chases by railroads. Some eastern railroad 
orders have been placed. The public works 
program is not developing the volume some 
thought it would. Bad weather has delayed 
buying from the Dakotas and Montana. The 
outlook is that there will be no great rush 
of business, but there will be a steady im- 
provement through April, May and June. 
Most business is going direct to the mills. 


Intercoastal.—Reports from the East state 
that storage stocks of wholesalers are being 
drawn upon, so that this market may soon 
need more lumber. Operators report a small 
movement to the East coast. 


California.—Direct-selling mills are be- 
lieved to be shipping a fair volume of lum- 
ber to this market. 


Export.—The Chinese market is very quiet. 
Rates are $5.75 to Shanghai, and $6.25 to 
northern ports. A great deal of lumber mov- 
ing is for consumption in Manchukuo. Japan- 
ese buyers are fairly active. As high as 
$6 has been charged for freight, but most 
lumber moves for $5.50 for baby squares, and 
$5.75 for the large squares. Lumber price 
increases are being accepted by both China 
and Japan. Australia is buying some clear 
lumber and some box lumber. The United 
Kingdom continues to buy a good volume of 
clear lumber, while the Continent buys both 
clears and merchantable. The steady 47/6 
rate is a big factor in maintaining a flow of 
lumber to the United Kingdom. A fair vol- 
ume of lumber is moving to South America, 
both coasts buying; business would be much 


better if the exchange situation were im- 
proved. 
Box Shooks.—Volume of shooks moving 


has increased. The hemlock mills are cutting 
fifty percent more footage than they were a 
year ago, and the outlook is for a substan- 
tial business. 


Shingles.—This market is dull. Production 
and prices are holding steady. 
Logs.—The market is. steady. British 


Columbia log buyers are not as big a factor 
as they were a fortnight ago, so that fir log 
supplies are ample. 


Buffalo, N. Y. 


Industrial Activity.—Employment in 140 
large industrial plants in Buffalo increased 
over 5,000 in March, as compared with Janu- 
ary, according to the Chamber of Commerce. 
Employment in local steel plants is several 
points above the national average. Indus- 
trial use of electricity was 38 percent bet- 
ter in January, and 34 percent better in Feb- 
ruary, than in the same months of last year. 
A prominent real estate man says that in- 
quiries from prospective renters, lessees 
and purchasers were twice as numerous 
during the first three months of this year 
as for any like period since 1930. He be- 
lieves that the real estate market is now ex- 
periencing the beginning of a _ prolonged 
swing to better prices and times. Many 
families who doubled up during the depres- 
sion are now re-establishing homes, thus 
aiding various lines of retail trade. 


Building Prospects.—While the lumber 
trade is not up to normal, the prospects are 
for a good increase in the demand for lum- 
ber within a short time, much of it for re- 
modeling of homes. Local building opera- 
tions are slow, but the dollar volume of per- 
mits for the first three months of this year 
were 100 percent ahead of the similar period 
last year, and March increased 143 percent 
over last year. A shortage of small houses 
exists in numerous localities, and more build- 
ing of dwellings would be done if the banks 
were to pursue a more liberal policy. In 
some cases, at least, the banks have dis- 
couraged home building, and thus turned 
prospective builders from their purpose. Lum- 
bermen are hopeful that Government loans 
will soon stimulate the building market. 


Hardwoods.—Trade has not improved very 
noticeably so far this month. Lack of plan- 
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Market News from Anpric 


ing mill business is being severely felt, and 
furniture plants in the East are not work- 
ing actively as a rule. Some hardwood items 
are scarce, particularly log-run soft maple. 
Dry thick oak and hard maple are also 
rather short. If the demand picks up soon, 
other items will also be scarce. 


Western Pines.—Some price advances have 
taken place recently in low grades of Idaho 
pine, and more are expected for the near 
future. Other woods are holding steady in 
price. The demand is slow. Retail stocks 
are generally small. 


Northern Pine.—Low grades are in pretty 
fair demand, as industrial concerns find their 
needs increasing. Advances in some com- 
petitive woods have also strengthened the 
white pine market. 


Minneapolis, Minn. 


Retail Sales.—In February, 442 retailers in 
the ninth Federal Reserve district sold 
3,077,000 board feet of lumber, compared with 
3,147,000 feet last January, and 1,196,000 feet 
sold in February last year. Stocks Feb. 28 
in 417 yards totaled 60,533,000 feet, as com- 
pared with 58,837,000 Jan. 31, 52,002,000 feet 
on Feb. 28, 1933. Total sales of 442 yards 
were $552,100 last February, as compared 
with $707,600 in January, and $457,500 in 
January, 1933. 


Northern Pine.—Sales continue to fluctuate 
greatly from week to week, while produc- 
tion is increasing. The chief demand is still 
for mixed cars, with considerable low grade 
stock being ordered by box and crating in- 
terests. Heavy snow and rainfall has partly 
removed dread of continued drouth from the 
agricultural districts. 


Northern White Cedar.—With the farm out- 
look greatly brightened by increased rain- 
fall, prospects for sale of posts are consider- 
ably enhanced. Retailers report a spurt in 
the sale of fencing materials. An inflow of 
Federal aid money has greatly increased 
farmers’ buying power. The demand for 
small posts leads, while inquiries relative to 
guard rail material are beginning to develop. 
There is an acute shortage of the smaller 
sizes. Floods resulted in some emergency de- 
mand for poles. 


Millwork.—Some repair work and modern- 
izing projects are under way in the Twin 
Cities, but there is little new building, con- 
sequently the demand for sash and doors is 
not heavy. An increase in glass prices is 
expected before the end of the month, and 
this will entail some leveling off of millwork 
prices, but no general increase is in sight. 


Kansas City, Mo. 


Lumber sales during the past two weeks 
showed a rather sharp decline, but are larger 
than those of a year ago. Most orders have 
been for mixed cars, and sales are reported 
scattering and hard to make. Only minor 
changes have been recorded in mill prices, 
and in most cases code minimums continue to 
be the maximums. 


Retail Sales in February in the tenth Fed- 
eral Reserve district were 17.2 percent larger 
than for the same month last year. Dollar 
sales of all materials showed a gain of 43.6 
percent over February, 1933. 


Southern Pine.— Although 
dropped off, they exceed the cut. Stocks are 
about the same. Railroad buying of car ma- 
terials continues to be one of the largest 
factors in the market. Industrials are play- 
ing an important part also; there has been 
increased activity in the oil business in the 
Southwest, so some sizable orders have been 
placed. 


Douglas Fir.—There has been a consider- 
able gain in sales. Railroads and Govern- 
ment projects have served as the best out- 
lets. Retail buying gained a little. 


Western Pine.—Little improvement was 
shown in sales. Yards refuse to stock up, 
and depend upon quick shipments. 


sales have 








Hardwoods.— Little interest has been shoy, 
by the retail trade. Industrials have he, 
buying. Producers are somewhat eneoy. 
aged by sales to furniture mamufacture, 
during the past two weeks. . 


Shingles and Lath.—Many inquiries hay 
been reported for shingles, but sales eo. 
tinued to lag. No activity in lath was pm. 
ported, and retail yards have allowed thei 
stocks to run down. 


Tacoma, Wash. 


West Coast Woods.—A gain in new by. 
ness is reported by local lumber operator 





Production continues to be held down t 
quota, so shipments are running somewhg 
ahead. Rail trade continues to be brisk 
with intercoastal moderately good and trad 
with some of the offshore markets shows ; 
particularly encouraging tone. Both logging 
and lumber operators attribute at least , 
part of the improved local situation to th 
fact that Canadian production has beep 
crippled by labor troubles. Many orders, in. 
tended for Canadian mills, have fallen to 
local operators. Vancouver Island produc. 
tion is almost entirely tied up and productio 
on the Canadian mainland is reduced almost 
50 percent. 

Offshore Markets.-—The 
is the most active it has been, 
Tacoma lumber is concerned, since 193! 
Lumber to the United Kingdom and Conti- 
nent is moving quietly at unchanged rates— 
from 45 to 47 shillings 6 pence for the United 
Kingdom, and 47 shillings 6 pence (mini- 
mum), for the Continent. Rates of around 
$5.75 per thousand board feet are being 
quoted on lumber to both China and Japan 
with most lines reporting their sailings 
booked full through June. 


Hawaiian market 


so far as 


Sash and Door plants are busy on Govern- 
ment orders, with the result that there has 
been a noticeable increase in the demani 
for items suitable for sash and trim. Good 
weather likewise has caused local building 
to take a turn upward. 


Norfolk, Va. 


North Carolina Pine demand during the 
past two weeks or more has been sporadic 
With good weather, inquiries and _ orders 
would pick up. Building permits, however, 
have not shown much increase in this sec- 
tion. In the tobacco belt, more money is in 
evidence, and much repair work, alterations 
and some new buildings and there should be 
a little more money among growers of cot 
ton and peanuts. Government agencies have 
been buying some lumber, but the total is 
not large. Buyers everywhere are going t 
wait until necessity forces them to place 
more orders. Business generally is more 0 
less marking time because of labor troubles 
and the possible enactment of Federal labor 
laws. Rough B&better pine finish has bee? 
moving very slowly. If the same differential 
applied on delivered prices of rough and 
dressed finish as is in effect on f. o. b. mill 
prices, the rough mills would have a better 
chance with those having dressing facilities 


Box plants have been buying some lumbe! 
all the time, but in the North and East buy- 
ers usually desire water shipment, becaust 
of the price differential. Very few rail orders 
have been placed during the past severa 
months. In the South, box mills have beet 
offering new business to mills at rather lov 
prices, but are not buying very much lumber 
on the basis offered because it is impossible 
for mills to make lumber at prevailing wasé 
and sell at these prices and break evél 
There has been a very good demand for dul 
nage of all kinds, as the export trade ha 
been taking a lot of this item, but box bark 
strips and other low grade items have 00! 
been moving so well. 

Prices—There is still a wide variation © 
quotations, due to different methods used !! 
applying the Code. Government purchasilé 
agents are still placing orders at the lowe 
prices made them. There are still a numbel 
of small mills paying no attention to th 
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) Code authorities either as to wages, hours of 


production, or prices, and these are causing 
. lot of trouble and worry. 

' production has been increased during the 
nast two weeks, after having been limited 
ie a small volume for some weeks because 
of bad weather. It would be rather foolish 
for mills to “step up” their production, for 
thus far few signs of an increased demand 
for lumber have come to light. A number of 
«mall millmen are going to jump into the 
jumber business with very little preparation, 
und these are going to be hurt, for today 
financing an old-established mill is not 
hild’s play. There is the dangerous possi- 
bility that a lot of people are going into the 
jumber manufacturing business, intrigued by 
the present Code prices, without knowing 
what it is all about. 


Spokane, Wash. 


Inland Empire Pines.—An increased de- 
mand, during this first week of April com- 
pared with the last week of March, is re- 
ported by many manufacturers. Idaho white 
pine prices are strong, with a tendency to 
advance. This is true especially of standard 
and utility grades (formerly No. 3 and No. 4 
common), which are particularly strong. 
Many items of supreme, choice and quality 
grades (selects) are also strong. The reason 
for this strength is partly better 
and partly scarcity of stock. 


Memphis, Tenn. 


Southern Hardwoods.—Considerable im- 
provement has been noted in both domestic 
and export markets. Stocks at mills have 
been reduced, according to the report of the 
Hardwood Manufacturers Institute. For the 
frst time since the NRA took effect, sales 
have been heavier than shipments and pro- 
duction. The improvement has resulted in 
the advance of many prices, and many ash, 
maple and gum, as well as a few oak, items 
are above minimum prices. 

Domestic Demand has 
good. Manufacturers of 
buying more. 


been exceptionally 

automobiles are 
Demand from manufacturers 
of furniture and radio cabinets has also 
gained. There has been the usual spring de- 
mand from retail dealers. Demand for oak 
fooring has also shown considerable better- 
ment, so there has resulted a much better 
demand for flooring oak, with practically all 
flooring factories again in the market. There 
isa fair demand from manufacturers of boxes 
and crates, but it is not up to expectations. 


Export Demand has shown a marked im- 
provement. Much new business is being 
offered by importers in the United Kingdom, 
and some sizable sales have been made at 
prices above code minimums. This demand 
is due to improved business in England, and 
the belief that prices are sure to advance in 
the United States. 

Production has hardly been up to Code 
allotment due to many mills being down 
on account of the weather being bad, but it 
has improved. 


Birmingham, Ala. 





Retail Sales—Yards in larger Alabama 
towns had the best March since 1927, The 
Home Owners Loan Corp., with its ever- 
) ‘Ncreasing number of loans on residence 


| Property, was largely credited with the im- 


» Provement. 
s the State 
» *ny month since 1929. 


Building permits for March in 
ran more than 300 percent over 
Retailers have been 
slow in replacing stocks, however. 

Southern Pine—Sales are largely of shed 
Stock. One manufacturer reported the lar- 
8st week’s sales of trim or finish within 
the past three years. “C” finish, which. had 
NM most cases replaced the B&better during 
the past five years, has been losing ground, 
and the calls are now for Bé&better. It is 
hot quite the thing nowadays, with Codes 
and Modes, to buy C&better and then pick 
finish from it for sale. Truck delivery by 
Nearby mills has practically eliminated car- 
lot shipping of shed stock. Small manufac- 





demand, 


turers are being brought into line to sell 
at the so-called market price, and the Lum- 
ber Code price is pretty well maintained in 
local or truck deliveries. Closing down by 
a number of sawmills in this section has 
been reported. Some of these were of the 
“B” classification, but most were “A” mills, 
which claim they are not able to secure 
sufficient orders, business going to “B” mills 


selling at a differential below Code mini- 
mums. 
. e 
Louisville, Ky. 
Southern Hardwoods—Except for demand 


from the automotive industry, business is not 
showing much improvement. This one line 
is taking a lot of 6/ to 10/4 magnolia, soft 
maple, elm ete., and also considerable inch 
sound wormy oak, the latter being about the 
only item in less than 6/4 moving to the au- 
tomotive plants, which are doing less gluing 
up than formerly. Box and crate demand is 
somewhat better, but there is little call from 
flooring, building, furniture, radio and other 
consumers. The building outlook is said to 
be better, with more work being figured. 
There has been some scattered export de- 
mand for red oak and ash, in common chiefly. 


Cincinnati, Ohio 


Hardwood sales in this district, on ac- 
count of the threatened strikes in the auto 
factories were only fairly active recently. 
Several of the lumber firms here that have 
large contracts with the factories were in- 
structed to suspend shipments, but it is ex- 
pected that shipping instructions will be re- 
leased this week, now that the labor trouble 
is practically over. Many inquiries are be- 
ing received from furniture factories, cabi- 
net plants, implement makers and interior 
trim plants, but sales have been hard to 
close on account of uncertainty in regard to 
strikes. Retail lumbermen are buying spar- 
ingly, but are expected to order more liber- 
ally as the building season opens. Prices 
are practically unchanged from last month. 
Maple flooring is quite active, with prices 
strong. Export inquiry is reported more 
encouraging; prices offered are more satis- 
factory. 

Softwoods—Southern pine and West Coast 
woods are stronger, but there is little call 
for cypress and quotations show no buoy- 


ancy. 
Rhinelander, Wis. 


Demand for both hardwoods and softwoods 
is dull. A good percentage of the large mills 
have not operated this year, but are work- 
ing on accumulations of the last two sea- 
sons. The Thunder Lake Lumber Co., of 
this city, is about to close down for perhaps 
two months, one reason being that it has 
about 12,000,000 feet of lumber in pile now, 
and its loggers have been having difficulty 
on account of snow and water. 

Hardwoods.—Birch finish is not moving 
well, but the hardwood flooring factories are 
taking a good deal of rough stock. 


Hemlock crating material is pretty well 
shipped out; in the two past years, and even 
now, the paper mills have been taking the 
hemlock for pulp. 





Hymeneal 
CLARK-HBERWAGEN—At a quiet wed- 
ding March 27 at the bride’s home in Fay- 
etteville, Ark., Miss Margaret Heerwagen, 


daughter of Mr. and Mrs, John Martin Heer- 
wagen, became the bride of John Clark, 
general manager of the J. H. Phipps Lum- 
ber Company. The bride is a commercial 
artist of considerable achievement, having 
been associated with her father in decorating 
public buildings in Arkansas, Louisiana and 
Texas. After graduating from the Univer- 
sity of Arkansas, at Fayetteville, she studied 
art for two years in New York and one year 
in Paris. Besides his connection with the 
implement and hardwood lumber manufac- 
turing firm, the groom is associated with 
various Fulbright Estate enterprises. 
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Our Pledge of 
QUALITY 


Significant as the Sterling mark on 
silver, are the trade and grade-marks on 
Booth-Kelly Douglas Fir. The West 
Coast Lumberman’s Association grade- 
mark, the “Tree Mark” of the National 
Lumber Manufacturers Association and 
the mill number “20” are a triple cer- 
tification of quality. In each car is a 
card which certifies the grade—shows 
the number of pieces, size, length, 
species, surfacing, manufacture and 
footage of the shipment. 


Quality stock from our own superb 
stands of big, old-growth trees, cut in 
our own mills under expert and careful 
supervision—that tells the story. 


You can rely on Booth-Kelly Douglas 
Fir. Order it in finish, casing, base, 
mouldings, stepping, flooring, ceiling, 
drop siding and dimension. Mail or 
wire your inquiry today for a prompt 
quotation. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


ootlittell 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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Newsy Notes of Persons and Places 


and OFFICE 








Fred H. Rogers, of Le Roy, N. Y., retail 
lumber dealer, was elected mayor of that vil- 
lage April 3, on the Democratic ticket. He 
formerly was an alderman. 


The Winegar-Gorman Lumber Co., of Chi- 
cago, has moved from 39 South La Salle Street, 
where it has been located for several years, to 
176 West Adams Street, the Midland Building. 


D. J. Hogan, of Portland, Ore., has been 
appointed to succeed M. E. Holloway, re- 
signed, as manager of the Woodland Lumber 
Yard (Inc.) at Woodland, Wash., which is 
owned by the Bank of California. 


Archibald Whisnant, executive secretary of 
the Pacific Logging Congress, with headquar- 
ters at Portland, Ore., is spending several days 
in San Francisco with a view to arranging for 
holding this year’s Logging Congress in that 
city. 

A lusty son was born March 15 to Mr. and 
Mrs. Joseph Gillespie, of Philadelphia, Pa. He 
weighed in at 9 pounds. His father, who oper- 
ates the J. A. Gillespie Lumber Co., formerly 
was located in Chicago, as representative of the 
Peavy-Wilson Lumber Co. 


O. A. Spear, of Provo, Utah, head of the 
Smoot Lumber Co. and president of the Utah 
Lumber Dealers’ Association, has been chosen 
by the Utah Building & Construction Congress 
as a member of a special committee to study 
codes of the construction industry. 


W. Norman Kelly, assistant superintendent 
of the pulp division of the Weyerhaeuser Tim- 
ber Co. operation at Longview, Wash., has 
been promoted to the position of superintend- 
ent, according to announcement by R. B. Wolf, 
manager of the Longview pulp division. He 
succeeds Ben T. Larrabee, resigned, who has 
announced he will enter business for himself. 


Louis H. Bond, wholesaler of Buffalo, N. 
Y., has gone on a motor trip to Kingsport, 
Tenn., t6 visit the plant of the Tennessee 
Eastman Corporation, which company he rep- 
resents in western New York State. At 
Kingsport he also expected to meet his 
brother, Ralph H. Bond, of Cincinnati, Ohio, 
an official of the McLean-Arkansas Lumber 
Co. 

S. M. Hauptman, of San Francisco, Calif., 
formerly president of the Charles R. McCor- 
mick Lumber Co., has become manager of the 
California Wholesale Lumber Association. He 
succeeds Frank J. O’Connor, who handled the 
work temporarily until increasing business 
forced him to devote his entire time and atten- 
tion to the San Francisco office of the Donovan 
Lumber Co. 


Frank Ryan, widely known Pacific North- 
west logging superintendent, is supervising 
steel construction in connection with the lay- 
ing of the new railroad of the Willapa Harbor 
Lumber Mills to tap timber of Southern Pa- 
cific county, Washington. Reports from 
Willapa Harbor indicate that rapid progress is 
being made on the line and that the bridge 
across Forks Creek has been completed. 


Thomas J. Humbird, of Spokane, Wash., 
president of the Humbird Lumber Co., Sand- 
point, Idaho, and of the Victoria Lumber & 
Manufacturing Co., Chemainus, B. C., re- 
turned to Spokane this week from a winter 
spent in Florida and California. His son, 
John Humbird, vice president and general 
manager of the two companies, went to Spo- 
kane for a few days to discuss business mat- 
ters with his father. 


H,. R. Winton, of the H. R. Winton Lumber 
Co., Chicago, returned last week from Phila- 


delphia, Pa., where he was the guest of Stewart 
Smythe, sr., president of the Stewart Smythe 
Mahogany Co., for a week’s business confer- 
ence. Mr. Winton represents the Smythe com- 
pany in Chicago territory, and reports that he 
is placing a considerable amount of mahogany 
lumber with furniture plants and other mahog- 
any buyers of this section. 


J. V. K. Helfrich, son of John S. Helfrich, 
long engaged in the wholesale lumber business 
in Baltimore, Md., has connected himself with 
the Mattingly Lumber Co., Pratt street wharf, 
taking the place on the Mattingly company’s 
staff formerly held by George League, who re- 
signed to engage in business on his own ac- 
count, with office next door to his former 
connection. Mr. Helfrich was for fifteen years 
in the South, holding a position with the E. D. 
Flynn Export Co. at Mobile, Ala., most of the 
trme. 


Aird Flavelle, of Thurston-Flavelle, Lim- 
ited, Port Moody, B. C., was a visitor in Chi- 
cago during the past week being en route back 
to his headquarters after an extended business 
visit to England and Scotland. Mr. Flavelle 
was particulary impressed with the tremendous 
amount of housing construction under way in 
England, and the rapidity with which that coun- 
try is recovering from the depression. While 
many government housing projects are under 
way, Mr. Flavelle noted particularly that much 
of the housing is being provided by private 
enterprises. Since returning to the United 
States Mr. Flavelle has taken advantage of the 
opportunity to make an investigation of con- 
ditions in some of the Eastern distributing 
centers and expected to make additional stops 
in the Northwest on his way home. His con- 
cern is one of the outstanding manufacturers 
of red cedar shingles and cedar siding and has 
long enjoyed a reputation for a high quality 
product. 








One day a Thompson restaurant was doing 
business on the ground floor of an eight-story 
building on this corner at the edge of Chicago’s 
Loop, and the next day wreckers were at work 
on the top floor. In an incredibly short time 
the building had disappeared, trucks, tractors 
and steam shovels had filled in the excavation 
and smoothed off the top, and when an AMER- 
1cAN LUMBERMAN representative snapped this 
picture one morning a Douglas Lumber Co. 
truck was delivering some more lumber for the 
building of the little structure to house at- 
tendants at the newest downtown parking lot. 
It is just a block off Michigan Boulevard, and 
what with Worlds Fair traffic and all, it is 
expected to pay better as a parking lot than 
as a building 
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We Committed a Faux Pas 


Complimenting the AMERICAN LuMBERMay 
and its Florida news representative on the ac. 
count of the proceedings of the annual conyep. 
tion of the Florida Lumber & Millwork Aggp. 
ciation, published in the March 31 issue, Frank 
Williams, the genial and versatile secretary 
calls attention to a faux pas committed in cop, 
nection with this report when the picture of 
J. P. Williams was used and labeled “Frank 
Williams.” In calling attention to this error 
the secretary says: “I am afraid someone j; 
going to have to apologize to J. P.” J, Pp 
Williams was formerly secretary of the asso. 
ciation and the similarity of names accounted 
for the confusion in connection with the Pic- 
ture. The AMERICAN LUMBERMAN regrets the 
mistake, but feels sure that the two Williamses 
who have had so much to do with the success 
of the Florida organization will be able to ad. 
just the matter to the mutual satisfaction of 
everyone concerned. 





Moves to New Location 


The Harmount & Woolf Tie Co. moved its 
office, as of April 6, from Winchester, Ky.,, to 
Alcoa, Tenn., and H. C. Woolf, treasurer and 
general manager, announced that “we shall con- 
tinue to operate our cross-tie and switch-tie 
business as usual, and in addition will be con- 
nected with the operation of the plant formerly 
owned by the Babcock Lumber & Land Co. 
We shall carry a well-assorted stock of both 
hardwood and softwood lumber, with facilities 
for kiln-drying, surfacing and resawing.” 





Plenty to Look Back On, But 
More Ahead 


A big basket of beautiful roses, on his desk 
April 5 as a token of esteem from his en- 
ployees, sort of startled William C. Clancy— 
and delighted him, too—and reminded the presi- 
dent of the Lumbermen’s Credit Association, 
Chicago, that he actually was 75 years old that 
day. 

An AMERICAN LUMBERMAN member called 
to offer congratulations and found the tall, 
erect, old gentleman seated as usual at the beav- 
tiful walnut desk he has been using for forty- 
five years, nothing of the decrepit about him ex- 
cept that he doesn’t hear so well as he used to 
when, a youth of 17 employed by a furniture 
credit agency, he started to work to put out the 
first Lumbermen’s Red Book in his spare time. 

“I s’pose I’m an old man now,” he said whim- 
sically, “but I don’t feel old. Really, I don't 
feel any different than I did at 40 or 45,” At 
the visitor’s request he did a little reminiscing 
about those early days of lumber credit report 
ing, and of the business that is over fifty-seven 
years old. He told how his erstwhile employer, 
then business partner, urged him to be more 
cautious and middle-of-the-road about express- 
ing his opinions on credit risks, and how the 
young man had the seeming impertinence t0 
maintain his stand because he knew that ex- 
pression of opinion was what his subscribers 
wanted. 

But mainly Mr. Clancy was looking ahead, 
for he feels that his organization as now st 
up can be even more valuable than ever, and 
he and his son, William, Jr., both regarded the 
basket of flowers as a tangible indication that 
the combined forces of the Red Book and the 
Blue Book are able and willing to work ™ 
harmony. ; 

Over in another part of the office William H. 
Pommer, vice president and service manage, 
was looking at some graphs on his desk which 
showed the trend of inquiries about lumber 
credits. At the writer’s request he did som 
analyzing, and disclosed that inquiries—fot 
which the subscriber pays and which he seldom 
orders unless he has something definite in m0 
—have been considerably more numerous dur 
ing the first three months of 1934 than in the 
corresponding months of 1933. In January the 
totals were 20 percent higher than Januaty, 











April 14 


1933; Fe 
25 perce! 
of holdin 
this as n 
locations 
the past 
movemer 


Survey 


A feat 
held by 
Edgewat 
thorough 
ing the 
try. Th 
of the c 
all secti 

Among 
dressed 
noted ec 
depressic 





Salesmen 
Conversi: 


1932. ( 
ket for | 
material. 
in new | 
etbooks, 
purchase 

It wa 
material 
in a far 
he atte 
eign to 
in unkn 
talize o1 
his field 
which h 

At th 
departed 
filled wi 
are faci 
substant: 
moderni: 
they sel 


Na 


Loney 
been re¢ 
Woods, 
ber Co, 
for the 
ciation. 

His d 
supplem 
to act a 
Authori 
1s chair; 
quarters 
require 
and wil 
time in 

Mr. | 
he will 
commen 
ily will 
Served — 
Compan 


‘Included 


Northw 
On J; 








934 


[AN 


7en 


ilities 


desk 
- em- 
ncy— 
presi- 
ation, 
1 that 


called 
tall, 
beau- 
forty- 
m ex- 
sed to 
niture 
ut the 
- time. 
whim- 
don’t 
ad At 
iscing 
‘eport- 
-sevell 
ployer, 
more 
cpress- 
yw the 
nce to 
at ex- 
cribers 


ahead, 
ow set 
ar, and 
ied the 
yn that 
ind the 
‘ork in 


iam H. 
anager, 
which 
lumber 
d some 
ies—for 
seldom 
in. mind 
us dur- 
in the 
ary the 
fanuary, 





April 14, 1934 


1933; February, 20 percent higher ; and March, 
95 percent higher. They give every indication 
of holding up, too, and Mr. Pommer interprets 
this as meaning that lumber is moving to more 
locations in greater quantities. Such figures in 
the past have indicated an increase in lumber 
movement, he explained. 


Surveys Business Pictures in Five-Day 
Convention 


A feature of a five-day convention recently 
held by the Wood Conversion Co., at the 
Edgewater Beach Hotel, in Chicago, was a 
thorough survey of business conditions affect- 
ing the lumber trade throughout the coun- 
try. This convention was attended by officials 
of the company and sales representatives from 
all sections. 

Among the prominent speakers who ad- 
dressed the convention was Franklyn Hobbs, 
noted economist, who said the low point of the 
depression was left behind in the summer of 





Salesmen gathered at convention of the Wood 
Conversion Co. gather enthusiasm from survey of 
business prospects 


1932. Other speakers pointed out that a mar- 
ket for building materials exists provided those 
materials are adapted for use both in old and 
in new construction, are priced for 1934 pock- 
etbooks, and have new values to offer the 
purchaser. 

It was stated that the lumber and_ building 
material dealer who handles such materials is 
ina far more favorable position today than if 
he attempts to carry specialties which are for- 
eign to his experience and which involve him 
in unknown competition. He is able to capi- 
talize on his own knowledge of conditions in 
his field and to add volume with materials 
which he alone is best equipped to sell. 

At the close of the convention the salesmen 
departed for their respective headquarters 
filled with enthusiasm and convinced that they 
are facing a year that will be marked by a 
substantial revival in home building, home 
modernizing and repairs in which the products 
they sell will have an important part. 


Named Code Forestry Head 


Loncview, Wasu., April 7%—Advices have 
been received here of the appointment of J. B. 
W oods, former forester for the Long-Bell Lum- 
ber Co. of this city, as director of conservation 
lor the National Lumber Manufacturers’ Asso- 
Clation. 

His duties will be to administer the forestry 
supplements to the Lumber Code and in general 
to act as forestry advisor to the Lumber Code 
Authority, of which J. D. Tennant, of Tacoma, 
is chairman. Although Mr. Woods’ new head- 
quarters will be in Washington, his duties will 
require considerable travel over the country 
and will require his spending a great deal of 
time in the West. 

Mr. Woods has gone to Washington, where 
he will remain for about two months before 
commencing a summer field trip, but his fam- 
ily will continue to reside here. Mr. Woods 
served as forester for the Long-Bell Lumber 
Company for about ten years. His territory 
‘included both the gulf States and the Pacific 
orthwest. 


On Jan. 1 of this year, Mr. Woods acquired 
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a tree-seed business and leased the forest nur- 
series here from the Long-Bell company. Since 
that time he has been operating this business. 
He expects to continue this operation with 
headquarters here. 


German Buyer Visits Southern Pine 


Mills 

John E. Ziegler, of Haas & Ziegler, of Wie- 
belskirchen, Germany, recently has been making 
a tour of yellow pine mills in the South, locat- 
ing sources of supply of longleaf and dense 
shortleaf yellow pine for shipment to his con- 
cern in Germany. Mr. Ziegler, who was a 
pleasant caller at the offices of the AMERICAN 
LLUMBERMAN, upon his return expressed him- 
self as being delighted with the reception ac- 
corded him by concerns on whom he called and 
reported that on this trip he had made pur- 
chases of substantial quantities of lumber. These 
purchases will be in the nature of trial ship- 
ments, and he expects that his concern will be a 
large buyer of southern pine in the future. Be- 
fore returning to his home, Mr. Ziegler ex- 
pected to make another trip South to give his 
personal attention to the shipment of some of 
the lumber he had purchased; then expected to 
visit mills in North Carolina pine territory; 
confer with officials of the Bureau of Foreign & 
Domestic Commerce, in Washington, and sail 
later from New York. 





Named Pesester of Pine Division 


New Orveans, La., April 9.—A. C. Wacker- 
man, well known forester connected with the 
U. S. Forest Service and assigned to the South- 
ern Forest Experiment Station here, has been 
named by the Southern Pine Association as 
Divisional forester for the Southern Pine Divi- 
sion under the Lumber Code, according to an- 
nouncement of H. C. Berckes, secretary-man- 
ager of the association. Prior to his association 
with the Southern Forest Experiment Station, 
Mr. Wackerman was in charge of the reforesta- 
tion project of the Crossett Lumber Co., Cros- 
sett, Ark, 





Adds hastiun Vaed to Line 


Wisconsin Rapips, Wis., April 9.—The 
Kellogg Bros. Lumber Co., headquarters here, 
which recently bought the yard which the for- 
mer John Week Lumber Co. operated at 
Stevens Point for eighty years, has engaged as 
its manager A. E. Way, formerly manager of 
the Dairy Belt Lumber Co. yard at Marshfield. 
Charles Kellogg, formerly of this city, is as- 
sistant manager. 

The Kellogg company now operates fourteen 
yards. 





Retires from Lumber Company 


LAFAYETTE, INp., April 9.—Wallace D. Wolfe, 
who for many years has been associated with 
Harry O. Smith in the Lafayette Lumber Co., 
retired from the company April 1. He sold his 
interest in the firm to Mr. Smith several months 
ago, but during the latter’s extended illness he 
remained with the company. 

For the present Mr. Wolfe is enjoying a rest 
from business cares, at his farm near Dayton 
(a small town near Lafayette), and has made 
no announcement of his plans for the future. He 


was with Nicola, Stone & Meyers at Indianapo- ° 


lis until he came here eleven years ago to man- 
age the retail lumber company of which he was 
vice president, and he is widely known among 
Indiana retailers. In 1933 he was elected presi- 
dent of the Retail Lumber Dealers’ Associa- 
tion of Indiana. 





BETWEEN 1925 and 1929 nearly ten billion 
board feet of timber were removed annually 
from the forests of western Oregon and Wash- 
ington, according to figures compiled by the Pa- 
cific Northwest Forest Experiment Station. 
These logs, cut to meet the demands of the 
wood-using industries, would furnish enough 
lumber to construct 600,000 average-sized resi- 
dences, 


63 


| CHICAGO 











Try ion j 

Maise® D ea 
Lumber 

Cetin, CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








Kiln Dried | ENGELMANN SPRUCE 
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We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 
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GILBERT NELSON & CO. 


Public Accountants 
332 S. MICHIGAN AVENUE 
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Builders’ Commercial Agency 
ESTABISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 

on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermcn 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 
Car Door Lumber Rollers Sectional Board Rules 
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Surface Measure 


ESTIMATOR 


— By J. M. LEAVER 





This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/2"x6'2") 
Postpaid $5.00 








American Lumberman 
431 S. Dearborn St.. CHICAGO, ILL. 
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And Now — 
Virginia Joins 
Safety Glass 
Movement 


Virginia is the latest to join the rap- 
idly-growing group of States requiring 
safety glass in automobiles. Every Lum- 
ber Dealer who sells glass should prepare 
to furnish shatter-proof glass to car own- 
ers and garages. 


With a Lange Glass Edger, you are all 
set for this extra profit business. 


Send for our Catalog today! 


Lange equipment enables you to do all 
kinds of profitable glass repair work for 
auto owners, garages—show case work, 
glass shelves, furniture tops. A postcard 
will bring you all the facts—positively 
no obligation. Here’s a line decidedly 
worth looking into. 


Henry G. Lange Machine Works 


Pioneer Manufacturers of 
Glass Grinding Machinery 


166 NORTH MAY STREET -- CHICAGO, ILL. 











HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hote: in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 





Owner:. and 
Operz.tors 














Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 











Have You a 


Lumbermen Problem to Solve? 


in logging, log transportation or harvesting tan_ bark 
and turpentine economically? ‘*Logging’’ will tell 
you how. An _ invaluable 
reference book for logging 


LOGGING 


By Ralph C. Bryant 


superintendents, timber 


owners, etc. 
Cloth, Postpaid $4.50. 


American Lumberman *7),5,2s**0™ 


St., Chicago 











THE BUSINESS RECORD 





Business Changes 


ARKANSAS. Horatio—F. R. Ethridge succeeded 
by Horatio Lumber Co. 

CALIFORNIA. Grass Valley—-Grass Valley Lum- 
ber Co. sold to Diamond Match Co. 

ILLINOIS. Geneva—Geneva Lumber & Builders 
Supply Co.: Maurice F. Brown has arranged to 
take over the interests of the Joshels. 

KENTUCKY, Berea—-Manifee Lumber Co.: D. 
W. Rice has purchased half interest. 

Paris—Bourbon Lumber Co. purchased by M. 
Peale Collier and A. KB. Hancock, president and 
vice president, respectively, from Tarr estate. 

LOUISIANA. Plain Dealing—A. W. Huff hard- 
wood mill purchased by S. G. Wykle and Alfred 
Cox of Shreveport. 

MASSACHUSETTS. 


Medway—aA. J. Black has 


recently changed style of name to A. J. Black 
Lumber Co. No change in ownership. 
NEW YORK, Greenwich—Lewis C. Dunning 


succeeded by Sheldon & Dunning. 

Brooklyn—Marcy Lumber Co.: J. Cooper retired; 
Louis Newman continues as proprietor. 

NORTH CAROLINA. Statesville—Bylo Furni- 
ture Co. acquired by W. Henry Allen, who will 
operate the plant. 

OHIO. Loudonville—Peters Bros. have dissolved 
partnership; business will be continued by Urban 
Peters. 

OKLAHOMA, Nowata-—New Lumber Co. corpora- 
tion dissolved; George E. Williams will continue 
under his name. 

SOUTH DAKOTA. Dell Rapids—Andrew Chris- 
tensen has sold his stock of lumber to the Farmers 
Co-operative Lumber Co Mr. Christensen will 
continue in planing mill and woodworking busi- 
ness, 

TEXAS. Wichita Falls—Truitt Lumber Co. will 
be succeeded by Stephens & Truitt Lumber Co., a 
corporation now being formed. 

WASHINGTON. Arlington—Arlington Lumber & 
Timber Co.: Charles Smith and Ben Oberg, jr 
have sold their interests to Frank R. Doty. 

Leavenworth—Franklin-Wright Lumber Co. suc- 
ceeded by Leavenworth Lumber Co. 

Wenatchee—P. F. Scheble Lumber & Box Co. 
has sold an interest in its business to the C, A. 
Wright Lumber Co. of Leavenworth and will oper- 
ate under the name of Scheble & Wright Lumber 
& Box Co. of Wenatchee. 

WISCONSIN. Kenosha—Home Lumber & Supply 
Co. and Southport Lumber Co. have merged and 
will be known as the Southport Lumber Co. The 
entire stock and equipment of the Home Lumber 
Co. will be moved to the Southport yards and the 
business will be continued under the management 
of K. L. Gourley, at 6203 Twenty-eighth Avenue. 

Luck—Consolidated Lumber Co. here purchased 
by Benner Lumber Co. The stock is being moved 
to the Benner buildings, but the coal and cement 
sheds of the Consolidated company will remain in 
use by the Benner Lumber Co. 

Madison—Wilken & Richardson: John C. Wilken 
has purchased interest of his partner, C. L. Rich- 
ardson, and has changed the firm name to John 
¢. Wilken (Inc.). 

Stevens Point—John Week Lumber Co. purchased 
by Kellogg Bros. Lumber Co., with headquarters 
in Wisconsin Rapids. 


Incorporations 


ARKANSAS. Berryville—Southern Stave & Timber 
Corporation chartered by Arthur B. Leonard and 
others 

Rogers—Mayfield Hardwood Co.; 
Mayfield interested. 

CONNECTICUT. Moodus—Moodus Lumber & Coal 
Co.; $20,000. Incorporators: E. B. Peck, Samuel 
Pear and William Berner. 

FLORIDA. Tampa—National Lumber & Supply 
Co. George Stamn, John Evastrians and Jesus 
Garcia directors. 

GEORGIA. Macon—Sherwood Lumber Co.; $3,000, 
with permission to increase amount to $50,000. To 
do a general lumber and contracting business. 
Incorporators: H. E. Sherwood, J. G. Cates and 
A. H. Bankston. 

Washington—Washington Lumber Co. 
tors: Melvin C. Guthrie, H. F. Brand and Thomas 
Blackmer, of Detroit. A complete modern plant 
is being constructed, and will be under the super- 


$10,000. O. F. 


Incorpora- 


vision of J. W. Eubanks, an experienced local 
lumberman. 
ILLINOIS. Chicago—City Mill Work Co., Room 


916, 11 South La Salle St. To manufacture mill- 
work and woodwork, sash and doors, cabinets. 
fixtures, equipment; to sell millwork, fixtures and 
equipment, at either wholesale or retail. Incor- 
porators: Alexander J. Reiff, Jacob Ploysky and 
Edward Reiff. 

INDIANA. 
building materials. 
porator. 

Vincennes—Shircliff Industries (Inc.), 402 Ameri- 
can Bank Building; to manufacture baskets and 
other wooden containers. Incorporators: T. M. 
Shircliff, E. C. Wharf and J, C. Fletcher. 

KENTUCKY. Louisville—Louisville Stave & Tim- 
ber Co.; $250,000. Incorporators: Claiborne N. 
Bryan, George C. Collins, jr., Berwyn T. Moore 
and James R. Duffin. 

MARYLAND. Baltimore—Merritt Lumber Co., 
6002 Holabird Ave. Incorporators: Thomas A. B. 
Merritt and S. Oliver Cohen, of Dundalk, and Ed- 
ward H. Smith, of Baltimore. 

MISSOURI. St. Louis—A, B. Woodworking 


Wheeler 
Wheeler an 


(Inc.); 
incor- 


Brazil—Burt_ T. 
Burt T. 


Manufacturing Co F, 
terested. 

NEW YORK. Corning—Duke, Van Dusen & Duke 
(Ine.); charter applied for by E. A. Duke, Danie| 
Van Dusen and R. H. Duke, to operate retail ly». 
ber and building material business. F 

Jamestown—Jamestown Veneer & Plywood (Cor. 
poration; $25,000. Sidney T. Hewes, 20 Hazel 
Avenue; Helen L. Ahlstrom and Bertha E. Jones 
incorporators. : 

NORTH CAROLINA. 


David H. Boxerman in- 


Lenoir—Stubbs-Miller Ve. 
neer Co.; $25,000. To manufacture and sell veneers 
and veneered products. Incorporators: D, H 
Stubbs, C. H. Miller and C. E. Rabb, all of Lenoir 

Lumberton—Lumber’ River Pine Corporation: 
$100,000. V. BP. Searboro an incorporator. 

OHIO. Zanesville- -Israel 
Incorporators: R. H. 
Pearl Gooden. 

OREGON. Horton—H. & L. Lumber Co.; $5,009 
M. C. Lundstrom interested. 

SOUTH DAKOTA, Huron—Huron Sash & Door 
Co.; $25,000. Incorporators: C. O. Lewis, A, M 
Jorgenson and Emil F. Peterson. : 

TEXAS. Dacus—D. H. Womack Lumber (o,: 
$2,000. Incorporators: D. H. Womack, Mrs. Nora 
Womack and J. V. Scott. 

Pharr—Jolly Box & Crate Co.; $10,000. J, G. 
McCullough and I. V. Jolly interested. 

VIRGINIA. tocky Mount—Greer-Weaver Manu- 
facturing Co.; $50,000. To manufacture building 
materials. R, E, Weaver, of Rocky Mount, is presi- 
dent. 

WASHINGTON. Arlington—Jim Creek Lumber 
Co.; $20,000. Incorporators: Charles M. Smith, 
Edwin H. Streeter, Ben Oberg, jr., and William 
Hickey. 

3elfair—Whaley Shingle & Shake Co.; 
H. J. Whaley interested. 

Seattle—Farwest Fir Co.: $500. 
W. H. Parsons and J. W. Swalwell. 

Wenatchee—Scheble & Wright Lumber & Box 
Co.: $41,000. Incorporators: P. F. Scheble, Elmer 
CC. Kerns and Charles A. Wright. 


New Ventures 


CALIFORNIA. Soledad — Tom MHambey, well 
known local contractor, is opening a lumber yard 
on Palm Avenue in the southeast end of town. 

Tijuana—Klicka Lumber Co. opening a branch 
yard here. 

Los Angeles—J. F. Lomasney & Co. have en- 
gaged in lumber business at 853 S. Alameda St. 

Modesto—Johnson Lumber Co. opened by Joseph 
V. Johnson. 

Pasadena—-Public Mill & Lumber Co., 135 N 
Daisy. F. M. Pitt is manager. 

MARYLAND. Baltimore—W. T. Lawton & Son 
has been organized by William T. Lawton, who 
was a member of the firm of Joseph Thomas & 
Son, a millwork and interior finish enterprise with 
an uninterrupted existence of more than a hun- 
dred years, but which went into bankruptcy last 
year, and his son. Dudley Lawton. The new con- 
cern has located in one of the structures formerly 
occupied by the old firm and will engage in re- 
sawing, dressing and sanding of stocks for cus- 
tomers. Mr. Lawton bought the stocks of lumber 
in the yard of the old firm. 

NEW YORK. tochester—Fred R. Large Lum- 
ber Co., 36 Harrison. Fred L. R. Large proprietor. 

Waterloo—Cotton & Hanlon Lumber Co. opening 
a yard here. 

OREGON. Gold Beach—Coast 
opening a yard here. 

TEXAS. Kerrville—W. L. Council has opened 2 
lumber yard at the corner of Main and Hays 
Streets. 

WISCONSIN. Prairie Farm—E. Benner Lumber 
Co., of Luck, has opened a branch yard here. 


Casualties 


ARIZONA, Flagstaff—Arizona Lumber & Tim- 
her Co. sawmill suffered $5,000 fire damage. 

MICHIGAN. Marquette—Piqua Handle & Manu- 
facturing Co. suffered a $12,500 fire loss 

OHIO. Jackson—Buckeye Mill & Lumber Co 
planing mill destroyed by fire, with estimated loss 
of $8,000, including saws, planer, finishing and 
sanding machines; partly insured. 

FPENNSYLVANIA. .Shamokin—Raup Lumber Co 
office destroyed by fire, with a loss of $5,000. 

TEXAS. Big Spring—Rockwell Bros. Lumber 
Co. lumber warehouse and office building destroye¢ 
by $10,000 fire. 

VIRGINIA. North Emporia—Daughtrey-Davis Co. 
lumber and box mill destroyed by fire; partially 
insured. 


New Mills and Equipment 


PENNSYLVANIA. Port Allegany—George Carl: 
son and T. A. Hardes have bought 3,454 acres 0 
timber near Costello, containing a large amount 
of thick virgin hardwood and hemlock and some 
pine. Messrs. Hardes and Carlson, who —_ 
formed a partnership, plan to erect a sawmill 4 
Costello. 

WASHINGTON. 


Lumber Co.; $25,009 
Roach, Margaret Scott ang 


$10,000, 


Incorporators: 


Lumber Co. is 


Tacoma—Olympic Casket © 
has commenced construction of a_ new factor? 
building at 1602 Center St. The building is to r 
a 2-story affair of frame construction and will cos 
in excess of $10,000. : ‘ele 

Husum—Jack and Homer Eccles and Nels Né 
son, all connected with the Oregon Lumber ie 
and Norris Guerny have formed a company hem 
will build a modern new mill with 40,000-f00 
capacity. 
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AMERICAN LUMBERMAN 


Southeast Carriers’ Proposals for 


Advance Analyzed 


JACKSONVILLE, Fia., April 9.—One oi the im- 
portant subjects discussed at a recent meeting 
of cypress manufacturers here was the action 
of railroads in southern territory in proposing 
increases in rail rates on lumber, crate material 
and articles taking lumber rates, within and 
throughout the southeastern States. Calling at- 
tention to the fact that these proposed new 
rates would mean an increase of 55 percent in 
freight charges on lumber and timber products, 
T. M. True, secretary of the Southern Cypress 
Manufacturers’ Association, outlined the situa- 
tion as follows: 

The railroads in Southern Territory have 
fired the opening guns in their major offen- 
sive attack upon the lumber rate structure 
within and between the Southeastern States 
of South Carolina, Georgia, Florida, Alabama 
and Tennessee. 

Increased Rates Mean Resort to Trucks.— 
For a number of years the railroads have ex- 
pressed the intention of increasing the rates 
on lumber and articles taking lumber rates 
throughout the South up to a higher level, 
known as the “2479 rate scale,” which has 
been approved by the Interstate Commerce 
Commission in the Adams-Bank Lumber Case 
and numerous other smaller cases in the 
South. From time to time, at the instance of 
the various lumber and allied trade associa- 
tions, the carriers have deferred their plan. 
Recently, when the general freight commit- 
tee of the Southern Freight Association an- 
nounced its purpose to go forward with its 
proposal to put in the 2479 scale, a delega- 
tion of lumber and crate material manufac- 
turers met with the general committee in 
Atlanta and attempted to dissuade it from 
such action. The delegation’s showing to the 
railroads that such increases in rates at this 
time would cause the manufacturers to pur- 
chase their own trucks in many instances, 
and to use contract trucks in others, fell 
upon deaf ears, and the general committee 
has proceeded to carry out its proposal. 


Railroads Attack Vulnerable Points in Rate 
Structures.—The major offensive was not 
launched throughout the length and breadth 
of the Southeastern States. The first sorties 
of the campaign were aimed at the weak and 
more vulnerable points in the lumber rate 
structure. 

The first minor offensive in the plan of at- 
tack consisted of an attempt to secure an 
order of the Interstate Commerce Commis- 
sion in the Brunswick Crate Material Case, 
which would enable the roads indirectly to 
increase all lumber and crate material rates, 
not only from Georgia into Florida, but 
Within and throughout Florida. This case, 
Docket 26197, was stoutly resisted by the 
crate material industry at a hearing in At- 
lanta in January, 1934. 

The second minor offensive took the form 
of proposed increases in rates on lumber 
from Charleston, S. C., to points southbound 
in Georgia and Florida. This was protested, 
and the increased rates were suspended by 
the Interstate Commerce Commission (Docket 
I& § 3905). 

The third minor attack was in the form of 
an application to the Railroad Commission of 
Florida for permission to increase all Flor- 
ida interstate rates, on lumber and articles 
taking lumber rates, to the basis of the 2479 
Scale plus arbitraries of % cent for distances 
up to 100 miles and 1 cent over 100 miles. 


Excessive Demands Revealed by Cost Anal- 
ysis. —The Florida case was heard by the 
Railroad Commission of Florida in Jackson- 
Ville during the week of March 6. The South- 
—_ Cypress Manufacturers’ Association, the 
Southern Pine Association, Standard Con- 
tainer Manufacturers’ Association, and vari- 
— other wholesale and retail lumber associ- 
ations in various parts of Florida, aided by 
the Growers & Shippers League of Florida 
— Traffic Bureau of Tampa, Miami, and 
ce ctorecag strongly resisted the proposed 
and a in Florida. A valuation engineer 
ees Ge cost accountant, formerly em- 
iin ors »y the Interstate Commerce Commis- 

» Was retained to make a cost study of the 


Florida lumber rates. His evidence showed 
that the lumber and crate material rates in 
Florida are now paying considerably more 
than their fair share of the freight transpor- 
tation burden in this State, and that the pro- 
posed increased rates would be out of all 
reason in relation to the cost of the lumber 
traffic. The cost evidence showed that the 
expense of hauling a car of lumber for an 
average haul of 200 miles is $30 per car; the 
expense plus taxes and fair return on invest- 
ment is $37 per car; the present rate yields 
$50 per car, and the proposed rate would 
yield $79 per car, or $49 profit. The carriers 
asked for a delay of two months in which to 
rebut this evidence, and the case will come 
on before the Florida Railroad Commission 
in Florida on May 2. 


Southeast Secale 2479 Rates to Be Resisted 
When Filed.—In the meantime the Charles- 
ton southbound case, which was assigned for 
hearing in Washington on March 15, has 
been withdrawn upon the carriers’ represen- 
tation that they would file new tariffs at an 
early date, cancelling all lumber and crate 
material rates in the Southeast, and estab- 
lishing new rates based on the 2479 scale. 
The work of printing these tariffs is now 
well under way, and it is expected that 
the lumber tariff supplements will be re- 
ceived shortly, and that they will be filed 





Six New Kilns Do Work 
of Ten Burnt 


3ESSMAY, Tex., April 9—D. R. Bird, man- 
ager of the Bessmay plant of the Kirby Lumber 
Co., believes a record was established here in 
building a battery of reversible cross-circula- 
tion fan kilns built to replace ten old style, nat- 
ural draft kilns which were destroyed by fire 





Above: View of Kirby’s Bessmay mill, looking 

from top of new battery of kilns. Below: Note 

solid-piled loads stacked for seasoning in the 

new low-temperature Moore cross-circulation 
fan kilns 


last November. He points with pride to the 


fact that exactly 63 days after the old kilns were _ 


burned, the Kirby company was drying lumber 
in the new kilns, which he says are the “best in 
Texas.” Six modern Moore reversible cross- 
circulation fan kilns were built and, due to tight, 
edge-to-edge flat stacking of lumber on loads 
without “flues,” these six modern kilns have 
the same drying capacity as the ten old-style 
kilns which were destroyed. The Kirby com- 
pany has been drying pine timbers, including 
6x6's, also wide “export saps,” to the moisture 
content specified by the trade. This stock is 
dried, on low temperature schedules, without de- 
grade. 

F. E. Tuxworth, of Silsbee, manager of pine 
mill operations of the Kirby Lumber Co., is well 
rg with the results obtained in these new 

ins, 
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to become effective on the statutory thirty 
days notice to the public. 

As soon as these tariffs are received, a for- 
mal protest and prayer for suspension will 
be filed with the Interstate Commerce Com- 
mission on behalf of several lumber associa- 
tions and the southern crate manufacturers’ 
associations. It is hoped that the commis- 
sion will suspend the new tariffs carrying 
the higher level of rates, and give the lum- 
ber and crate industries opportunity to be 
heard. It is probable that hearings will be 
held in the latter part of May or June of this 
year. 

Rate Advances of 40 to 130 Percent Pro- 
posed.—The exact effect of the proposed 
changes in other States will be similar to 
that in Florida. It was shown in the Florida 
case that the carriers proposed to increase 
the Florida intrastate rates from 40 to 130 
percent; and that the increase in freight 
charges based on actual movement of some 
of the larger mills would range from 54 to 
69 percent. If the 2479 scale is established 
throughout the Southeast, intrastate and in- 
terstate, the increases within the other 
southern States will be approximately the 
same as those in Florida, because many of 
the intrastate rates are on practically the 
same level as those in Florida. 

On interstate traffic, the establishment of 
the 2479 scale will constitute substantial in- 
creases over and above the level of the pres- 
ent commodity rates on lumber and articles 
taking lumber rates. 

In view of the fact that the level of the in- 
trastate rates in the various States is lower 
than the general level of the interstate rates, 
the carriers, if they are successful in obtain- 
ing the 2479 scale on interstate traffic, will 
then seek authority from the Interstate Com- 
merce Commission to apply the same scale on 
intrastate traffic throughout the various 
southern States. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that reve- 
nue freight for the two weeks ended March 31, 
1934, totaled 1,216,905 cars as follows: Forest 
products, 48,772 cars (an increase of 756 cars 
above the amount for the two weeks ended 
March 17); grain, 57,396 cars; ore, 8,577 cars; 
coke, 15,018 cars; coal, 272,174 cars; livestock, 
27,171 cars; merchandise, 332,667 cars, and mis- 
cellaneous, 455,130 cars. The total loadings for 
the two weeks ended March 31 show a decrease 
of 21,270 cars below the amount for the two 
weeks ended March 17. 


Books Big Millwork Order for 


Missouri Control Project 


Tacoma, Wasu., April 7—Awarding of a 
subcontract for manufacture of twenty carloads 
of millwork to the Coast Sash & Door Co. of 
Tacoma, was announced here this week. The 
millwork is to be shipped to Fort Peck, near 
Glasgow, Mont., where it will be used in the 
building of 310 temporary houses for the use 
of the construction crews engaged in a $1,500,- 
000 building project in connection with the 
Missouri River flood control program. The 
order includes 3,000 fir doors and 5,000 win- 
dows, with storm sash, screens, frames, and in- 
terior finish. There is a strong possibility that 
it will be followed by additional orders, as the 
project contemplates an extensive amount of 
permanent construction, including such features 
as permanent buildings, dam, diversion tunnels, 
etc. 








Vancouver Island Company 


Posts Third Wage Boost 


Vancouver, Wasu., April 7—The Kapoor 
Lumber Co., Vancouver Island, B. C., has just 
announced its third increase in wages since 
last July. Effective immediately, all employees 
will be given a 10 percent raise. The first in- 
crease was given in July of last year, and the 
second early in the present year. No extra 
shifts will be employed at the present time, as 
the company does not wish to crowd the mar- 
ket. 
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LUMBER MARKET REVIEW 


Southern Pine a Little Less Active; Yard Sales 
Responding to Milder Weather 


Southern pine business suffered somewhat of a decline in 
the last week or so. CWA work has been heavily reduced, 
and its place is not yet taken by the PWA projects, so that 
the Government buying on which the market has so largely 
depended is temporarily less. Railroads have been placing 
some fair orders. In the middle West, bad weather has 
been a handicap to development of building demand, but 
throughout the South there has been a gain in yard busi- 
ness, and there are many reports of a revival of interest 
in home building and repairing in the industrial East with 
improvement in the weather. Increase in production by 
small: mills, encouraged by maintenance of present price 
minimums, has been giving some worry to larger operators. 
Inequalities between delivered prices of pine and western 
fir are being straightened out to the benefit of the market 
as a whole. North Carolina shortleaf plants report an im- 
proving demand for box lumber, as to the prices of which 
there is still some uncertainty owing to variations in ways 
of applying Code rulings. For the building grades, how- 
ever, the market is still inactive, except in farm sections of 
the South that have benefited by the Government-aid pro- 
grams, for here lumber has benefited accordingly. 


Both Domestic and Export Markets for Hardwood Are 
Showing Good Gains 


Hardwood mills report improvement in the domestic 
market. Many automobile plants have resumed opera- 
tions, and their purchases are increasing. Furniture plants 
in February booked 23 percent more orders than in Febru- 
ary last year, and the end of the month had 55 percent 
larger files of unfilled. Many implement plants, after long 
idleness, are feeling the effects of enlarged farm buying 
power and have resumed manufacturing. There is a good 
call for box material, and cooperage plants are being heard 
from. Building trades demand is slow but showing a 
steady growth; flooring plants are doing better and those 
in both the North and South are taking much more rough 
stock. Export trade has been a little dull following heavy 
pre-minimum price purchases, but consumption is expand- 
ing in Great Britain, and this market is now offering more 
attractive prices. Total hardwood output is well below the 
volume of sales. 


West Coast Business Is Maintained and Output Lower; 
Special Cutting Is in Best Demand 


Bookings of West Coast mills in the two weeks ended 
April 7 continued at about the same level as in the preceding 
two weeks, but as there was a reduction in the output, they 
ran only 4.25 percent below it—compared with 13.4 percent 
below in the preceding period. Reports of identical mills 
show that their bookings recovered most of the ground lost 
in the preceding period. 

In the rail market, the railroads and contractors for pub- 
lic works projects continue to lead in the buying, but the 
volume of their purchases has not so far reached the totals 
that many expected it would. Prospects for this kind of 
business are considered good, however, as many large proj- 
ects await good weather. Retailers are buying very cau- 
tiously, but a slight seasonal increase is noticeable in their 
orders, and it is expected that this will be more evident 
as they dispose of stocks bought before price-minimums 
went into effect. The mills, meanwhile, have been accumu- 
lating rather large stocks of the so-called side-cut developed 
in producing the large sizes now in demand. Prices are at 
the code level. There is now a move to correlate the de- 


livered prices of southern pine and fir, and this should re. 
sult in removing much uncertainty among buyers. 

On the Atlantic coast, industrial revival and release 
funds for home building are giving the market a stronger 
undertone. Many of the retailers are finding their markets 
more receptive, but, as is to be expected this early in the 
season, most undertakings are still in the plan stage 
Yards have been able to depend on stocks bought last fall 
so there is not much call on wholesalers and mills, and the 
intercoastal movement is light. Because of maintenance oj 
price minimums, southern pine and other eastern softwood, 
have been offering severe competition. The Californi, 
market is slower, but public works, including school re. 
construction, are expected to provide a stimulus. 

Foreign demand on Washington-Oregon mills has beep 
increased through diversion of orders from British Colum. 
bia, because many plants there are closed by strikes, 
Orders are coming in good volume from the United King. 
dom and Continent and Australia. The bulk of Oriental 
buying is for north China ports. South America shows 
interest, but buying is prevented by unfavorable exchange. 


Best Selling Western Pine Items Are Low Grades; 
Stocks of Selects Becoming Depleted 


Demand for the western pines is not showing the hoped 
for spring increase. Bookings in the two weeks ended 
April 7, however, were around twenty percent ahead of last 
year’s, and more than ten percent ahead of the current pro- 
duction—as reported by identical mills. While the unfilled 
orders of these plants April 7 would be considered small 
in relation to normal, they were about thirty percent above 
last year’s level. The lower grades continue to be the 
best sellers, the Nos. 3 and 4 items moving well, with 
Idaho pine in these grades becoming so scarce that prices 
are strengthening. Box shook, however, is inactive though 
there has been a recent slight pick-up in the demand. No. 
2 yard stock is moving slowly, as is shop lumber, and there 
has been some accumulation of these at the mills. Selects 
have been moving fairly well right along, and development 
of spring business has resulted in scarcity of some items, 
so that these are stiffening in price. 





Business in Northern Pine and Hemlock and Northeast 
Softwoods Shows Seasonal Gains 


Northern pine production has recently been gaining, with 
the starting up of mills for their seasonal operations. Dur- 
ing the first thirteen weeks of the year, bookings wert 
nearly two and a half times the production. The best de 
mand in both the Northwest and the Niagara area is for 
industrial low grades, movement of these showing 1 
creases. In both sales territories, retailers are buying ac 


cording to needs, but these show signs of expansion. In ! 


the Northwest, country yard sales are much heavier than 
last year’s; and in the East, industrial revival is revealing 
a housing shortage that is bringing larger demand for build: 
ing items, especially for modernization. 

Northern hemlock demand, after a slowing down late 
in February, is again picking up. The mills have bee! 
finding a good market for their lower grades, and deman¢ 
for these is augmented by an improving demand from cout 
try yards. Stocks at identical mills March 31 were abot! 


thirty percent lower than on the same date last year. 

Though Northeast softwood production has been 
creasing with an improvement in the weather, demand § 
keeping well ahead of it, for competing Canadian mills at 
finding a good market overseas, and New England retailett 
have low stocks and find their sales increasing. 


Statistics, Pages 56-57 — Market Reports, Page 59-61 — Prices, Pages 67-70 











April 14, - 


T 


East and 
change, 
month to 


Flooring 
Le 


1x3” rift- 
B&better 
Shortleaf. 
Longleat. 
No. 1— 
Shortleaf. 
Longleaf. 
No. 2..-- 
1x3” flat 
grain— 
B&better 
No. 1...- 
No. 2.--- 
1x4” rift- 
B&better 
Shortleaf 
No. 1— 
Shortleaf 
Longleaf 
NO, Z.00: 
1x4” flat 
grain— 
3&better 
Baas 
No. 2 “eee 


Ceiling 
Le 


%x4”"— 
B&better 
ae 
%x4”"— 
B&better 
a 


Follow 
sales we 
Associati 
March 1 
both dir 
based 01 
follow: 


SELECTS, 
C Sele 
D Sele 

SHop, S2 
6/4 

CoMMON: 
1x 8” 


are pric 

Finish- 
1x12” 
1x4” 
lx§5— 


Bevel ; 


x6’ 
%x6" 








198; 


d re. 


Se of 
Nger 
tkets 
1 the 
tage. 
- fall, 
d the 
ce of 
00ds 
ornia 
I re- 


been 
lum- 
rikes 
Cing- 
ental 
hows 
ange 


8S; 


oped 
nded 
f last 
 pro- 
filled 
small 
ibove 
e the 

with 
yrices 
lough 

No. 
there 
elects 
yment 
items, 


heast 


. with 


Dur- 


In 
> than 
ealing 
build- 


~ 


n late 

beet 
»mand 
coun: 
about 


on if 
and 1s 
IIs are 
tailers 





April 14, 1934 


AMERICAN LUMBERMAN 


67 


THIS WEEK’S LUMBER PRICES 


East and_west side mills have reported the following average f. 


Orleans, 

















SOUTHERN PINE 








o. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 





























change, New La., for sales made in the period March 28-31, ut, where prices for this period were not available, prices for the 
month to date have been inserted and distinguished by asterisk: 
West East West East West East West East West East West East 
Side Side Side Side anions o . a Side Side Side Side Side Side 
ing, Standard Drop Siding, Stand- artition, Stanéar No. 2 Fencing & CM No. 2 Shortleaf No. 2 Longleaf 
ae ard Lengths, 1x6” “x4” Lengths Standard Lengths Dimension _ Dimension 
A" -_— . ' ne” 
ix3” rift— No. 117 B&better..*38.40 38.00 1x4” satin 18.89 19.32 2x4" 14’ 22.1 22.00)21 & 14’..*23.01 25.00 
&better B&better.. 36.17 .... 1x6" ..... 20.64 21.08/12 & 14 22.14 = er + * oo ae one 
B » £291 EG 00IN 35°33 34.01 oe aasres 22.93 23.00)16’ ...... *24.03 *24.40 
Shortleaf a et oe eer O. Sercece en 34.00 Rough Finish, No. 2 Shiplap and 2x6” 
rjeaf..*58.12 58.5 -20’ . 
Langiee? . °°-°"| Assorted patterns b 10-20 Boards, Std. Lgth. 12 & 14’ 19.09 19.00}12 & 14’..*20.78 22.83 
No. 1— 3&better.. 36.40 *36.78 | B&better Short!’t Or apices 19.93 19.50/16’ ...... *21.00 *20.67 
shortleaf.. 42,00 *42,99INo, 1..... 34.51 34.28 |[nch thick— — 2x8” 
Longleaf. .*45.00 *46.33 4” 40.00 40.00|1*_ 8” 21.52 21.35/12 & 14’.. 21.00 21.00]12 & 14’..*22.13 25.80 
No. 2..-.- 30.00 *31.14 Surfaced Finish, oe 41.00 41.00) 1X10” 21.84 22.13) 16" ...... 22.12 22.00/16’ ...... 23.00 25.50 
1x3” flat 10-20’ Rg” ae oe 42.08 i=xis” .... 408 Fae 2x10” 
grain— B&better Dee ks scot *47.00 46.88] Longleaf— 12 & 14’.. 21.00 *21.00}12 & 14 22.00 25.00 
sehetter.. 38.15 38.68|Inch thick— Sats: *57.28 58.83lix 9” 99 16’ ' 98 ate teas 24.00 
s&bet . = 4 x nsoee 22.00 6 coe 3.41 eevee 
No. 1..... 32.62 32.46) qv |||... 43.80 43.40|5&6/4 thick— 1x10” *23.00 22.38] 2x12” 
No, 2..... 21.70 21.04] g~ ...... 45.00 44.2014-9” |... #5315 54,.05|1x12” *29.00 29.25/12 & 14’.. 22.28 *21.28]12 & 14’ 3.50 24.00 
x4” rift— — ee 45.10 44.42I5219” _ *59.20 61.00 . ee P3.42 *24.00)16" .....- 24.50 25.00 
p&better LO" wees 49.71 49.53)12” ...... *67.14 69.00 No. 1 Shortleaf Timbers, 20’ & Under. 
Shortleaf.. 52.89 52.43)12” ...... 60.93 60.60 Dimension No. 1 Longleaf No. 3 
No. 1— 5&6/4 thick— Casing, Base & Jamb | 2x4” Dimension Longleaf— 
Shortleaf.. 40.00 40.0014 ¢ gs” 56.50 57.08 10-20’ 12 & 14’.. 25.50 25.50] 2x4” 3x4&4x4”.. 25.00 29.83 
Longleaf.. oe BS *51.75|5’ &' 10”... 62.50 63.58|B&better, oe seems 26.48 *26.45112 & 14’ 26.50 *26.62|4x6—8x8”. 24.33 25.02 
No. 2..... °31.28 sevens 70.25 71.42|1x%4” *49.97 49.00] 2x6” OP  kaswxs 27.50 *27.50| 3&4x10”.. *32.00 *32.00 
1x4” flat fine 1x6&8"” |. 50.17 50.00}12 & 14’ 23.48 24.00] 2x6” 5x10— e 
grain— Inch thick— 1x5&10"” .. 56.25 56.00| 16’ ...... 37 25.00/12 & 14’ 4.50 24.50|,,10%10' --£31.00 31.00 
3&better.. 38.38 38.17 gis ahs ; ” 16’ 9550 25.50|s%4x12” ..*41.00 *41.00 
te 1 33°38 33.94) 4” ..--.. 36.60 37.00] — , | 2x8 . sin lal se $9.00! 5x13— 
a acess 19.00 19.24] 6” ...... 39.33 *37.39| No.1 Fencing, 10-20’ )12 & 14’.. 24.67 *24.50] 2x8 12x12” ..*40.17 41.00 
er eee te a ee ee *37.40 40.00)1x4” 91.73 34.33 a wean s 25.50 *25.50)12 & 14’. .*26.13 26.00 Shortleaf— . ; 
Ceiling, Standard |j(” |||... 43.14 *42.2011x6” °°"°° 39°07 34.94] 2x10" 16" nw eeeee *26.46 °27.00) 3x4&4x4".. 22.43 22.25 
— Lengths a scenes 54.29 53.00 12’ 26.51 27.00 sl 098.50 #31.08 | 2xoc ese 20-80 ,22.50 
a genet es No. 1 Shiplap and }|14’ _..... 26.45 27.00) 12, ‘°°: 25.0 08 | 3&4x10”"... 25.72 *28.69 
= 32 Ry + Plaster Lath Boards, 10-20' 16’ 1.2111 27150 *27.50 +4 oa oh aes oaatt "Ss ke 5x10— |, fi - 
%x4"— ‘ %x1%”, 4’ Ix 8” .... 32.66 34.25|2x12” 2x12”, si | s@aei2”.. 28:00 #81.42 
B&better.. 28.52 28.28|No. 1..... 3.50 = 3.57;1x10"” .... 35.63 36.49)12 & 14’.. 29.41 29.50)12 & 14’.. 32.50 32.50'5x12— 
eS ae 25.00 Z6.GLINGO. 2... 2.75 stead ‘ainda 45.76 46.41| oe asewke Si.BS BSaewI te 8vecke 36.50 36.50 12x12” 30.36 *30.50 
! 
WESTERN PINES | WESTERN RED CEDAR DOUGLAS FIR 
Following f. o. b. mill prices actual Se: », Wash. / il 7.—Prices r re . : : , , 
sales were povestes to the Washam “Pine | ie wa i  — mm ay . F. o. b. mill prices on fir, reported by West 
Association by members during the period | to 18 foot, f. o. b. mill, are: ‘ Coast mills to the Davis Statistical Bureau, 
March 1 to 15, inclusive. Averages include | Beveled Siding, %-inch were as follows: 
-neo Anta and wholesale sales, and are Clear “a” one Vertical Grain Flooring 
aa on specified items only. Quotations | 4-inch ............% $22.00 $20.00 $17.00 B&B&btr Cc D 
ollow: , PT bccrenuawnees 26.00 22.00 19.00 | 1x4” 
| 6-4 9 0 0 | Oe ince vis owen $37.00 $33.00 er 
Ponderosa Pine | S-EREM cccee Wetteeees 7.00 25.00 20.0 = Grain Fi , 
5/4x8" 6/4x8”" | Clear Bungalow Siding at Gra Bane neg 9 
=. S2 3 = vi &wdr. & wdr. 8-inch TAT EE Fe cwara aces ew adoaink $27.00 $24.00 are 
4 oe ~~ pagel + * allen: t "  geeppepeniqssescsaneet peep te 47.00 | 1X6” ...........eeeeee 31.00 28.00 
SHOP. $2S—— No 1 on 2 ERT, cc eetic codes renctsvonserissyveee 59.00 Mixed Grain Flooring 
17 ho $26.60 No. 2 Finish, B&better BR sivsincd Sawin eeteae ate cases + $18.00 
eee, or Rough. | 5x4” conan 
Commons, S2 or 4S— No. 2 Bt SE csonekicveebnseveakanrennenened . - -$40.00 inne ee apn Seep EL er be $33.28 ee 
3 £ eae $21.81 NN 0s 5 ira x. icrce tise vasa died aii eminence . 45.00 Fa es ot A a eee el . ? f 
ek | eres 26.95 SO f GEE  sicnccctactedecteuesconexweene --- 50.00 Drop Siding, 1x6” 
Mo. 4,.4/4, BW, Ris. :. 5.000. 14.47 | 1X14" oo cece cece cece eee e ence enceneere . 70.00 ve cece ees cece ceees eS gg $19.00 
nine: Sita: Dtien | 1X16" ws. esses seeeeeseeeeceeeeeseeeeees 75.00 ino cake eae hed 2. vend 
5&6/4x8” id cpaaapebetsaitieh Ascites ae ° Common Boards and Shiplap 
1x8” fe ae | atte eee e ee eee e ects reeeneee -. 85.00 1x6” 1x8” 1x10 1x12” 
iiein: ee oe ee. ? i D) eeeerrrrrrerrrrrrrerrrr errr: 90.00 | No. 1 ....... $18.50 $19.00 $19.50 $22.50 
yy eee $47.01 $70.30 | Ceiling or Flooring i eeeres 14.00 15.00 15.00 15.50 
D Select RL........-- ++ +++ BI | DG. “Baa iaraeamerhnneatanetapepbecashoe ae — a aes 
Commons, S2 or 4S N 1 N 7 | BS cere seseerercecoseesseverseeesseseoerveres . Dimension 
iz 8” RL .. 3.99  geT42 — §19ise | Diagount om aes No. 1, 2” thick— 
ewe te 65.86 38°42 99°99 | Made from 1x4” and under..... see cceees 64% 12’ 14’ 16’ 18’ 20° 
0. 4, 4/4, RW. RL. 09.24 14.99 | Made from other sizes......... Wa aticane -- -54% ae $20.00 $20.00 $21.50 $21.50 $20.50 
ee eae ee ee ia Clear Lattice 5/16” 4 to 16’ a 19.50 19.50 20.00 20.00 20.00 
Sugar Pine “ 100 lin. ft. | gs” ..... 19.50 20.00 20.00 20.00 20.00 
lala 1x8” 5/4xX8" G/4x8" | LBM cece cere ence eee eee ee neeneeeeeenes $0.25 eee 20.50 21.00 21.00 21.00 21.00 
SELECTs, S2 or 4S-—— & war. & war. & war. | 15%” COD a ROD sree Ke reed See ORS Oem S Ce co ae ee 21.00 21.00 2200 22.00 22.00 
B&better OT Saaee $66.21 $62.50 $62.25 | BRP gigs ad te snus te cae ia all ale vet re a . 2x4”, 8’, $19.50; 10’, $19.50 
§ Select RL te 61.72 55.00 51.31 | ReO es 6, DUE «ne oc scncrnned rises $ 9.50 
Select RL...” 48.62 47.8 47.02 | 
sao S38— Not Naz Nos | | RED CEDAR SHINGLES | Xe; 1 commen, Dagan 4/or Surtaced TaISs 
. Saas $36.23 $30.47 aes Seattle, Wash. April 7.—The following | 5x5 to 12x12” to 40’........--.-seeeeeee 19.00 
EERE Ba 35.25 29.80 $22.75 minimum prices on red cedar shingles, per 
1, A ale ite 47.01 32.87 eG square f. o. b. — P pan. nay the market 
Lareh—Deusies Fir price, except where figures in parenthesis 
No. 2 Dimanat 40 following minimum price indicate average W 
No. 1 met bey oo tee e tense eeens 039.33 sales are above the minimum: _ EST COAST LOGS 
No. 3 Common, S2 or 4S, 1x8” RL..:... 15.85 | To rHEe Trape— No. No. 2 No. 3 Seattle, April 7.—Average prices of logs: 
ert. er. flooring, C&better, 4” RL eevee 31.09 6” 2 a aie ch Ze % | $2.67 $2.13 $1.79 Fir: No. 9 $20-17; No. 2, $18-13; No. 3, 
— “A 2.81 2.13 1.54 | $11-9. 
WESTERN Se Ce We Men cewes 3.30(3.50) 2.13 1.69 Cedar: Shingle logs, $10-12; lumber logs, 
SITKA SPRUCE 18” (5/2%) ......... 2°91(2.95) 2.23 1.64 | $18. 
[Special telegram to AMERICAN LUMBERMAN] Dimensions— 4 Hemlock: Nos. 2 and 3, $8-9. Export, $12.50. 
Portland, Ore. April 10.—The following (6/3-16 ) aaa S* 3.06 2.52 — Ta Mee 
are prices for mixed carlots prevailing today: (6%-5/2%"-18) ..... 3.30 [Special telegram to AMERICAN LUMBERMAN] 
Finish— Paster poo ae ay: \ gee hy 2: og ara (3.20) Portland, Ore., April 10.—Log market quo- 
1x12” $55.00 a” Cc $22.00 Ey WHOLESALERS (Less discount)— es tations: 
ae Tose ee VU BI nee eee : a Tee eee eT Oe 2.47 1.97 1.6% Yellow Fir: No. 1, $18; No. 2, $14; No. 3, $9. 
ae se ap 36.0 5/4 icewnens 23.00 18” (5/2) ..........0. 2.59 1.95 1.32 Red Fir: $13. $ 
iethoge $42.50@ 44.50 ieee BB Me PN 138 1.66 Cedar: Shingle logs, $12-13; lumber logs, 
— _ ‘ — Qe voweones . af, * ee 2.69 2.05 1.46 ia 
evel siding— 10/4 ........ SO) tite emake. $18-19. 
icin i ee Sherine ye 7 eee 2.86 2.36 Hemlock: Nos. 2 and 3, $9@10. 
222. Flat gr. 24.00 Lath .......... 4.00 (6"-5/2%"-18) ..... 08 Spruce: No. 1, $18-17; No. 2, $14-13; No. 3, 
Vert. gr. 27.00 Green box ..... 15.00 (6"-4/2-24") ....... (3.50) $10-9. 
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NORTHERN HARDWOODS 


Following are minimum prices f. o. b. Wau- 
sau, Wis., on northern hardwoods, as estab- 
lished by the Lumber Code Authority: 


No.1 No.2 No.3 


Key stock, 4/4, 
grade, FAS, $75; 
better, 


serene 


eeeeee 


eeeeee 


--+ 55.00 45.00 
-++ 60.00 50.00 
-++ 65.00 655.00 
-»- 60.00 50.00 
-++ 63.00 53.00 
-+»» 68.00 58.00 
--+ 75.00 65.00 
--» 90.00 80.00 
+--+. 95.00 85.00 


Com Com Com 


70.00 50.00 .... 
No. 1 and better, $65; or on 
No. 1, $55; 5/4, No. 1 and 
$70; or on grades, FAS, $80; No. 1, $60. 


FAS Sel Com Com Com 
60.00 45.00 37.00 28.00 18.00 
65.00 50.00 40.00 30.00 19.00 
70.00 55.00 45.00 35.00 20.00 
75.00 65.00 55.00 40.00 20.00 
95.00 80.00 70.00 50.00 1x4” 
105.00 90.0 75.00 55.00 1x6” 
150.00 135.00 115.00 1x4” A.L. 
51.00 41.00 28.00 22.00 1x4” A.L. 
53.00 43.00 30.00 23.00 
No.1Com No. 2 No. 3 
FAS & Sel Com Com 
ccce Gee 30.00 24.00 19.00 
ooee De 35.00 26.00 20.00 
conse Bee 35.00 26.00 21.00 
sate See 40.00 28.00 21.00 


AMERICAN LUMBERMAN 


0 ene 65.00 45.00 30.00 ‘men 
Dh nese aes - 75.00 55.00 35.00 ee 
4/4 (Narrow) No. 2&Btr.—$30.00. 
No.1 No. 2 No. 3 
Rock Ei_m FAS Com Com Com 
| Parr 65.00 40.00 21.00 16.00 
2 Sr 70.00 45.00 23.00 18.00 
Oe seiweeke 75.00 50.00 23.00 19.00 
|, eR 80.00 70.00 28.00 21.00 
ar 90.00 80.00 50.00 
8 ee 100.00 90.00 55.00 30.00 
No.1 No.2 No.3 
Sorr MAPLE FAS Sel Com Com Com 
Se eseswuen 55.00 45.00 32.00 2300 18.00 
Os BBeRe F 60.00 45.00 38.00 25.00 19.00 
ee xnnaeae 65.00 50.00 43.00 30.00 20.00 
Pe “aacee aces 70.00 55.00 48.00 30.00 20.00 
Harp No.1 No. 2 No.3 No.3 


Maple FAS Sel Com 


4/4 60.00 45.0 
5/4 65.00 50.0 
6/4 70.00 655.0 
8/4 75.00 60.0 


0 40.00 
0 40.00 
0 45.00 
0 50.00 


9/4 90.00 75.00 60.00 


10/4 90.00 75.0 


12/4 110.00 95.00 


16/4 150.00 135.0 


0 105.00 


KILN DRYING CHARGES — 


5/4&6/4, $7; 8/4, $8; 


basswood, $1 per M less. 


WEIGHTS PER THOUSAND ON AIR DRIED STOCK 
—Hard maple, oak, rock elm and birch, 4,000; 
soft maple, 3,600; soft elm and ash, 3,200; bass- 
wood, 2,500; kiln dried stock, 500 pounds less. 


If inspection is after KD add 5% to price. 


For delivered prices, use the freight and mill- 
work additions shown in Broughton List; except, 
figure maple on birch basis. 


Com Com Sound 
27.00 16.00 18.00 
32.00 17.00 23.00 
32.00 17.00 23.00 
32.00 18.00 25.00 
35.00 1x4” #3 $16.00 
35.00 

40.00 


5/8, 3/4& 4/4, if: 


10/4, $12; 12/4, $15 


Following are carlot quotations, 


base, on oak flooring: 


April 14, 193) 


OAK FLOORING 


(Minimum prices authorized by the 
Code Authority shall be not less than f 


mill price, plus freight to destination” 


Johnson City, Tenn., Memphis, Tenn., 


exandria, La.) 


$3 a Lh . se 3x2” 


Clr. qtd. wht...$10 


Cr. e668. £06... 90.00 
Sel. qtd. wht... 73,00 
Sel. qtd. red... 65.00 
Clr. pin. wht... 172.50 


00 6.00 ¥78. 4 
+7950 
65.50 48:80 
59.50 48.00 
63.50 57.00 


Clr. pin. red... 69.00 60.00 49.00 
Sel. pln. wht... 66.00 53.00 48.00 
Sel. pln. red.. 65.00 52.50 47.00 
No. 1 com. wht. 50.50 43.50 35.00 
No. 1 com. red. 49.50 43.00 34.50 
eS FO ee 36.00 21.00 18.00 

x2” Wxl%” fx2” 


Clr. qtd. wht...$ 83.00 


Clr. qtd. red... 76.00 


Sel. qtd. wht... 63.00 
Sel. qtd. red... 62.00 
Clr. pln. wht... 68.00 
Clr. pln. red... 67.00 
Sel. pln. wht... 63.00 
Sel. pln. red. 62.00 
No. 1 com. wht. 42.00 
No. 1 com. red. 42.00 
No. 2 com...... 22.00 


oes. +4 $96.00 


84.50 
62:00 66.00 
62.00 64.50 
67.00 72.50 
66.00 67.50 
62.00 66.00 
61.00 58.00 
42.00 41.50 
42.00 41.00 


22.00 19.00 


Memphis 


Lumber 
0. b, 
from 
or Al. 


3x1 
$54. fi 
54.00 


‘New York delivered prices may be obtained 


by adding to the above: 


$9; for %-inch, $4.50; for %-inch, $5.5 

Chicago delivered prices may be obtained 
by. adding to the above: 
$6; for %-inch, $3; for %-inch, $3.5 


For j{}-inch stock, 


0. 


for +2 — stock, 





F. O. B. MILL 


Following are ranges of prices 


A—Freight absorption 
B—Below standard 


C—Southern 


f. 


sal 


export sale 


o. b. mill—port price 
less freight 

D—Southern export sale, 
delivered shipside 

E—Appalachian 


e 


export 


F—Grade not covered in 


co 


de 


H—Sale being 
gated 
I—Inter-manufacturer 


sa 


le 


investi- 


J—Circular sawn lumber, 
sold on grade 

K—Circular 
separated to grade 

M—Sold green from saw 


sawn, not 


SOUTHERN 
HARDWOODS 

FIGURED RED GUM 

Quartered 
No. 1 & sel. 

4/4 47.25 
RED GUM 
Quartered 

FAS 

4/4 60.75 @ 54.75 

5/4 55.75 

6/4 »2.75A @ 60.50 

8/4 54.25A @ 66.50 

No. 1 & sel. 

4/4 34.75 @ 35.25 

5/4 36.75A @ 44.00 

6/4 45.50 

8/4 45.00 45.25A 

Plain 
FAS 

4/4 52.00 @ 54.00 

5/4 57.00 

6/4 57.00 

No. 1 & sel 

4/4 >. 25 @ 50.00 

6/4 39.50 @ 41.003 

8/4 42.507 @ 45.00 
SAP GUM 
Quartered 

FAS 

4/4 44.50A @ 51.25 

6/4 50.50 

*/4 50.75A @ 52.50 

No, 1 sel. 

4/4 34.00 

6/4 5.75A @ 38.50 

8/4 7.75 @ 42.50 

No. 2 com 
4/4 19.75 @ 22.25 
Plain 
FAS 13” & wadr. 
5/4 »L.OOA 
FAS 

4/4 35.75 @ 43.00 

5/4 43.50 @ 45.00 

6/4 44.00A @ 44.50A 

No. 1 & sel. 

4/4 28.00JA @ 34.25A 

5/4 32.25 @ 37.00 

6/4 33.25 @ 37.50 

No. 2 com. 

4/4 10.00JA @ 13.75 

5/4 13.25 @ 19.00 

8/4 16.00 

No. 3 com 
4/4 6.00 
8/4 11.25 


eee 


4/4 





ee ee 
o 


Sd. w 


SALES PRICES OF SOUTHERN AND APPALACHIAN HARDWOODS 


on southern and Appalachian hardwoods reported during the period 


BLACK GUM 
Quartered 


37.00A @ 40.75A 
41.75A 

& sel. 

27.25A @ 30.50 
31.50A 
33.25A 

Plain 

32.50 


& sel. 
22.00A @ 24.50 


2 com. 


11.00 
TUPELO 


Plain 


30.75A @ 36.00 
39.00 

& sel. 

21.50A @ 28.00 

26.50 

30.00 @ 31.00 
37.75 

com. 

13.00 @ 18.00 

17.00 @ 18.00 


WHITE OAK 
Quartered 


76.50 @ 81.50 
96. 
106 
116.2% 
& sel. 


Plain 


& _sel. 


S7.00A @ 43.25 
49.00A @ 49.50 


com, 
24.25JA @ 30.00 


-A 
14.00A @ 18.50 
ormy 

21.00A 


SOFT MAPLE 


34.00A @ 45.75 
* 38.50A 
* 37.00A @ 40.00A 
& sel. 
26.00A @ 35.75 
29.50 
° 28.50A 
* 27.00A @ 30.00A 


17.00A @ 20.504 
* 21.50A 


8/4* 18.00A @ 21.00A 
*WHND 


MIXED OAK 
12.50 @ 21.00 
7.50 @ 9.503 


25.75A 





No. 1 boxing 


Sd. wormy 





POPLAR 
Plain 
FAS 

4/4 59.00 @ 70 

5/4 68 

6/4 7 

8/4 77.75 @ 79 

Saps & sel. 

4/4 44.00 @ 47. 

5/4 53.5 

6/4 53.5 

No. 1 com. 

4/4 26.00 @ 29 

5/4 34. 

8/4 34.5 

No, 2-A 
4/4 20.00 @ 24 
5/4 24.1 
No. 2-B 
4/4 15.00 @ 24 
6/4 15 
ASH 
FAS 

4/4 49. 00 @ 54 

5/4 3 @ 58 

6/4 @ 63 

8/4 i. 69 

No. 1 & se 

4/4 21.25MA@ 41 

5/4 24.25MA@ 42 

6/4 26.25MA@ 43. 

8/4 30.25MA@ 43.5 

No. 2 com. 

4/4 8.25MA@ 25. 

5/4 10 

6/4 10. 

8/4 11.25MA@ 25 

No. 3 com. 

4/4 9 
RED OAK 
Quartered 

FAS 
1/4 60.75 @ 67. 
No. 3-A 
4/4 5 
Plain 
FAS 

4/4 47.75D @ 60 

5/4 53 

6/4 64.25A @ 61 

8/4 51.00M @ 80 

No. 1 & sel 

4/4 34.50 @ 48 

5/4 43 

6/4 39.75A @ 52 

8/4 41.25M @ 61 

No. 2 com. 
4/4 23.50 @ 24 
No. 3-A 


8 30 
Culls 
4/4 12.5 


4/4 12.5 


4/4 19.00A @ 23. 

5/4 26 

6/4 33 

8/4 34. 
No. 2 com. & sd. wo 

4/4 24.25 
8d. strips 

4/4 30 











HARD MAPLE 
AS 
4/4 62.50 
se 8/4 77.50 
00 No. 1 & sel 
00 4 40.25 
50 HICKORY 
FAS 
OOA 4/4 65.00M 
0 5/4 65.00M 
50 8/4 48.50M 
No. 1 & sel. 
00A s/4 33.50 
00 No. 3 com, 
50J 8/4 10.00 
SOFT ELM 
00 FAS 
50A 1/4 A @ 
6/4 6.25A @ 
ee 8/4 2 5A a 
T5A No. 1 & sel 
4/4 20.00 @ 22.004 
6/4 20.25 @ 2 »A 
8/4 18.75A @ 23.75 
00 . 
‘or No. 2 com. 
oa 5/4 13.50 @ 16.50 
‘os «6=Cld|CG/4 11.25A 
ee | 8/4 13.75A @ 16.75 
} 
= COTTONWOOD 
75 Box bds. 13-17” 
50 4/4 48.00 
Box bds. 9-12” 
00 4/4 40.00 
ore FAS 
oe 4/4 26 TA @ 0.75 
00 8/4 0.25J3A 
No. 1 & sel 
50 4/4 25.50 @ 28.50 
8/4 27.25JA 
No. 2 com 
4/4 21.50 
75 8/4 22.75JA 
No. 3 com. 
00 8/4 10.50A 
WILLOW 
FAS 
00 4/4 35.50A @ 37.00 
2 
+ No. 1 & sel. 
<< 4/4 23.75A @ 24.50A 
00 - 
No. 2 com. 
g 4/4 15.50 @ 16.50 
T5A 
SOA MAGNOLIA 
50A |No. 1 & sel. 
4/4 34.00A @ 35.75 
ef 26 95 
557A | 5/4 56.38 
No. 2 com. 
9 4/4 17.00A @ 17.75 
, 5/4 15.00J3A 
8/4 21.00 
90 No. 3 com, 
5/ 50 
50 CHERRY 
FAS 
50 4/4 59.25 
No. 1 & sel 
Ob A 4/4 39.25 
.00A No. 2 com 
O0A 4/4 19.25 
00A BUCKEYE 
rmy No. 2 com. 
<9 4/4 19.75 
PECAN 
75 8/4 2.75 


ended 





APPALACHIAN 
HARDWOODS 
Plain 

FAS 

4/4 83.00 

5/4 84.50A 

8/4 102.25 
No. 1 & sel. 

4/4 46.00 @ 48.25A 

5/4 52.00 @ 59.00 

8/4 65.00 @ 66.003 
No. 2 com. 

4/4 30.007 

5/4 32.507 

8/4 33.503 
Sd. Sq. Edge 

8/4 30.00 
Culls 

8/4 20.00 
vas wormy 

49.00 @ 49,25 

6/4 51.50 @ 51.75 

6/4 54.50 

8/4 61.50 @ 62.75 
No. 1 com, 

4/4 39.25 

5/4 40.50I 

6/4 41.50J 

8/4 36.25 @ 47.00J 

BEECH 

No. : & sel. 

5 41.25 
No. ; com. 

5/4 22.25 @ 24.50 

6/4 26.50 
No. 3 com. 

4/4 14.00 
Sd. wormy 

6/4 27.50 


MIXED OAK 
No. 3-A com, 
4/4 10.75A @ 21.7 


o 


No. 3 com, 
4/4 18.00 
-_ 3 B 
20.00 
No. 4 com. & btr. 

4/4 38.00D 
POPLAR 
Quartered 

No. 1 com, 
4/4 41.75D 
Plain 
FAS 
4/4 79.50A @ 83.50 
Saps 

4/4 50.00A 

5/4 60.00A @ 61.00A 

6/4 61.00 

Selects 
4/4 65.00 7.50A 
6/4 0 
No. 1 & sel 

4/4 40.00 @ 45.00 

5/4 45.00 @ 48.25 

6/4 44.00 

8/4 46.50JA 

No 


No. 2 com 

4/4 30.25 @ 35.00 
No. 2-B 

/4 22.25 @ 26.00 
No. 3 com 


April 6, f. 0. b. mill basis: 














ASH 
FAS 
4/4 43.50 @ 54.75 
| 5/4 62.75 @ 64.50 
6/4 65.75 
8/4 78.25 
|No. 1 & sel. 
| 4/4 31.50 
| No. 2 com. 
| 4/4 20.50 
SOFT MAPLE 
FAS 
4/4 51.25 @ 57.00A 
No. 1 & sel 
4/4 35.25 @ 38.50 
No. 2 com, 
4/4 17.25 @ 22.00 
} HARD MAPLE 
FAS 
| 4/4 56.00JA @ 58.504 
| 5/4 69.50 
| 8/4 71.50A @ 77.00 
| No. 1 & sel. 
4/4 40.25 
Clear. dim. 
| 5/4 49.50 
8/4 51.25 @ 55.00 
| No. 2 com. 
| 4/4 21.003 @ 25.254 
} 6/4 26.50J 
RED OAK 
| Quartered 
‘No. 1 & sel. 
} 
FAS 
| 4/4 
5/4 
No. 1 
| 4/4 
| 5/4 
6/4 
} 8/4 
No, 2 com. 
| 4/4 29.253 @ 29.50A 
| Step planks anes 
CHESTNUT 
| Quartered 
|No. 1 & sel. eer 
| 4/4 47.75 
Plain 
| No. 1 & btr. W HND 
| 4/4 26.50 
| FAS 
| 4/4 61.50 
|No. 1 & sel. 
| 4/4 43.00 @ 46.50A 
| 5/4 45.00 @ 46.50 
| 6/4 46.50 
7/4 42.253 
No. 2 com , 
4/4 18.25 
| No. 3 com 
| ae 18.00 
No. 1 & btr. WHND 
/4 32.50 
6/4 35.50 
dad. worm 
. 4/4 o5 25 @ 24.50 
5/4 26.00 @ 28.00 
No. 1&btr. sd. wormy 
4/4 21.00 @ 21.50 
FAS - 
4/4 47.75A @ 51.50 
No. 1 & sel. Z 
4/4 30.00 @ 39.25 
5/4 39.50 
CHERRY 
ey? 87.50 





April 14, 























btained 
. stock, 


btained 
1 stock, 


76.50 


43.00A 
41,753 
46.25 


58.25 


April 14, 1934 
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Finished Walls 


and Ceilings 


from stock 


Insulation 
Board 


®@ Two surfaces of distinction on ev- 
ery board help to make Celotex first 
choice for Interior Finish work. One 
surface is sanded smooth and the 
other side has the original and un- 
usual Celotex texture. 


Effective designs and patterns are pos- 
sible by simple grooving and beveling. 
By this means joints are easily dis- 
guised and become part of the design. 
Celotex may be painted, stenciled, or 
carved, if desired. 


Both sides are easy to groove with the 
special tool which the Celotex repre- 
sentative can tell you about. When 
both surfaces are used in designing 
wall and ceiling areas, in combination 
with stencil designs and Celotex Or- 
naments, unlimited decorative effects 
are possible. 


Be sure to learn the story of Celotex 
Interior Finish. Ask your Celotex 
representative or write us direct. 


THE CELOTEX COMPANY 
919 N. Michigan Avenue, Chicago, III. 


Exclusive—aAll Celotex Cane Fibre Prod- 
ucts are manufactured under the Ferox 
Process (patented) and therefore effective- 
ly resist damage by Fungus Growth, Dry 
Rot, and Termites. 


INSULATING CANE BOARD 
Reg. U. S. Pat. Off. 
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AFTER »> 
MODERNIZATION 


The same home after 
walls were covered with 
Flintkote Brick Siding. 
Applied by Lock-Tite 
Roofing Co., Inc., Bing- 
hamton, N. Y. 


69 


€ BEFORE 

MODERNIZATION 
A home in Endicott, 
N. Y., before Flintkote 


Brick Siding was ap- 
plied. 


“7 > 


Siding that sells... 


IN TODAY’S BIG 
MODERNIZATION 
MARKET! 


ET after the modernization 
business! It’s the biggest 
thing in the building industry 
today. And feature the materials 
that do these modernization jobs 
better . . . more economically ... 
and you’ll make real profits. 
You’ll find Flintkote Brick Sid- 
ing invaluable for getting quick 
attention . . . making ready sales. 
It’s outstandingly handsome... 
economical in cost and in appli- 
cation .. . exceptionally durable. 
And it gives complete protection 
from the weather. 


Supersaturated, and with 
Stabilized Coating to protect the 
saturation, Flintkote Brick Sid- 
ing gives extra value, extra wear. 
Highest qualityis assured by con- 





FLINTKOTE 


WIDE VARIETY...SURE PROFIT 


trolled manufacturing processes 
and specially selected raw ma- 
terials. 


A Complete Line of 
Shingles 


Shingles, too, are a big item in 
modernization. With the com- 
plete Flintkote Shingle line, you 
can fill every order ... and do it 
at a neat profit. They are styled 
and priced for today’s market. 
Feature Flintkote Brick Siding 
and Flintkote Shingles together 
for double sales. 


The Flintkote Company, 50 
West 50th Street, New York. 
Branches in all principal cities. 
Factories and warehouses from 
coast to coast. 


aed 
for Every 
Need 





70 
MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized, f.o.b. floor- 
ing mill basis, during the week ended April 7: 

First Second Third 


be) eee $67.52 $55.85 $42.81 





CHICAGO RECEIPTS, 
SHIPMENTS 


Chicago receipts and shipments of lumber 
and singles, in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the five weeks, Feb. 25 to March 
31, inclusive, and for the year to date, Jan. 1 
to March 31, 1934, with comparative figures 
for the corresponding periods of 1933: 














Receipts 
Ship- Above 

Lumber— Receipts ments Shipments 
Feb. 25 to 11934 78,916 26,125 52,791 
Mar. 31 f1933 58,671 16,308 42,363 
Inc. or dec......4+20,245  +9,817 §+10,428 
Jan. 1 to) 1934 185,040 60,477 124,563 
Mar. 3 §1933 142,549 45,757 96,792 
Inc. or dec...... +42,491 +14,720 §+27,771 
Shipments 

Ship- Above 

Shingles— Receipts ments Receipts 
Feb. 25 to 1} 1934 11,916 14,270 2,354 
Mar. 3 f 1933 8,277 10,353 2,076 
Inc. or dec...... +3,639 +3,917 §—278 
Jan. 1 to 11934 21,184 24,180 2,996 
Mar. 31 §1933 20,399 21,493 1,094 
Inc. or dec...... 785 +2,687 §—1,902 
§Last figure in each group gives difference 


between 1934 and 1933 net receipts. 


AMERICAN LUMBERMAN 
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HENRY TURRISH, 69, for years prominent 
as a northern and western timber owner, was 
instantly killed Wednesday night, April 4, 
when the car in which he was riding from 
Eau Claire, Wis., to his home in Duluth, 
Minn., skidded while rounding a curve in Su- 
perior, Wis., overturned twice and pinned 
him beneath it; W. C. Hansen, who was driv- 
ing, was seriously injured. Mr. Turrish was 
on his way to Duluth to attend the funeral 
of a daughter, Mrs. Miron Bunnell, who had 
died earlier that day. Mr. Turrish, a Wis- 
consin farm boy, after obtaining an academic 
and business education at Madison, entered 
the logging camps in the northern part of 
the State and learned the _ industry’s 
methods by experience in practically every 
branch, including cruising, cutting, rafting, 
and office work. About 1890 he began busi- 
ness for himself, buying stumpage rights, 
logging and selling, and eight years later he 
moved to Superior where he began manufac- 
turing, while at the same time, with asso- 
ciates, purchasing timber in Wisconsin and 
Minnesota. In 1901 he disposed of his Su- 
perior interests and moved to Duluth, where 
he became secretary and general manager of 
the Minnesota Log & Timber Co., and for 
several years continued as a lumber manu- 
facturer. Soon he extended his timber hold- 
ings to Florida, and then to Idaho, Oregon, 
and Washington. He was vice-president of 
the Western Timber Co., Portland, Ore., 
which resulted from a $21,000,000 merger in 
1927; president of the Beaver Lumber Co. 
(one of the Western subsidiaries), and presi- 
dent also of the Western Land Co. (Ltd.), of 
the Nehalem Timber & Logging Co., of the 
O’Connell Lumber Co., and of the Portland 
Southwestern tailway Co.; vice president 





ATLANTIC COAST PRICES 


All Ports—C.LF. for West Coast Fir and 


Hemlock 

Price changes become effective ten days 
after publication by Code Authority. 

Handling charge beyond “ships tackle” 
varies at each port. When figuring back- 
haul freight—dock to delivery point—base on 
nearest quarter dollar; if fraction is 12%c or 
more, add 25c; if less than 12%c, drop. 


Fir Flooring K.D. 4-20’ 


S.G. V.G. 
SE” csscseednewvosekeckadawas - $32.00 $47.50 
Pt siGeens war ee eke ame wed - 35.50 45.50 
Dr a. cca sets chine shanks woes 39.75 47.75 
DP Seresene ida kkeeedh death 36.75 49.25 
SOG” setkecanennesecakowesses 32.25 48.25 
Fir Ceiling K.D. 4-20’ 
B&Bt eqge ry 
i sscntsenevedtae $28.75 $24.75 $14.75 
a” cevenseadndean 32.00 28.00 18.00 
DE ssveceoneanveus 33.50 29.50 19.50 
ES es enon wees 38.50 35.50 25.60 
=. 37.75 34.75 26.75 
ME” wisvanetnew ene 43.00 40.00 29.00 
Fir Siding K.D. 
B&Btr. = “ey 
1x6—4 to 20’........ $38.50 to $35.50 to $27.50 
40.50 38.50 
Fir Finish 6-20’ 
B&Btr. B&Btr 
F.G V.G. 
OO” case taddesuetieaveewaveel $41.00 $47.00 
SS nvne bs eavenr cea cance anen 43.00 50.00 
PE scveciseensivaenaa edna - 55.00 65.00 
De “ditetisedwdeks Deen abe™ es 45.75 50.50 
EE a Sea at 46.75 53.50 
7s lil 59.75 68.75 
ES sais cidade dk gine dee ele hake 43.25 50.75 
SP errr rr 43.00 53.75 
EN ii ica kaa ih eg a kindn ee 58.00 69.00 
i acs catikvanastbansnee meee 40.50 46.50 
BE cin aig eneiad ah eee eae 42.25 50.25 
DE” ccstecadustatensaeubeave 55.25 65.25 
Fir Stepping 3-20’ 
B&Btr 
“VG” — 
BE” --cwehivewskanewneuee $65.75 $50.75 
eo re ems aise ake 70. 55.75 
SE sc kkcRac eae hieenenenee 66.00 51.00 
| errr a 71.00 56.00 
Eave Gutters 10-40’ 
Oe ss auacve rer rrr Tere CT rT eT Too. $49.50 
EO er rr rr os Sate 
OE SE Re ae 49.75 
Fir Dimension and Boards 
2” Fir Green Dimension Surfaced to 4” Off 
No. 1 Com. Fir 15% No. 2 
For straight No. 1 common add $1. 
2x3-6’, $17.75; 8’, $26.75; 10’, $27.75; 12 and 


14’, $28.75; 16 to 20’, $31.25; 22 to 24’, $35.25; 
26 ‘to 32’, $39.25. 
2x4-6’, $19.50; 8’, $29; 10’, $29; 12 and 14’, 


$29.50; 16 and 20’, $30; 22 and 24’, $33; 26 to 
32’, $36. 
2x6”-6’, $20.25: 8’, $24.25: 10’, $25.75; 12 and 
4’, $29.25; 16, 18 and 20’, $29.75; 22 to 24’, 
32.75; 26 to 32’, $35.75. 
2x8”-6", $20.50; 8’, $26.50; 10’, $27.50; 12’, 
$29.50; 14 to 20’, $30; 22-24’, $33; 26-32’, $36. 
2x10”-6’, $23.50; 8’, $26.50; 10’, $27.50; 12’, 
$29.50; 14 to 20’, $30.50; 22-24’, $33.50; 26-32’, 
$36.50. 


2x12”-6’, $23.50; 8’, $26.50; 10’, $28; 12 and 
$37 $30.50; 16 to 20’, $31.50; 22-24’, $34; 26-32’, 


1 
$ 


Above items hemlock, $2 less. 


The above sizes in No. 2 common fir and/or 
hemlock are quoted $4 to $5.50 lower; with 
No. 3 $3 to $4.50 below No, 2. 


Fir Plank and Small Timbers 

Surfaced to 4%” off Lengths 8 to 20 Ft. 

No. 1 common 15% No. 2-3x3”, $30.25; 4”, 
$29.00; 6”, $28.25; 8”, $28.50; 10”, $28; 12”, $28; 
4x4”, $28.25; 6”, $28.50; 8”, $28.75; 10”, $28.25; 
12”, $28.25. 

No. 2 common in above sizes drop $2.50 
for 3x3-4-, 6- and 8-, 4x4-, 6- and 8-inch; 
drop $3.00 for 3x10 and 12-inch, and 4x10 and 
12-inch. 

No. 3 common below No. 2 common, $2; for 
3x3-, 4-, 6- and 8- and 4x4-, 6- and 8-inch, 
a $3 for 3x10- and 12 and 4- x 10- and 12- 
inch. 

Fir Timbers 
(For Hemlock, $2 Less) 

C.1.F. Prices—Rough—Range from $29.25 
for 6x6-, to $30.75 for 18x18-inch No. 1 com- 
mon 15% No. 2, 


Lengths 8- to 24’ for No. 2 common, deduct 
$3.50 per M from above. No. 3 common, de- 
duct $6.50. 

For lengths 41- 
quotation. 


to 100’ call for special 


Boards 

Inch common fir and/or hemlock green 
random length 6’ to 20’ S4S. 

For straight No. 1 common, add $1.50. 

For dry No. 1 common, add $2; No. 2 com- 
mon, add $1. 

For matching add 50 cents, 
add $1. 

All 4%” stock must be branded sub-standard 
after Jan. 1. 


for beading 


No. 115% 

No. 2 No, 2 No.3 Rough 

Com Com, Com. Add 
Be ee ace daca $26.25 alas bees $5.00 
 § ae 24.50 $22.50 $16.50 4.75 
ant aaee 23.75 21.75 16.75 4.50 
 ! ee 27.00 22.50 18.50 4.75 
£8 irr 26.75 23.75 19.25 4.50 
re 27.25 23.75 19.25 4.50 
ll SS 30.50 24.50 19.50 4.25 


Above boards are %” thick and predomi- 
nate in Atlantic Seaboard markets. 


and director of the Potlatch Timber Co.; ang 
director of the Boise-Payette Lumber Co, the 
Fir Tree Lumber Co., the Drew Timber ¢ 
the Curran Timber Co. of Washington, th; 
City National Bank of Duluth, and of severa 
Minnesota land and exploration companies 
He was a member of most of Duluth’s promi. 
nent clubs. He is survived by his widow 
two daughters, and a brother, George Tyr: 
rish, of Stevens Point, Wis. 


PERRY W. DERSHIMER, 87, head of P. Ww 
Dershimer & Sons, Pittston, Pa., died at his 
home March 28 after three months of failing 
health. He was born and spent his youth op 
a Pennsylvania farm, but took a great inter. 
est in building and while continuing his farm 
work he also learned the carpentry trade 
When he was 23 he took up his residence jy 
Pittston and for the next sixty-four years he 
took an active part in the business ang 
church life of the community. After a few 
years as a carpenter he associated with Bep- 
ira Griffen in 1876 to buy an established plan- 
ing mill property; they modernized it and for 
forty years operated it under the firm name 
of Dershimer & Griffen, contractors and re. 
tail lumbermen. When in 1916 Mr. Griffen 
died, the Dershimer family purchased his 
holdings and reorganized the company under 
its present name, with Mr. Dershimer’s two 
sons, Archibald M. and P. Roy Dershimer, as- 
sociated with him. Of recent years the sons 
took over the management of the company, 
but the father continued active in the busi- 
ness life of the community. He had been af- 
fililated with the Luzerne Avenue Baptist 
Church ever since it was organized, and was 
one of its deacons for many years. Survivy- 
ing, besides his two sons, are a daughter 
a brother, and a sister. 


GUY H. BUELL, 
standing figure in 
tive in the North 


for many 
the lumber industry, ac- 
Carolina Pine Association 
and National Lumber Manufacturers’ Asso- 
ciation, who died at his home in Virginia, 
was buried at Williamsport, Pa., on April 10 
From Clifford Millard, of Norfolk, comes this 
tribute, to which all who knew the deceased 
will sincerely subscribe: “A native of New 
England, Mr. Buell brought to the ranks of 
the North Carolina Pine industry much of 
value to his fellow producers, much of skill 
in the manufacture of lumber; much of keen 
judgment in values of standing timber; and 
perhaps of greater value, much of a spirit 
of good fellowship and co-operation in the 
marketing of a product, forced by changing 
conditions to meet new competition. Mr 
Buell will be missed wherever known; he wil! 
be mourned for, and his memory cherished 
by his friends who will remember his cheer- 
ful and keen mind. A long suffering victim 
he fought a good fight. This spirit will be 
of comfort to them. The patient, tender 
loving care so beautifully given during his 
later days by his noble wife will be an in- 
spiration.” 


CHARLES 
general 


JOHNSTON STILLWELL, 50 
manager of the Kemp Lumber Co. 
Roswell, N. M., died March 23 after a short 
illness. Mr. Stillwell went from Carrollton, 
Mo., to New Mexico twenty-eight years ago 
and had been engaged at the headquarters 
yard of the Kemp company in Roswell since 
1920. During the World War he was a mem: 
ber of the Spruce Division, at Vancouver 
Wash., and had been president of both the 
Roswell Advertising Club and the Merchants 
Association, and a member of the city councl 
and chamber of commerce, and was chairman 
of District 15 of the Mountain States Lum- 
ber Dealers’ Association. He was a thirty- 
second degree Mason. He held the positions 
of deacon and treasurer of the Roswell Bap- 
tist Church, and was of great assistance If 
the enlargement of the church building a few 
years ago. His widow and one son, and his 
mother, sister and brother, survive. 


FRANK W. LEWIS, 52, who for years Wa 
general sales manager of the Blackwell Lum 
ber Co. and the Panhandle Lumber Co. @ 
Spokane, Wash., but who for the last twelve 
years had been in the commission lumbe! 
business in Kalamazoo, Mich., was killet 
March 20 when his automobile was struck by 
a passenger train at a crossing eight miles 
west of Kalamazoo. He returned to his na- 
tive State in 1922, and had been senior part 
ner in the Lewis-Shaw Lumber Co. until Le 
years ago, when he and Mr. Shaw dissolvet 
their partnership. Surviving are Mrs. Lewis 
and one son, Frank W., jr. 


FREDERICK A. KEMP, 59, well known # 
a Massachusetts lumber retailer and whole 
saler and “old standby” of Hoo-Hoo, and ovis 
more widely known in recent years for ’ 
wooden cards and pictures, died at his hom 
in Waltham on April 7, 
illness of heart trouble. 
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years, first in the retail sash and door trade, 
years, “yard at Springfield until 1918, when 
‘went into the wholesale business to handle 
a heel stock for the Haniel Clark Co., 
Corry Pa. For the past three years he had 
devoted his time to the making of wooden 
Christmas cards, business cards, postal cards, 
calendars and marquetry pictures at Wal- 
tham, and sold them to the lumber trade ex- 
clusively- He was an enthusiastic believer 
in the value of wood where wood is needed, 
and was a president of the Harry A. Folsom 
Hoo-Hoo Club of Boston. He was a 32nd- 
degree Mason and a Shriner. His widow and 
a brother survive. 





OLLIE PARKER, 69, secretary of the La 
crosse Lumber Co., Louisiana, Mo., died April 
5. He went from Sardis, Ohio, to the Mis- 
eouri town when he was 10, and after sev- 
eral years on his father’s farm he went into 
the drug business. Ten years later the Demo- 
cratic county of Pike elected him assessor 
on the Republican ticket, and he served in 
that capacity for several years, but in 1901 
he became associated with the La Crosse 
company, and was manager of its yard at 
Jacksonville, Ill., for a number of years. 
Eleven years ago he returned to Louisiana, 
as the company’s secretary, and continued to 
make and hold many friends by his honor- 
able methods and ability. 


MRS. JULIA L. HURLEY, 88, widow of R. 
J. Hurley, former president of the R. J. Hur- 
ley Lumber Co., Kansas City, Mo., died March 
2% at her home. When she was 18 she trav- 
eled with relatives in a covered wagon from 
her Indiana home to Fort Scott, Kan., where 
she met and married Mr. Hurley. The young 
couple later moved to Butler, Mo., and in 
1896 to Kansas City. She is survived by two 
daughters, Mrs. W. E. Pruett and Miss Alice 
Hurley, both of Kansas City, and a son, 
George D. Hurley, of Alto, N. M. 


HARVEY STRASSBURGER, 49, sales rep- 
resentative of the Scott-Graff Co., Duluth, 
Minn., died in Minneapolis March 24, of pneu- 
monia. Born in Milwaukee, Wis., he worked 
for the Cream City Sash & Door Co. there for 
nine years, but in 1910 he moved to Duluth 
and entered the employ of the Radford- 
Wright Co., of which he became vice presi- 
dent and sales manager. In 1932 he became 
associated with the Scott-Graff Co., in charge 
of its sales in the Minneapolis territory. 


_ WALTER L. PRATT, 65, who for years was 
in the retail lumber business at Massena, 
N. Y., and before that at Adams, died April 3 
at a hospital in Warsaw, N. Y., where for 
several weeks he had been under medical 
care. He was prominent politically, particu- 
larly as an expert on taxation, and repre- 
sented his State at numerous national meet- 
ings on tax problems, on appointment by gov- 


ernors. He was a member of the New York 
State Assembly. 





ROBERT ALEXANDER 


McKELVEY, 76, 
president of the 


ent Whitefield Manufacturing 
Co., Whitefield, N. H., died March 18 at St. 
Cloud, Fla.. where he and his wife and 
daughter had been spending the winter. They 
and a son, Robert W., survive. The White- 
field company has long been prominent in the 
New Hampshire lumber trade, and Mr. Mc- 
Kelvey took an active part in community af- 
fairs; he was the first president of the local 
otary Club. 


: D. E. PATTERSON, JR., 36, vice president 
of the Patterson Lumber Co., Atlanta, Ga., 
died April 2 of a heart attack. He was 
stricken while seated at his desk in the com- 
pany offices, and died before medical aid 
could be obtained. He was well known in the 


—— and building supply business in At- 








P JOHN C. BROWN, 64, in charge of sawmill 
berations of the Cleveland Lumber Co., Jas- 
ed Ala., and for many years an executive of 
_ company, died March 17 at his home 
mee 8 Jasper, of a paralytic stroke. He had 
— ed that day as _ usual, and had retired 
or the night when the stroke occurred. 


eon MURPHY, 70, lumber and coal dealer 
i. pulley, N. Y., died April 6. He had been 
oP ect in Holley for forty-eight years, 
pon was prominent in the community’s busi- 
yn and fraternal life. His widow, four 
aughters and two sons survive. 





Py FRANCES A. BAILEY, wife of Hor- 
ber Gu Bailey of the Bailey & Delano Lum- 
0., Boston, Mass., died April 4, after two 


say illness, at the family home in Reading, 








GEORGE SANDS, 71, who for forty years 
ad been in 


ness j the retail lumber and coal busi- 
carrion Bergen, N. Y., died March 29. He is 
Survived by his widow and a daughter. 





ci RANK KARNS, 54, who had been an offi- 
f of the Central Lumber Co., Reading, Pa., 


or twenty-five y i 
) years, died recently, of can- 
cerof the stomach. - ‘ 
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| How to Figure Costs for Advertising 


, In Classified Department 
Eee Fe 
Two consecutive issues..........55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 





Thirteen consecutive issues..........$2.70 a line 


Twenty-six consecutive issues.......$5.40 a line 

Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
Tate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
‘containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 











Employment 





BAND AND CIRCULAR OR FACTORY FILER 
Wishes to make connection with large saw mill; 
25 yrs. exp. 

B, F. WHITE, Leetsdale, Pa. 





EXP’D SALESMAN-EXECUTIVE ABILITY 


Long wholesele experience — highest references. 
Thoroughly acquainted yards and industrials, Chi- 
cago territory, desires to represent large mill, sal- 
ary and commission. 


Address “D. 53,’’ care American Lumberman. 





MAN WHO CAN SET UP RELIABLE MILLWORK 


Costs, and who has had a broad experience in 
selling and estimating special millwork and the 
erection of same in the building for many of the 
country’s largest and best buiidings, is open for 


a proposition. Will give references and figures 
to substantiate, 
Address “D. 61,"" care American Lumberman. 





POSITION WTD. IN COLO.—NEW MEXICO—ARIZ. 
Thoroughly experienced retail lumber yard man- 
ager, now employed, seeks a permanent connec- 
tion. Estimate buildings from excavation to 
completion, both labor and material. Make plans 


and details, Long millwork and sawmill expe- 
rience. Competent in all branches. In good 
health. Like position as yard manager, or trav- 


eling salesman with reliable company 
territory. 
Address “‘C. 98,” 


in this 


care American Lumberman. 





SITUATION WANTED BY YOUNG LADY 


Stenographer-Secretary, and gen’l off. wk. Lbr. 
exp. A-l Ref. 
Address “D. 36,” care American Lumberman. 





Salesmen 





SALESMEN TO SELL SEAL-ALL CLIPS 


Part time. Makes a lock shingle out of any As- 
phalt Shingle. Fast seller. Big repeater. Write 
for particulars. SEAL-ALL CLIP CO., 100 Smith 
St., Flint, Mich. 


ESTIMATOR, BILLER AND DRAFTSMAN 


Desires position with lumber company, 35 years of 
age. 10 years’ experience. Any location. Avail- 
able now. References. 

Address “D. 31,’" care American Lumberman. 





WANTED POSITION 


By circular sawyer, filer, hammer, on mills from 
10 to 26 M ft. capacity. 
Address “D. 35," care American Lumberman. 





WANTED SALESMAN 
Good producer in industrial and crating trade; 
must have Chicago following. 
Address “D. 56," care American Lumberman. 





WANTED LUMBER SALESMEN 


For Central and Northern States by large whole- 
saler having direct mill interests supplying all 
West Coast woods. shingles, plywood etc. Commis- 
sion basis. Here is a real opportunity for you to 
improve your connections. 

Address ‘“‘D. 81,” care American 


LUMBER SALESMAN TO SELL PLYWOOD 


Other than fir as a side line on a commission basis. 
A real opportunity for man now covering western 
Pennsylvania and eastern Ohio. In reply state 
territory covered. 
Address “D. 78,” 


Lumberman. 





care American Lumberman. 





Employees 


WANTED—EXP’D MILL SUPERINTENDENT 
Familiar with manufacture of heelstock plank and 
dimension. 

Address 





“D, 79," care American Lumberman. 


WANTED—EXPERIENCED LUMBERMAN 


Capable of handling general retail trade. State 
age, term of experience and references. Write full 
details of work heretofore. 

Address “D. 77,” care American Lumberman. 








Employment 


POSITION WANTED 


Successful young—age 34—retailer now employed 
executive position line yard company is desirous 
of entering wholesale end of business. Like posi- 
tion in sales department of manufacturer or well 
established wholesaler. No objection to traveling. 
Iowa territory preferred. To those interested prin- 
cipals will be given detailed and complete report 
of experience, references etc., and privilege of con- 
ducting most rigid investigation. 
Address “D. 76,’’ care American Lumberman. 


RELIABLE RETAIL MANAGER 


Experienced with lumber, coal, paints and hard- 
ware. Best references. 
Address “D. 62,’ care American Lumberman. 





SUCCESSFUL RETAIL MANAGER ‘ 
Experienced with lumber, paint, coal and building 
material. Good bookkeeper and collector. 

Address “D. 92,’’ care American Lumberman., 





SPECIAL MILLWORK FOREMAN 
Or other position wanted; thoroughly experienced 
on all Mill and Cabinet Work, all Machines, bench, 
details, billing, laying out; accurate and depend- 
able. Small mill preferred. 
Address ‘“‘D. 90,” care American Lumberman, 





WANTED—POSITION AS ACCOUNTANT 


Bookkeeper—Auditor—eighteen years general office 
and yard experience—age 39—married. Good refer- 
ences. 

Address, “D, 89,"" care American Lumberman, 








TO REPRESENT WOODWORKING FIRM 


In Chicago and adjacent territory. Have good 
record and well thought of; also have practical 
and technical knowledge of ‘Cabinet Work and 
Millwork. Pleased to give any detailed informa- 
tion desired. 
Address “D. 87,” Lumberman, 


care American 





EXPERIENCED LUMBERMAN 


Retail salesman and officeman, age 40, single, 14 
years city yard, 2 years mill experience. Com- 
petent in all branches lumber and building spec- 
cialties, estimating, buying etc. Moderate salary. 
Go anywhere; prefer central States, 

Address “D. 86,’’ care American Lumberman. 





RETAIL LUMBERMAN 


15 years’ experience as manager, in yard handling 
fir, western pine, yellow pine, coal, cement, paint, 
wire and fence post. Can figure my own estimates 
and rough plans. I am 44 years old, married. 





Will go anywhere; can furnish good references 
from former employers. 
Address “‘D. 84," care American Lumberman. 





72 













LASSIFIEO TRS 


eee 











Pre SRNR OE ERED GER O 








fOVERTISING © 


AMERICAN LUMBERMAN 








SRNR OEE 


% 


April 1}, 193} 
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| FOR SALE 








Employment 


SALES MANAGER—SALESMAN 


With national reputation, successful sales record, 
building supplies, traveled extensively contacting 
major executives and industrials, broad acquaint- 
ance; strong personality; at present employed. 
Address “D. 94," care American Lumberman. 





Lumber and Dimension 


WANTED TO BUY ODDS & ENDS IN LUMBER 

Such as strips, edging, shorts, etc. Let us know 

what you have; also your best cash price. 
Address “D. 44,” care American Lumberman. 








COMMISSION LUMBER SALESMAN 


Wants good mill connection yellow pine, hardwoods 
and western stock. Address G. E. FOUTS, Zanes- 
ville, O. 





LADDER STOCK WANTED 


Spruce, hemlock and fir. B. & B. carload. Also 

Ponderosa Pine and Short Leaf Southern Pine etc. 

Mill to pattern. 
Address “D. 83,’ 


care American Lumberman. 


Retail Lumber Yards 


WANTED TO BUY—ALL OR PART INTEREST 


In Retail Lumber Yard, 











by a thoroughly experi- 


enced retail and wholesale lumberman 39 years 
of age. Prefer Western location. 
Address ‘D.85,"" care American Lumberman. 





WANTED TO BUY—GOOD YARD 


In Central Ohio. County seat town. 
Address “D. 88,” care American Lumberman. 





Engines and Boilers 


ONE 200-250 H.P. UNIFLOW STEAM ENGINE 





Right hand, with or without 220 volt 60 cycle 3 
phase generator. HOGE LUMBER CO., New Knox- 
ville, O. 





Miscellaneous 


WANTED TO BUY: 


Dry or Green Oak Bark, any size in carload lots; 
Chestnut Oak preferred. Need 50 cars. CHICAGO 
WOOD PRODUCTS, 2525 W. Cermak Road, Chi- 
eago, Ill, 








WANTED—A LIGHT MOUNTAIN TRANSIT 


In good condition. Write F. B. SCHEETZ, 2039 
New Hampshire Ave., Washington, D. C. 





WANT TO BUY LARGE STEEL CABINET SAFE 


Must be in good WILSON LUMBER 
CcoO., Hot Springs, 


condition. 
Ark. 


Used Machinery 


WILL PAY CASH 








For old abandoned sawmills, for salvage purposes. 
MILLER & JOHNSON CO., 1114 W. Lake St.. 
Chicago, 





WANTED—GOOD UP-TO-DATE SANDER 


For turnings % to 1%” 12” to 
48” inclusive 


Address “‘D, 80," 


diameter, length 


eare American Lumberman. 





WANTED OLD OR DISCARDED BAND SAWS 
MINER HOE WK’S, Meridian, Miss. 


ONE 6-TON CHAIN BLOCK OR CHAIN 
State location and price. 
“D. 74,°" care American Lumberman. 





HOIST 


Address 





HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 





Lumber and Dimension 


CAN FURNISH SHORTLEAF DIMENSION 
And boards mixed or solid cars No. 1 and No. 2 
Com. Also crating stock in pine and hardwood. 

F. HALL, Box 1514, Atlanta, Ga. 











50 TO 75 M Ft. 8/4 No. 1 & BTR RED & WHITE 
OAK 


9” average width, 75% 12’ to 18’, 


3 to 4 years on 
sticks. I. 


F. MELLINGER, Leetonia, Ohio. 





6/4 PLAIN WHITE OAK 


About 7 M ft. FAS 9’ to 13’ lengths on a Baltimore 
lumber yard. 


Address “‘D. 63," care American Lumberman. 





FOR SALE—CHAIR DIMENSION 


I offer one or more cars of 2x2—19” and 20” clear 
beech and sugar squares, 5 months dry; will quote 
reasonable delivered price. Address KERN P. 
KELLAR, Pellyton, Ky. 





| FOR SALE | 
Timber and Timber Land 


CANADIAN WHITE SPRUCE 


350,000,000 feet Virgin Alberta timber, 
extremely low stumpage and operating costs; clos- 
est investigation invited. Owners, Timber Dept 
210 McLeod Building, Edmonton, Alberta. ' 


up to 38”: 








E. ORE. 60 M. PINE MILL & LOG R. R. BARGAIN 


In cheap timber on R. R. 50 Mi. to Brogan w end 
Owyhee River, $22,000,000 U. S. project local mkt. 


350,000 A. agri. land; U. P. R. R. Chi, rate 68u%¢: 
$10 per M. margin on today’s mkt; title clear 
Principals please. 

Address “D. 93,” care American Lumberman, 








FOR SALE—CHOICE WHITE SPRUCE 


Timber Limits in Provinces of Manitoba and Sas- 


Katchewan with very low Crown dues. Complete 
logging equipment, river improvements, modern 
sawmill and planing mill. Low costs and very 


favorable freight rates assures profitable operations 
Principals only. Replies confidential. 
Address “D. " care American Lumberman. 


io, 





ORDERS WANTED FOR PINE-HARDWOOD 


Lumber, logs, ties, green and dry, fifty thousand 
ft. daily. 
Address “D. 91," care American Lumberman. 





1 CAR 4/4 & 5/4 RED OAK, WHITE PINE 
Log siding in car lots, 2 styles and sizes, Adiron- 
ack Hardwoods sawn to order. We invite your 
inquiry. E. L. FISK, Stony Creek, N. Y. 





Business Opportunities 


FOR SALE—COMPLETE FIR AND PINE 
Sawmilling plant located on Southern Pacific rail- 
way in Oregon, including 40 M capacity sawmill, 
planing mill, railroad, logging equipment and real 








estate. For detailed articulars address ‘“Re- 
ceiver,” care American Lumberman, Chicago, III. 
FOR RENT—CONCENTRATION YARD 


In Central Mississippi, equipped with Planing Ma- 
chinery, Kiln, Sheds etc. Excellent location for 
good supply Yellow Pine—fair supply of Hard- 
woods. About a million feet of Pine now on hand. 
Address “D. 64,’’ care American Lumberman. 


Used Machinery 


WOOD-WORKING MACHINERY BARGAINS 


Write us. 
J. LEE HACKETT COMPANY, Detroit, Mich. 








NO. 70 FAY & EGAN SINGLE END TENONER 


Double heads and double copes, good as new, 
$125.00; H. B. Smith double spindle Shaper, $100.00; 
Fay & Egan, No. 225, 42” ball bearing Sander, 
used less than 30 days, $650.00; Woods 4, 6 and 
10” ball bearing Molders; Woods No. 59, 18” and 
30” round head Double Surfacers; Woods, Amer- 
ican and Yates Matchers; Yates-American E-33 
End Matchers; many other items. LIQUIDATION 
SALES COMPANY, New Orleans, La. 





ONE 6’ SINKER-DAVIS BALL BEARING 


Band Mill complete with carriage, steam feed 
nigger, log turner, edger, live rolls, cut off saws, 
shafting and pulleys and filing room equipment; 
excellent condition. Two new 6-knife round cylin- 
ders complete with knives and pulleys for 77A 
American 15” Matcher. 

LIQUIDATION SALES COMPANY, New Orleans, La. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago III. 





SMALL WOODWORKING PLANT 
22 Machines, Operated by Electricity, Practically 
Fireproof Building, Steam Heated. Cost $15,000. 
Will trade for Farm Worth $5,000. 
Address “D. 82,’" care American Lumberman. 


Retail Lumber Yards 


FOR SALE—RETAIL YARD IN 
Catering to industrial 
Rent. Switch track; 
small investment. 

Address “D. 66,” 








CHICAGO 


and building trade. Low 
unusual opportunity with 


care American Lumberman. 





FOR SALE—LUMBER YARD IN TOWN OF 4,000 


Will sell stock and rent sheds and real estate at 
reasonable terms. 


Address “D. 68,” care American Lumberman. 





FOR SALE RETAIL LUMBER AND COAL YARD 


Equipped with electric rip saw planer and band 
saw, modern sheds, in north central Illinois, richest 
grain belt, no opposition, good community, on 
paved highway, good schools, owner has other 
business, priced low, in business for 16 years. 
Address ‘‘D. 68,"" care American Lumberman. 


FOR SALE LUMBER YARD—EST. IN 1911— 


Bulldings, materials, trucks and equipment, rail- 
road siding into yard. Centrally located on busy 
highway and street car line in city of Milwaukee, 
Wis. Your opportunity. 

Address “‘C, 74,” 





care American Lumberman. 





FOR SALE ONLY RETAIL YARD IN FINE TOWN 


In Ill. Splendid farming center. Owner died. 
No debts 


Address “D. 73," care American Lumberman. 








BIG VENEER LATHE, SLICERS, BAND MILLS 
3 Coe Slicers 11’ to 17’, Coe Lathe 6’x10’, complete 
7’ Clark, 9’ Prescott Band Mills, 76” Edger, 64 
Veneer Clipper. Send for illustrated circular. 

N. B. PAYNE, 105 W. 55th Street, New York City. 


30” HEAVY DUTY AMERICAN DOUBLE 


Excellent condition, with 20 H.P. motar. 
LUMBER COMPANY, Lorain, Ohio. 





Surfacer. 
THE WOOD 


FOR SALE—ONE No. 23 MITTS & MERRILL HOG 





Wicks Trimmer—Jointer—Portable 24 ft. 57 
Lumber Piler—58” Circular Cutoff Saws—No.| | 
American Double Surfacer—Exhaust Fan direc 


connected to 25 H.P. Motor. 
& SONS, Bay City, Mich. 


Electric Machinery 


SKILSAW AND KELLY ROUTER 


; d 
One 8 inch and one 10 inch 110 volt Skilsaw an 
one Kelly Portable Electric Router, 220 or ove 
3 phase, 60 cycle. Like new. Bargain P b 
Also motors and generators. All sizes. diane. 
V. M. NUSSBAUM & CO., Fort Wayne, In 


Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 


n 

Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, & 

weights. Switches, frogs, second-hand locomotiys 
ROBINSON & ORR, 248 4th Ave., Pittsburg 

oe 


WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber oF on 
gles, new or second-hand machinery, ee 
boilers, electrical machinery, locomotives, ws 

rails, business opportunity, timber and timber a 
or anything used in the lumber industry, "i the 
get it at a small cost by advertising BER: 

















“Wanted Columns” of the AMERICAN LUM 
MAN, Manhattan Building, Chicago, III. 


JOHN KANTZLER 
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